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ABSTRACT

his research aims to investigate the impact of embedded advertising in short-form videos

platform, which influences Thai consumer purchase intention towards products, and to analyze

the relationship of embedded advertising on consumer purchase intention. The research included
310 short-form video platform users with at least one year of experience. Data was collected through
an online questionnaire and analyzed using structural equation modeling (SEM). The study revealed
that stimulus consisting of entertainment affordance, recommendation affordance, and creator credibility,
and product relevance, which is considered as organism, significantly heightens the desire to postpone
closure. Furthermore, product relevance and the desire to postpone closure positively influence purchase
intention, which is response. However, social interaction affordance and product visibility affordance
do not significantly impact the desire to postpone closure and have a negative relationship. These
findings will yield valuable insights for businesses and marketers, aiding in their comprehension of the
factors driving purchasing intention in digital media and facilitating the development and enhancement

of marketing strategies to address market demands and forge deeper connections with consumers.

Keywords: Social Media Affordance, Creator Credibility, Desire to Postpone Closure, Product Relevance,

Purchase Intention
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2) nuoAnIReauAnenawlunisidruvesdodunuooulad (Social Media Affordances)
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8139y Zhou (2021) eFursnwiRaieiudnenInnslda (Affordance) Tndunuasnsansodnenniiing

vsedwndeudlunsiUalonalvigldaniunisuisediald
2.1) wurAaAgINUANBAINNINEIAL (Social Affordances)

Mao, Xu, & Kee (2023) a5urearuvaneveadnenmm1edsny (Social Affordances) 3ndupruaiuse
v3sloniafidedliunglilunadousonarairsnruduiusmedaniugdy Tnednmantinedinuvesdeti q
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nedan (Social Interaction) tuauannsaniearmidululalunisnszdunginsmwesilélunisuanidaey
Foruszninyananioosdnsudonisssiietenuvosdu Tnsssuuvesunanesuiilodu advayuldgly
annsauansnuauladmenisnagnle uansauAndiu wanevsonanidunudydnuel ‘@ Tudadilsidu
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9679110 (Zhang, Zhao, & Wang, 2023)
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lunisyadale (Yin et al,, 2024)
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Bumrung (2022) waz Vidyarini (2021) Taunuisvesnnuiieiovudedinnesulatin 1Ju
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Quach uwag Lee (2022) Tianunnievesnuusnsaufiaviaounisdnduladn iWungfnssudisiaiuand
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Chopdar uaw Balakrishnan (2020) flsmanuiuiamiisatesin iWuauduiussenindnuuzyos
wAnSusifignlavanuazanudeanisvesngudmansluwnanefiidleodu fusenounmsmslianuddyiuns
wansteyafiferdosiundniu farunsaneulandaudenisvesuslnaliiiunasfuilfegradaou 1osen
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vauyud lngidugrfinisneuauesvesyanasadansedu (S-Stimulus) Hunszuiun1saigluyana (O-Organism)
duiieateatuauidn AuAn vieensual wavilugnismeuauss (R-Response) MslugunuungAnssunieuen

ACUWICUBYANERNSIA:NISUNYS UKIDNY1ausssSuUAans

29



dnswavavnislvururludalodu
navwanonousulvsoduruunwanwosudaloduvouyusinaluds:=inaAlng

vewginssumelu Tuwall annsneduiseuduiusssainatiadesng q fidmadenginssuvesduilnaluaniunisal
#1149 (Kishore, 2023) uazlsifunshluldegranirswandunsfnuimginssuvesgnénluuiunvesnislddelaman
wuuileduiiiinasionisinaulalunisdedudn (Hoi & Yin, 2023; Neuyen et al, 2024; Sheng & Basha, 2022;
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Short Videos, Big Decisions: A Hoi and Yin (2023)  Stimulus: 52AUTIAT AMAINVEIALEAU N13TUFANE

Preliminary Study of TikTok’s Uszlesuvesinlodgu
Role in E-Commerce Organism: AUNNElILAXAILAVYBIRUITLAAIINNTT
Consumer Behavior IR LodU

Response: Wfn3sun13%e

The Impact of TikTok UGC Neuyen et al. Stimulus: %ﬁiaﬁ;ﬂ%ﬁ%wﬁu

Videos on Online Purchase  (2024) Organism: Autdefiefiffuslnaiuy amIuauinis
Intention: Mediating Role of medalathAntuanmsuiale

Cognitive States Response: Anudslatedudmsaulad

A Conceptual Framework to  Sheng & Basha Stimulus:  Anutnaules Anuduifie anudndedeves
Study Effective Short-Video (2022) lawaun n1sfuzanufeumunssia
Platform Advertising on Organism: ﬂmmﬁﬁz\fﬁiﬂﬂ%ﬂi

Chinese Generation Y Response: mmﬁgﬂﬁﬂuﬂ'ﬁ%@

Consumer Online Purchase

Intention

Exploring Youth Consumer Tian et al. (2022)  Stimulus: N15lARPUNISEIAL ANTULIY N1TABU

Behavior in the Context of aua&mmé’admﬂawwyﬂﬂa nszialiy

Mobile Short Video ATIAUAT

Advertising Using an Extended Organism: AUABINITNIAINEMALANUTR DT

Stimulus-Organism-Response Response: WoANITUYOILUILAA 19U nsidente

Model MUY LAZNITNDUAUDIADIAYUILAL
ARLRAL]

Watching Online Videos Liu, Suh, & Wagner  Stimulus: ﬂmé’ﬂwmmaa?ﬂlaﬁﬁﬂﬁéﬁiﬂﬂau‘lﬂLLazs'an

Interactively: the Impact of (2016) a¥raiom

Media Capabilities in Chinese Organism: A5IAADU
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A151991 10 asUnuddendnisdiluma S-O-R w@nwiniseainuuinannesuinledu (se)

Ju3deiingoveu

Bouwdde
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Motion Picture-Induced Visual,
Vocal and Celebrity Effects on
Tourism Motivation: Stimulus

Organism Response Model

Rajaguru (2013)
POGRIEER

Organism: N15LARDU

Stimulus:  AuaudAn mafauln a1 Fea n1sld

Response: Ausslavzuviouivluanunviouiien

NISWAJUNEUUATIUNISIVNA:NSOUNUIAANISIVY
n153981 l¥nseungud] S-O-R (The Stimulus-Organism-Response Model) 731l luusunvesn1sise

lafnualinuantAdneninnisidou delsenaudefneninmisdeay (Social Affordances) wagdnan1nyig

welulad (Technological Affordances) wazanuniideiiovesideans (Creator Credibility) WWudsnszdu (Stimulus)

lngfazdanuussauinaziioun1sdnaula (Desire to Postpone Closure) wagn1sfuiainuieates (Product

Relevance) tunszuaunisaielu (Organism) wleideulasfiangfinssunauauss (Response) fio ANATlaTaduA"

(Purchase Intention)

dnamwmsldau (Affordance)

Ansmmnaiaau
(Social Affordance)

i melARaumaian
| (Social Interaction) :
i AT
(Entertainment) i

Ansnmmanalulad
(Technological Affordance) |

sruunsnsufiureaiindue ,i/
(Product Visibility) H

b
! !
: H
! !
' R, H
! sruunisuusiaiaius 4
i (Recommendation) :
! H
! !

AT ndﬁlﬁaﬂmméﬁams
(Creator Credibility)

ArslTsnuiasiiaunisindula

(Desire to Postpone
Closure)

mefufananfieadas
(Product Relevance)

anuiladafudn
(Purchase Intention)

Stimulus

Organism

AR 1 NTOULUIAANISING

Response
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ANNAZINUIILN 1a Mslansuniedeaudanananduusisauinazideunisaagula

Tian et al. (2022) wuih dneamnisldeuluiiniedsny Snadensideumsinaulalunisdedud esn
favadsnududuidyreddavanileduiiadsanufimelanasaruanladodudveangutmung sauds
WATEves Li way Peng (2021) finudn dneatmauduifiskasdnanimnienisidneuniediny dnasonis
dounsndulavesdld Fansviligldduszaunisaifidadlfuiion (Flow Experience) lunisanuan anunse
nszdumuaulauazamgntunsensualvesildvodaninanld Ssazvasananuunsauniazideunisdadula

ANNAFINNUITEN 2a Autuiisdwadaauussaunsiaaunisandula

91NN13ANY189 Shen, Hsee Waz Talloen (2019) wu31 AnanImauANTWTY dnadengRAnssuLas
ANUYaUTBIYARaluNIsTensLaznsindula Tnensedulvynraaulanazaslalunissensensadounisdndula
Tuaaunisaindianulawuueu

AuuAgIuudden 3a szuunisusaviuvawAniuddwananinuusaunfiaziieunisandula

UITBves Yin et al. (2024) ledAnwdnaa mmanaluladlu 2 48 liun ssuunsuesituvendnsiue
(Product Visibility) kazszuunisuugidindnsiueg (Recommendation) dewnfnenmmanianusedaedialonta
Tunsidgeunisdndulavesiuilanld nesvuumsuefiuvossdndas Mlvguslaailonafiunimuesndniosi
wazmsanSeldauveandntast daazaglifuilanaansadadulaliedisgniosuazanaudulunisdnaula

ANNAFINUIILN da sruun1swusinAndugidwaiaaaUTauInasiaaunisandula

1N UIAUD Yin et al. (2024 WUl SeUUNSUULIHERTNI (Recommendation) FaelviEuilna
lasudeyannsatuauaulavasainudenisvesues Fazdisanaiudiuninisindulauaziiulonialunis
Weunsandulavesrusian

AuNAzINUITEN 4b szuunsuunindnduidewadanisiuiadnuineidesuasdun

o a

UV Li, Wang wag Zhang. (2020) UI¥31 S2UUANSWULNNRANEAING Fr8iduandnd i
winnzvaukazdaulasielld Jedwmalvguslaaiilentadendeduamvaiiuiiniy n155uinnuneItesvesdun
WNerdasiuanudnlanazn1siuivesiuslnadndndueivieusnig danudenndesiuaiiunenisuazaduaula

vaInuee Fedwmalviguslnafianelanazwedulunisifentedunituy
AUNAZINMUAITEN 5a AuUIeiavesdFedsdinaranisTuaneItacvasiudl

n13AnwIves Muda Uag Hamzah (2021) Wud1 AU NTelevesdeats ddnsnareaiuaulauas
nsdnduladedunmiousnisvesuiiag WelllemminwedelasunisutslulaeuraanddinussI1iunaeadeiv

a

Auslapaly duilapagidndndudivieuinisty Ianuiertesduniniuniy dadiemulentdlunisdndule

¥
=1

P9 @0AARBINUNAIYEYBY Janssen, Schouten way Croes (2021) ANUIN AMUFUNUSTENINIAIUULTDN DD
Adeasuavauierfosvesdusn Wuladeddgyfidmanenadnslunislavanwaznisuszilugfidninavude
derusaulall Wesngilinnuundelioguavarunsafeansduaegiuninzan wiinanevirunfvasiuilaade

TWULAENAR N
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AuNAgIuUden 6a nsfuianungrdesvesiudtdinariandnuussauniiazidaunisindula

HAT38ves Yin et al. (2024) wul1 AufgItesvesdu danuduiusifuiniuanuussouinag
Weumsandula nanfie Wekuilnasuinsanuigideswesduiiuanudeinisuarauaulavesnuies gyl
winusIsaunazideunsanduls weldldsudeyadudiudiy Freanainussulunisdnduladedudives

£

HUstae wazifinlenialunisanduladeduniognaluse@nsnin

U

AUNAFIVIIUIWN 6b ANUFUNUSVBIAIUNLITRvRIRUAdINanaAUATladRFUAY

HAT98U8Y Zhai et al. (2022) Wul1 AANEITeIeAUAT dnarealuntlaedurvesuilan Ly

Auslaafiauladudnuin dnidilagudnvasiiugiuvedudiuindu inlinndindumdeyaiiiuteruseulal

981450UADY
AUNAFIVIUIN Ta AuUTIsauInzidaunsanduladimananunslagafiuan

n15ANI04 Shareef et al. (2019) wui1 auUsTIsnuvesguilaniiazideunisdnauladodudiy
o1 idnliuvilaviefnaiefuiud lifsudsgilinisdedd uidianmudesnsuionny
#alalunsdodumde WuierfuiunsAnuves Peng et al. (2019) wuin AuUsIsauITzdeuntsinduls
dswariomnuitlalunstodudn osminnsiiussnaduniana Milfgndddniinrudiladodudogieann u
919 ignAanluavislavseianuasealuaieiu

Mnauuigiuionue luuiunvesnisilslasanidleduluunanrefuislody awiiulddn dnsedu
SulTznaumIBAnnINNINEIAN (Social Affordances) wagdnaninnianalulad (Technological Affordances)
wazAudeiiovadoans (Creator Credibility) dsnasianszuiunisnisluyana sudszneudeanuusisaun
fiazideunisdndule (Desire to Postpone Closure) LLazigﬁ’Uﬂﬁ%ﬁJ?ﬂ’J’mLﬁlﬁl’l{ljaﬂ (Product Relevance)

FedmasiongAnssunauauel (Response) duminefia Aunsladiaduan (Purchase Intention)

38AITUNISIVY
Us:s1ns

Usznsnldlunsfnewivesuddeldie nquussvinsiivszaunsallunsldnuunannesuiflodu loun
TikTok, X, IG, Reels, Youtube Shorts a9ty 1 Ase Tugaesendnedun 15 duray 2566 f9 15 wweu 2567

il azdesondelulsemalneuag ey 18 VAulY lasiinsAnnsesandnudansemanluiuvasuniy

NAUAI0E1NA:IBNISFUADDEN

AIdelanvunruiavessienisldng 10 wir (10-time Rule Method) w89 Hair, Anderson, Babin wax

Black (2010) lnsrmunruinvesngusegindu 10 whreslormaunmuaiiiluanwide vuideliidudsdans

=] v i gj v v gj = [ ! U 1 Y v dy o
NIDVBANNIUNINUA 31 UD muu%ammmmmmmmmaﬂﬂqumamﬂ,m MU 31 x10=310 AU INNITATUINU

¥
[ I~

nqufieg1e Felavwinvenguimeganmunzandmiunuideife 310 Ay
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dnswavavnislvururludalodu
navwanonousulvsoduruunwanwosudaloduvouyusinaluds:=inaAlng

iesanfinisimuninasinuantivesimeunuvasua lnsauandadinan Tndldssiuuszans vie
Dudunuiilndidestulsswns (Suvathi, 1998) A33e3dl438n s Aiuiuuanizianzas (Purposive Sampling)
deLduunusiuausssnsiinun Tneideldhnisdennssasuuuasuniuaniznguiiogaziouniy
SnuniznasngAnssuvesszeinsfitmualide (ugileny 18 93Ul Wudflendeeglutssnalne (Dugfineidiu
dovlawanlusuuuuidledy wasfudivszaunsallunisdoduduuunantesadflodu 1dud TikTok, X, IG

way Youtube nelu 1 YNHIum

InSovidonislun1sive

= & al a o & Xa . . &1
wwsesenldlun1s3TenssilAe wuvasuaiu (Questionnaire) TusUuuuvesuuvasunueeulanuszUy
Google Form wazlainisnszaneuuvasuaukuiomsdirteauladliwnnguidvaune 1wy n13nseatekuvaaunIX
Tuwwanlasy X, Line, Facebook wag TikTok tufu

¥ °

ANDIULUUADUAULNIUA 31 98 Usznaumemaiuuateln WuuinsindAsy (Likert-Scale) 5 s¥au

WHMAIDINNRIUIINITTUNTTUMN BT 1uTadeNdmanaUseansnnweanisiaavanuuenanosuin lodu

msnsrdpuaIiismsadailon (Content Validity) Tnsthuuuasuamlifidermynsisasudiuay
LLasLﬁamdauﬁwiﬂLﬁu%aﬂa warn1InAdeuAUleiy (Reliability Test) U09uuUaoUAIY AIdelavinisnageu
wuuaeuau (Pre-Test) 9143U 30 YA FrenTinsziAduUseansaseunua wean (Cronbach Alpha Coefficient:
o) Tnewafilddamnndt 0.60 wanen luwauiasinvsveniaanuundedolunaeifisensulsd (Nunnally,1978)
UAENAEOUAIY Kaiser-Meyer-Olkin (KMO) LﬁaﬂisLﬁu@mmwmmuwﬁaumu laonan1svadey UA1MINNT 0.5
Fauanan mjuﬁ’m&iwﬁmmmmsauLLazL%auImﬁ’uhixﬁuﬁmmzau (Hutcheson & Sofroniou, 1999) wag
nAdoURe Bartlett ioUszifiuindudsiidne Tdlddmnuduiusiuegedass dadosndn 0.05 FeUedin

v ¢

fuUsang q danuduiusiunazliduunsniendnwal (Field, 2000)

anmaniglunnsainsi:rvoya

au & 2 av a a a Y aal a ¢ v v 1 &
n1939el 1WunITedtnalaeiinsldadilunsinseideyaddelull

v

A0ALTINIIUUT (Descriptive Statistic) n15AATIEVdeYaNugIUIINNGNAIRE19luITeT NN 310
fiege laud MsdnAnady (Mean), diudeuuannsgiu (Standard Deviation) wagnsiadeudeyatiorudu 9
laun 218 e seaunsAnwianudlunisldunanesuinloduuaraiuilunisdedudvuunanrasuinlodu

VBIHNANDULUUABUAY

A0ATeaYNIY (Inferential Statistic) T9n157iATesilunaaunIslasasne (Structural Equation Modeling:
SEM) Fafusiiflanuanansalunisusediumnuduiugsewinsiuyssassuaziudsau nsiseidentd Partial
Least Square SEM (PLS-SEM) ins1zvaglianunsadinsgsianuduiudidaamguasviiunonadnsduuszans
\dunne (Path Coefficient) Tudauvesdnsnasiu (Total Effect: TE) 8nswan1ense (Direct Effect: DE) waz

dnSwannewey (Indirect Effect: IE) lnagransiug uanainid PLS-SEM Ferglunisaumtadenidnsnasne

FUTANN &) IUNIILATIZABNENANIAUTZNINAILUS (Mungounklang, 2022)
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NuITElaATeitayanieiianTanesAlsEnauduiu ieduduiiuslesAusenouresfiuysves
wuudassdnsnavesnsilalavanluifledu dwianisdnduladedudrvuunanesuislody wagn1sinsied
Wune iediasigrianuduiusideanvaseninesiiuls lnefnwinsuiauasinniedninadienisussuiua

duszdnianuannny

wan1sdvy

MnnguiIogsTiHuMIARnTetuATILIL 310 fegs annsnasUfoyadiuldde e e fevay 39
iy Sevar 61 01y 91907y 18-25 T Fovaw 30 sesasnde 50 Yiuld (Fewar 25) uax 3d-41 U (Sevaw 19)
TuduvaeseaunsineInudn nauiegisdulug aunsdnuisedudigansvseusyniln (Gevas 56) Weanin
Usyayes (Feway 18) uazUSaygnlnuseliisun (Sevay 12) seaunelanatfou aq"ﬁ 25,001-35,0000 U W@z

p8ni1 15,000 (38ag 25) U way 45,001 v mauly (Seway 22)

Fudoyanginssuialulunisldauvy TikTok (dosmemdnlunisvadfleduiignouuuuasuniusey)
wu szezansldaudlugjegi 5-6 Hilusietu (Govaz 12) 3-4 Hluwiofu (Fevar 45) 1-2 Hlusiety
(ovar 35) wazanuilunisteduddeifounuin naufegistiodudtuu TikTok Wouaz 5-6 A%y (foway 17)
ouay 3-4 ads (Fouay 39) uasifouay 1-2 ads ($evay 40)

N1SASOVAOUAIIUMSIIBIGIVT (Convergent Validity)

NINAABUANUATUTIGIUY (Convergent Validity) Tuaudde darugndes anuidetievesiiuusue
lesunsuseiliudigatadevesnuwUsusIufiannsaanals (Average Variance Extract) §9351 agvilwiulain
frnUsuasansaedungaunlsUsuTesLUsUstlaAunswilavieninnindesas 50 F9Aaasv0IRNULUTUTIU

fimnzay asldsngt 0.5 (Kraisiridaje, 2018)

N1SASOEAOUAIUIREINSIGOE Kaiser-Meyer-Olkin (KMO) na: Bartlett

nsmseapuANLfismseslunantsiavesiauUsuuusiassdvinavesnsildlavanluidleodusons
dnAulatedudriuunaniefiiileduresiuslaalutszimalnewudn fdn KMO wirfu 0.683 Ssfidwnnnit 05
naaladn ngudtegsliaumngan Tud1uveIn1snIIvaeu Bartlett’s Test 3iA1 Chi-Square winfiu 828.007
wazdlAtedAynieana 0.000 FeflAtiounin 0.05 (Field, 2000) Jaanunsoagulean wesnanduiusliiluuesn
ondnwal Uediin dudsuuuindniwavesnisislavaluiiledudenisinduladodudrituunanouiilody
vosuilneluvssmalnedts 24 Fauds duiusfusgramngauuarannsoinlUlesgiuagyiunenald

n1sUs:iuA1IAaINIAEOULINSIIU (Standardized Root Mean Square Residual: SRMR)

lun1snagauAn Goodness of Fit vadlumanudn 1uIdel daArAarandounInggiu (SRMR) Wity
0.071 FadiAdosninnuainuugiife 0.08 (Alhjia, 2010) FeUsdladn Tunalassasrafignuszdiviiauwmaizay
lunsiinnudeyadd dauaaiandeulunisneinsalan lilueaiinnuminzanlunisiaudeyauaziiniiy

Wellulumsldnuluszduauidulaiigs
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dnswavavnislvururludalodu
navwanonousulvsoduruunwanwasudalodauvouyusinaluds:inAlng

n1sains1=KluinauInsdIn

N1SNAARUANNAFIU (Hypothesis Testing) vataun1slutnalBelAsaasIauuy Partial Least Squares
(PLS-SEM) 19ns2U2un15 Bootstrapping tiayinnisnageunisiitvdifgnisadfvesarnudunusluluudnans
dndwavesnisislavanluiflodu Ndwmanonisdnduladodunvuinaniesuifledu lagRarsanaduyszans

v A

MadUN1e (Path Coefficient) TneflseautadAui P < 0.05 AMNANTENUSENINALUSHI (Effect Size), way

£

I

A1 T-Statistics flAunnia 1.96 {Aszuanuuiazduiisesas 95) (Anderson, Sweeney, & Williams, 2001)

a

F9zuansdn ArduUTEASIduatuayLaNNAgILNWIRY

TORaR
4562
31234

)

7

| | DPC2 | I DpC3

005 (0OTH) T
30435 32091 gagds

EM1

28338
Desire to
B.234
0307 (5028 Postpons Cledure

CFE

023D

i

L0 (0L T3R
0220 (2.669)

Purchase
27532

60235 0215 [3.482)

a0
3.71& 4504 Pz
15767

|
;

§
]

B

Atfordance
47262
0441 (RA21)
rERTL]
7309
0.299 [4.312)
Creator Product
et Criibllity Relevarce
0430 (75400
21136 T
cc2 81,161 23618 o583 90ATE
2B357" !
fol [ PRI | | PRI PR3 ]

amidt 2: nMsneaeuTddun1adRdaenszuIunig Bootstrapping
Tuuvusaesdvswavesnisilidavanluiiledu fdwmadensinduladoduiuuunanilesuifledy
NUBLUA : A1 t-values %Usmgaeuiuul,é’ummﬁmﬁuﬁ‘iwdwﬁaLLiJi%i’mLLaxﬁaLLiJsLLeJa Tuvaugdt A Path Coefficients agUsnng
Mdumnuduiusseninaduysulanaza tvalues szusngogluraduiidunnuduiusszninsiuusuds Tnge1 P-value vas
#uvs egit 0.000 snLiusuds 2 fitiiannndt 0.05 Ae nsTdnounsdean (0.938%%) wagszuUNSUBILYDINAN T
(0.476**¥)
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£ v

1NMTIATIEteyalagldisn1sIATIEUY PLS-SEM 59ufen13nsiaaeududseansidunis (Path

o

Coefficients) waznsvageutuddyn1eadinienszuIuns Bootstrapping §3duaunsaagunan1sidesduniss

[

fail

A157°97 2: MInegeuNTiityd Ay sERavesaNduRusTulunadvsnavesnsislavanluinlodu

Pdsnananisanaulagoduaivulnanasudflodu

AUFUWUS Effect Size  Path Coefficients  t-values  p-values
mslaneunedeny — ANUsIToUTaideunis 0.000 -0.005 0.078  0.938%**
fnaula
ANUTULT — mmﬂi'ﬁamﬁ%L?iaumséfm?m% 0.093 0.307 5.028 0.000
SEUUMSUBUAUYB AR T — ANUIITOUTIaY 0.002 -0.048 0.713  0.476%**
Aounsimaula
SEUUMSWUYThUeINanSuY — AuUsIsauTiaz 0.038 0.215 3.482 0.001
\dounisenaula
ANYNINVDITTUUNSHULUNVDINARNN U —> 0.065 0.259 4.312 0.000
ANULAIT VD IEUAN
AU defevesdeans — anuieIteuesdudn 0.180 0.430 7.548 0.000
ANUNIT9IUDIEUAT — ANUTITOUTIaLEEUNTS 0.062 0.251 3718 0.000
fnaula
AR D909EUAT — ANRSlaToAUAT 0.227 0.441 8.421 0.000
AnuUsIsaufiesideunisdnaule — audala 0.056 0.220 3.669 0.000
FoFuA

nasnadoududs:ansn1sAnaule (Coefficient of Determination)

Wunszuaunisdrdglunisitaszdiaaiuaiuisaluniseduieainunlsusiuvessudsany Iagldan
Coefficient of Determination (R?) ifieaAnuanuisaluniseduiennuulsusiuvesiaudsmy Tnefarsewing
0 89 1 FeAriunTuszesureanuulsusiuvesiiudsauldfundy Tnefiinasifionsandsd 1 R? fidosndn
0.19 U393 fAuulugIfn, A1 R? 91 0.33 U991 Sanuuaiugiuiunats way A1 R? 0.67 U931 fiany
widuggemuandy (Chin, 1998) Feluadded mmeaeuduuszaninsinaulausenevludreandulseans
nsdndulaves 3 fnusie nsfuianuieades (Product Relevance) armdsisaundiasiaounisindula
(Desire to Postpone Closure) wazAIRTlade (Purchase Intention) M1nHANSNAFEUNUIY FakUsTiaaus

fanuudugrluseiuiiunans e R ag 0.531, 0.484 uaz 0.427 MINAWU AINLARIHAIUATINN 3
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dnswavavnislvururludalodu
navwanonousulvsoduruunwanwosudaloduvouyusinaluds:=inaAlng

N1s3IAs1=KIdun1yanswa

AMsATIERdNSNaNdinanasklsululung F9a1U15aRN5UAMINAILUTANN 3 FwUS Usenaumie
NssuiAUeItes AnuUTIsauINsiaeunsindulawazauntlalunsteduan lumsleneiasinisinse
ANBNENaN19mSe (Direct Effect) A1dnsnannavey (Indirect Effect) wazaA1dnsnasiy (Total Effect) wanguaniy

v
v

CRERNRA D!

A15197 3: A1BNINAaNIIMse (Direct Effect) Adnswaniasay (Indirect Effect) wazandnawasiy (Total Effect)

299U I UNTAULUIANNITIVY kazArduUseandnisandula

_—— FRT m:i§u§"v ngﬂudsqs_nu_'lr‘iv: nmgﬁgmvums

AYWINgIVoV lAoun1sAnaule BoFuA"

Direct Effect -0.005
A15LANDUNIIEIAN Indirect Effect -0.001
Total Effect -0.005 -0.001

Direct Effect 0.307
ANUVULAS Indirect Effect 0.068
Total Effect 0.307 0.068

Direct Effect -0.048
SYUUNTUBNTIUYRINAAA ST Indirect Effect -0.011
Total Effect -0.048 -0.011

Direct Effect 0.259 0.215
szuuNsuuzdAnd el Indirect Effect 0.065 0.176
Total Effect 0.259 0.280 0.176

Direct Effect 0.430

anuLdefiovededns Indirect Effect 0.108 0.214
Total Effect 0.430 0.108 0.214
Direct Effect 0.251 0.441
n1s¥uianuieadesvesdudn  Indirect Effect 0.055
Total Effect 0.251 0.496
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A15197 3: A1BNINAaNIIMse (Direct Effect) Advswani1esau (Indirect Effect) wazandnanasiy (Total Effect)

989U IUNTBULUIAANITING warA1dUUSEaANSNNSHnaUla (fa)

_ L N1sSU§ auUsIsOUAie: Ao waATelunis
AoanUsAuU A19NSwWa o u o X .
AUINgITOY Aoumsanaule $oduf
Direct Effect 0.220
A1uUsISaUINRL
4 . - Indirect Effect
raun1sanaula
Total Effect 0.220
R? 0.531 0.484 0.427
onusiowa

nan1siAsIERlumafinls Usiesdusenauidedudureswuuiiansdninaveanisilalavanluinlody
fdasansinaulatoduduuunaniofudnledu Usznoudisiadedudnaniwnnsldau duiltladoden 2 Jaduie
Anen nmiedeny laun @neainaiunisisnaulaz@neninaiuauduie wagdneainnianalulad lawn
ANUNINAIUSTUUNITUDITRUTB AR ST LAz AN e nIMe 1UsEUUAS WU TINER e wasdadedunnuuniede
maa@’%"ami ﬁﬁ]é’faﬂﬁ%’uifmwmﬁm%m Hasudunnudssaundiazideunisinaule uasiadennudsladonuin
ANuAAALARUNIAsEIY (SRMR) Aldlunisnaasulunaiiaumuzanlunisianudeyaldfuaziinimudesiy
Iumﬂﬁi’fmuiu'izﬁfwmuﬁﬂaﬁga nsnedevdulsEananisieaula emanuauiselunisesuieanuudsusiu
yosanUsmunuin yadulsimnuusiuglunsiueeglussfuuiunaaasiiannsalunsiuneda Tasannsa

v
Y o a

ayunanismaaeudnsnavesnisialavantuifleduidsienisdnduladeduduuunannesuinleduld el
ludiuresnsnageuiiudsnudl wan153de danuldasaadesiunuidvey 2 duus laud

- ANUFUNUSVRIANEAINNISIANBUNIIEIANKATA1NUSITaUN AL ABUNISAREUTD

#nanmnisidnounediay lidsadennuumsouniazideuntsdadula Gmudn liaenadeafuauide
fiasAnwnAsaduauduiusvosfudsdingn mnnsAns iy wuivasaiid dgiamsneduisieau
Liguiusdsnanie dnvugianzvesnaudliey lnslanznauiisidnvaziuuosudiaindsay vie hikikomori
Faaztiiuléanauideves Park and Yap (2024) finudn gléauuisay usiidesnsagldneuiuyanaduly
dodsauooulat widiosnsmnududiudunnit §Afedalddnuidsdndfandunuin msfidnenmnnsléney

nedannlidiadonisidounisdnduls enavzlivateladeusznaufianunsaeiungld 1wy AuwANEINRIUNgRNT I

ada a

wazvirunfvatyana tosainyaraudasaulinureuLazIsAnTiuand19iy vaueIIreudnduland195Ins)
Ingliidesiideyansud luvugiunaueraveuldiaiieseideyansudadula Yssaunisaliferdunisindula
luafnvesyana e1vdwmadenudulalunisdnduls yaraiineivszaunisainisdndulaianainusensaasdl
AanuszdnseTuagldiiaundulunisdndulalnduasnisilinsudszaunisal Tnsyrraiilnsudsing  dndaiy
IS 1 LYY yal P Ao (5 v = a =3 v 1
gavguuazuudiilan yaramartdnlifvadunisdsuulasmnuniuresnuesnudeyalyal (Tanyacharoen,
2021)
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dnswavavnislvururludalodu
navwanonousulvsoduruunwanwosudaloduvouyusinaluds:=inaAlng

- AUFURUSVRIANEAINTTUUNTUD I UYR ARSI gt azA1uUS SN TIaziAaun1sandula

@ =3

#nenmszuunsueaiuvesHaninel lidwmadeanulnsauizdounisdndule Januin liaenndes
funuAdefiee@nwiiertuanuduiusvessuusdanann §idedaddmumuissunssuiifetesuasnuin Ussiiu
So9szUUNITNE Y fimnudaiunnslunquinifelasanizluede sndiegiudu Xie, Du, & Bai (2022)
Anuin fuilaaluszsmedu Lillduosiinsiissuuiviliingnsasilasunsueafiuriiudane3iy vilimniaula
wazdadula lunenduiu eravhliAneuidndeduiivsdeduduuunaniesuiflody uasdnaninszuunis
wesureswdnduel nande dnsiinledomesndndauriliidndinsueniuesiuilnmnniian Satueeify
ANuENYeIRle vnduAuly "Laiﬁwasiammﬂiﬁamﬁ%Lﬁaumiﬁm%u%maqﬁﬁim (Zhao & Wagner, 2023)
ilenaaeunNgndefisnan (Adeddldnviddnifiufwazidafiunnuaenadesiumosuiesngn nande
nsfidnenmsrUUNMsIBaiuYeInan Aailddaisnnuusaundiazidounisdadule finaretadefiosurels
U szernadnaimsuanswady vilihadosasuarlifinadonisindulaldednsdideddauazdlddnlines
vgavulawan 1esanmnniddonsldnuig fehlilavanldiinanfismediazainannuidnviodmaie
n1srndaulavesnInin

Y]

ludiuveaiiuusdu :nmsfnyimudn danuaenadesiunuifenniuun tasasuls Al

- ANUFUNUSVRIANEAINAMUTUAILAZAINUTITAUIN AL ABUNISAREUTD

[%

Fnenwanududia desaseanuuisaufiasideuntsdndula Jsaenndostuauifeves Shen, Hsee,
uwar Talloen (2019) Aidnwrdifd udnenmauduids Tnenuin anuduiuddnenmiuanuiuiduase
woAnsunazANuToUYetyanalunissenssuarnsinaulaluaniunisaising q Jedsmasonisideunisdndula
vosyanaluanunsaifdauliuiuey Tnsenanszduliyanaiiniuaulawazanuitlalunissensevieidon
mssnaulaluanunisaififiannuliviueu aeandesfuiuddeves Li way Peng (2021) finuin dneaimannusiuiis
finarionsazideunisdnaulaveflidenisviliglddusraunsalfiddlufuidon (Flow Experience) aunsa

nszAuANNaulakarauyniunieIsuaivewldls dusdivannnuunsannazideunisindulala

- ANUFUNUSVDIANIAINVBITLUUNS UL UINA RN ATA1NUTI5aUIN AL RUNISAREUTD

Foamuesszuunsuuzhnaniue dwasonuussaufiazideunsinduls Jsaenndesiunuideves
Schellewald (2023) finuin lunszurunsmisdadulavesuilaelunisldunannesy TikTok szuunisiuzii
wAndwe fumumddylunisaisUszaunisainsldnuiuiaulauazasnnauiedmivdld Tasdnoammani
Paeligldannsadrfadomiungaumueuaulawaswginssunisldauvemnan fsoradmarenisiaduls
Tunsdenldvieldlindnfasuiouinisuuunanosudu Snfdiaenndosiuauidevns Yin et al. (2024)
finuin srvunisuusedndusitigliiuslaalsfudeyainsefuanuaulasazanudenisyemuies Tsazeae

ann1sa1unIInsenaulakaziulonianisananuusisauinaziaaunisdnaulala fsdudnen 1wemrad 398

anudAgylunisainuszaunisainsldnunduasiialondlunisideunisdndulavesiuslnalunisdedua

b4

- AnuduiusvasauYanavesddaansuazn1siuianuneIdesvasdudn

ANuLBeevedoasdINaian1TTuIANNEITIYeIFUAT Fedanndesiu Vidyarini (2021) wuln
ANNULTetiovefdeats daudAylunisaiinnuieitesesfuslnadeduiviouinisiiaue Ineiinase
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