UNN 2

o =

WUIAR NOBLAzIUIRaNINgIlng

uasuluaiil dunisdneie “nagninisairayadnnnnsmaudieesingdns
Uszinnduuaznisanude  nisfufuazanunslaiesesislne”  adealdfinani

¥

a = a o dl = 9 v =< v
LUIAR wqwgmzmm%wanm@\mﬂ‘nLﬂuﬂi@uiumiﬂnm ANRRS

1. WuaAAAETURIAUA (Branding)

2. LLmﬁmﬁmﬁuqﬂ?ﬁﬂmwmﬁuﬁﬁ (Brand Personality)

g LLmﬁmﬁ'mﬁumﬁui (Perception)

4. u,mﬁmﬁ'mﬁquﬁnﬁu@u’ﬁmmemwﬁ?ﬂ@%@ (Consumer's behavior and
purchase intention)

A =
5. UIRUNINEIUD

1. WHIAANYINUATIAWAN (Branding)
ANRUEUDIATIAUAN

TusuiuaAaneaiuAT WA Hndsinislaliaurune1eens ausildat1g
UANNUATE LT

American Marketing Association (AMA) 18 LA NUN89ATAUAN TSI vune
& a6 (name) AVAWY (Term) Lﬂdﬁiﬂdﬂu’m (Sign) Aryanend (Symbol) 13aN19aaNWLLL
(Design) mmwmmummmmmu L‘Wfamvar“mumummﬂ’mmmmumﬁm@namm
Qmummwwuq’] LL@vLW@IMLﬂﬂﬂ’)’mmeGI’N‘-Q’]ﬂﬂuﬂ’}LLﬂtﬂ’]iU‘m’]ﬂﬂ\i@LL’IN"IJM

Nancy F.Koehn (2001) léal¥aanuuunsvesnsdudnliluumaann Brand New :
How Entrepreneurs Earned Consumer’s Trust from Wedgewood to Dell 1491 m9Ausn
ﬁ’f‘) T@ ﬂm@nwm V?@Lﬂ‘j‘ﬂdﬂw’]m’]ﬂﬂﬂwﬂﬂﬂl’ﬂLZQH@“IJ@QN”H’WEJ?’WEJMMQNﬁfJ’lNLLﬁlﬂﬁl’N@ﬂﬂﬂ
WSNEald ﬂu"]

BrandWerk  Group  (2004) 1mnmq1f;fn mmummm@ (Name) WAZ/138

ar s

m”ﬂwm (Symbol) ‘VW]’]I‘VILHW‘]’)’]NLL[F]HWN “N]_N‘LI’BﬂENLLﬂ@xﬂ‘ﬂN’]‘ﬂ@dﬂHﬂ’]‘M?ﬂUiﬂ’]?
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wazai9AMILANAINN ALl T AUA VTN smENTY it Aryan=nifanang
arauiulall (Logo) videiseanuienisdn (Trademark) u’?*famifa@ml,uummﬁwﬁ
(Package design) Lmﬂmmummmmmemewmmﬂmumlmmanm waztintleis
aniuargrARANGuisiune o B LA

Armstrong and Kotler (2007 : G1) 1sina1q1497 mondudivuisile G (Name) A
(Term) dryansni (Symbol) nMsaanuuy (Design) mﬂmuﬂimmmmmnmf;mmwum
aumLL@”mmﬂmmmmw‘lmwwmm@n@mmmrm LW@LL@@QHQ@HHM“’VILLMH@’N’Q’W
@wau
k2 % =3 ) Z// a o dl v =X v s
AN AMNUNEUINAL @:muimﬁmummnwmxwﬂmmmu@m@mmmnu Tng
d' o 9 v Yo a v [~ d; (=7 o ar o 4#‘ v v a % d‘
nan waoazlauuunelddn neaduailuie wWudyanend nad1eldinsndusini
' «l a 1% ] 1 G ar o a ' i a %
LANANAINANATIALATUTI LLmnmﬁummms’ﬁnmmmuﬁlﬁlﬁmmumﬂfmmmum
I3 nilusnnniantiu a7 iy

Clifton & Maughan (2000, cited in Duncan, 2005) lenanal491 asdudtugon
mmm@mmuﬁﬁﬁﬁuﬁmlﬁ (Tangible attributes) Lm:@m@uﬁaﬁﬁuﬁmhﬂﬁ (Intangible
attributes) %‘aﬁﬂﬁmﬁuﬁmmﬂLﬂuz%’mgﬁnﬁm‘iugﬂmmlﬂ%wmam‘iﬁw FamnmsAudn
ldFunsdnnsetnamnzan azamnsniaviwa (Infuence) uazilianiAn (Value) siod]
uslnals

Kotler (1980, cited in Keller, 2003) lenanqatinsaannaesriu Clifton & Maughan
1597 paGudn wunoile faduAfiinaRniaawdall deldinaouuansieainaugn
E'w] ﬁgn@@nanmLﬁ@mamummmﬁmnmﬁmﬁu TnAsuLANANamaNana fudan
Ausieals  (Tangible) waziflumsiluna  (Rational) BaRURUE T UANIION TN YDA AN
maaldls ( Intangible) Ry

A4
AU ALAN NN BT A1 R LA

(Product performance) 189RTAUAT YsaaATIURIN
819:0d  (Emotional)  virawfludtyanend  (Symbolic)
WAANBBNH

waNAINuu Duncan (2005) falAnanaiisingndn gnAtuazgnaindnaziilugni
(Prospects) AzlAFUANENAIINGTS (Message) NHANMAINUAIENIN Tegnasannuiing
AuantAiAusesld  (Tangible attributes) uwazAmuaNiAndudasldld  (Intangible
attributes) 289RFIAUAT Wl AruantAnAusfecls wuneds dnmusianiy
(Characteristics) fanunandaunmiiulsvdedndals Wy nsesnuuues@uii auna 31519
! <A y | v d’ L md'cv v v | ;7 c:l'
dounanvisediullszney wazsan uwsiu Jawddiauaniindusecldaniludeyangn
dewdlluarsivinnsdalddadfusing urnuauTandusiedlaild enf Aridigislinasy



12

¥ pwdneninsdud nnadesloansduinigluanumssn u?@uﬁmz%qmﬁuiua:
pmtlsziivlaresiuiinadifisenmaudn  dauudaudiinouddnlunisainensmdudn
(Brand building) Hauifunsdu Lﬁfaamn@mmﬁ?ﬁﬁuﬁ@@iﬂﬁtﬂuammﬁﬁﬁ@'miammm
weuuuleenn LmzﬁdLﬂu@mmmﬁﬁﬁumiﬁmm%ﬁm’mLﬁﬂaﬁuﬁuaﬁimmjm@qéu?Tﬂﬂ
snndnAmaTARAUFeld

NNNTIAIRIIAAMNYTIANMINELIANIN “AFIFUAY AINUNATINITHaIe
Ynuuaatil Feldwick (1996) delaliyauaaiudnineaiunsdudianin nsduandy
- o v . = o 9 Y o ) 2
IATBINNNBTUTBNAINNUY  (Badge of origin) Tesensulauazldnnelals  denalsinng
'a@nLmummﬁmvﬁwmuumﬁmmﬂmtﬁmmewﬁmsﬁus’ﬁ@umn% Wenazdmu919n1s
Uasnutlasuaznanenaaau (Authenticity) WifuRs AU iilasannacuwelafiaaiy
ﬂmmmmmmummuqumnmu@ﬂnummmLm@nﬂlummmmmmwmum fialindniy
mmummmummuamcmmmnummmwm (promise of performance) 1B4AI1AUAN
= v Ql/ v = v 1o a ] d‘ = } 3 dd‘
andoe Tevinlluds  Audazbifnmanminnlaglduldsunadle we msdudni
dszauAnudiasuunninliudpdudiedereiies einwnisudeiu vialive

¥ d’ d’ Y a v ] a e o ul/ o
AoUAUBIAINAaINITTasRaIaniasuLladlY  wAdhdEudlddjiRaauadudyon
mmaué"}ﬁ@mm%ﬂwﬁﬂuﬁm wHdRIAUANAzHUsE A RRRELnTaRRN  wRetNgleRA
mﬂmuummmwmmmummmmmmﬂm LmvmumlmmmsmmumﬂmmmﬂqLm
AneN muuzﬁmm’mun@ Lﬂuwuﬁ’wumwamamwmuwuﬁivﬁ”mqnuaﬂm ity A
mmy‘lumm@mmﬂ@ m‘mmmumm@faniﬂmmLﬂumuumzymm@guuwugmmm

AHLTlLA wazifluasiud iy namauaiannsainelala (Duncan, 2005)
MSA519A918UAT (Brand Building)

TuAILNNTAF IR AWANIL ALARTIINATINT LA LT AN NUNNILTAINITAT AT ALAN
13aeinauainua e munu 8w

American Marketing Association (AMA) TR NN IBINNTA TR I AUAN A
q1 A8 nadenda (Name) T,rcﬂ:n Logo ) dryansnl (Symbol) N1TRBNWLLLIIININ
(Package design) viienmantimaw) Geszyduduazuanuazduiesnanauieday

Feldwick (1996) lélimnnmunavsinisaiiemsnduinluiiinnedennldacnedun
' 1% = v A 1 d‘v L % 1 v d’ % I;( L d’ s nl/
91 msainmdusAenuAnausealild  SeaiaulasldaTasneiusesannuivla
puAidusiaslildloradugnuduude Weiaoududeunniu wu nslasunig
fusesainauen s ealsfianu nsaiiemsAudiasEufuiennIneuaLeIANL
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2 /f dql/ o i 1 oI/ v Y oa ' o 3
rigynsiug s ineAuauuazaiauiulaliunduiinavinunatslaniialyl
/W.fﬂmmimmu@u

wananil Keller (2003) faldnanadndn nsasmsdudsasliaaumnaiy
ATIAUAN (Meaning of the brand) wigustna maspaulassaiaiinaafuanla (Mental
structures)  wardatwasfusinalunisdnnsiuaauinguslnaiineaiuduAuaziinig
Tuuuamenazdseliniesindulaneidlnaineidu aile nouadidnlunisaianmdud
[ v a ar Y ' U a ¥ a v a ar 1 % :’/ d‘l
nAe  uUslnAgINnInFuiAHLANFIE IR dud lududdssinmipaniuld sl
ANLANANTRINTIAUANINATANALS TuAaTRVEe Ansrlanirasm@ud ey vi3e
eraduRusiuN AN IAUsialalsunnan il

’Luﬁ@wmmm%wmmLLmnmﬁdemﬁuﬁﬂﬁ Duncan (2005) leinanql4qn wia

a

aumummwmmummwanwm (Image) waztanansnd (Identity) wm”l,mumummﬂm
ummmnmamnmm mu mwwmmuwm@u‘lumimrmmmum‘luumﬁmmnmq

Baan s A nEUEA A UL AEaN (Unique features) SaFEinaz143annsiias

o 9

g LY

DWE]VI@@V‘WHA@HEMVL@‘W’] BRZ WJ’]NLLﬁlﬂﬁ\’]\‘i“ﬂ’ﬂ\‘i[ﬂﬁ"]@‘l&ﬂﬁiﬂﬂﬁN‘LI%TJ’]ﬁiﬂﬂf«]qu{,@ﬂﬂﬂﬂmv""”’

ATVALAN (Nandan, 2005)

,LL3

ars a a v :'
ANNUNIYUDILDNANBHIUASIAUAT (Brand Identity) | ! : 2185%3

|}

TuFe9raananHiATIAUANT LA HTNATINITLA LT A NTHITLeY LT a8 N19Mann

WAL BINLTEL

International Corporate ldentity Group (Van Riel & Balmer, 1997, cite in de
Chernatony, 1999) Tananaldan mnaﬂ‘mmﬁ@mwmmmmnuanwmvmvmm (Ethos) am
kum (Aims) LL@;@mm (Values) mLL@mmmmqmwmmnmﬂunummum

Upshaw (1995) ) lonaaldan wnansninsdudiulasea¥eaesan 0w anu@s
WAy mmmauimauq ‘wﬂﬂ‘lummma‘iuﬁmmfgmmNm‘l}mmmmmum Tneananend
padudinlinsdadniuuanadbimienlasdseraunBeuldfuaeiaietesnsaudn
wazienaneninsdusndanaiaiiulaseairianisiugnssuaesns@udn  (Brand DNA)
andae nanade unguaesessiszneusine sesnmdudnigneasdnliaeiuludnes
LANIZAD Lmzz?'qfiu%mtmsi@msi"uimﬁuﬁwmgﬁim

Aaker D. (1996) lal¥aonuunisaeenaneningdualdan wnaneningdum
AR 1AT89N9TENTBIRTIAUAN (Set of brand association) NnagMEAsAUAINIOUN
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o A a o 4 N e e
azliinaiunreinulilinset TegaaesnndenloansAuAtiy asiansusAfAmaniy
Tnanisiianlosnsn@udniutiuaiesnans lEud A UM IadnITRLAY  LasLAnTlE
wintsAsiudtynyisandnlueednslildfiugnén

Engelberg (2002) lénanaiminliin endnenindudn fe ARICYCYITUTDY
AINAUAN Lﬂnﬁnmﬁﬁgﬂﬁmlﬂ“ﬁLﬁmLwiaé'mgmmmmaﬂamummzﬁ"\tﬁfﬂummmm WG
@:Lﬂmmuuﬁﬂmmn?mﬂﬂemﬁlmﬁm%m‘:ﬁﬁ enansninsdusiiludautlsznaudnny
Tunisdaansiiuannm (Single message) aanluvinunaw@udn fanssn wazA1dy
(Slogan) A NuAIEI8IATIRLAN a19ea1ATY (Key message) favdnans dnmnisiiiy
n4N17 (Formal aspects) ﬁmwm:ﬁ'ﬂmngmﬂu@ﬂ (Outward appearance) WAZANHL
yava (Overall looks) {upaNNRNUALLA (Core substance) IBIRTIAUAN

mm?wL@ﬂﬁnwnimﬁuﬁﬂﬁ@Lﬂu%um'auﬁzﬁﬁmﬁzgmiumm%’wﬁnﬁmzmmzﬁq
WifuRTAUAY (Grundey, 2002) Taeninmsmannasdiasiinaiudilantraanaarnaludou
TB9NAT ALI UATANINLIAGNNIgIRA  Tun1sTiazaiiaendneninsnFuA
(Ghodeswar, 2008) Aassnsfilendnuninsdulaawuuasiaoudonloaiy Ay
annsndsnaliinaa e lunsAuA e gua %n%\iﬁaLﬂumiLﬁu@mﬁﬂﬁﬁum*@u

ALAZLIINNT (Schmitt & Simonson, 1997)
WURINNIVDWDNANHLATIAUAN

Kapferer (1997) 15inan91491 wuaeiunue9enan=nins auAnnianuantungas
fowni lawn

1. Ausiiludydnenireans@usi (Brand's typical products) Audntiuiluumas
fnuansesreaendneninsdudl  Tngsadumamnsnduiununaziunettsiguyl

PYDIAFTVALAN

2. WANTIBNTORIAUAT (The power of brand names) Tansn@ud iU uumadiun
ravenansniiuniigaunaamil Tnederemmduiinazuandfiiiufenniusjanng e
ATNAUAN LU ITVAUAN “Pampers” (TsL

3. mazATudyaneni1e9ns@UAY (Brand characters) RSIATIATSILILLAN
Henldiaranidumunundud  TnefazAssInaIastunLIMMTNIvaneatng  wiu
TITEYRTVEUAY TIBATINIIAAAIRINAUAT Trafuilsziuns@usn wiedae ¥ns dudng

o.I/ <A di' as ::1‘ [ ar a 1% :// L a 1% y
AIMNAINUEINE 1 smma:mwLﬂumLmumﬁmumuum@Lﬂugm’mmmum (Brand's
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creator) WraiugFuseImINEUAT (Brand's endorser) vidalfludnyanunilnensaaesndu
A1 (Direct symbol) yail dyanunigUdnd (Animal emblems) sinazgnuun iy
zﬁ“nﬁnwnhﬁmmmmﬂﬁnmwmmmmaué”muiﬂﬁqﬁnwmzmﬁm%wmmmm@'mﬂmmﬂ
Bnée Wy nwwEina1ee “Clan Campbel’” Failududnsniuansiaaninnnnisass

Q/dl a a’l’ | %
PRINANIAN (1R

4. dryanuninawiazlall (Visual symbols and logotypes) &tuansniianiigog
WA 1A U U THLA LY ARNN WA T A LA

5. N niiAanfuazlszdRAIans (Geographic and historical roots)
LBNANEIIBILITINARUNTEARLONTINENEABANNINWATIAUAISNY  TINTIAUAIAINNID
Iidsslanianandtresdszmasuniiialngetaairgenansnilasdn s NAAnIE

AUTUUTD IENIT0 8N AR ANNITIUATIRUAIUILUNTNR

6. faf9mIAWAT (Brand's creator) Sunanmning@usiazliaiunsousnann
nanEiTasaiensduAle na1pe Sgaienndudiansuretnls lenansnives

AIIAUATNAzgNAANINALAIALAN T

by, 1 SRR
7. Taimoun (Advertising) @9lunistasuiunnosannaludaiionn (Content) wazgyl
wuw (Form) Taemsdusiazliaunsnmseglatiananisdaeans INTZRZUUATIAUAAY
AAINNINNIADATAABAIIAT T9IUN19RANTTUATLNUBNLNAILNaE NREIALE &A1 §5U

Qs o L8 1 v o VYar d‘ b % v a d?
a7 LL@ZWJ’]N@NWHﬁ?ﬁMQ’NQ’&\‘lﬂ‘uQ?U‘V]WEI"]EJ’]NZW’NIVLHWHU

azwiuladneananeninmauiiudadudiuninndAsans@dusn A9y N9

=& =3 & ar 'S a ¥ &R [~ al QI d‘ dld o ar ' ar
ANENNBIALIZNALIDIBNAN IR AUANAITUBN AN A NA AT LT LAY
2915 MUUDILANANEIIASIAWAN

Kapferer (1997) lauansasddsznavassenantninsdusilneniul5auues

NANENIRTIAUAT (Prism of identity) ALAAILS IULKHLNINA 2.1
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WHUMNA 2.1 USFuaaianan=nins18uan

PICTURE OF SENDER

Physique : Personality
E |
X N
T T
E E
R R
N E N
A ; A
L : L
| Relationship 5 Culture |
S : g
A : A
i ' T
| |
O (@]
N N

Reflection ' Self-image

PICTURE OF RECIPIENT

N Kapferer, J.N. (1997). Strategic brand management : creating and sustaining

brand equity long term (2nd ed.), Dover, UK : Kogan Page, p.100.

wrunwiEuTesenansninsdudiasilsznaudn 6 evUssneusuiy Geena
widlaidy 2 doulun nanake esddsznaumeduduavilsznausadnsuznisuen
PRIATIAUAT BULALA ANHULNIINIBNNIBIATIAUAT ANNENRUSIBIRTAUAY LAY
nnazveauresuiing  douesAlsznaunaiuaaiazdsznausoadnsurnialuan
AIEWAT BUlAUT YARNNIWATIRUAY TMUSITNATIAUAY uaTNWANEDIIaefiEtnA e

luntlazaeasunasaazidonluliazasnlsznauns 6 mﬁﬂa:naua@mﬂm’f@’] Flaid

1. ANHUENWNNIEN (Physical) HUANANTANEUBNIBIEUAT TIMNIFINDN
AN NIBIAUARIE  JUANENILaTAMANTRYIeARANRTIANNAIATYNINAaNIsTUSTRY

.: g . e o Y
U3lnA Wasannmnmauatudanaunaslals
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2. ANANWUS (Relationship) YN8 ANANRUSIDIRTIAUAN F9a1aD ety
P &l S| o o A owowoaw .
ANNANNUSIUL LU essnifludiundrsuaniddaudsnauseslallfszudnadnaes

auruazgising Tnaenwizednedalududlszinniisnig

3. nmaziien (Reflection) wanei nwazfauresdising Gensdudniiuualiid
azafanmasieuvienwanunivesdisnafiguanzaniunsduin  ndudiinazies
poBAILANNINAZTIouTeafislng  uaznmazfieusinaianisuansiedeidiilnaenan
fu lilgdsadustnalued

4. JpaNNW (Personality) ner&udnaziiyadnninifluzesnues IngazAanmaing

ansuzianizetvreeureslifaanisdesns yaannwaTduAeasiunnauiney

a v d’ = dl aa d’ a v dll < == al'

AR dauAlugusiilluay  3995n199induiideanseanliiazuansiislszinnaesaun
APNAWANTIY

5. Jmus99N (Culture) MN8N ARIUSTINIBIATIAUAY TIRTVRUAIREHSRILGTTH
Te9nueIiLANAIUlY VatenatuegiuaAtfion thwneresesdng viedssmagunin
daidudnsuzianizioinsenadouiuy  asiudmussrnAasiunumd A lunnsa¥ag

AHLANAN AN LRATIALAN

6. nanenlfianu (Self-image) waneta nMwansniFoauesising Fuiluds

8w a = v a S8 o w a o -
Zmﬂm%lmuﬂqﬁ‘@ﬁ‘]_]’mwq[31ﬂﬁ‘i‘N"]J‘ﬂ\i%lUﬁ‘Iﬂﬂ'ﬂ’ﬁ‘ﬂﬂuﬁWIG\EI@Q’Q’]HJYTW@HHM”B@Qb‘]u

Taineaws Kapferer (1997) Lﬁﬂﬁuﬁ'ﬂﬁmuﬂLL\‘ilZJqNLﬁﬁ’]ﬁﬂﬂ@ﬁﬂi:ﬂ@u‘ﬂ@dLﬂﬂﬁmﬂfﬁ
MINAWAT D.Aaker (1996) ﬁl@fﬁmimuaudgmmL@ﬂﬁm:mimﬁuﬁﬁ %dLLdﬂgmmmﬁﬁLﬂﬁ
wnsiedoslunsairaendnenindudnlilmnndaay ANYINI LATAINIINATINAINY
wans LA &uale Tnoudyurssenaneninmauiaslsenauldon 4 udyn Toun

1. wiinesnmadudidududn (Brand-as-product) %dLLdei%@@mﬂﬁmﬁu
Sguaasenantning @uAnees Kapferer (1997) Tufudnsniznianianw 1ag D.Aaker
(1996) nnanesnmaudniludud iy Wunsdeslodeiifioadeeiumdudn feisiud
pagiansTetiaeiy 6 dsziiu 1o (1) seuansesdudi (Product scope) (2) AnuautiR
fiftadeaiusiadud (Productrelated attributes) Usziiutinziimudniuslagnssiunis
Founzldausn %wmmquﬁa@mﬂ3:Iﬁ°niiﬁmuﬁfv7{mﬂ‘ﬁmmmxéfmmsum'é’qa (3)
ATUNTWAUAY  (Qualityvalue)  AIuANTBIRENANANNANRUSoE e INAT LA TWIaS
AuAn Tmm@mmmfaL‘L“Ju'f?i@ﬁlﬁulﬁuﬁEmwﬁwummmm?ﬁuﬁ’ﬂﬁﬁmqmugmi AINAUAN

b2

ananauAnALngLTInATAsaue AU IR ANN WG MINZANA LAY (4) MaTeulaiy

9 U
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Tanalunsld (Associations with use occasion) flumaameneuIaIRTFUAN NN Tias
ahalamalunisldianizianzas Wy “Clorox” fnadenlovegraudannseiunisi
ey LLﬁfhLW’T@?@%mmmﬁ’imqmzmmLL@:@JWL%@Tmiﬁﬁuf?mqummﬁmLﬁuﬁu
Wy (5) m'z‘ﬁ'@uimﬁu;ﬂ% (Associations with users) 111 N1T9MNANULULNATIRUAIRN
Usztnnaeadldnsdui iy “Eddie Bauer” shuausuniusanaiuduiugiiiiidanuen
1wy (6) m?ﬁ@u‘tmﬁuﬂizmﬂu?ﬂqﬁmﬂ (Link to country or region) nadanle
’Luﬂi:Lﬁuqmﬁqﬁ%ﬁﬂﬂzﬁmmﬂwL%'faﬁmmmwﬁuﬁw Lﬁmmnﬂizmﬂﬁﬂqﬁmﬂﬁﬁ
mmnu‘%"@msﬁummmmﬁmﬁﬁﬁ@mmmﬁuﬁwﬂizmwﬁuq fazaansauansliiuianng

NBLAUNINIGINIIATIALAD

2. wiynfussmmaudiiluesdns  (Brand-as-organization) SLuLLdsgu"ﬁ%Lﬁuiﬂﬁ
ANaNURAT8RIANTHINNIALIANTRI0RUAYTELTNT  AruanTATesedAnaflaguans
UsziAu a1y winnsss (Innovation) mmﬁﬂﬁmﬁ'@@mmw (Drive for quality) Aou14d1la
Aaauandan (Concern for the environment) (uFL %w:gﬂa%’m%ﬂmuﬁm TUEITN
AnAaziATINIsI8EE Tmﬂ@mﬂmﬁmmmﬁm%ﬁmmmwuu@:lﬂuqﬁﬁmmuﬁ?\
ninAnaNTReTevAuAN  iileaann NFREULLLANANTR TR LA NN TR UL UL

AMLANLFYD989ANT

3. LLdHuﬁNQQM€W§uﬁWLﬂuuﬂm@ (Brand-as-person) %dLLdQN‘i@ﬁ@@ﬂﬂﬁ’adﬁu
Usinreaenansninsdudres Kapferer (1997) luduyadnnin IuLLdHNﬁLﬂu
wnanwnins@udaziiandtuaziinnmiaulaunnninlundyuauanifeesddudi lnoas
Hlunsuesmsgudaiiouiiuyparsauniia Janrduiasgniuinddnrusmieutuau
a1ty dAuEmIn (Competent) lssitila (Impressive) Wrldansla (Trustworthy)

V4L

4. wiynnesnsdusuidudydneel  (Brand-as-symbol) NI IEREE

&ryansninudeunss (Strong symbol) aunsnilugaunileivinlfienanenitiudnasenis
o L =R R v é’ a o < = A

AA4a1 (Recognition) wazn1gszanng (Recall) TANNTL BT gﬂmmu (M) A1ap9784
Mcdonald's MvinlgsTnaaaanlAdrea s

L o O e to m w o o

YU lanansniresnsduauile]  Aenalidudusedsenanlldaudyuiaunn

a Y @ IS 2 a wal v L2730 v '
vupmauanealanumnzantaslilslonilunmial fualduidnas i sy
wen  usiatinglsfianug wsazasAUANNATAAN TN UL IHALA T RANTINN A3 1 da

Tuulunisdeans
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uanant D.Aaker (1996) fialsasunanalasaaitsaasenansning@udi (Brand
identity structure) Taeilszneusiog 2 dou ldun wnansnian (Core identity) waz
wnansnidoauanne (Extended identity) Aaun@naldluiewunini 2.2

LEUNINA 2.2 TATIA519UD9URILDNANEIIATIAUAN

EXTENDED
IDENTITY

TIVOE Aaker, D.A. (1996). Building strong brands. New York : Free Press, p.86.

wnansouan iluuniuedisannasresrsdusn Useneullfsaudeniosing
ffuaauiuey  widiamduiaziinnmeneduinlldmanaluiionn Taendneoivdnil
arslsznavllsaa@eafivnlimadudnlansuuazinmat  endnuniudninazasely

= v a [% Z// P - ° i = 'y =~ ol & -
wasuwilas wsdn@usniuarinislasununianaduavizailasunaginisaeans

LONANMIAIUYEIE %Lﬂumﬁﬂizn@mm:mmu%ﬂm%uqﬁﬁwﬂ%m@mﬁw’?@
Taednngataeqatul iR AuAY lendnunliasuenadlunsdeanstiundydnend
pouanslulaisun yaann wasausl wseunainiineesdudn Wusu Tnaendnunidau
venediAasdadlifaudaiuonansaivan  uiasdeenannaunannawiusunilosy
ey

lunnepsayaannmwamdudiinatsuiduendneninansens@udusenaly
vendin edlsinnn yaannmasduilugsiiuendnuniidousensfiduied Ay
TananaunTIAuinllgrauanysnils
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fadu luenAdoaul AddiheaumasAsnissiendneninnaudilagld
yABnMWATAUAN AN SRRl adudssnniinoans Lfimmmﬁfffﬂum
wiuisanuddnyludunnssuiiiannsloniuazaasuimsdadsy sailifedenaiinse
msﬁwmmmimqﬁmﬁluﬁuﬁﬂﬂizmwﬁmma FauDINIR AL UU g9 RN N TR
fmaansliAnng i Gefiie PoLANBIANNERINNT 1B AT e,

2. WUIAALNEINULARNNIWASIAUAT (Brand Personality)

Tuilaqiiuguamifaesdusinesatsnasaalimeanalunnsaransdusild
wiaunse (D.Aaker, 1996) Fariu msnaaluilaatiaslfidasuanmaduaaudmied
ﬂsximuﬂl‘f’ﬁmmmau%ﬁmLﬂuﬁﬁummﬁuﬁuﬁiwdwQ’U?Imﬁuﬁuﬁﬁmn%u UARNAN
psAuA AN uaiasileduiuaioiinnseaieionldlunsairenmaasdudi
(de Chernatony & McEnally, 1999) #aanuLaAnTas D Aaker (1996) Tananalddn nsau
Angnansnildneisiwileutuay Fondn YARNNIWATIAUAY (Brand Personality) 1me)
gnésinasiilUfFnseamauin ludnenzivesinmdudiiuen oenizedrsiaile

AFNAUANTUT AN UL FBALLA
ﬂ"nuumﬂmmqﬂ'ﬁnnwwmm%uﬁw

lusuiuAaneInuyARNAWATIAWAY  Bindganslaliaouuuigldating

PANNVANE L1

Solomon (2004) laliAMMINEIBIUARNNINATIAWAIIN YARNNIWATIALAY
MNNETN TATBIANTIULIANIT (Set of Traits) 289yARATIRALAWAY Tug usiinaduddy

4 =
LANDUALAUL

Tae wee (2004) laldaouunnsaasandnyaanniwasdudildadalndiAaeii
Taenanadn YyaRNNIMAMALAY NNl gaTesANEUTIaNIT Iy (Set of human
characteristics) AdenleeiunsAuAn TneiladenieamuyAannw (Personality factor) nia
TiimiRI89N17859A1LANEN  (Differentiation dimension) V{zﬁﬂﬁm WATHANAINU
D193 il *LJm%nmwmﬁuﬁw:@fguuﬁugﬁummmmﬂwqwﬁuﬂaﬂmwmmuqmﬂﬂ@:
ATIAUA WazAzilAINARIEARITEANNUSAUNTRTAAtILATANIANTR B9 ARNN WD
W]
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luvinueadnaiu D.Aaker (1996) 1alHAa umuAe159 YAANNIWATIEUAT Wnel
04 TAUBIANHULIANIZY0INYME] (Human _ characteristics) fdenTeaiunsAui Tl
@nwm.vqu“mnmaimm WA Bng iymumumummmmmu (Socioeconomic class)
umnmﬂmwmmuuwmuwmm (Classic human personality traits) 817 @uau (Warmth)
dauasle ( (Concern) mamu’lm (Sentimentality) s Imﬂm@nmwm'muﬂ’iiﬂu
ANBUZLANIY (Distinctive) LL@“’ﬁﬂ’J’mﬂ\WmO’i')ﬁ‘ (Enduring) Lmuimmﬂummmwmm
uutiai i,i,m'i’l,umamqm@mmmwai’is;i’mm”mmwmLﬂ@auuﬂmm@mmwmmm’imum
uu"] TN

u'an@'mu J.Aaker (1997) ﬂ1mVﬂW@ﬁUWﬁlLWNLﬁNLﬂﬂ"mi_lﬂ')"mﬂll’iﬂ“ﬂ’é]duﬁﬂﬂﬂ’iw
ﬁ‘lﬁ"iﬂuﬂ’iylﬁ”.]’i Uﬂ@ﬂﬂ’]Wﬂi"]Z‘iuﬂ’iMN’]ﬂﬂﬂ mmmamnwmumwnmﬂ\muwwLmaﬂ:mﬂ‘u
mmumuu b lﬂ‘i\‘iﬂu"lﬂi\lﬂlmm&NUﬂWﬂNWMﬁHUWQNUﬂ’] “ﬁﬂﬂm&NUmV}@N‘WUﬁﬂUWQ

a

muﬂfiuumummiuuLamlumﬂmwu’mmuﬂaz‘lﬁmu“lsﬂmﬂ (Utilitarian function) 19y

¥

Huslne ”Lummkumnmwmmum@ 29 LLHQI‘LANIMH’]TFL@?N‘MHWWs],‘LAL‘H\?ZQEU@ﬂ‘l:fm

U

(Symbolic function) m@umwmun"mmmfa@nmammu (Self-expressive function) 1#un

¥

gUslnA

T e Azoulay & Kapferer (2003) Imﬁmnwmwmmﬁnmwmﬁuﬁi”ﬂﬁdﬂ
umnmwmmum A ‘ﬁmim‘i_lﬂaﬂaﬂﬁmvﬁimmmﬂi (Set of human personality traits) ﬁN
NANMNNE @mmvmmlmLL@“Nﬂ’J’mmﬂwaunum’mum A Lﬂn@fnumnmwmmum
LﬂuiwumuuwmL@nam:rmm’mum Imel Wee (2004) 1ﬂﬂmaiwmﬁim’i Uﬂ@nmwmmu
A Lﬂumﬂﬂivﬂaumﬂmmmwaﬂwmm’mum (Brand Image) wsnan ‘umnm‘wmmu
AN L‘]_luLNmJ‘Viﬂ’m’iﬁ‘ﬂﬂ\iLﬂEiPi’J’iJJLL[ﬂﬂlﬂ’Ni“’WJNﬁii"i@uﬂ’i‘i’mﬂ’)’ma ziRangeuLazIdla
mﬂimmm’imw@ﬂwmm’mummﬂmwﬁmmel‘wmuim

S muiﬂ‘)’i 1ummmgmLimumnmwmmumuu uﬂ%“ﬁ’iﬂ’]ﬂﬂWEﬂﬂ’miﬂﬂ"J’iN
‘MNWEH/T?@F]’W’WIﬂﬂQWNI'}’E]EI’Nm@!L’QuLLﬂ ﬂ?’aUﬁ@N‘Wﬂﬂ TQﬂNﬂfJ’iNV@’m‘M@’iﬁlﬂ’iNLLu'}
ANAATDILFARZAL m'lummi@\mwummmnuumnmwmmummﬂmﬂu Vil&ﬂ‘}‘ﬁ’iﬂ’i?
‘lmﬁLLQNNV\Hﬂ’mﬁ@’iHLLEIﬂ[ﬂ’i\'iﬂUiﬂ RIS

Plummer (1984, cite in Wee ,2004) ‘Vﬂﬂ@ﬁlﬂmﬁ um@nmwm’mummmmm
nasle 2 HUNBY NNLL‘iﬂ Ag mmumuﬂmmumm@nmﬂ"ianmﬂu'an@zm'li [CHRY
FAUAN m‘mnmm m@mw@um ANUAIRRNUUNY LA mmammwmmmuq Tudouaes
mm 2 AD Tanmﬂu'anumsmmwmmumamﬂs Tnsnnsfmutwlszaunisnl ns
i‘ug m’mmﬂ@@m\mm (Misconceptions) F2UUNNIBUFTTH (Cultural systems) wag

U dl b % o rd? =2 U o
wUUAnAN (Values systems) aaatlaianyananiaielanviciaiuun asenanannlédn Ao
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zﬁ’wﬁwmmﬁuﬁwﬁwqﬁu douniluilunaainnisaieannielueddng  wazandaumi
iunaanyunesestaanyanaluiiegusazduanden

lugauaes Dobni & Zinkhan (1990) leina991 mavinlimsdudiluaugaanigley
AN UTLANIZTDIN Y] muuummmnmmu 2 HuNDY AN AB mammum’l,uﬁfmzm
WluAuALT ‘L‘mﬂmmummuumnmmﬂummmum mLLmvmmumnfavmmanmwm
Lmnmmuiﬂ muummw 2 qy Lﬂumiumwmm@u‘[mumnnflwmm‘lﬁm UTBANAR
mmnumumwmmmim NUNIWANHNIIDIAUAYTDRTIRUAN

AMURIATYIBIYAANMIWATIAUAN

mmnmwmumnmwmmumuummmmmm Luﬂ\amnumnn'\wmmummu
memmmmﬂmmmnummm (Self-concept) mmmmmmmu (Wee, 2004) Tuung
AINAUANAY L%@NTEQQMU?”IE%UW’N@’YENM (Emotional benefits) uarmnlselaminiunis
LAANABNNIFIRAL (Self—cxpresswe benefits) ImaL@Wﬁyluﬂimwmwmmimumim‘iﬂﬂ
”luzqmumimmnmnummm mmmumwmuanmmﬂumamwame’lumwmiﬂﬂim
(D.Aakor 1996) mmmmmmmmnu Karande, Zinkhan & Lum (1997, cite in Wee,
2004) #ina1adn uﬂ@nmwmmmwmm@nwmvmqmmmmmmﬁ@umim hunnsuin
Lﬁumwwmmmmmummm@gmim aazgaelinszuaunisiadula (Decision-
making process) m@dtﬁuﬁﬂmﬂulﬂiﬁdmﬁu Way Lﬂuﬂ%wmﬂwamsmwuﬂﬂmv
ynALluATALAN ‘luu,mmqmmnunuwuuwwmmmwumm Nﬂwummmnum@u

uanannsAneadnnmasdudiasiitsslonimedusinauds  nisinun
uAanNmeAuASsiiaudAysiednnnatngay Tae Batra wazAous (1996) gt
@%mmif’jdﬁ UNUIMIBIYARNNIWATIAUAN umwmmmmunimwmma“unmmmm
Hasnmsiannuas nanunAn Wit Audw  aufludeiganairenuunn
ANAINALI LRIV RUAN m'ﬂmmmammqﬂ@ﬂmwlunummuﬂﬂw,l,uuwqguﬁmw
T

eNANi] Karande, Zinkhan & Lum (1997, cite in Wee, 2004) fipamuidadn
ANHOUTYARNNATIAUAY (Brand personality traits) lulsslemisatneanuuydugn
wazinn1snae Lﬁmmnﬁﬂwmmmqﬂﬁﬂmwmmz‘%ué’wﬂﬁﬁﬂw’mlun’m’mmumi
ARIATBIATIAUAT UAZENAMNTILNLBNAL IR LAl unana | dandae (Solomon,
2004) ———
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felndniu YARNN AT EWAT fedaeaunuamneliiuacuneenslunisiesns
(Guiding the communication effort) ‘Emﬁwﬁwﬁu@mmmmﬁmLﬁ'mﬁuuﬂanmwmﬁu
fnazdaanstalendneninmdudn wazdoslunisandulaluwuaniadfinlunislamun
NIAUATUNIAAIA LITANTUH ma@mmﬂLL‘ummmammmmwuﬁivmﬂmnmnummu
AN Lummnmnmwmummuﬂﬂmmfimmmmmuummmmummefamqmm azly
mewﬂum?mm‘l‘nLﬂuLmeﬂumm@m? mmsmuumumnmwmmum@wmmwm
IR L@m‘wmfnfm’l,ummwmmulummammun@mﬂwmmwmmmlmmmu
(D.Aaker, 1996)

LAGNNANAUAIEIeRariunumd A lunisaiauazn1sannsnsauan
(Azoulay & Kapferer, 2003) lagmsAudfitszananudsa menausfinnisaing
ypannmaAudfiudaunse dapnisnss AuANANIHIUS A AR Lﬁ’alﬁg\‘lﬁ@ﬁﬁ’]
Ussmnilanaidentasathaudaunseiunsaud (Wee, 2004)

TaiiiReawindu D.Aaker (1996) lana1alddn yadnnmATALAaIIInai A
wansinalinunsdudlalaunisdos daaiuienansnins AusTLANs (Contributing  to
a differentiating identity) “ﬁdluL‘nQﬂ@EJWﬁLL@Q umnmwmmumn@Lﬂumwuwm
ONANBINAN (core identity) VIeNANHIdIuEe (Extended identity) wmm‘mmmm
NN38519ANLANANT T A e g Tneanizotinad s una as A udninan
AANEARINIUNNATUAIANTRY89AUAN (Product attributes) NANIAS HAALANENITLNAS
nenwisaanties Selindntiu J Aaker (1997) ealananaldan yaannmmaudn iy
Fansdranylunisaianannansa i un s Audn luﬁﬁuzﬁfaiuﬁumw%wﬁ@ﬂummau
Auaznslingduiaesduilng ?ﬁq?ﬁuﬁﬂmﬂ] PRILNATIAUAN @ﬂ@lﬁLﬁﬂdﬁ@ﬂﬂwﬁN
mmmnmw’mmmumwLﬂummmmu LLmmmmmsmwmwmmnmqmnmm@uq
m@ﬂmmlmmmummmnuanma smmamqmmuman (Subbrand) 813&519ANWLAN

ANAMAIIAUA LN ﬂ')‘il@ﬁﬂ']ﬁ‘ﬂ’]ﬂ‘h!ﬂﬂqﬁ@ﬂﬂ’]Wl‘MNﬂ'ﬂNLL[?]ﬂb"’l’]xiﬂUﬂ‘lﬂ

mmz@ﬁﬁm%nﬂa‘xmwﬁwmuﬂanmwmﬁuﬁw AB YARNNITWAINAUANEINNTD
delunsaienuAmmAuA (Creating brand equity) InaypANNMATIAUAA=Tdow
nanduliRnRA A AuA e suteenlfidy 3 wlnwsy (D.Aaker, 1996)
LHUNNT 2.3
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WHUNIWH 2.3 UEAIULUAIABIMSASNAMAIASIAUAAIEUARNNTWASIALAN

(Brand personality creates brand equity)

Brand personality

How to creates brand equity

Self-expression Relationship basis Functional benefit

model model representation model

11 : Aaker, D.A. (1996). Building strong brands. New York : The Free Press, p.153.

ar

ANUHLN W98 a3nsnesunsuaniiuden THas
WULLEUN 1 LWULLHUMSUAAIRDNNINAIAY (Self-expression model)

AUFLLULILHLLINTAL D Aaker (1996) 1Ananadn ﬁﬂﬁu”zyfgwmmﬁuﬁwmq
mﬁﬁﬁﬁi@mﬂm@“nﬁﬁﬁu naneilusiadusuntsuansenansnifony (Self-identity) 199gnén
ngusianann Tasiendnsnifmuanaifluendnenifufiase (Actual identity) viaenanwnd
luganAR (Ideal identity) V{Qﬂﬁwﬂmmm siail umﬂwﬁqq AZUAAUBNANHDIAIAUBBNNT
fnABnsRuaINTans a1y n1aidenendn ieniiteu iruaR AvsAnUiL AN ua
N aaenausnduTeuiaaaiionlunmdudn meeAuneReaiunsAudn 1whe
uitusnsTevieldnaauin ?{dLu@iﬁﬁﬁLﬂuﬁqﬁTuﬁum?mm@@ﬂmdﬁomummﬂﬂﬁﬂﬁﬁu
1 Geluunansd AAuFaINTngniNa g lunisuanseenniesonuls uliannsdudn
1%mzhflﬁﬁuﬂ§nmwﬁu%qLmar'aﬁm'm U YARagINIsananIAtlsud adstatiang
mueslFdaemniantensaudniiisangn fonddmadudmiuaziiyaannniigeuus
fima wimndnmAuAiiyaannmdiudeunss fanaanyRguladn yadnnmRIAUAAE

UNUMUANTUNSELIUNITUAAIBBNNIFIAUTBIGN AN
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mwauﬁwmmmﬁm’lﬁmmmemnﬁqmﬁnmwmmmumicfmmamq SERITAN
a7 umnmwm'mmwmimnmmmmn (Fee//ngs) Wre1740) (Emotions) sn\uﬂumimm
mmmnmummn‘uwwm‘fnﬂmnm@mm@ yiaii mmimm@mmmmmmmmnmmmu
m”lmwnmﬂﬂnmmumuw] m@mmmm 138 nwhfﬁmmumzﬁummmmamm
(Badge) ‘EmEJmi’]aum@mm@mswummmumqmﬂmmmm‘[nﬂ mmumwﬂmngmm@u
mmmLmeﬂuﬂmwﬂumlﬂmfam’mum nmmmm‘tummnmmmmmnuumﬂﬂmﬂuw
‘memumuuq 15 Tneanny mmumwmmmumLW%M&WLﬂmm@mmummﬂu
mmumi@mmmmm DT TDBUR 1ATEIEIDY LaziAer Lummnmﬂﬂmummm
uu@‘vmﬁngmwmamﬂuma NaAD ‘Lumiﬂmummvmmmmanmwmmmmm@
mwmmmiéﬁmammmmmnﬂummwmmewmﬂlm sy

atnalsfinny mmumﬂmminuumnmwwLLmnmmumumwLmvuwmwmq
il ﬂﬂ’]’]ﬂ'ﬂ mmmnwmanﬂummmumqmmnmdﬂuiﬂmmmnmqmammm
mmumuumuumnmwmLLmLmNnmm HNFIDENT L ﬂ@qummmm “Apple” 8139zl
ummmwiuanwmvmﬂuum AUNAUIY LAZEDUAANE L;J'amqummuum‘l,ﬂumu WHl
Luammumuumnlﬂuwmmu umanmwmmum@ LLﬂiLU@WMM@nwm”mmwmiu
mmmmmmmwmmmmmq,mmmu ummml‘wmum wliRAuAazlszauaaugnGa
LN@DDI‘H@EﬂﬁEﬂUU’]u‘M?@TNL’j‘EJu LLmLm@uﬂiﬂlﬂuﬂﬂmﬂﬁwLLfgmﬂwumLﬂﬂummﬂ@
LAY aduAnaulilssaunagnfaninfians sanky ‘Lumsmmmm‘humnmwmmu
mmimmmmummﬂmﬂummmmumuuﬂ A

z?lm"ﬁﬁmiumm%’mmmﬁwmﬁuﬁmmmuLmumﬂmm@@nmaﬁqmu iAo
YAANNINATIALALAL mﬂmmaﬂﬂmammw@wmimmawmwmmﬁmmnu AINAU
mmmmuwmmmmmmmwumammmiﬂﬂ ﬂnwm‘imm?%mnmmmumarﬁ@u‘[m
mmmnummum vt uﬂanmwmmumwiumanunamﬂwmmmimﬂ?mwﬁmw
LWENND LLmLmummmmﬂamnuumwumﬂmwmmum WIUNUWIAREN  LAZAINN
mmmﬂmma@ﬂmdmmummmmiﬂm ‘umanmwmmummww‘wmmiﬂmmm

lenanHnirasmuesaaninlEne iy
BULILHUA 2 memuﬁugmmwiuﬁ’ué (Relationship basis model)

D.Aaker (1996) 1#na"0DeuULLLLT 2 9 Uﬂanmwmmummmmmwﬂmm
mmumimmmLLUULLNuwuﬁmﬂmmamuﬁ Tmﬂﬂmmuwuﬁ?”m’mmuﬁnﬂn‘ummum
Tmuamﬁwammn@mﬂivn@u 2 doudaeiu daud 1 1dun mmﬂuwuﬁizquﬂmﬂu
mmmumluﬁmzwummmmummﬂumﬂa (Brand as person) md@zﬂﬁﬁﬁﬂﬁqﬁumw

o

AuiusIznINANgaIAY daud 2 Tdun nIueyAaNINRALA LIS edY ARG
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mﬂummummmmum Brmm@nmwmmumlumwm iAnAnag uasy liiing
mmmnmm@uim

u@nmnu muminmqmmmumlumuvm@u (Brand as a friend) Gm D.Aaker
(1996) lmn@ﬁmLﬂuﬂfnmuwuﬁ@nsﬂuuwuwummmmmmmummummmumn
ijLﬂu@nwmvmwwvmm@uimm'mLﬂum@umammhfm% (Trust) mmmmmmm

b

1m (Dependability) A9nadla ( (Understanding) uazaumaale (Caring) mm@uﬂmﬂug
mmmwwﬂumm Waaaenlals mmma’lmmaﬂn@ Lﬂuqﬂﬂﬂﬁﬁwiﬁﬁn%um@u
waz mn@unﬂu’ml,mlmmmmu ATRRER ATAIRIAUAIBYAYNTE NI ML
ﬂmmuwuﬁwm‘l,mnmmm‘numu (Liking relationship) w3eANANNUT USRS

(Friendship relationship) szudnagnéniumnsaugn

Lﬂummu@m’\ Lﬂ’mmmmunn@&mmsﬂumnm LW@@SWJN@NW@’]@WN@Q’]NJW@
mmm'mum %QIMU?UV}TQ\TﬂW?@UNWLl@ﬁULWﬂUﬂQWN@NWHﬁ Lﬁwmﬂnﬂ@mmmwmm
mwmuwuﬁwmmm’mum (Brand relationship quality or BRQ) %49 Fournier (n.d., cited
in D.Aaker, 1997) 1&1LLmﬂrumwmwmuwuﬁmmmmumﬂamﬂu 7 48 laun

(1) miﬁ\iwwmﬁﬂﬁuﬁqwqﬁnim (Behavioral interdependence) ng1ada A
ﬁuﬁuﬁaﬂﬁﬂﬁﬂ?”munuimﬂmmmLm zANNATATY IUNIRRse AR LET L lnedistnaay
mmwmmumwwmwmmmm@mmmm WATFANIMENINALNRIL e e L L
T msAuAy

(2) n19lviAn 3§T A UoU1d89UyAAa (Personal commitment) NA19AD AINAUAILA a1
u‘%’lﬁnmviﬁﬁﬁﬁuﬁmm %qnmmvnu Imﬂmmmmmiﬂsuﬂmm CANATUNINAINANAUS

mﬂmaié‘lwwu LL@”@”?@HN@LM@N@FH@OJEUW 1‘1&1”5]1& EJ‘IJ?IJWW“’NF‘]'J’]Nﬂﬂﬂﬁ]’aﬁli"muﬂﬁ
NN LL@J‘Q‘“@EJLﬂﬁl\ﬂJ’]\m‘Uﬂ?’]QUWWINQWIMNIN’J”‘WWMS’BLﬂ’)ﬁ"lﬁl

(3) ANTNLALF LN (Love and passion) na1qAs ‘wuﬁymammmsvmwmmu
ALAY mm’[nﬂ‘wmmammuiwmmmLLﬂﬂ@ﬁﬂﬂuim m”w'auluLuunqmwmmmvmmmm
mm@ﬂiummmwuﬁ LL@”INML?mmwmmlmnmmﬂauuﬂmmmumﬂma
Lummﬂmuﬂnmvmnmimummumlmmuwuwim Lmvmmn‘imﬁm@mmmuﬂ’mmu
FEINT LWL

(4) mandenloaiuedn (Nostalgic connection) na1aaa hupnuduiusiiegun
Wuf-ﬁmmmm’mmdmmmn‘umqmmwm ATAuAAL RSN Aintaanwivianien
i luedn ietaanaiidrdn ludin
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(5) mmmmﬁmnummﬂmmmnumuvaa (Self-concept connection) nanafe 1flu
PrWANUSTIR AU ez TnAsuanAtuAIala Aanssn uarAs L AR T
ez duilnaacfdndanmdnuninsdudniamnasandasiunmansniianuyeg
AEY UaTATAUAALY LIRSt AN dmueaiiulag

(6) ANNAUNAUN (Intimacy) NaNMAe Lﬂum’mmﬂ@@mmnmnmwmuﬁmnu
mmumimﬂmminmmmwmumumummummamsmmmmn‘lumm AGHET Ry
LﬂEl’Jﬂ‘Ub‘l?’W@uﬂ’]LLﬂuﬂ’]ﬂ‘HﬁIS’MUﬂW‘LAuj

(7) ﬂmmwmﬂwumu (Partner quahty) NaNAD Lﬂuﬂ'\mm@un’wﬂi”mumfnu
ANNIOUAALART I AL ratlansfigustnaussdiuiaundfinedudiinenies
fae il Q’minm:gmnfnm’mumﬂnu‘nummmm:ﬂ{]ummmummmmﬂu@nﬁmﬁ
ATUAY

fiail ﬂmmwm@emwmuwuﬁwmmmmumiumummLLanuu AmnnNealuLdyy
AilunauipsionsAuinly douBnananmae nmmm‘mmmmmmmﬁmmwm’m

ﬂNWMﬁ?zMQ’]\i[ﬂ?’]@‘l&ﬂ’]ﬂhﬂﬂﬂqlﬂ

o I % [ v o £
LUULLNUN 3 LLUULLNumsLﬂum')Lmuﬂmﬂ'z‘ﬂﬂmﬁwmﬂﬁuuu’mm‘ﬂ“m’lu

(Functional benefit representation model)

u_ﬂanmwmm?ﬁuﬁwmmmﬁuwmwiunﬂiLflutéTaﬂTuﬁumm”@mﬁ’wi"ummzﬁmu,m
muﬂLLu‘“ﬂmﬂa‘yiﬁ‘numwm‘wmﬂﬂnmummmzmummmmumim DIUINIIYARNNIN
mmummeuwmwmnmqimmnmuﬂﬂm@mu@wmmm sml,ﬂummum@'auﬂ@ﬂm
ATVAUAY  9iail ﬂmmmummmmumm@mlwminﬂmmmmmamuimmﬂmmm
UﬂaﬂmmﬂumN@nmu@mumum *nq'JﬁlumiLLmma@@nm@mumﬂmm@ﬂwm GRITIGAR
n13ld “Michelin man” Lﬂuammwmmmmqmﬂum “Michelin” emﬂumy@nwmwmmuum

YARNN MR EUAIeneilsduilanadaunseuasidnlUdnends gy
MIASNUARNNINATIAUAT

Kuperman (2002) 1snanqlddn n@umvmuumumnmwmmumuu AU UAD
wazﬁimﬁﬁ%mmmmmﬂ@u 3 dsznis dszmsusn mmmu\mqmmmmmmum Tae
wmsmwmw ﬂLmeumnmwmmumLﬂumuh LW@@VimWﬁﬂ’)iﬂ’]uumuﬂ@nm‘wm’mu

mmmnmwmmm ‘L"i“’m%‘“:’l’ﬂ’ﬂxi mmmummm”uﬂuw Lﬂummumwmmﬁlﬁ

m‘mummu mimuum‘maﬂmwmmummmmu\mmﬂwm”‘uﬂ@ﬂmwmmummmu
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@EJT]?JULL@'J (Pre-existing personality) nianmuziiluguls Lua\imﬂwﬁmnmwmmum
Lm‘wu@ﬂ L‘LG‘E!‘ULMN@uLﬂuLLMﬂG’ﬂ’Nﬂ\?L‘U‘ﬂ\‘i(ﬂu“/}NU?TJ‘IWQ’WL“H’E]N(lzilxillﬂﬂﬁlﬁ"muwﬂﬁwllﬂ
wazdszmsviany ﬂfammmmmnzmLﬂ'mmwmmmumfnmnwmvmumu% fams
mmmmjﬂ@nmwmmqﬂuﬂmuu %mmimﬂummaLaaumawmzmmiﬂmﬂu WHlAy
ﬁ@qwmamﬁwumqﬂanmw‘lﬁmmm’v’mﬁu%?immc:iﬁiﬂﬂ‘lﬁmnﬁ'qm

uaNANis Temporal (2000) fi4laaguedn ’Lumm?wuﬂﬁnmwmﬁuﬁﬁﬁu 5199
wmmmﬂiuumnmwmmum‘luummﬂmﬂﬂmnuuﬂ@ﬂmwmmmmiﬂﬁiumnmml,m
nazflulyle SINm”mumﬂuﬂﬁmm\mmnmwmmuﬂ’mmuumum@umu mumauusn
mmmmimuumﬂauLﬂwmmmmmumlmmmu (Define the target audience) muﬁmu
Ndaq mmﬂﬂmmmmmmmﬂmﬂamﬂmmﬂ ammmmmmimmmmmmmﬂi
(Find out what they need, want and like) mumauwmu Lﬂumm?NTP]N?’NWNUP\@HJY}W
ﬂl@ﬁm‘uﬂ:ﬂﬂ (Build a consumer personality profile) u,mmumuamma m@mum@uwa b
Wunisairayadnnwliiuns Audn Imﬂﬂi‘ulﬂL“IJ’m‘lJIﬂﬁ\‘}?NVI’NUﬂ@ﬂﬂ’l‘W“ﬂﬂx‘mUﬁ‘IﬂV'Wl
Tsinmuunlddnasi (Create the product personality to match that profile)

Mmummmimuummaﬂmwmmumuu D.Aaker (1996) lsasunelddn
Lummﬂumnmwmmmuﬂmmmimmmmanmm@ummm@uTmnummuuq
mumnmwmmummmummnu WWIIzazIU msmuumumnmwmmummmmm
muummumn@ﬂwmvmuwuﬁnummnmﬂmma (Product-related characteristics) way

mn@m:rm:‘wlmuwuﬁnumamnmfﬂmﬂmd (Non-product-related characteristics) a4
AN 2.1

F159N 2.1 AAILAULARNNIWASIAUAT (Brand personality drivers)

Product-related cf

Product category User imagery
Package Sponserships
Price Symbol
Attributes Age

Ad style

Country of origin
Company image
CEO

Celebrity endorsers

un Aaker, D.A. (1996). Building strong brands. New York : The Free Press, p.146.
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anwousiduiusunninlngmsg (Product-related attributes) ANEOIIANIZT8Y
duAvizarszinnes@udn (Product category) mmmLﬂummnmvmmummmwmm
ATAUAT BVt z@umﬂmmqﬁa‘ﬂ@ﬁmmim@ﬂimumnmwmmm‘(umL@mmvnﬂ
aglnenmaamdniiydanmmiluunesuinng (Banker) fe fidnernzuuugiianaiinsg
Wn3ersH 3949 Seaanilumne ety uasilssy gy viTaAuALszinnsaaininafin
”mmqiuu‘lumsmﬂqmumnmw’lumwmmnmm TOUNANITUNAWUAY BoUNAYAE
i widegluiomindoan Wudu venainis fuvieusIaine (Package) wsagiing
Mmmmmmmmmnmmwammanmwmwmmim‘nunu VT ﬂammﬂummmmma
ANINHAN AT mwmm@nmmmummu s Taideswindy lugausessnan
(Price) ﬂmmuumm@mum (Attributes) mmmr:mmuﬂanmwmmumﬂmmwﬁmnu 29
VT mmumwumumm@ma@u ﬂm@mumnmwmmumimmanwm”ﬂmmﬂ?m
vireazlonazaq m@mmum’mmﬂm@;q ﬂmf-mmmmqm@nmwmmumiuﬁmm:ﬁ\aﬁq
@t Viugsly wazensguanaiudnies gy vl yaann AT &uAausausiauny
AusNTRYDIAUA Az I RLaNTRre AL ALt n s naLEN Ao

ﬂnym:wZszywuﬁnummﬂmmeWN (Non-product-related characteristics)
@nwmmhmwumumtmmnmm"[mmqﬂmwﬁmmfa‘um@nmwmmmﬂmmmmnu
Insasnsonldvaiodnmme a1y a1aldgUuulunstamun  (Advertising  style)
UszwmAsuniia (Country of origin) mwﬁnwnhmu?ﬁw (Company image) lANANHNITA
EL3M13 (CEO identification) m@mm@mmwmqmwwL@@nmm@mmmuumuumm
(Celebrity endorsers) flufy wananuugsnen 4 @ﬂﬁmvwamz/wuﬁnumﬂﬂmw
memwmmmm THHAFRBLAANNINAINAUAN daldun anmozusn An mwius!ﬂmmmw
11R918uAn (User imagery) mumamﬁﬂ‘nmmumlu@mmm (Idealized users) Tpeiaziily
m’wmmtﬂ‘nmmmummﬂuimwmwmﬂmﬂuq nlulaveadldnadusnaunsodlusdy
AUYAANNINATEUAN S BEiN9R Lummnﬂmﬂumﬂ@@mm w’nfmlum’mﬂmmmﬂm
ﬂum@nmwmmumimwmu mwm:mm Ao mmﬂumumuu (Sponsorship) SIN
ummmn@miwmmumLﬂummumuu Anmnusiany me 87Y (Age) UDIAIIEUAN 4
NNNBTNTEEY Lf;mwmmumaﬂ‘lummm Imamlﬂme;mmummw\mmmmm Tl
@”uumnmwluﬂnumwﬂuuuuma Iummw‘wmmummalummmmmu Al ltiufias
Numnmwlmnwmummﬂummﬂ Wty aady Wusy @nwm:ﬂmwvﬂw?@ﬂnym:m'
A Audansng (Symbol) GNLﬂuanwmmumﬂmwmmLmummwwﬂmmmwmmum
Wlueeinaga \e9andrydneniay nnmmmmummm@ul‘ammaLm\ummnummum
a1ty dyanmnizl “Michelin man” 189 “michelin® e ammwmgﬂuﬂmﬂmm
“Apple” 1iusy



30

mewmuummmmwmmumum mf;“wwmmaﬂmwmmumamqmmum
ftlaud iy bitanseulundniu Ty J. Aaker (1999, cite in Bauer et al., 2000) @830t
mmi‘w&umumﬂmwm’mumifmﬁmmmwwmim 2 nepe (1) NIIABUNYARNNN
mmummumoumnmwmmmﬂammmmmﬂummum (Personality characteristics of
individual) sn\ﬂ,mm mmimw’l‘mum (Brand user) WUNIUUB4L7EN (Employee) ﬂmv”
UIN1999ANT (Board of management) wax mmumuummum (Brand supporter) (2) N9
wﬁu‘m‘uﬂanmwmmummumamumumamimmm “ﬁdﬂi‘"’ﬂﬂhﬂﬁ)ﬂ AUANHURTIAU
AN (Brand symbol) AUANUAT898WA  (Product  attributes) gﬂuuummﬂm’w
(Communication style) m‘?\'mummmauﬁn (Brand logo) AMNANNUSAULILINNYES
AuA (Association with the product category) mammum (Brand name) szULIN"94m
AUUE (Distribution system) waz31A (Price) mummimuulmmumwm 2.4

WEUNINA 2.4 WAANMIWAIUTLARNMIWATIAUAT  (The development of brand

personality)

personality characteristics of individuals

brand employe board of brand
user e management supporter

ool |

personality characteristics of a brand

i i i i

brand association with the brand brand
symbol product category logo name
product communication distribution ;
) price
attributes style system
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ﬁuﬁ © Aaker, J.L. (1999, cite in Bauer, H.H., Mader, R., & Keller, T. (2000). An
investigation of the brand personality scale assessment of validity and implications with
regard to brand policy in European cultural domains [Online].

Available : http://markerting byu.edc/ams/bauer-mader-keller.htm| [2001, October 20].)

M3IMYARNNIWASIRUAT

D. Aaker (1996) lanan29n mﬂwwmqmﬂ%ﬂumanmamumanﬂmmvmmuum
arsounlilunisnanatiayadnninaasnsdudalg Tnaanizagiinai mmum
mma‘n‘msmmimmmnwm:mqﬂivmm‘ (Demographics) 114 81 1WA SFUFUN
AIAN WALITOTNR 484 YIANITUUNEE A RTIR (Lifestyle) ¥iu Nanssu A uaula uazany
ALY R Lmvmmmmwa‘smmimmﬁmanaﬂwmvmmmuw (Human personality
traits) 11 L@ﬂ@‘lﬂﬁ]@ﬂﬁ@ﬂﬂq (Extroversion) Aaa&IANNGNE (Agreeab!eness) wfawqwﬂm
(Dependability) 1{lumu atinalsfinnn Tuaauiiluasg A7) mlﬂumsmamammmw
e T Y PRV PRN T A (TP O S 20 - o (Azoulay & Kapferer, 2003) A
@mﬂwmamaﬁgnﬂwiuummmmmunumma‘maqmnmwmmum

lusau J. Aaker (1997) rﬂ,mwmmmmamm@ﬂmwmmummum wawwuﬁwu
mmumimwﬂqwgmmnumﬂ‘ﬁmmummmmanwm (Azoulat & Kapferer, 2003) WAL
LWﬂluanLmemﬂmwnmmmmvmmmuﬂaﬂmwmmumwumwmm@n@ DIENGER
waziiaanilugina amnsnldlalaeialy ( (Generalizable) Taeilun13998984 J. Aaker 3
u@nmmﬁﬂum?maﬂmmmmmumwmmmmLﬂumLmummmmummummvwﬂu
nnaatlaldag 3 uaninusidon iy An (1) lAnulnaLduaaanFusn (Salient) 1mgs
L&"anmﬁuﬁ’]ﬁﬁ%mﬁm (2) memmumluummumnmwmam@mmmmw
Uszinnping mewmammmmmmam uaz  (3) m@nmmum‘lum@ummauLﬂm
Uselnnauea@uan Tmma@nmmummwLﬂumummmm@nwm (Symbollc product
category) L1 N1NAE LATE981879 LN “a u,mm’mummLﬂuwmummmmaﬂwm
LLa“mummuuﬂﬁmuﬂlmm VTU SDEUR WAZTRUTNANA (g memvmummmm‘luu
ANLTILNT ATALIAQN wazansn 4l alaevialy (J. Aaker, 1997) smmmé”mﬁm@'w U
nszmumi‘lumimuumimamwwmmmm@fmLﬂmuummuummmm@n@ ann 1o
wms ey Lmemmmiﬂ‘lﬁnLﬂummsvﬂmmmmaﬂmwmmumimamaLLW?
uang (Bauer et al., 2000)

Tt J. Aaker THENNIANHIANNNIT9UT9MEN S IANA S (Traits) NlElun139m
LYARNNINTBINY BT IUNTANHIR AL AL NNTAaTA AN AnE TR WRe

Lindasinetesvyisdnunziamizneyadnnmiidanluladienndemsdudusias LR
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fansruaunsdady ‘m111}”11mumm@@nwmwLfawwvmammmwmmnwm%mwnmﬂu
U 309 ANEHLY WNUUAANDUAUAARUNAD 114 AN TneMinqusnasneliaziu
fm@numzlmw@ﬁuwmmumimmiﬂ (General) mnuuimmmmﬂm‘lmvmuﬂmwﬂima
mimum@manummimmwﬁﬂmemummu 1200 Au  Wingusaetaliaziuy
@numvmwwvmam@nmwwmmm@ﬁmanmnwmvmmmmumimﬁngm iluanuau 57
MIVAUAN TIATOUAQITIRINRUAT LA AT WATUINNg mnﬁu‘lfﬁ’nizmumﬁmswzﬁ
foyanadifndudew vi’ﬂﬁ‘lé’ﬁnwm:mww:ﬁlﬂumﬁmﬁﬁmfamﬂanmwmmauﬁ’] 42
ANMIUT (Siguaw et al., 1999) Fam5197 2 2
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~ Facetname

Down-to-earth
Family-oriented
Small-town
Honest
Sincere

Real
Wholesome
Original
Cheerful
Sentimental
Friendly
Daring
Trendy
Exciting
Spirited

Cool

Young
Imaginative
Unique
Up-to-date
Independent
Contemporary
Reliable
Hard working
Secure
Intelligent
Technical
Corporate
Successful
Leader
Confident
Upper class
Glamorous
Good looking
Charming
Feminine
Smooth
Outdoorsy
Masculine
Western
Tough
Rugged

Down-to-earth

Honest

Wholesome

Cheerful

Daring

Spirited

Imaginative

Up-lo-date

Reliable

Intelligent

Successful

Upper class

Charming

Tough

Sincerity

Excitement

Competence

Sophistication

Ruggedness

TG : Aaker, J.L. (1997) Dimension of brand personality. Journal of Marketing Research, 34, p. 354.
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ANEANTANHINLIF éu’?‘iﬂﬂé*”u;fdﬁmﬁuﬁﬁﬁuﬂﬁnmwﬁLmnﬁmﬁu%qmmm
wialdl 5 g Tdun (1) nquyAAnnmuLLLala (Sincerity) (2) ngNLARNNMN LA
(Excitement)  (3) NANYARNMWLLLEHAINENNTD (Competence) (4) na’umﬁnmw
Lmuduﬁn (Sophistication) uaz (5) ﬂﬂmm@nmwuuumqmm (Ruggedness) smm 5
nguazilsznovlldudneniznnsyadnamiuansais fauaunng 2.5

WRUNING 2.5 meoswam%ﬂmnémmqﬂﬁmwwmsw%uﬁﬁ (The brand personality

scale)
Brand Personality
Sincerity Excitement Competence Sophistication Ruggedness
* Down-to-earth * Daring * Reliable * Upper class * Outdoors
* Honest = Spirited - Intelligent * Charming - Tough
* Wholesome * Imaginative * Successful
* Cheerful * Up-to-date

A - Aaker, J.L. (1997) Dimension of brand personality. Journal of Marketing Research,
34, p. 352.

ﬂ’QNHﬂZ‘]ﬂﬂ’]‘W S ﬂ@Nﬂ\?ﬂﬂ’]’)ﬂ’]ﬂ’]ﬁ‘ﬂ@’utuﬂ@@ﬂiﬂL'I_Ju‘Uﬂ@ﬂﬂ']‘W 15 ANMUZAYE

N1 mmmlumumm Lﬂmmﬂ‘lum mmmmLmﬂﬂuimmmwmnmuﬂ@ﬂmwm 5
naulantneay SBEALNTY Fail

(1) nguyadannmuvuaisls dsenevldfaeyednnan 4 Anwousdes l&un
ANHUTWLUARAY (Down-to-earth) ﬁnmmmuu%ﬁm‘f@ﬁm (Honest) anmuzuuLiiAn
AINA (Wholesome) WAz ANHIULLLLUEY (Cheerful)
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(2) nguyaannwuyudimasy Usznevldaoyaanan 4 ansnuzdesiduiu
Taun AnsuzuLULN&1YnIe (Daring) ANHUEWULNIAALRALS (Spirited) ANETULLIL
g 3

TINAUAUINIT (Imaginative) LATANBIUCLLLNUANY (Up-to-date)

(3) n@uyAANNIMULLLETAIINAINITA (Competence) Usznauldasya@nnn 3
Anmouztian lALn anwzuuulieie (Reliable) anwuzuuLaatn (Intelligent) was
AnszLuUlIzauANg T (Successiul)

(4) nguyadnnmuuuguan  dsznaulidosyadnnan 2 anwuzdes  léun

ar

nEnELULHTZAL (Upper class) wazanszuuuiiaiiimadlua (Charming) Lazngs

¥

Q
=]
QanNLAD

(5) nauyaanmmuuay Useneulddaysdannan 2 anwuzdes léun
ANBULRUUTEUNANTINNAIIUAY (Outdoorsy) WAZANHUZLULWIILNG (Tough)

uBNANL] AnuAMIANETINLENG naNyARNN K ULATN1A nguyARNNIWLLIL
s uas NGNYARNNIWULILETAIINAINITE f%’mLﬂuﬂ@'muﬂaﬂmwmﬁmﬁﬁﬁﬁmm
ABAARBIILLARNNTNIBINLTINA Na9Ae Lﬂum@ﬂmwmmimmmm wazgLstnng
mqmﬂummumuumnmwmuuu Tz NANYARNIIWULLGNAN  UASNGN
YAANDIWLLLYIIUEY fmfwmLﬂuﬂ@mumnmwmmimiumm wAReINITlAFUYARN

NNt AN lnART A LA

viall yaannawis 15 anmuzasvinliinisdenludainagns GeingussasAuay
NAYNEVDILAANNIWATIAANRTHAMHLANE Ll Tue e fuA NNz AN LA LN T
(D. Aaker, 1996)

u@ﬂmﬂ‘f‘: Saucier (1994, cited in Azoulay & Kapferer, 2003) ﬁﬂiﬁﬁmuﬂﬁ']ﬂd%
8t (Mini-markers) 40 AnwoLE Lﬁ@%ﬂ'muﬁanmwmﬁ%uﬁﬁ TareTtietannsainundn
naulAnNLuLaaeafadeneaningt 5 dsznns viselRyrannmRTAUA 5 Uszans
183 Goldberg (1981, Azoulay & Kapfere, 2003) 1iiflu 5 ngu nguaz 8 anwus Fai (1)
@ 0" An Openness Mt NMadlafulszaunisailuiy viasaflurouilaftlyn
(Intellect) UsznaulddaanisiinnuAnaiaassd (Creative) N13HAWAWANTS (Imaginative)
nsilamileyeyn (Intellectual) AnaiiAnaLazitianifiu (Philosophical) ANLAND (Deep)
AMNTUTEU (Complex) nisliiiAuAnad19assd (Uncreative) wazannulifiamiloyoyn
(Unintellectual) (2) 4@ “C” A8 Conscientiousness WHNEDY AINNTIAR saUARL LAWLA N9

ANHNAINNID  (Efficient) A ulszidey  (Disporganised) ANl A9NNAINN9D
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(Inefficient) ANAZINGY (Sloppy) wazANlasvalnssda (Careless) (3) J7 “E" PB
Extraversion #3804 ﬂ’]‘iLﬂﬂ@IZﬁlﬁi’a%\‘]LL‘)mﬁﬂﬁJﬂ’mu@ﬂ (Extraverted) ANTIUATAN
(Talkative) A2 ulseusin (Bashful) AN yAYeE (Quite) AT N (Shy) NN9IANAH
nausa (Withdrawn) Waz ANENAY (Energetic) (4) ii7 “A" Aa Agreeableness MNEDN
A HTEUEAUHALANN ATHNARINEN (Kind) Ad1dWiuaniiula (Sympathetic) A2
aUgW (Warm) ) nslfianusanile (Cooperative) AMLEUTN (Cold) Auldsiuenwiula
(Unsympathetic) ANLIaNE19 (Harsh) wazAuueuAY (Rude) WAz (5) 4@ “N” A
Neuroticism wuaane  n13lde1sunivie s ua vapgrauacuTuamneensunl
(Emotional stability) léun AanaliBaaTseen (Unenvious) AntauAane (Relaxed) A
ﬁﬂauqmmm (Fretful) ANNNBARTFHEN  (Envious) AIMNTEWIN (Jealous) m’mwmmm
Wasuulasensunilddne  (Mood) ANElnty  (Touchy) wavAINIdN@NINn]

(Temperamental)

Tt Gordon (1996) nanadn yAANAMAIAuAIAIITYNIRANERRY
snaulddaanisld “Projective techniques” dawmaliafisinazgminldlunisesune

yARNNTNIBIATAUANINTIgR Taur

(1) Word and pictures AB gﬂﬂﬁ‘mﬁﬂ’] (Scrap pictures) LAZANRNUILHINNAAN
anintansemideiant anisenmmsniazgni ey (Respondents) taanen

<A a; v ar = % a < A ij/
m@gﬂmwm@@mﬁ@mn‘ummum LL@Z’/’E)ﬁ‘LI’\‘r’_m\‘iLﬂ[ﬂ&l@iuﬂ’\ﬂ@@ﬂﬂ’]wuuﬂ

(2) Brand personalities lumpilnil frauazgnnezsuliaunuinIns@urnli
duau warlesuean s UILLHWNGRNTTN (Behavior patterns) PAIRTIALANTALIANA
87 mfmmunmmumqiﬂimmﬂuumamummmmﬂ@nmw‘nmmmumlumu
abnagssd vy “meAudn laiudhseaiivaa vite ‘amdumlanidsneetiunaay
Ao vide “merduAn e hmdioanadi l3gidus (Wallowen)” sy

(3) Psychodrawing LﬂumﬂuﬂwNmm”nnni”mulmmmmum L‘W@ﬂ')’\’a\‘lﬂ
Usznewifigafiunim (Graphic elements) mmﬂayﬂ@uimwLmsut,@n@nwmmwmmlmmwm
u3aenaldn1Ingy mu‘lumm@mwmmwmaﬂm@mmmmmﬂ‘umum wail  wnile
Psychodrawing mmwmmmmnmmmu FasTnaz LmmmmmmLﬂumwimwnmmﬂm
Aesuneensuniiduden  wivanagldmaiiafudgluny He932nsEdInNIRRLAUBINAAY
Aull dasdaungaunungs (Moderator) fiiuszauniand
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(4) Video collages Ag a1AuwmsN13nd (Sequence) NMwiAdaUlMIAARRBNA N
4 1% = o :// = 7 ' P < < o
nwlauvizanmeunilinaoiumbidy leeflauentesndt 1 Wi Geasiied
Usznaumeudeausseny auss vizeame danwiedeuluaaziilss@nsnanannninlunis
dhenangunIRsaTL@es (Tonal qualities) 11 49z auunil WianAdeulug e
SINNNIENNBAANUATBEATBIARNNINATIAWAT 111 ANA9F1 AnunTsReTady
lusu

wananii Gordon (1996) feldieudn LARNMNATNAUANAI IR L gng
Mpdafiunn waraduneluneanald wasdiaunsnuFauieududnsnznialszaing
voaffldmeAuinly il 1inaziinn999uTINYARNNNAIRWAY  uaznnaneniveagld
AINAUA TGO Lﬁ@m’fﬂam’mmem\ﬁ:mwmﬁuﬁﬁﬁﬁmwmnﬂ'qm

3. WUIARALNEINLUMSSUS
ANUNEUBIMSS LS

Assael (1998) laina1alddn msdufiflunszusunisresypralunisfiazidenass
o . = a  w a a a G
(Select) amgzuy (Organize) wazmAIN (Interpret) A9 mmﬂumwmmmmmuuj
Tnaneiufaesdusinaaziaouuansitaiull Tuegiudifion Anusenis nsaauda
waztlszaunisniluennvesdising

wananni Fill (1999) sialanatainiingn N195UFININUALAENINDILAZYIN AL
vinladganandensausnrewsiazyans taaianfiunisiden NIsNnNgy LALNIIAAIINES
31 Ban9RANAsinTesaaa LA FLBNENANIANYIALAR (Attitudes) ATWAT (Values) w39
9318 (Motives) wazilszaunisndluefan (Past experiences) $ININANHLLAITNTRUDIAS
v b2 ?:/ d’l as v ¥ a ) b 2~ v 1
WeeAfe il nsfuFresdusinaauisnutiveantaiiu 2 Usann 1dwn (1) nsusnues
A9 (Stimulus discrimination) A@ ANNATNINTRNELEINAlUNNTLENLZ A INLANGN
109805 T W UTnaasnsndssiunndudisne  uisufeufuuasiansnniden
AIVAUALANAT (2) NIAUNITINANFY (Stimulus generalization) Aa ANANNITOUBIE
ol T P T I
uilnanaziminsauduiwils @i andamiild wu deduslneivinuainanensdu
Agesim  WeuTEmeandudluiduilnafiaziianswansaiduaaniduuon iU
AuAludveausEmsog

AUENANINNN9TUETeY Fill HaaapdaaiuAIliauaas Schiffman & Kanuk (2004)
Alananadn nsfuFdnisiufidu nsvuaunsiitlalmnyaaavnmsidan NsdRsTLL LA
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nsironudadn e lircmnouazdestasdehdanandlisdeyaiedluannumaean
%quﬂm 5 pueARsTlafuAniREaTe Melddaninziiaai wanisanan (Recognizes)
MslRen MSATTLL WAZNNTRANNANI IR N TLauNsTiLANs AT Tneotjun
%uﬁmmmmmﬁmmi (Needs) ﬂmﬁh (Values) WazAMNAIANIN (Expectations) 184

WAAZLAAR

luynueaReniu G. Belch & M. Belch (2004) filsinanaldan n1siud vanada
nazuaunemeluyana deléun n1sku maden ARERTES ] waymsapadeya i
nivmumﬁmnmqmu@ﬁﬂuﬂ%ama’lummr-m g Awide, Uszaunmisnd, A9
fRans, el LazANAIANY paAARYL u@nf«uwnuuﬂa@ﬁ@1m?UEWﬁwawwnaﬂwm“
mmmm (Characteristics of a stimulus) 1 UUNA A mmmmmmmm a4 LL@:Z‘N
WIARBN

NFEUIUMSSUSTRILUSINA

Solomon (2004) lAna197 nsxmumﬁui’mméﬁimGmﬁumnmﬁﬂi:mﬁu
duria Ao a0 1 ayn Uhn uay Aawds gnnsziulaeded Suldun am @oe Nt 79977
wazituiia Taoduitneaaziininilniu  (Exposure) @ula (Attention) uazfAaw
(Interpretation) Ausidan %\‘1tzu?fiﬂﬂLwiamu%ﬁmiﬁ‘”ufg’ﬁLLmnﬁmﬁu TpeNTzUIUNIg

503N 3 TuRaU ALK 2.6

WHUNIWA 2.6 NSEUIUMSTUTIBINUTLNA

Sensory stimuli Sensory receptors

Sights —> Eyes \ 4
Sounds ~————> Ears ——

Smells =—=—— NosclSmmmmy— >

Taste —> Mouth ?:

Textures —— >  Skin

Interpretation

f137: Solomon, M. R. (2004) Consumer Behavior: Buying, having, and being (6" ed.)
Upper Saddle River, NJ : Prentice-Hall, p.49.
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AMNUHUNIWAINGTY  TUABUILINTBINTZTLIUNITTUIAINULUIAALDY  Solomon
(2004)lsiuri nniilasy (Exposure) Famailasy Ae WediAlnaidntedaiinieueniidi
wnsznulszamdndans 5 dusinativunltuiiazaulaenigdasiunsetinaniaugsny
visaingadesiunwes  wavaziinessedainluinnudAuiunues (Assael, 1998)
o o o v v a e = A e oa v , = o = )
il adunelusgusinaninaniamenitleaiudaiuiesndu 2 dnwy Ae ANAY
o ol o —— = o 97 ey = o @ WA 5 =
AINANITILg  (Perceptual vigilance) wanede  nsnduslnaiuwdliniaziuidaig
as s 6 as ¥ :’/ d} ] t % o Y 1 ' S b 2
AuusuAINFeIN9IDIRLes Tz smmmslumriﬁ‘um@mmqmamﬂ duldla
agsanganaziuls ludiuinman LL@"H’??W@/?L@ENVI@:Z?U? (Perceptual defense) “uNg
QN mmimm@nmvimmmLﬂvﬂ,umqnummmmmimammm@mmmmm WIBuAN
mmmiimmmwmlummmwmmlumu@wsammimmﬂﬂmﬂlﬂ

‘luifumummmmﬂ@zmumﬁui Solomon (2004) fAa n1sliAruaula
(Attention) Famslaanuaula fe %umau‘?;t:iu‘%ilﬂmuﬁ@nrjwﬂﬁmqmu%ﬁu%qL%’ﬂ,m
(Perceptual  selection)  Inagjislnefiuualiiniiazianlaldlhudeyaiiinsinanlaried
oAty warvanidesdeyaiilifiaoanioaiuiunes (Assael, 1998)

@'qumzumuzimﬁmmmmaﬁmm Solomon (2004) laun n1saAa8
(/nterpretaz‘/on) Hann95AN Ae mfnwmﬁﬁ'ﬁu?‘ﬂﬂﬂﬁwumlﬁﬁu?m%‘ﬂ il ﬁu‘E‘TnﬁﬁLﬂm
iummmmnum@lwmwwmmnummmnmanu muaﬂnummmmmwmmmam
muuj Talunsinonamsiinszuaunises 2 nszuauns T&un (1) nassavuaamyai
(Perceptual categorization) WHNGDN m‘zmummwmmmgmLmu‘?@ﬁmﬂaﬁlﬁumvﬁw
fudasadidetii %a‘ﬁfmiﬁéﬁiﬂﬂmmfﬁmiﬂfa%g@ié’@ﬂmqmL?‘Qumﬁﬂi:ﬁm%mw
N’méd%u e (2) n1701441Y (Perceptual inference) WU nﬁ?zmumﬂ%@m‘[mﬁm?m%

AU&leEeug

luanue?l Schiffman & Kanuk  (2004) 1inanndn  msiufilunszuounish
ﬂm@nuﬂﬁaﬁf\mﬂﬁ@n (Selects) n1#amszUy (Organizes) WAZNIFRAINN (Interprets) @3
1 [adiulddn nszuaunisiuiaesduiinaiied 3 asdusznaudaeiu 1dun

(1) nmmnfummv (Perceptua/ se/ect/on) NAa"9A% mm‘inm m@nimamw
memqmmmmu sﬁqma‘m@mmmmmmmmimmu@muﬂ%mmm 3 Usznns Aa (1)
ﬁ??N’ZﬁW‘Y/@JﬂM?’) (Nature of the stimulus) (2) Uszaunisadluasm (Previous experience)
r0sfuFinadeiinasonauaands Tnediilnaazueadiuludsiaandmadiu - uasiuw
Tﬁuﬁ@:?“ui@m@uﬁ?mmauﬁmmmmmmui&mmmm@d waz (3) uava9la (Motives) 199
filnaluaniziy nanade fitnafuuslinfiesfuiludsinuesdioans wnduslnad
AYINFIBINI TG LLuQTﬁmﬁwxiﬂﬂ@ui"u%’ﬂu%aﬁﬁluj flaifendasiuaudonisresnies
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flarilegeiu TesenadeeiuuudAnes Fil (1999) INAM291 UBNANANHULYRIANTITY
dutladaneuanudn Tadaniely enidy ANAIAKRTE AMNFBINTT LATLTIYelaTaay
a =3 <l ) o  ar & [ a v =< ' [ ' i/z dyr:d? [
uilnafiudndaudrAnylunis@eniv@adn Geazusnsdniullusiazyans Metifauati
Uszaunsninazdeulaseseaaiuy Taudusinaavidenteiuianizdainnasnndasiy
ANFBINTLAZANNATANIeInY  viedu3lnaanaazuandsanadafudaindauds
AUMALARLATANTBNHEE]

aniladevia 3 Uzt dhldguuamnudnlunszuaunisnisiuindrdey 4

b %

Usznns ldun (1) nandlasudauvindenass (Selective exposure) AefLilnAazidaniu}
A Wauesidnannela  wazazvanidssnisiufaniaiivinli§anlianelaviegn
anea (2) msliauaulasedufuuLidanass (Selective attention) naafe f1i3lnAaz
ﬁmsmwﬁnﬂu?ﬁﬁw:@ﬁu ynAaddunsaiasmsesmauazanmaulazesmy lu
yanduiu wndadiiulinssiuaadesnuazaniuaula ﬂ’]im:uﬁnfg”lu?ﬁ'u%ﬁuq A
Az Fufuinnsnaadmenaiiaylinmauiresnuessanafesiunnuieansiiag
mi (Perceived needs) mmmuﬂnﬁ mwﬁmﬁwﬁ%ﬁu? (Perceptual defense) g
04 mwmm‘lnm ﬂmmmmLi’mwﬂwmmmmﬂmm@ummﬂmmanlﬂ Taeldaanadantu
anlddiin delundniu IuUNﬂNQU?TﬂﬂﬂWWQZUmLU@H%@H@WIN@@@ﬂ@@GﬂUﬂQWN
ABINIT ATUAN LAZANNITDVBIALLEY LAY (4) n17ariAN173U7 (Perceptual blocking) NANY
e Q’u?‘llﬂﬂ%ﬂmﬁummmmn%aL%ﬁf-i’wmumn‘?\'Lﬂj’hm Taiunnsafinfudaiiainng

nazvtinineluandtnueInLea

(2) miﬂmzuumm (Perceptual organization) NAIAD Lﬂummiuummm
mimmmmiqmzuummvﬂ,mmummm@@nmum‘lmﬂunam Lm%mmmmqq
wanR T ARy SendnonReiusunAnues Assael (2004) ind1adn fiiFlnaa
yimssangadayedildFuananumaasingg ieaieanumanelann  uwanidnladeys

' :.I/ Ddd? dl o ] a a v
wianiulanau feazhlgnasiianginssunisnevausdle

lunsdnszuu@ainaesduslna Solomon (2004) TAnanad1azetLUNUgUIBINAN
mammzﬂwﬁagammqﬂﬁ Amanguiiganugiin (Gestalt psychology) nana91 Juslne
s DQ‘ v ' (=1 d’ =1 as [ v as = o’
AzFufaaisine iWunwean FeEmdnet 3 Usznissaniu Aa (1) uanaesnisaglsn (The
% ¥ <& Y a al v ::JI d. ' % | d‘
Principle of closure) A® HuﬂﬂﬂmLLu’ﬁuu‘VWzumﬂ’mwiuamy‘ifﬂuﬂmﬂLﬂuiﬂww
anysndld unsiindeyaludouineanell Tneerduanndenazlszaunisal (2) wan
189A2INARIEARN (The Principle of similarity) A fu3lnAinazdn@ainiansuienig
nenwadeaasiulAlunduineiu way (3) uanvegUsuazwumad (The principle of
figure-ground) e guitnAinazuanduieendy 2 dou TABLENAIUNHANAUNINNGN

(Figure) 88N NAIUNHANNAUTIBENINUTANUNAY (Ground)
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(3) ﬂﬁ?ﬁlﬂ’)’wﬂuﬁ (Perceptual interpretation) NaNAD Lﬂuﬂivmummuma‘lu
mmummnummmimLﬂmiULL@'Vimmumﬁqumu (Fill, 1999) m%mnwmzmwwﬂu
meuﬂmmmnmmuiﬂ LummnmmmmﬁqL%’Wzﬂguuﬁuﬁwummmmmmw‘ia
dszaunisniluedin useqala Lmvmwmu‘lwmﬁu‘éimlumm:ﬁu vl dszaunisndluein
mewaﬂgmwuﬁwmqﬂummfmmwmmmmmammuﬂu snwvrﬂ,umm‘llnﬂm’ma@n
wm’mummrﬁmummmﬂ vt yaAaTRLszaunsalLAy mmmmnm‘lummmm
@415 wanannil ‘Lummwmmmmmﬂmmamn S ﬂizimwimmmm NWMRIADUI
m@mwmmumwmi*’ﬂummmmumwmmm ey 1stnafdnay mmwmmﬂu
u,mmqm BNANANABINS ANNLTIIUILAzANaUlaTeeRweY ety lunsdidy
i mimmmmmmiaﬂ,mLﬂummm@umwmmmm wAszuNsazRiauANAaINIg
LA ﬂfsmﬂm‘nmmmmmiﬂmm N&1AD  HUTLNARLLARIFIALEENUNENUNNIRANINES
mmmmmmmm@ (Schiffman & Kanuk. 2004)

aeialafimnn Fill (1999) 1&nanqdn m'a‘ﬁmmmmt?u?‘imm@ﬁmiﬁmﬁ@ulﬁ 4
8199z UNAINA NN SN (Stereotype) wmmummfammmam anunInd WiieyAAa
mﬂumm Tmmlummmmfaumﬁm (Perceptual distortion) u Schiffman & Kanuk (2004)
BN B LATUBNTWANIAN

(1) ANz NN (Physical appearances) NaNaAe mwmuﬁmmm‘[um
IuﬂﬂiLm@NTﬂamumnuumm@uwmﬂwmvmammu Tmﬂmmmimwmwummmmmv
armnsndnaala i lmnavauaR lunieuan Lmﬁzmiﬂzgmimqummmmmuﬂwmm
HustnaRans1AuA e ‘[mmﬂ’mmimwmwWﬁ%w%walumﬁu%mmmﬁmmm\mwmw
(Physical attractiveness) Lﬂ@m‘uﬂﬂﬂ TmﬂmuﬂwuﬁﬂuwlHuﬂumim?mmnumumwmN
15lna agelsfinnu mLmmimwmmmrmmmfaWhﬂ,mmiumammmﬂimmmwL@N@iﬂ
Lummnmmeimwmwmmmmmmﬂ@ﬂﬁmminﬁimmmmumummmu (Enhancing
products) 1 LATBUNTS AUARN UNMEN Y8 u,mwlummvn‘ummumwmLLr’ﬂmﬁmm
(Problem-solving products) it ATNSNEE) visewsnyadniana sy Faviu inTasnun
mmuuimmumwimwmmuﬂmauumm\mmmwmmmme‘ﬁmwmmuummmmmm
nuataiumeiung

(2) N7 (Stereotypes) NANIAR mswmm‘tnﬂmmqiummmmmmwiu%
”Lums’lummummmmmmaj U NASWMNTIMIREIRLTERA 11910 UNNI9LieY
WY WIHsWIANT M8 Fanismnmmasil LT auALANaTs ANUTHNIRE989
anun1and AU visewmeNIsnl mimmmmmmmmﬁcymnﬁi@msﬁ*u;?’mméﬁim
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(3) Auilszvivlausnwy  (First /mpress/ons) NaNAL mﬁ;ﬁuﬁﬂmﬁﬂmm
Usevinlansnminieafudadug ﬂun‘-a"’lmuﬂumaw] m@ammuummmmmnm”h Y
ANANATYLNE A W@imu%‘lqumnﬁumwmmmmmuum Fatu nnsaianny
i”wu‘l@LLiﬂ‘wummnmumlumaumumumvmmmmmw,ﬂuwmmﬁmmmn Wz
LN@N’Ui‘iﬂﬂLﬂﬁﬁ’l’mﬂ‘i‘“ﬂ‘ul‘ﬂLL?ﬂWUIHﬁuﬂWIVNLL@‘J nm@%mmm@m@uj TR I
ﬂumumummmaHaumnﬂumm@mnmu

(4) n1saauAagL (Jumping to conclusions) NANIAL mammuﬁnﬂmmumﬂmm
Tiitay mumﬂn@um AIIAAALLBLNAATY  BNFAIDEINILTY mua‘lﬁmuﬂ%mm@aﬂ?mu
219 1AEAAINLITIATUI mwuﬂnmvmmwﬂmmmmumLfnmmﬁ@mmﬂuﬂ?mu
1N Tmﬁiufaﬂum@mmmnmﬁmummawLﬂuﬂuifawmmnmmLfom Farinnsaanaileld
u@nmmﬂ,umi@@nLmumﬁinmm N I ARBAIUNNTAINUUATIANEUAT

(5) N179878I8A (Halo effect) NA1IAB Li’]umiﬂiuﬁu?ﬂmﬁwﬁw‘?@uﬂﬂalmuﬂﬁﬂ
vkl nvaneiia Tmmgﬂiuuﬁugmmmﬁmmﬁ?}uﬁq e Liiiin i fuslnaaumils
ﬂi:Lﬁudﬁﬁz’nwmﬂuﬁmuﬁﬁﬁmuwmﬁmﬂutﬁ‘mam%‘hiﬁ TANNAZIBEABEN LATAIINN
Lﬁmme:mmmm@'muwmﬂumzﬁmm@ﬂﬁu Wiy Gainnnseanesinldsgtamiainnis
ai"u;i"vd{ﬁmLﬁ@uﬂixmwiﬁmmmﬂmﬂf;’mL“ﬁ'auimfﬁ'@mwﬁué’wﬁﬁ%mﬁmiﬂzﬁnma
HARAueT L R Aud Bt

mssusaasuslnaheafuas @u

Ward (1987) 1#nana9 mimsm@mﬂ”ag@Lﬁlmﬁumﬁué’wééu’%ﬂlﬂm&ummm
vlalaonislasmn %\‘1LﬂuiﬂmeJmmiﬁ'@mammmmﬁ%mLf«m%m WAZENAINITE
onemanlAlagdURANIINAN]  U8IB4ANS Immmiﬁ@ummmqmwmm (Marketing

stimuli) dinldéanszununisiufuesguiing mmnmmuuq 1ANTAALAL AZAINNID
m@m‘l,vxQuﬂmmamﬂmummuulm

Assael (1998) 1EHF A AL BRI INIAAT FuFmensaana Ao
nsdeans  VBANHEMMENMTBsEE %qgn@anLLuumLﬁ@’lﬁﬁaw%waméﬁiﬂﬂ
Tag A maninanaazlsznevlldae f‘v"m*’;ijjugﬁ (Primary stimuli) 1aun duAn waz
mﬁﬂi”ﬂ@umm%uﬁﬁ Vi 199Ut NAzIBEATBIALAN ﬁnwmvmqmﬂmwmmauﬁﬁ
Wusiu was mmwmmy (Secondary stimuli) Taun m'iﬂ@nLmummammmmwam'a
wAngInLLIinA m‘lmmmummmwm sunw drydnend AADAAUAITIT AU A NS
AUAUAT 11 1A FIUAN waswina e ueu
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o a

’Lumm”w Schlffman & Kanuk (2004) na1991 uminﬂum CHAARAUATUNINYDIAWAN
m@mimmmuwumummmmwmnumsmvmu‘[mnuzmmuu vm: mmmnmamw
@ﬁmﬂ’lu (Intrinsic) Y3an18uen (Extrinsic) @umuuq Alel Tmﬂmmmﬁlumumm@mi
UINIT wunee @ﬂHW”L@W’]MNﬂWﬂWW (Physical characteristics) ?Jﬂ\'im'mum 114
Lﬂumm@nmuﬂﬂummmmﬂ (Rational) m@ﬁqsﬂﬁsm (Objective) mummwaamau@n
FOAUAT U 970 NNWANBDIRINAUAN mwanwmmmmmm mwmwmmmmumw
e AUA wreuiluAUssmA U nFud (s

‘VN‘L& ﬂ’I?‘IJ?VLNHE]?’]ZQM@’]“]J@\?CJUﬁ‘Iﬂﬁuu "Q”T’]EJUMWU5’]U°IJ'B\1ﬂ’]ﬁ‘ﬁ‘lﬁmﬂ'}ﬂu{?ﬁ’mu
ﬂﬂiuﬂW‘W?’JN Iﬂﬂﬂ’]&l’]?ﬂ‘ﬂ’]LLuﬂﬂ’]iﬁ‘i_l?Lﬂﬂﬁﬂumiﬁ@uﬂﬁﬂjﬂGNUiiﬂﬂ@@ﬂL‘L]u 3 ﬂﬁ‘“’Lﬂ‘u
Teun ﬂmmummmnwmvmmmm (Attributes or Characteristics) ﬂi”Tﬂ%umﬂN@‘wmu
NRINNT A UAN (Benefits or Consequences) LL@:@mmﬂJﬂ\iaum (Olson & Reynolds,
cite in Hiebing & Cooper, 1997)

waNanii Fill (1999) ¢ial@naNLRsFNg miﬂivmummummmmuﬂmumﬂu
mumummm‘lum”mummMu%ﬁn@ ﬂit‘u%uﬂ’]’a‘[ﬂﬂﬂul@sﬁﬂﬁj@\iNU?Iﬂﬁﬂ’ﬂ“"Vﬂiﬂﬂﬂﬂ
mn“lummmuﬂmm mmmem\aim’mm’mummmumnwmﬂummmlm Sy n1g
mmﬁi‘lumuiiﬂmust.l,ﬂmwmammem”mmLLmnmwmmmumimqLﬂumamm

4. u,mﬁmLﬁmﬁquﬁnssmju?‘fnﬂLtazmwﬁ'\a"lq%@

Kotler (2000) Imnmfa‘lm ﬂﬂwm”wqmmmmsmmfawmimuu unauiainnag
ABLALBIRBFINTLH LTI NTEL ‘[mwmiﬂﬂmmmimummammmmmﬁmj
NNNTAAIA LTU FINARSTUT $1A0 40T mmwmimLmumqmmmm@uq PORRER
HIINANNLIAR DDA L‘H‘Ll ANV AluTaE ANTNLATEFNA BNSnanianig
1#199 Viedmuss N wdaainty mm‘i.nﬂfwmmiﬂ?ymumamamwmmmiwmum Tneg
UslnAkAAzAL nwmumummmu’lwawLLmﬂmmuMmmLLmnwmvmwwwmmu,ma"
AL AILAAlFluANI97 2.3
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A1999 2.3 UWARITNULLAIRBIWEANTSNETa (Model of buyer behavior)

Product Economic Cultural Problem recognition Product choice
Price Technological Social Information search Brand choice
Place Political Personal Evaluation of Dealer choice
Promotion Cultural alternatives Purchase timing
Psychological  Purchase decision Purchase amount
Postpurchase
behavior

1 @ kotler, P. (2000). Marketing management (The millennium ed.). Upper Saddle
River, NJ : Prentice-Hell, P. 161

aativlunisdAnsnginssuduslnaiuy  dTureusenszuaunsandulatiavey
= <X o a 3| ' = = tx o o 2 =2 a '
uilna  Asilanuddniiluetiann  desaniduduneuivinlinsuisoazdansiie
d. ar o dil/ v a ' v oa I % a ¥ dl a 4
neafuwgRnssNNITevesdUsina dustnaaziinouseinsduindiela Audtlsznm
Tuu F3emsuasamdeyalumssinduladeatindls  massauinislszifiuniadenianew
wazuaanssindulagaiiiuacngls

a

tladaniandnasamssnaulada

Engel, Blackwell, & Miniard (1995) ; Kotler (2000) 1&na1a1441 n1svnmanuidnla

'
' a

natladeANEnsnaran1indulatu Lﬂunmwummmmmﬂmqm Tunrs@nED

o
¥
k4

neruaunsandulatevevduslng Lummn‘lumiﬁmﬁﬂwmmHu’%‘lﬁﬂmwi@:m"a Azl
s dl v d’ v d’ ar :// ' Q"l o’ 1 v ' A
waretladeidnngades slutladeieunamantamnsodndunguls 4 ngu Aa (1)
TAduAUEUNTIMINIIAANA  (Marketing  stimul)  (2)  TadaiiuAINLANANNTBIAAS
(Individual differences) (3) ﬂ@'ﬁvﬂﬁw’wmaw%waﬂ’madLLQ@&’@N (Environment influences)
LAz (4) URRgAIUNTZUIUNIININAAINEN (Psychologlcal processes) Tmﬂﬂ@wmumm
NIRRT LasTIadEfinNanananaaINaILInda naluiladuniauenfmunna Loy
ludiuresiladusuanuuanseesyans  wastladasunszuaunimisaningl e

tadunelusauaaas Tnoainnsnedunawaniasuazidn 1HAaL
~ < ;,l‘:vv,“,v" >
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(1) UademuENITIMIIMsaann (Marketing stimuli) Tugnuusnil Kotler (2000)
TAasunedn TadufuAaiimIanismanatiu IfnanNeImlssnaLeedILLaNNINITAans
BalAun waRAA (Product) $9A7 (Price) Ta9n9n193Aaming (Place) wasn1sdaai
N19118 (Promotion) TA8AIUNANNINITAAIALAAZFD AXAINANTENURANTZLILNNTHARL
laluduneuseg fetamy snouAnigUNME LA T ANIINUIBUATRILUFTIA 81a
vinliguslnadszifiunenmdssTaninlasu wazvinnisiindulate viianisdadiunisany f
annsousanszauetaaniansnasensandulagevedisinalfiduiu  iflesainnig
Auasnnne e1vdunIntaegLUFlnATEANTINAINABINIALAN W qATNE ViZeana
& YvY a dl a a dl‘ = a v d‘ -] 1 a a
M binuslnalasunlaanieindulaivedenansduA NN s8uas NN LN LA AL
O o e I
AAnLY

(2) tadumuANuLANANIaILARa (Individual differences) ufnumauLsn
ANT89YAAA (Individual differences) T Engel uaz Ay (1995) liadunadn uilade
nmeludaynng ﬁlﬁ%w%waﬁf@wqﬁﬂﬁmmé’uﬁm Feanunsnazieuldaniadudng
ninensaeiLising (Consumer resources) Taeminannafianana 1&un niweansduna
AUNITEN UazAuNIUITeyaLazANa NN luA NI Ak A %a‘luéﬁiﬂmm@:
u Aziidednrinluninensusaziuiuansiiy Ingazviauldaniladuiiunouiaes
u3lnA (Knowledge) %uﬂuﬁmﬂmﬁ'mﬁuauﬁw LL@:u?mﬂuﬁ“'@wmj ﬁ@mmgﬂwmﬂ
ANANTeNgLEtna avieuldaintiadusuiauai (Atitude) %@ﬁﬂuﬂﬁmmgﬂ?ﬁm CEAY
BviswasiansaenamALAiuatnmn  iesinmsdswiruaiasiiuiecsnn Lﬁ@é
slneilviruniseR lndmiludn mesimafduiediasieunssfiunadaniome
109515 TneduFinaasnsnilvinuasdsuanvieaunensdudild azvieuldaniads
AUILI9331A (Motivation) %dLﬂumuﬁwﬁﬂﬁuiﬁéu?‘inmﬁmmaﬁmﬁu% w3anszvindslngs
Wiy lnefuslnaudazau aziiuseqelafindnsuldifansiaaulalusasaniunisaifiuan
Ay wazazvieuldainiadofuyaann i Al wazdtinisauiudin (Personality,
values, and lifestyle) laoanuuanawlusudnszianiznyaannwaasgusing
(Traits) enifies A2aILTe paoALATMIs TRt lnAy qzazviouiagluuy
WoANgTNA NG9 ?ﬁqﬁﬂmmmmmmmﬁwgﬂLLuuﬁqnme wlgidunwmialunisuiia
nashuwingliwsnranivluusssdousninanalé

wena Nt lunnuesaas Kotler (2000) wiidn Tad8AUANHLANA N TBI AR

deannsnazviausaninlianiadtsiueny wazaeasiineesfiidlna (Age and stage in
" < @ L v a = a g" a o ' o

the life cycle) Faaziiulddn fuslnaaziinginssunise waznsistnafiuansneiully

wriaziweny lnudisinanegludeiin azlianusieamsamsiianamnalnguinisgs

W ldimnsameliasgiula lwaneifudlnadngiodivny  Buinemsi

ABINITATAAM  FINVIREIAINEBINIEIN S ARuANMENINTY sl wavasnen
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aevauldantadudnendn (Occupation) vy §ritnARTieEwldusaanu (Blue collar) Az
fANERINTLAIDILFINE AHADILATIDUTN AuAnsnaannenauLFEnsialy
(White collar) %ﬁmmLLmnmq‘Lué’ﬁum%wmméﬁTnm%u Inn1sRaaniNn L lung
LLﬂ\‘m@juLﬂmmwm?ﬁuﬁﬂﬁﬁmm%ﬂm@lq%u

FINALNNUBINIUIAY ﬁﬁﬁﬂﬂ@"ﬂﬁmmmLLmnﬁhwmmmamﬁnmﬁﬁw%waﬁiﬂmi
ﬁm%u’lwmmwm‘inm U AINIUAAEIEY Wells waz Guber (1966, cite in Kotler, 2000)
T9ANE19RsTIRIeIATaLAT Tnautisnguassastineendu 9 nau aun (1) n@mmﬂu

N == Jain it P ° 1 = v o
Aulan (2) ﬂqu@um\mu‘luwimqm (3) nguNAyMIBELRINGN 6 U (4) NGUNYATDIY 6 1l
z ' 1 = ‘ﬂl s a v v v ' ' = ‘ﬂ‘
auly (5) nzgu@mumimmmmmsmwWn@umw,mlmmqu,m (6) NANAAINNTILN
v v v 1 o v s ar o } 3 ] ' U =1 dl v
yaslduantiuliuds usvhuiaseuasaduinulder (7) nguganiinsseanynslauen
tuldudas wsvhuiasaunaiaed ludsinians (8) ﬂ@imuﬁ@sjﬂmﬂmmﬁm LATIAINIID
maulaet waz (9) n@muwﬂﬂ@mq‘[mmmm LLmﬂmﬂmwﬁmLLm B99NNNNTANEHINLN
‘Luummammmmmimuu mmnwmmmwqmmmmm@mmnmaﬂu U NENE
m‘lﬁnﬂmﬂ‘lummmwuﬂ,w warlifiyms Az Lﬂun@wu@mwmm@mmm O RGN

SaruAuANLssnmTiANNATILNINS 1 TDELR mmmm‘lﬂﬂumu Iummzwnqwuum
mqmﬂdw 6 1l mLﬂunqumwswmuﬂi:mmaumm@uwm %Lﬂunqwmmlﬂ
LRnfnuTeanlm uazindedudiAeudnanainuany iy Wieednin wsaseuti Insviemd
AAMNIAMFLLAN £ uhbe YTeTBALAN LTUWAL

(3) fadafinnananswaanasuanaan (Environment infuences) AT N
Engel uazAnuy (1995) lautiiladaaaniiiy (1) dadaniesinudmmassy (Culture) o
f}”wuﬁﬁmvzﬁ'mwmmnﬁhaﬁuwluuﬁi@VL%MWE LAAZAIAN  WAYAZHBNTWARDNALAR
AL mamqumnﬁmmmmiﬂﬂmLmemumﬂ (2) ﬂ@ﬁﬂﬁmvrﬁu%umaﬁmm
(Social class) snwm‘llnﬂmﬂlmmmumqmﬂmmmm asilanuAn AaEe wazAn
ﬁﬂu?}ﬂé’mﬂﬁmu (3) ﬂfwﬂmnmm@mwmmqmm (Personal influence) uﬂﬂ@m‘n@u
P0ANARTLANALINATA vﬁ"‘@ﬁaLﬂmumﬂaéuﬁ@gi@uiwqmmﬁ@ﬁ’wmmﬂ?ﬂuLﬁﬂ‘umq
L?ﬂ@nd@uﬁ%ﬁm%u%%@ﬁuﬁw (4) Jadeiifinanavanatansaun (Family) iln3a7n
ArauAiAluaniuLen Lmzﬁmmlnéﬁmﬁuén’?ﬁnﬁmnﬁ@m fafu AomAaiulazAn
wunbeine  Acdidninasientsindularesfidinadeudnege uaz  (5) fladufiinann
anunend (Situation) degnansauiieléiy 4 anaunsal (Hawkins et al, 2001) #Ae
ADUNNINIA NI ADENS (Communications  situation) zﬁmum‘;‘tﬁmi%@ (Purchase
situation) &DWNNTINNTLE (Usage situation) WAy anunisoilunisanindudititne
UNAWAY (Disposition situation) ‘Emm}iﬁinmzﬁmﬂﬂﬁwuﬂquﬁmm wazn1Irndula
Tmanrazaniunnsniinaely
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dafufusninaandwonden T,mlLﬂwnﬂﬂwﬁqﬁ@ﬁﬂﬁmmnn@'uﬁ”mﬁq
(Reference group) aziluiiansnwasenyAanssnvesgiinaiuetanin 1w nguAsauAia
[ilen ety A Imamjuﬁw%qﬁnﬁﬁw%mLL@:ﬁummwﬁ’]ﬁtyﬁi@miﬁmauh%mmtgiﬁ‘llm
%amnmﬁmmmm Rosen wax Olshavsky (1987, cited in Assael, 1998) WLINALUSUN
mnn@ju@”wq%a%nmaLﬂuﬂmﬁnwmzﬁ'ﬁnﬁmium@ﬁmau‘l@L'ﬁ@nmmauﬁwméﬁim af
LﬂumﬁuﬁﬁﬁﬁmmLz'?:'m‘lumi%mgmthuﬂ?mLf?im whanadnelunatesieteiedn
InogLlnpaziisuauamdudiiedssiuna@enanas sifeeraidenamaudngie mu
Azl dFuannaNgnede

(4) tladamunsEUIUMSSNIARINen (Psychological processes) Taiilutlade
Usznsgaving  TaodluiladsiifeadesiunscusunisnigluanuiinAnvedusinn  uas
dunalnddnulunnssindula Tae Engel wazmmz (1995) lautsiladasuiiaandlu (1)
nszuaunstsziunadeyadudlna (Information processing) dufludumewinaaiunis
putiunssudsineanuinanswesiuilne  Taeduslnaazvinnisdlafusansssunredai
f197 AINNeuen nasIntiuazynisula waziandnlaiudeyatnansilaiu uas
o =3 2 ' E/ ' o dl = d’?./ = v
mmaivdayawantiuldlumisgauarwesaianunldlunaiisenis (2) nisFeug
(Learning) TaensFaufiflunszuaunisiiiaanlssaumsnindsansnlusinvesdiizing
o N N g e o il r
Feannsninllgnisulasunilasaaniuaznginssy (3) dadumuiAuaf uaznislaeu
WOFNIIN (Attitude and behavior change) tAEVIAUARAIAMNENATYFBNTABLAUBINIY

A1ANpe3fiistna WATHLNUMABNIINMUANANTTH

fladeia 4 nandned axdlunisesunefanmsanaesiiadefianansndaning uay
uwmw&’ﬂﬁmﬁi@wqfﬁmmLmznﬁ's‘ﬁmﬁulfa%@mm@u?‘inﬂ Taefusinausazau azilfiausi
R BnsnauanNFaiupINanInuInden wazanunisniluuaardasa tnaluanduse
1ﬂ@zLﬂuma@%mmﬁmszmumaﬁmﬁu’l@%mmQ’uﬁnﬂfhﬁifumusluu&i@z@i”\ﬁu%mﬂu
il

nszuumsAnauladavadusing

Berkman et al. (1997) léasuneienszuounssindulazesduiinalnelduuy
1499 EKB (Engel, Kollat, and Blackwell model or EKB model) Faflunnsaesfiiing
mmummuﬂ@ﬁﬂﬁ'mm@mwwi@miﬁmau%%mm;:Ju?'fnﬂ wazuaAA IAINDIANANALE
FENTNBIALTENBUFN wati FauanelSluuaunng 2.7
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WHUNIWA 2.7 WULAABINsEUIumsandulanaddusing EKB

gl Stimuli
Marketer - External P
dominated search $
Other .
Information Yielding/ :
. Exposure Attention Comprehension Retention !
processing acceptance :
Memory
/' }/ E
Decision Problems Alternative
- » Search P »| Choice |>»| Outcomes '
process recognition evaluate :
A ¢ A :
I l » | Dissonance
Beliefs >  Attitude || Intention A
b | Satisfaction
Decision L S SHon
process
variables
Evaluative Normative
Motives  [€ o €| Lifestyle |€
criteria complicance and
informational A
influence
External Cultural Reference Unanticipated
influences norm group/family circumstances

Aun - Berkman, H.W., Lindquist, J.D., & Sirgy, M.J. (1997). Consumer behavior. lllinois :
NTC Business Books, p.23.
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ANUULAaINTzUUNRnAulareduEtna EKB aziiuladn nazuiunsingu
latnvasfislnatlsznaudaadiusne 5 dau laun

(1) @wd1 (Input) e 7 Uszaunisal nAssaszudnedising p’ﬁ'u LAZAAIA
s Asdunsedainnisaanafanunsoasuanls Wy nstamnn ualusnzsoaiu A
Frusagrainnisnaailadannsonuauls i mmummizijﬁuﬁmﬁun@mﬁﬂu
wraAmngeanaesdLstng s

(2) ﬂsmqamam@ua (Information processmg) ﬂ‘;‘vmumm@ mmmum@mmiﬂﬂ
Lﬂmumm Eih ma‘m‘imwmw miﬁqn@mLWfaumen’mamm SERsAY Enqwmmmuuu
mmmmmmnumu ﬂ@:ﬁLﬂﬂﬂﬁ)’m’&‘ul’;‘lLL@ZHBN?U“B@N‘J@LHH’JHU@\?L?’WlL‘IHN’\M‘LL WAYAY

o % ell o v d‘ VYo ?:/ =3 4 a 1% ar azdl
wmmummwLm“lf-unmnmmﬂ@wimu @Wﬂuummm‘iﬂazmum;ﬂ@lugﬂmmmuﬂﬁm
= QI v :’/ v dl Y a [ < [ v i’/ d -ﬂl v o v
UADAILTIUW ‘lumamﬁm Q‘U?iﬂﬂﬂ“l:LﬂU?ﬂEWT@H@uul'ﬂuﬂQWNWN@’] meﬂmuwmg@
wnltlulennasiely

(3) nszuruMsAnAULa (Decision process) m:mumiitﬂuﬂsxmumiﬁ'zﬁﬁﬁm
Tnpazannsoutiaiuduneulvg 16 5 dumeu Ao 3.1 dunsiufietiogm (Problem
recognition) 3.2 %ummmwﬁmgﬂ (Search) 3.3 %umiﬂiuﬁuwwﬁ@n (Alternative
evaluation) 3.4 Funaidan (Choice) u?@%@?mﬁﬁ war 3.5 %umiﬂimﬁuuﬁqmi%@

(Outcome) TatiistaviBansail

3.1 mum‘;“susn\‘iﬂmﬂ’l (Problem recognmon) SIN Mowen & Minor (1998)
naalian LﬂumumumnmmnivmumimMu’l@mm@wuﬂﬂm Immumuu Az
nnmﬁvmulmnmmumfammiﬂmmmﬂmm W3BNNTINAMNELNIRILNIBENT
Foams dadloymfiindu aaziunarnandesinssianusiiuegres
o dIQ/ a v =3 5 '
U3lna (Actual state) uazanuchgistnaneanisaziiu (Desired state) GHENE
=3 < Y a & o () Yy a a v a d’lj 1%
fan manaudatiymresdising Addlidaalifusinaianisdndulatels
dl zl/ d’ a d,{ o o [ o ! v oa '
iesanunaistiymifatu. enadeilanudAnbiiomwe vieguilnaeiala
ANUNTOTATABLAUBIABAINFIBINTWT 16

Statt (1997) 1¥utisanmn Heranaliinanisaszwinfeloymaediuiinald
ar -:’4’ A dll L3 @ YV a a; . '
fail A (1) Weanunisnfseusingidlnanlasuly (Changes in finances) i

) X | v = = 9. . .
ADUZNNINTIRUNAIY usu Wrensiasundasnuadimanily (Changes in
d} I - ] ' ar N =3 ' < IS
needs) Teaziinaulasuniasliningadnat i AseuAfllANGaw NAzlAN
AeaInTHARAUIIANgY  warnsasuLlaInIuAIINAeINNg  (Changes  in

T - y ol v o

wants) Fafiistnaaziianusiaanisiney Mulaeuutadddegnasana (2) Weves
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fisasnsldwnnly (Depleted stock) 11 frilnafamuandulszan Wouume
AINHLETU tgifﬂnﬂﬁ@:ﬁum%uﬁﬂﬁqﬂ%uG’Tmmiﬁ%?;@uumﬁu (3) iieiAn
mmlﬁ‘ﬁni;im‘lwmﬁmum‘lﬁfag (Dissatisfaction with stock) Teaziiulddnia
AMnAuAszimenuaioiiouty Waswsanie vidaLAaeadene flug ﬁLL:’J’dﬁ
Aurndalglifey widhdnaiauga um‘lﬁnﬂn@”ummmmmmmumuuj 1 (4
BNEWANNNIIARIA (Marketing influences) smLﬂummwmmmmuﬂmmmm
m”@ﬂ@‘lmm‘imLmmummmﬂmmmmmmmmu@mﬂ mﬂmﬂlumuﬁm
WintToymn vmmmmmumsmmmﬁmmlummmuuﬂvmmuamu‘imwmmmm
meumlum@@nmmm e igusTnanssmindetloymlfiduiu was
(5) m@mnmmmmwu (Product add-ons) ma‘muuunmﬁmmmnmmmummu
16 iu mmimmﬂmsmmwﬂmm‘lw T POTTT: TR aPe TP -1 N Y o
\usiu

3.2 mummmammam (Search) Lﬂu"uumwmmnwmuﬂmm”uunm
fymilistuuda istnpay Lzmu,mqmm@mLwaumﬂ‘ﬂumiﬂmuumqLzmn
Arvduin Tnpuvassasdeyatiu Hawkins et al. (1998) ndnadn YRR RIVRET
uawmunastayaledain 2 unas Ae nunasiayanielusingising (Internal
search) WATAINUUANTRIANEWEN (External search)

Prensky Way Wells (1996) laasunandn meﬁ’fﬂmmaluﬁqﬁuﬁm&u
(Internal search) LﬂuNﬂN’W’mﬂiv’&‘UﬂW?m WA mwmmqq LﬂEJ’Jﬂ‘U[ﬂ‘;’"]ZQUﬂ’W]N
Uiiﬂﬂiﬂﬁ z@ui*ﬂumﬁmwmmummm”a <HINIUU TGﬂWi‘MTﬂ@N@’Q’]ﬂLL‘MﬂQ
m@mmﬂummminmu Lﬂumum@umnmmmimm@m Iﬁﬁl Statt (1997 llﬁ
‘ﬂﬁ‘UWEJQ’] ﬂ’]i‘“l/ﬂLm@\‘mﬂﬂﬂﬂ’]ﬂiu“ﬂﬂdN‘I_I?Iﬂﬂ’ﬂ’]’QLﬂﬂ"HullﬂVNLLUUVH\?E]NLL@:V‘VI’N
883 UL ULNINAT (Dlrected internal search behavior) Az mmum@mminﬂu
U?WQUHW?MF‘I‘UNNF’Y} LA LN@W@\?H’]?‘H@N@ N‘U’J‘Iﬂﬂ‘i”WEJ’]EJ’mﬁl\‘i“ﬂﬂNﬂVlﬁl@\‘iﬂ’]i‘
mmnwuwmmm mmNminﬂimamwmewmmmum@uuum NU?Tﬂﬂﬂ’Qy
1/1{]61ﬂ’??LLZQ’J\?M’]“]J@N@@’mLL‘M@\‘ﬂJ’t‘]Nﬂﬂu ?N”JLLIMLLUU‘V]’W\‘]‘G@N (Indirected internal
Search behavior) a¥ LﬂWﬂutﬁﬂNUiTﬂﬂNﬂW?L?ﬂuﬁ‘LLU‘U‘lQJﬁl\ﬂﬂ LL@”H?T@N@VII@?U
uu 1ﬂLﬂU1’ﬂ1&‘Viu’Jﬁﬂ')’]N@’]?“’ |34 31010 LW@?@LQ@WIHH’]?MWNWI‘H

4

mm:ﬁ'm?m‘ﬁmﬂmwmmziﬁmgamwanfu Antldnaenioan gl
uilnalaiamnsouassndeyaanuussteyaneluldegafome  Taoumas
feyamouanenailudeyafnunsdearmanisnaiaresdun Wy anuids
Uneans sy mmmLm@mmnmuanmem*LJﬂmmm@ummem V1

L‘W‘ﬂu ATRLIATY NL‘HEI’J‘DW(UG]’N'] SERITAN! (Prensky & Wells, 1996) mmimmm
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anuvasdiayaniouenesdislnetiu Statt (1997) deduindn aiidadeh
d‘ v d‘ ¥ Yy oa o v QI é’ = vy
Neades 2 sznishanunsnnszaulidusinainismdeyaiinauvzeanadlipe
o v - . . - v vy
(1) fladpsuaniunisnd (Situational) TnausaniunsRiaz@NIONTLEULIE
i3lnavinsmdeyanioweniinaiu wu AuAnseanismeiisnangs viveidudud
niegnsldeun Wwsiu  waluuwanunisaifisnailiaanisndeyans
] =52 o ar 1% A a v cl. v = [l s o Y
ki deaniastuwnan wedumnsesnisinaliganntn uaz (2) dadunu
ANLANANTEAYAAA (Individual) 1w fislnaueAwai@naunauiuiunisla
Uszaunisniluade anmsdedils wielunssindulatiug drzduanuifaaiuiy
ISTNAZY BUZIABIIUAHLANANTBILARRAINITIAAN TUAN TR YA ATy
1w WediisTnailaanuaeininssens duAn (Brand loyalty) vizalunsindu
et HszaumnuineavuiugLFinasi

waNaNG tTadagnuanAes (Risk factor) Wuantladedntlsznisuils 7
mni”wuﬁiﬂmﬂmmmﬂfmummﬁu’%‘lﬂﬂifﬁlfﬁuﬁu NaNAS ﬁu??ﬂﬂm@ﬁmm%m
ﬂummmmmqmumm Sledaainnieindulatedudn @9 Assael (1998) ) o
LLm‘nummmmmmmmmimm@lmu @@mﬂu 5 Uszian As mmmmmu
ANNUNI90INN9WU (Financial risk) mmmmmumm (Social risk) mmmm
Auanla (Psychological risk) ANMLEE Ay ANE N naaeduAn (Performance

risk) WAZAHNIAENNIINIBNINABIAN LHNASURI8FAAIINY (Physical risk)

3.3 dumslsziiunnaiaan (Alternative evaluation) Tutiuduneulu
maﬂiwﬁummqL&"@mﬁ@ﬁﬁmaﬁmﬁu% TnogusinausazAuazilinusinay
mmmmmnmmu it TunsBesneLAMTaAY mm‘(mmwuum%vﬂmuumq
Aan@aannsiansnnias AN nae e sus Ay wmm‘im@ﬂﬂumqm
Ussifiumadandasd wazaunaressnoud Wudu seluntsssdulaiessiiv
*vmL%@nmmQ'U?Tmﬁummmm:ﬁﬂmu 2 Anmoiy AR anmodsusnitlunig
fnAulatssiiuniaaaniuuinissaLe  (Compensatory decision) Faiflunsy
mum‘mNminﬂ@vw&mmmqmwmmmmmummu@mm Tmmmaﬂwmm
FaeUNaLszn9azaNTnTa T | HAINATUAN U IAUTBIALAY Lummﬂgmim
RENINITNANTOUN mﬂmwmmwn@mﬁnwm:ﬁwumﬁfaﬂﬁ%mmmﬁuﬁwﬁm

“a b2

ATIAUAT  LAZARENINNINANTUNADNATNAUANNATUANHIUEYBIRUATALNIN
ddd o a a = =)
FINNANE R snwauziiaaadunsiaduladssdunadenuuulifinissaie
Noncompensatory decision Na19#A8 HUTINAILIHAMNENATYUALAMANE UL DY
auAniludusuusn  fesd@udnlaliiinuaneuzeganseants  guilnaazhn
AIIAUAITUY  eananmIadeani il Taenissndulatsidiuniudenuuy
Conjunctive processing Tl HUTINARZFTEAUAIGA TUNTEENTUATIAN UL
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ASAUANLY ANITUAIRANTUFARI AT T AU IR MIA NI UE B AT NN AT
Tfiszamudnene aumdeiisans@udiie LuLfiansda WUy Lexicographic
processing IatguUTTnARIRa1ALANAIATYTDIAUANHULAUATT AULEY
seennslidnen wdsaniAsinsiansanllitaznsdudy  deduilnaaziden
a ¥ d‘-:l o a i R —— v o ar v
AIduA N dauaneuzrasduAnduldainaisui muealiaaudrAnyls
(Assael, 1998; Statt, 1997)

& = . T o o X =
3.4 AUMSLAann (ChOICG) UIDTRAUAN T ﬂﬁ‘tuf}uﬂ’]?mmﬁu%“ﬁ@ Lﬂuﬂ‘iz
P R c i ey SN '
‘UfJLm’]?‘VlLﬂEJ‘]‘IJ’a\iﬂUﬂi:Lmum’N"] AU A (1) ‘-Q:"I]’a'&uﬂﬂuuwiﬂim (Whether to

©

=1

buy) (2) FaAuAilals (When to buy) (3) Tedusesls (What to buy) (4) T8
&uAMlug (Where to buy) waz (5) G19zluldacingls (How to pay) (Engel et al,
1995) Feaziiulidn dunauradnszuunisTetiu unszuaunsmiAnIuuasann
e gl S, st AL g £ i
nuslnaladssfiunadenuds  BauadnsmiinduaInNslsviiumnaaen Ay
Gundniluannusslatiesssdfiidlng (Intention to buy) (Assael, 1998) lae Statt
% ' ' :j/ d‘lj call a é‘ o vy o a o a d’l’ a 2 = 1
(1997) lsinadnpnunsladeiiiaivenavinligusinasnaulazedudviely
G v I dl o vy o a e a -ljl/ a b2 ' v a (%
flg anadivapamani Wgusinalisadulagedudn wu fistnalisenis
@enanlunsindulate seanisdeyaandudiiu@n inssdnnissindulaszin
wa1en vizalueunareaidudiiandmdneenun Wiy dmiunsiifdiising
ymsdsvdiumna@en waznnsindulatedus guslnAaziinisRatsuInai@en
mmﬂumummmﬂﬂlumumummmvmumﬂ@meLﬁm Tneiladtiignunsods
r:mmmm@m’mmmmQuﬂmuu Tdun Tadeduaniufise (Location) flade
AALNNTANUENADWN (Layout) TTAda@nusa@uAl (Merchandising) way tlade

ANUNITLTNNT (Service)

Weduslnaimsdssifiunaden (Altemative evaluation) taanisufFen
a aa v v 1// d’ a ¥ A v ¥ a
WetnsAe  Tunsuddywiugativ  Wedssiivauldnadenuds  fuslnaay
o = = & ey 5 e = P o A o=y Y v oa
nn3iaen (Choice) WradaduAninulungn wazilondsaintaduduan fislna
auiadrzaunisnilunstedudning  wasviinisUsniududnivan  Taenis
Usziliundanistenne ua (Outcome) NHLATnAlASUIANNsfRRUlS Fadnng
deziiundstedululunisuan fAaniluganuiansla (Satisfaction) wannnily
< a ' 4 d] [=3 o Y a dp |d‘ T
au fiaziieAulaingla (Dissonance) Fefiazynliifianszuaunisillmidiedinns

pnduladedusnlwiluaisaly

3.5 dumaeisziiunaimsda (Outcome) dugavinaiiiflunialsziiiung
waanste (uiunauniiunadndsesnisindularediiiing Taadislnaaials
Fuaannanela GeazvnldgdusinaiaviAuai lulisuanmans@udn
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(Satisfaction) uazazvinnssndaulagens@uatuanluaissiall wsedisinaeia
A linanelandanisTedudn  (Dissatisfaction) Teavdanalifiislnafiaziin
NAVAR LUTIAUABATIAUAT  wavarlininisnatsundans AuAtTuanlung
Y
pnAuladansimall
Assael (1998) lanaadn mengusinalalaiuanunenalandsainnisde

o v L v a as =Y a :I/ o (] v o/ £ 2 £
AuAn  uazvnbiiievAuas lwdeutiu  e1atnldgdannidndaudanialulad
a [ ) Y8R o v o ' = v a a
uilnaldl  (Dissonance) Taaanadndaudiosanann lunautangusinaiin
Amasdusensindulataresnuies uarfislnaneenarandeasdoiug o
lnpetauanteen  sansinaededeadeniiatuasninnuanizundeys
ARTZAUAINNAIANIINAZ LA FUANNFIRUAIA ‘W‘El’]fﬂllLLﬂ’NM’]“ﬁ’BNﬂ@IHL%\‘]UQﬂ
I9ATFUAT  vizawlusAnee Az liaueadedn  nssnduladun iung
ar o d’ v 1 ' < o a d’l Y a < [~
AnAulangnees wsntalsfiniu nazuaunsanaulatetediFinaienaliiiu
TR Ha1FUT4sTY Lﬁmmnmaﬁmau%%ﬂuméu?fm“lmwi@zm”q UBNWLIA[IN

=1 as ' Ql‘ v 1 ¥ 2 b s ldl ar v a dld ' ar
aziifaduange lananlfludnesiungde seavauiaaiusesisinanTinesi
=Y v [~ QI 4’ cll o Yy a = a <4 dj ar a g a ¥ d‘
duen  Midudawilsninidusinainisssidiuvnns@eninesndulatie dudannumn
Anarulal

(4) Fawlsfiinasamsanaula (Decision process variables) Favunedasudls
filavswasaniainauladugeiie  (Final decision) vestusTnedasautsfananniiieg
wnang aaldun w39q4la A ILTe ViruAR ATTAR LL@:ﬁnwmzﬁluj Tupnuilusoauaes
fu3lnA

(5) anBwamauan (External influences) TeazpsauAguAILATIadeqania iy
nguen vrensaunaia s muldauie thdauunia gy dmusssy dmusssntes

(Subcultures) aeaunnLFInAlfAvag s
Uszinnaaimsnnaulada

amiudszinnueanisanduladavresfuilnaiy  WeuliseanauszAua9ANN
d’ as l:‘l v a g @ v [ v = o a o
WneRungLsTnalReduAT azarusnutiseantimiu 3 Uszinn A (1) nsandulaluszau
5991A1 (Normal decision making) (2) n19sin@ulauuusnia (Limited decision making)
wae (3) ngsindulauuudutau (Extended decision making) (Hawkins Wwazmmuy, 2001)
4 s e & g il ol 6 e Sl .. X
Fan19andulaveanuuy  unisindrlanianuineadesiuszauanuinaawulunisde
(Purchase involvement) nanape lunissindulateusazasa ustnaazgnnazsiuliiaoa
1dla aula sianszuaun1sseNuANA1eiL (Mitchell, 1979; Otker & Keitz, 1990, cited in
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Hawkins et al., 2001) T4nazuaunisinduladesecduiina axasuuladhlnuszduaes

AN MWL IUNTTATANT UL AILELNND 2.8

LHUNNT 2.8 wdnabaszauAMNINEINuLazlssIAnIaImsandulada

(Involvement and type of decision making)

Low-involvement

Purchase

High-involvement

Purchase

Y

Nominal decision making

l

Limited decision making

l

Extended decision making

l

Problem recognition

Selective

Problem recognition

Generic

Problem recognition

Generic

l

l

l

Information search

Limited internal

Information search

Internal

Limited external

Information search

Internal

External

l

l

Alternative evaluation

Few attributes
Simple decision rules

Few alternatives

Alternative _evaluation

Many attributes
Complex decision rules

Many alternatives

l

l

Purchase

Purchase

Purchase

l

l

l

Post purchase
No dissonance

Very limited evaluation

Post purchase
No dissonance

Limited evaluation

Post purchase
Dissonance

Complex evaluation
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N Hawkins, D.L., Best, R.J., Coney, K.A. (2001). Consumer behavior: Building
marketing strategy (8" ed.). Boston, MA : Irwin/McGraw-Hill, p. 505

Annuuunni 2.8 nsandulatevediislneie 3 tszinn azaunsneiunediu
<l Y o d”
FULH RN TR

(1) msandulaluszAusssumn (Normal decision making)

k74

NNURLAN 2.8 AedutlT 1 azmdiulddn Tumsiadulalussiusssumn G
Uilnaflszdun i BaiuiUAuA Aeud1asn fuslnaazrinmsdadulageauduide
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