UNMN 2

A
(Y} =

HUIAA NYBH HazIITNNIVRA

9 '

mstuises manfTruivuanuuanAaveInsiuigumssniadum
Y a o 4 a Jd
“JuanuazeiFrveinansuannauiinesdauyanauunnn Taimsnw
a a Aau A4 9 A o 9 av 3 dy
uuIfa nouf uazranuITviinodes e ldilumamalumsiteluasadl
v
Tauiivivenene l1ii
a 4
1. ADUWAND ILUUUNNNI (notebook)
a [ a g
2. LUIAANIINUATIAUA (brand)
3. AN NUAMAIASITUA (brand equity)
aa w-‘ @ Y ‘
4. NOVYINYINUNITTVY (perception)
5. NURaIUILAUNINIADIA (marketing mix)

6. 11U VNNEIVD4
a d
ADHNAADIUUVUNANI (notebook)

a Jd
l]?&’!ﬂﬂ?l@\?ﬂﬂﬂwalﬂi’)51!UUWﬂW7
t% a 4 o
Hatiuneuiuaesuuuwaw lafumseenuuunaisguuy varwsin
J [ [ 4 Jq ¥ J A Y A g a 4
Hﬂﬂﬂ']\‘lﬂuﬂ’lﬁJ'JﬂQﬂiZﬁ\?ﬂ‘\lﬂﬂfddl"lﬁ'luuﬂﬁzﬂu !W@(lﬂﬂ'lilﬁi’)ﬂclfﬂﬂﬂuv‘nlﬂﬂﬁl!‘lJTJ
3 ] a J
WﬂW”l‘U'?)QLLﬂﬁSHﬂﬂﬁQﬂ%ﬂﬂﬂ]Mﬁ@ﬂﬂ'li U5 0T SN NADUNAABI LV VWA
M «
il (1521ANY849 Notebook, 2552)
a 4 Ao < A a J Aa
1. ABUNANDILUUUNNWINUVUIAEN (netbook) AD ADUWIABIWNWINY
< A 3 o A ' o ] v
YUIALAN 139 IUAYN lﬂuﬂﬁ]ll'ﬂ')tﬂf)i‘WﬂW'W]lJGUu"Iﬂmﬂ NWANITATAIN AVYUUIA
[ o [ a @ ] " A I 3
IMAUAYAINA ME @M SUMs 19UNINANARIIY, SU-d9D1a, 1dudumes N,

ArTia Hanag



11

anauiAnaly
1.1 F#y: Intel Atom ©38 AMD Althon Neo MV-40
12 mizenwi: 1 GB Ay
13 19ARaN: ANUYAILIA 160 GB
1.4 n3190n: ¥y On Board
15 yuavenm: laidu 10 17
1.6 vhmin: 1 Alansu

Q

£AVI1N1: 8,000-13,000 UIN

3
A :l Y ]
AD UIMUMNUT WAWITTAIN smﬂmma

1.7
Y A
VDA
Y a4 A o A a 3 o qYad o A 3 o q¥Ya " o
VDITY NO ﬂ')lﬂiﬂﬂll"lj“l«l']ﬂmﬂvnclﬁﬂﬂﬂﬂﬁﬂll“lJU'lﬂtaﬂﬂﬂﬁwuwﬂlllﬂuﬂ
a 4 A 4
2. ADUWAABINAWIULV VUL (ultraportable notebook) A0 ADUNANDS
3 A v o4 o A A v v 3 v Y] A
WﬂW']‘UH1ﬂmﬂWlUUWHLU¢IHﬂ ﬁi@JJ‘UU'lﬂGl‘}’Tﬂluﬂ’ﬂmﬂuE)U mugﬂmwmmm
[ = ] Y a a ~ [] [ [ a 4
seefumaTuladlni q Tashisz@nsnmd lduanaefiuneuiuaesnAMIIUIA
' ] @ 4 an @ L] v o [ a 4
v 19U 5095V 1nUd 3 1A 5895V WO (GPS) AIDINTIMIUABLWAABINAN

LUV %Y A58 MacBook Air 13.1 U84 Apple

1.1 "Tfﬁg Intel Core 2 Duo 158 AMD Turion X2

12 wiaon s 1 GB sl

13 13 AAAT: ANUIRIA 160 GB

1.4 n319n: FUnslnenaerian ¥3e Fuu On Board

1.5 vuavemn: laiifu 14 12

1.6 thwiin: 12 Alansy

1.7 5281371 20,000-60,000 V1M uegiugaimuTanldidnly
i WAWIdzaIn 08 NUUVMIEY 9 laAlaY

9 31MABUT G



12

3. peuiuaesuuunamADIFa ly fe neuRumesnamidmsuld
st 1A 185 uawomnnluilagiu msgsimgn dssdnsamms g
g dmiuaeia 1 iy auenms wusumesiia gl Hamag
aaamian
1.1 qfﬁg: Intel Core 2 Duo, Intel Pentium Dual Core, Intel Celeron 130
AMD Sempron, AMD Althon, AMD Turion
1.2 Wiwns: 1GB 3l
1.3 g1ARan: AR 160 GB
1.4 n57¥n: FUnsHnLenA19MIN 150 FUUY On Board
1.5 YUIAVONIN: 14-15 ffq
1.6 ¥ min: 2-3 Alandy
1.7 52AU5 1A 20,000-30,000 LNt

Y A Y] Yo YA 9 qu A ¢ v Y
VDA A SWﬂWQ’ﬂ Gl‘lﬁ'lu"lﬂ‘ﬂﬂf{jliNﬂui‘]ﬁﬂﬂuﬂﬂlﬂﬂilLUUWﬂWW uammﬂah

ADUNUADS LVUNOW
Y a4 A ' [y v )
Y10 Ao UMY UMIEAULNY LAZIUATUNTINN
4. Ao NADs LUUNAME NSV 1FUNDAUIUING (entertainment
a 4 o [ X ) a Aa s
notebook) A® aouTinmes UMy e TR aduneuines
t:' Yo a ] [ a 4 o [} 9 <;l 1
HUUNANIN TASUANUHINN 9 funeyiuaesuuunnmd s g1y ua
7= o Y] X ') a a 4 H
Ao ae U Mg HT U I Re s zune v une s LuUNANIN
= Aa a £ = d' ] ' a L4 o Y 9
uﬂszﬁmquma:wmfﬂa%zmum‘n‘lmgmmaummaiuuuwnwmms=u°l-=15
o o Y 9 = 9 Y] ) (==
il mangdmsums aun 95z oznannu msqmia Hanas dadedd le
¢ aa s A ¥ A v
PUE 3 HRVNUE M50 1M¥euneny LCD HDTV
Aautana 1
AA A -
1.1 ¥WY: Intel Core 2 Duo ¥15® AMD Turion x2
Y
1.2 viveanus: 2 GB 3u'ly

1.3 g13AAan: ANNIAILA 160 GB

1.4 n519n: FUNSANENA1YIN 138 B11UD On Board



v 9
1.6 1miin: 3 Alansuaull

1.7 52AU51A: 30,000 VN
Y a A ] a 4 d' 3 v 9 d' =1 [
o8 ADI 1A 1IN LfluﬂanmmasmJuwnwmqumqmwmmamﬂnnu

dseaninm sessumsldauluewenld
9 a4 A ' @ ' s =S Y a
RIGE] ﬂ’ﬂullll'ﬁiﬂzﬂ‘Uﬂ'\ﬁlﬁﬂlﬂl]ﬁﬂhﬂ’ﬂllmﬁ!i’)ﬂﬂq\i ua:ﬂumunﬂﬂﬂ
a L4 o [ = .
5. ADUNANDIUVUNNWIATIN IV graphic designer LiQT gamers fo
a Jd H A a ) [ ]
ADNA A LU UNAMITILTZANEAMEaNA g d S UOURWIZAIL 13U O
9 a A LY 1 AR d' =} o LY @ v 4
AN nToMIdadedn la JUNANATBYAT LAz d M DUNIMINT
amauiana
aa A 3
1.1 ¥WY: Intel Core 2 Duo %159 AMD Turion x2
v
1.2 nu2eaMus: 4 GB vu i)

1.3 @13 adAan: A2y 500 GB Au Tl

1.4 A37¥n: Filnsrdlnuenanann drinauAuEnsTNMI ITIUHIma
iy ¥ 940093 1 2L,
1.5 YUIAONM: 14 T 1 C L PTHA e
L, - < S8 oo 209163
1.6 vivmin: 3 Alansuauly QUNZTOU rvveennn «UdJlba
& RUSUNNUIAD . orrrererresinsesrersranns
1.7 529105191 50,000 VN
Y a4 A a a A ) [V y
Yof Ao Usz@NTMWIATOIUIN IMINTTMTVNURMZATY

=

y =) Y A Y
VDL D IINUINI uquﬂlmaaﬂuaﬂ

[ a v d a d
FATIUNINDIANANIUNABNN UADSUVUWAN
[] a ° ] 4 a o '
TuduSunamssivonsesnsuiuaes luunaw 1ie Tiiatn nuh
5] woet. 2551 TnsiauTamadSuanntl w.e. 2550 nsevas 55 Taolins
v v ] [
$MoRadY 1,200,000 10509 daralidadndSnamssmiheszninanies
a 4 :,’ o o d' a Y Y O A w ] Y A Y @ :/J =
aouTiIRes LU TRzAunTeaneuiunes Ilatjalidadiulndifvanu Hudwal

[

] a o ] v 4 a J 3 @
W.fl. 2548 ﬁﬁﬂﬁ')‘uﬂiN]ﬂ!ﬂ'\i"l]"I‘WL!']EJSZH’JNLﬂgﬂ\iﬂ@ﬁJW’)m'ﬁ)il!'U']JGNTSg’IVZﬂ°1J




14

A a T Y o 1 v =) [ v [ 1 [ ]
InT0INBNNUADS IALINBYH 79 : 21 aeulull w.a. 2549 dadruaenanliuuey
769 - 31 113 WA 2550 Fadrusanarusudrlndiuidu 61 : 39 uaz il
[ [] [V U Vet d‘ a a v o " Y Y d'

W.A. 2550 dAdIUAINA1I0GN 50 : 50 1HBININTNAAA YN MUV 1aun 1n5049

a Jdan [~ =1 i |a ° [] 4
aeuiumes it liatn uazludll wa. 2552 wihdlusafidSunamssimiuaies

A s Y % d' =Y daas ¥ o v a o )
ABNNILADS 11IALjAsINAIATRIRBNN MBI NI I AR gean T IUMIT UG

d. a o q’/l (Y d. L] :/’ 9 =1 d'
IN509NONNANDSUUUAI 1A 1Lps1nTladensdusimuazina lulasmsdoans
% [ A o w [] =Y 4 4 ] a
Tavazlidadauegi 45 : 55 (dninnududivgammunssugerAuTuHINA nay
4 Aaa d a 4 a d a 9
AuamalulagoiannietinduasneunAesIHINA, 2552, 1 89)
[ < a L4 v a 9 d' a Y 1
at14'l5 Ay aeuniuaesuuunnmsnatudumndy e laanunai
' » v .
aziasygnnrzaedlegluve il Fsonnadisredudnsilumsianuaou-
4 = 1A Y a =1 v @ A =Y 4

wsnld) woet. 2552 wus audifiveidusudy 1 As AoNRUADT VLIANAN

1 & vV woA 9 YA o
ﬁ’llﬁﬂﬁ')uwuﬂu1ﬂ'}ﬂﬂ15!L"lN‘UU'V]SqH!LﬁQ QIISZﬂ'E)‘Uﬂ’]ﬁl'f)\illﬂllf]{'liﬂﬁﬁaﬂ'iTﬂ'l

A a S Ao AY a o w a [y [
HI900NADUWIUADIJUNUIINYNAI GluﬁﬂTJ%'Vlﬂ‘UﬁIﬂﬂﬂ]ﬁﬂlﬂ‘lﬂiy)ﬂﬂﬂ%%ﬂﬁ'ﬂﬁﬂﬂ

Y
= [ A

Y o Va1 = a Y
au M IARAuINaaai e dannsau Inlaa

a d )
Faunvanarnneuiiunasuuunamvessanalng

v5imledd | Ailamudoyanaraneuiiunes lasud 2 veel) w.a. 2553

J AA Yy o 1A 9 A a v q’;’ = VA Y
wmmmﬂwmmﬂuﬂuﬂsmagw 1.6 aUINIDY l!ﬁ%’,ﬂﬁmlllnﬂflﬂﬂﬂﬂﬂ 381U

U

A @ Yy o Y A s Y A
PN Tﬂﬂlﬂuﬁﬂﬁﬁumﬂﬁﬂﬂ']ﬂiuﬂuﬂ 1.8 a1HIAT O Ll'ﬁzlﬂﬁﬂ‘ﬂﬂﬂ 1.2 a1UIAI BN

Tudmvesnaaldian fluaainiilinsidulannndi 20% edederiealuy

Tasua 2 Ak



15

M3 3

[ ’ a o =~
dauuraamaneuiunesuyynnnvessane ine lnsuna 2 vestl w.a. 2553

VIN I IAELRE)
1. Acer 34%
2. HP 19%
3.Toshiba 8.5%
4. Dell 8.1%
5. Asus 7.7%
6. Samsung 7.2%
7. Lenovo 6.5%
8. U 7 9%

1. 90 dauueaamneun unesuuuwnwivestszna Ing lasura 2 veal
Y] a 4 a a @ .

w.f. 2553, Tao visladonunilscamagsne, 13 Aueou 2553, N 27-28.

2INA519 3 WU Acer A59IEIUILIAA AT UTUAUMI Ao IULIRaIA
34% YULNOUFD 2 Huwes HP arodunanaiaiianasvaoiiios 19% ouay 3
11494 Toshiba Ad0dIULLIAAIA 8.5% A 115U HP Do nTamutinaianysy

(] ] d’ d'l Y A é = | ] d‘ Id'
ANAIDUNABITLDIINLUBAUT] W.A. 2552 FAWAIUIUINAIAN 30% LA ANAINIBYN
23% 1110 lasuna 4 vosdl w.a. 2552 Tavdwniladuilymlusesnsusmsiams
a H [] 4 a @ ] H %
Fudi liamnsoneulandanudesmsveadus naldniuviaei Tuvaiz Dell 4
A 9 o S A ] A 914? "V v £ ] ]
U ITIADIANDUYINDF 11D 2 Uk 1aTuuegduay 4 Adoa UL

b N
AA1A 8.1% 5IWT Samsung Fuwnhwaraaeuiunesuuuwamlulszmeing
v v
aoe 1 iy Tastiduanaini 7.2%
v a Y ° [ A Iy Y ] A A d?

wenINUARZATIAUMIETIIMINYIT e 11 ladunLsnaa ILRL N

& naazandum ldisuI¥anuauls mssenuuu nazgnse Tignledldan
2 v oA A Ao ¥ ad A o VoA =

AL 1y A dounnddidiu dudou o Alamniue wu fues v uaz
A 9 u’: a a o YA £ A
Fim (Hudu sauisaamaouyuuuneui e LUUNAW THTA NN AN 11D

9 =2 1 a o 3 yA
wnm laazann shudenszihldneuiinnesuuunamniinisesnuuy Ivuanuy

o o a A =) Y a J ] a L4
NUANY AALNINNN ﬂﬂvlﬂ'l"lﬂﬂNW'JlﬂﬂﬂlUUWﬂW'l Llﬁ&’ﬂiglﬂﬂﬁﬂ'ﬂNW')lﬂﬂilmU



16

o @ ] o 3 o g o [~ @
wammdadngrmsudFunuuaud Taomu ldannmsdisrennuiuveain
y 9 @ 4 1 [] v
panuuudefn taztinis sulumnesnuuuniewutaane Tulszimaaie 9 na1 70
o a o a 4 o H o a =4 H []
Uszinaninddio®e ¥09 VSEN duma avsdaissu 1HunuaNUAARUNNAD
a o ] a o ] =
aouRumesuuUNAM uaznsuihldaeuiuaesiuuwam wud 4usInaues
a o a a Py a @ dy 3 A
asufiuaesuuunnm lunananasu ey Teotinesnuuuidedaziniod
] ] 9 =1 a [~ ] a 4 " Y =
uaamonnnin Zevaz 30 Tanufariu aeuiuaesuuunnm 1 ldid e
e/ay A d. Y] a 9 aS v 1T v oA d? =
gilnsaizunilaiingsneldadnde 1 udnduliunumunniulumsiansda
Y] LY o q'/ a 4
ANuRUALY uaziihuvsuveyana JULUD 1az3UNITIVBINBUNAABITULUNANW
18asunndnuuggnsanaon 13adu ligms l9aduasaala jduuunam
9 Y v A g'/ 3 d? (XY Y] d a A 9
1adzan deandesfiunamanndiuanniu uadsnauendnusiiay Ao won 11y
N vy
a'ldnni uenanil Suima uaz Toray Ultrasuede (America), Inc. 143 wfud1379
[ aAav Y 9y dy a 9 A A 9 [ aa
Hasnu ¥ oS iudeuay 73 Asamsyedumnifeivesnuma lu lagiamiso
a ) 4 % L] L4 a 4
azfeunmyAanveIiIes uazdevaz 76 Mnzdunagiuuvaladnouiunes
y A a v 9 o = ) A
HUUNAMIVIADU HarBNIBEas 60 YoIRs W IumMIdITNlaNuABINITHIY
Yy o s Y A w o a ﬂ v
ponuuy Tuatnvesaues nalumuddu jluvy wazTagniudivlsznoy

wu Tsi 13/ Notebook 13714 Design, 2548)
HHIAANEINUAIIAUAT (brand)

Schultz and Schultz (2004, pp. 301-304) Aa121 ATIAUA MUNEDI ¥
A Y o w s A ' Ha =2 A ¥ A
IATOIUYIINNNITA AYANYUNIBNITIDNUUUAN €] NUNITISYDIAUNNGTD
USMIVBIRUIY 1N T3 1IANUUANAININGUUL
~ 's Y Y Aa =® o a 9 1
13 29¥uM (2540, 111141) 1AeTUWHNENEUZYDIATIAUAT (brand) I
Y o A Ao A [ Y @ Y
fI59A0U (1) YAANNYIYU (durable personality) U52nBUAIBNTITIVAUNKAY
AMAIMIINONIN (physical value) 1azAmAIAIMS 15000 (functional value)
v Y a a n v Aa d” a Y a d?
ANDAIUAUAIATUIAING] (psychological value) (2) msaadulareduaunaay

Yy a a Y A 9y a =2 ' a 9 a o [
LWi'lgrdﬁﬁe[ﬂﬂwllﬂ'nllzﬁﬂ‘ﬂﬂﬂﬂﬂq llﬂ%ﬂﬂ?WﬂWQW@iﬂﬁﬂﬂﬁ’]ﬁUﬂ’l (3) HanNUMN



17

A 9 b/ ] ' a Y a o Y [ 4
WudaiadinldluTssaw uaguiveniduaunianamssugnmanyal
(perceptual image) Y9IAUS 1nA 1AL (4) GUAIITUFININRBUIVUAUTNBUS YDA
a Y 9 v U a Y " @ (] a b Y] d
Fui'1R udnumvesnsndumguisiuliaunsadouy Idmszihwendnyal
A [ 9 a d! 3 v d'il a g a Y a 9 d! n’; ﬂ
nogluluduiTna Faiumneanuimsidus Inagedumladummiladuiiu

a 9 v [ @ Qs/l a Y - o & = a Y A
mszasdufuanaaiu faiu asiduiilszavawdustuiiuanduii
uanaaluleduilng

o o w a < [ a ] [ a
MM tanNuvens dua vl nasdum i lsduieins 1 dum

v
a

A (% d qs/l 1 a 9 2 Y AY a o Y [
m’ﬁmiﬂflmmmmutmmmum HUUIWIN fniijﬂﬂunﬂﬁﬂﬂ@Uiiﬂﬂﬁﬂzlﬂﬂjﬂ‘ﬂ
v a 9 q’/l 9y 9y =) ' Y a 9 o’/I v
Fraudmeluduanuaziuay nieennan ldh andudnindszneulidaw

4 1 ' A 1 Ao Y 9y g . v )
pam1)5znoV 2 dHu fe duidudesla (tangible and visual elements) HAZTIUNIY
9 "M Y, . [ o w a Y A Y
ﬂm"lu"lﬂ (intangible elements) LIAZANHUSTIAYVYDIAIIAUA AD NI WA
HANAN (differentiation) 1AV AUMVEIAUINFUMGUA Aaueaaluniv 1 Laag

o 4 a a
FanU$1809098152 NOVVRINTITURIUDY Aaker (1996, p. 74) A MITOD LI

S R

v ' a a :/' 9 4
LWUQQﬂ'ﬂMLMﬂﬁNﬁ314')1\3@13']1’{1‘!?,1"1“?13(11‘!%1 3'JiJ‘VNﬁ%INﬂ'J”INL‘UﬂiﬂuL?ﬂ\iﬂi1-

a g Y 3 @ 4?
ﬁi\lﬂ'\clﬂlﬁu“]fﬂmun']ﬂmu



18

BRAND
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User Imagery

Uses Relationships

Self-Expressive Benefits Emotional Benefits
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Free Press.
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Brand

Loyarty

® Reduced Marketing
Costs

® Trade-Leverage

® Lttracting New
Customers
- Create Awareness
- Reassurance

® Time to Respond to
Competitive Threats

Brand

Aviareness

Branc

Equity

® Anchor to Waich
Other Associations
Can be Attached

® Familiarty-Liking

® Signal of
Substance/
Commitment

® Provides Value to

Customer by

Enhancing

Customer's:

- Interpretation/
Processing of
Information

- Confidence in the
Purchase Decision

- User Satisfacton

Perceved

Quality

® Reason-to-Buy

® Dferentiate’
Position

® Prce

® Channe: Member
Interest

® Extensions

Brand

Association

® Help
Process/Retrieve
Information

® Reason-to-Buy

® Creative Positive
Atttude/Feeling

il

Other
Proprietary
Brand
Assets

—

@ Competitive
Advantane

® Provides Value to F.rm

by Ennancing

- Efficency and
Effectiveness of
Marxeting Programs

- Brand Loyalty

- Price/Margins

- Brand Extensions

- Trade Leverage

- Competitive
Advantage

° 4 ' a Y .
MW 2 1UDI1090909A152NDUVBIAMAIAT AU (brand equity)

Y1, 910 Building Strong Brands (p. 12),by D. A. Aaker, 1996, London: The

Free Press.
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by D. A. Aaker, 1991, New York: The Free Press.
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