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UNUn

U .a. 2017 iugadedn (Social Media: SM) diofinrsanaindwuglddedanilan
U 2.80 TUAUAY VisaWNTU 37% ﬁﬂﬁﬂﬁﬂﬁ@%ﬁaﬁmumumwﬂmﬁwﬁﬁaﬁa 256 WuanuAu
wiewhiu 34% uenantuudisuiiuiiaulauasmsinnin fe nsUdsuulasiinngs
uarinsnsivasundainaiiutuetheeilomasasrezig 1 Ikhun (Wisuileud ae.
2016 ffu 2015) wuhiiglidedsauhlaniiulatu 30% Watu 581 Suau wasdilidedsan
fdenildifutu 21% swu 482 ey Tnewdn (Facebook) Heuldfuinniigelulan
(Kemp, 2017) fsiinsnssanesnslidedsnudandnn dmaliusenounisvieiiuessi
Iisuusanasuiideainlufidusudedsen msizgnénvesgsiarilUlidedenn (Heller-Baird
& Parasnis, 2011) Wiewtstuuszaunisal dumdsiianle Wy deyaduduasing nsidud
Fouitn vieuinszvismanseneg Aunguileuviedidedenuaudug (Wongsansukcharoen,

' (% '

Trimetsoontorn, & Fongsuwan, 2013) ﬂqmgﬂmmm‘f‘:ﬁﬁﬂwmzwqaﬂﬁm@ﬁﬂLLazﬁaﬂma
fufduiusiagniFonin gnéngadedsay Vainagnsitiamannsalunsdladoyaddn
yognéwanilel Ao Avnssugnéduriusyededsny (Social Media Customer Relationship
Management: SM CRM) (Greenberg, 2010) SM CRM L‘ﬁumq%ﬁ‘ﬁﬂﬁgﬂmmﬂﬁﬁmiiugﬂﬁ"]

o w ¢

dUNUS (Customer Relationship Management: CRM)  LWS1ZHaNTENUAINNISLAATUTOS
dodany LLasL‘flumsﬂf]’s’amaﬁﬂﬁﬁuﬁua‘wwdwqaﬁaﬁuqﬂﬁw (Harrigan, Soutar, Choudhury,
& Lowe, 2015) BnviedsanansaainmayseleruniinsRuiidmasenan1sniiuauresgsia

ina (Woodcock, Green, & Starkey, 2011)

1wl a.d. 2010 SM CRM (Juuszihuddguesnisudmsdnnisnisnain nania
RanssugnédiniusfignliinumelulaBdedsns (Band & Petounoff, 2010) weluladdanaaidu
dwmalsianuanansnvesianssugnéndiniusastiu (Trainor, Andzulis, Rapp, & Agninotri, 2014)
Tutlgtumssaunaussvisdodinuiufanssugnéduiusioduasinduiasd dnyedneds
dmsumsallumnegsia (Arman, 2014) §nsfinwuszdiu SM CRM fidamansenusonanis
FuunuTiRTy HnFISELUUMUMWISSIINS Y (Greenberg, 2010; Wittkuhn, Lehmkuhl,
Kipper, & Jung, 2015) wayn5398eUszany (Trainor et al, 2014; Rodriguez, Ajan, &
Peterson, 2016; Chang, Park, & Chaiy, 2010) SniaUsyavEaImYed SM CRM a@nansaasna
Temalmifihlugauduiusiugnaniudaunss (Woodcock et al,, 2011) uagdafufanssud

AAFUYUTINTTUMAZAWNUNINTINYBIGINT (Parvatiyar & Sheth, 2001) Tunislianuduiug
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J2e SM CRM fusiuruiludszinuifinisnaneiuegnesniiwaeeninismsuazinide
wiid1su SM CRM fidludnsasamauselevimnenisiuvesgsna ngrnudinushuyugsnssy
foduderinmemsidendsbimeiinsAnuanneu (Uppapong & Thechatakemng, 2017)

~ & 2 A A ° av A a o
Fnedulsznuniiaulanazyinsidediienageuldlsyinulusuinn

L]

91NKaN15ITeANILLY Cheng way Lee (2011) Buduinnisnatmdeduius
(Relationship Marketing: RM) Hpnuduiusidesauiuiuyugsnssy uan i Miiller wag
Seuring (2007) uandlidfiuin nslfinealuladdedsauanunsnandunugsnssunisnannls
F9ISMCRM mmﬂﬁwﬂgmmwﬁmmmL%qé’uﬁuﬁ (Greenberg, 2010; Reinartz, Krafft, & Hoyer, 2004)
LLazﬁmiﬁ']Lwﬂiuiaﬁ?%aé’muu']ﬂixqﬂm“lﬁﬁ (Trainor et al, 2014) Fatufinanisallan
SM CRM danavinlidunugsnssuanastazanunsoasianalseleviunienisiueedgsng
winudSarean1sUszgndld SM CRM Hu azdosmilsiinisadnaninudusssuiy
wifnulazgnn (Nguyen, 2012) 1esannnisivianudusssuiinansenusievinunad
nssinaulauazwginssy ﬁaimasiawaﬂsziasnﬁwwmsﬁwumqiﬁ% (Nicklin, Greebaum,
McNall, Folger, & Williams, 2011) fsiu unanui3uieduneguuuunsuinisinnis
SM CRM fiinlugnaUszlevimanisiuresssia anmsaisanuidusssunnninnuuas

anf saflamansenuieaNdNRUs UANEIN AN TARAUYLTINTTY

a a =

NIDULLUIAALYINE WS

NSHAUINTBULWIAAMING B §IT8UTEENANGEYINIEFTIUNTNEINTUAENG 6]
AUYUTINTTHN Tdenadionauselevin1an1stiuYegsng

HULDIVUFIUNINEINT (Resource-Based View) %30 RBV Aa ngufiiugiunile
vosmsluganuliuToumemsutedu Tnsuesuuiiugiuvemineinsiinsauases Judu
msldvswennsvisidudunidusioald (Tangible) uazdudosluld (Intangible) figsiavly
Hiion1suanduArsausns (Wemerfelt, 1984) anudurustaidunsneinsvesasdng
av o v v o Aa o A0 v o Ao v v o & Ao v
liiannsadusiesld nen1seatadifmuinisfigaiuaindeniudeslainlugaaniudes

(% I3

lailé (Hunt, Arnett, & Madhavaram, 2006) anuduRusiuduSesidrAgywasldlamdy

v a a 1

Sedlnd FalduniseensuilulseTRmansifiauddgiigniSenin nguinisnaiads

duiius (Coviello, Brodie, Danaher, & Johnston, 2002) nsaanaisduiusiduiiugiuusug

Y0IRANTINGNAEURUS (Ryals & Knox, 2001) uazianssugnAduiusinisufifnanedu
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SM CRM (Heller-Baird & Parasnis, 2011) aziiulain SM CRM Lﬂuﬂaqwéﬁmmsa
ahumnudiusiugnénditoiduninennsiidudodlilduesgsie Tnefidnuasfitmuuazend
zaenideunuulel

AUV YU UTINTTUYSOLATEEAANTAWNUEINTSY (Transaction Cost Theory:
TCT) Lifinsdeuiidunasgiu uwiausedonslugmnidldnnnieturesiunusgg
Tunsadiufanssunieaniseain (Singh, 2008) lne Coase (1937) wag Williamson (1981)
gNAIBENAUNUTINTTY LU AUNUNITAUNT N151591 NMIsvidyeyn waznsUsAuliAn
Fonnas lugruafvemquidunugsnssuiiieafuysduaznginssuvesmywd Usznouse
2 goued lawn wginssulunisananelenia waznisazvieuliiuiandnnisuasinang

o a

(Williamson, 1985) uddmsugiuaRniieIfuaAMansuenIvanImwInae Usenaume

<9
sala

3 g1uAR kA Aunsndnianuenizinnzas anuliutuoy wagauareIn1singsnssy
(Williamson, 1985)

d15U RBV 7ildnwazlan1zlangaeaulsoanfunugsnIsans1giinisasng
Wusdyay1 (Silverman, 1999) @9AunNUIINIIUNANAIEIHAIINAN1TANTUIIUATY
(Thechatakerng & Rialp, 2005; Tomassen, 2004; Brouthers & Nakos, 2004) NN909ANT

ﬁﬁmiﬂizqmﬂ% RBV waz TCT dawalinan1ssifiuaufdu (Kamyabi & Devi, 2011) fanwdi 1

Resource-Based View: RBV Transaction Cost Theory: TCT Performance
(Ktpper, Lehmkuhl,
(Barney, 1991) | (Coase, 1937) - ) )
N Wittkuhn, Wieneke,
(Wemerfelt, 1984) (Wltllamson, 1975) &Jung, 2015)

AW 1 NTBULUIARGINGE]) (Theoretical Framework)

i Uppapong Wag Thechatakerng (2017)
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nanssugnAITuRUSNsFadeANiUNaU Tl vUIN1IN1TRUYRTSAY

‘wqngmwmmL%qé’uﬂ’uﬁ‘l,ﬁm%uammaﬂ%’uLﬂgauﬁugquwﬁmmaﬂLU?%EJu
Junisdennanaudneazegsnssunisnain 1uqﬂqmmwﬂﬁiuﬁﬁm53§dLﬁumﬁwaﬂu
USnanng (Mass Product) 10ugaiEusuvesnsiemeunaiaitetionszanedud us
ndvdwaliigsiakazanAtgnuenaendainiu Jadrlugnisdadugsnssunisnain (Sheth
& Parvatiyar, 1995) fsganssunsnananiefanssusngg fifduiifetosiudunugsnasu
WliAnaldnenning waviiufavdwalifneulifivssansnm dnivnmsiianudedin
miﬁammﬁa%aﬁuua:ﬁ’ummsﬂaﬂé’uﬂquqiﬂsiuLLaxﬁﬂUejmia%'m@mmwmﬁﬁ%ﬁumu
figeu (Williamson, 1985) mufmthveanalulafasaumadueiosdioliysiaaus
Tdfnsolagnssiugnan dwalinisnainnisnsamuaukazinlugnisgadunisnainids
&g (Sheth & Parvatiyar, 1995) Berry (1983) feidutinfinmsiiddyuazidudiBunisnain
Baduiusyaesud a.a. 1980 (Hunt et al, 2006) Us1n)n15aiue9n1snandeduiuslasy
nseausuLduUszRmansfiddy (Coviello et al,, 2002) LLasﬁaLﬂuﬁugmﬂ%’%tywmﬁamim
anAFuNUS LLﬁquﬂﬁaé’qmuﬁﬁ]ﬂiiugﬂé’ﬁuﬁuﬁgﬂuad’hL‘ﬁummﬁmLUUéﬁy’nLau (Harrigan
et al,, 2015) 3aUjIAnareidu SM CRM ﬁﬁmiu%mﬁmmﬁqﬂﬁwé’mﬁuﬁ‘mumq
Aodany (Greenberg, 2010)

SM CRM fiBvisnasonanssiiusuresssiarinansiuaziiedon (Wongsan-
sukcharoen et al,, 2013) naUsslewimansiududunilmemansaufiuay Afinsanew
fueg1ani19ve Wy veavie s1eld Anuduiusiugndn (Zablah, Bellenger, Straub, &
Johnston, 2012) BnisannEaddedudiuin SM CRM anansaasanaussloviimnens@ulsiug
3373 (Greenberg, 2010; Trainor et al., 2014) ﬁﬁ%’aﬁuwuwaﬁlﬂé’ﬁm Ao SM CRM danana
waﬂiziaﬁuﬁmqmiL'EuﬂuaaﬁqsﬁaLfluﬂizLﬁuﬂa’mé’uﬁuﬁ‘ﬁuqﬂﬁwmaﬁqm D99 AP YBAYIY
wagnsansuy dmuanuduiusivgnAuargenuelinnsfnuuasnageuienuduius
(Trainor et al., 2014; Rodriguez et al., 2016) LLG]I‘UizLﬁuﬁﬁ’]ﬁﬂﬁ]ﬁﬂﬁuqiﬁﬁ] Ao NaRFUIY
(M550 1) mzasandunuitinannsld SM CRM anunsathlugrausslevinieiu
vosg579 Tuofndrulvajisdnudssaviamanuduiusiugnéiiinanyszansamues
SM CRM Lwiwzqiﬁaam’1iaL’%&Juﬁmmé’mﬁuéﬁua%ﬁaNaﬂﬁziwﬂmqmiﬁu (Nguyen &
Mutum, 2012) mngsAvanusaastsUssansamauduiussuiiiugn aunseiagndn
WinAuianela (Jayachandran, Sharma, Kaufman, & Raman, 2005) ‘ﬁﬁmmﬁﬁwﬂﬁ]ﬁu
danasiorlsnesgsia (Reinartz et al, 2004) waUszlowinian1stu lidauluanuduius
flugnA" BanAvIY NFaRRUNU duATImaIAVIEgNAT el ATuLAdIHafeNaN1TALEINY
FeuagUlaimsld sM CrRM damaremuanunsalunsadssaUssleminimsturesgsia
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NANTTUGNANTUNUTN TR IANAUAUNUTINTTY

£%

Funuganssu e Funusineg fiietuudlilfiAnannisudauagnisuinisiiiu
Hiuindounaasugiavanuesgsia Fululssiiuifinnuddyuasfudunilmesiuny
Tumsdifiugsia (Willamson, 1985) Aanssusineg AdidumsluudwihliAnaugyide
nansann dmalriFesiinneiduainuhenunsusnviiliAnduyusnssy Ssnanldi
mi@i"}Lﬁuﬁaﬂiiwwmimamma%ﬁﬂﬁﬁmﬁunuﬁﬁﬂﬁu (Coase, 1937) finnsantiieq
WRenfufanssusmeg Afldnufedeafudunussnssy Wu Msfumuagyszauny M
foses asUifansausingg wanduiliAnduuisdusnnnifiasanduny dnivinismig
msmaaidoinnsfiondeiunas fuannsoanduyugsnssuuazihlugnisainsnisduduny

ninunmadu luvazderiuiauseshwisuulunmsiiduguadisnndinisuaniudeuna

9 Y

n13aa1n (Williamson, 1985) 8nnslukuifniAsugransldnguilniedune

n1saIANdIRuSLaznITIaIeuNIfuTENINegIAadugnal iieliAnAdy

v o saa a

qUushA A noudunuginssy fuiuluiduyunisuimsinnisanuduiusgnanlien

gauasiiiunanauunugega (Rindfleisch & Heide, 1997) wazannsiwuinalulad

a

arsauwmeiligsnaldneninnisidriadeyauniu Tnglifinaudndudesvensvuin

o A a

BIANTUATAINITIANAUNUEINTINL (Cordella, 2006) Fumaluladuugninndueaesdle

19

a @ [%

fgsnaldRndedoansiuanan Mlvnisearaniemsandunlunsesilonddy deild

9 Y

e

' ¥ a o ¢

NIFLLUUNITHAIAREIUS (Sheth & Parvatiyar, 1995)

FunugsnssudinninefigsivasauimsiansiiAnussansamls daaildues
deauaelisefiiatuuiruiinailise fogaty fuyunsussaunusag senely
LAZAEUBNBIANT AUNUNITRTINUANALAZEAIINGAY AUYUAITATUANNITYININIULYDY
Wi AUUN1INTIRERUUTEAVENINEUAILATUINNT “av (Gulbrandsen, Jay Lambe,
& Sandvik, 2017; Rindfleisch & Heide, 1997) thimmsuurigsiaiFieamsansiunuans
14 SM CRM szt dunagnsiisjaiiunisanfumugsnssuiasfumunws mesu3em (Parvatiyar
& Sheth, 2001) f@g9U FUNUNIINAIA (Schaupp & Bélanger, 2014) AuvuN1SIAUINTS
(Woodcock et al., 2011) funugsnssuifugnén (Coltman, 2007) fatiunsinwadsiiiiofum
AmeUNMIMUMUTIMNTIIAEIdewneg uEhMTlnTesidueTzitazagusULuy
sUIMsInnsAvnsTgNAdud sdedsnuiiderasionnuaansaesnIsansuyuLd

Tgnsafemausslevinimstuuedssia

39... wansalgsiauiviad U 41 a.159 unsieu-funau 62
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A o [ )

nanssugnAFuNussiadeaniuAulussIu

salaal °

SM CRM Junagnsianigniunliluaadediay gsivadeanuiainngfinssy
Auslam vimuafuazesual uadlduselevdann SM CRM iieliiunauselovinianisty
(Woodcock et al,, 2011) usognslsfimunisuszendlidinadidunsneuwds mszn1sgn

Tniulunsegninluldluneiieferdmaligndrdianulindeanas wmndielsiigndn

e

all

v¥ihgsiliusleriannianssugndnduiusnliilusssy wu nsihdeyagnanluvieli

=

35198 (Nguyen, 2012) msSuiludenansenuderinuai n1sindula uasnginysu

(__DE

2

o = @

Fadnfinadnslumsauiunanisdniiueuregsia (Nicklin et al, 2011) gsAadnduiides

aszutindeanisuimsdanisnissuinnudusssuliitugnd wmszindedesngg walited

PV

Wulssiiuddyifedetuawalinslalumslideyavesgnén uazamiswelaniwgu
AanssugnAduiiuservneliguslaainauidnlaleau wu mslifianelasedufvie
U3M3 anAufuazuiin Sagsfadesinsaniwansenuveamslinagnsiegnssouney
(Nguyen, 2012) erwlsiifusssuaeduslévdafntuldnnanuiinvesasilsilindeosneguuss
fufardsmadoninfiuanudounds wasumefiazdeliinuaznszdulfannududiug
auganemely (Trada & Goyal, 2017)

N

Weas1an1sld SM CRM iuszauanudsanasamnuduiusionuiu anudusssy

[

Wugsdrdyduniefiadenalnduiiugiuiieadosiunisadrsanuduiusiudaunss
o & 2 & g &4 do a & o a

PRUUNITNAFDUANNLTUSTINTUYIZAUNININTU A1TYTUINITAMNTUGTTNAUAINTTY
gnAduiusaztieimuvreusulnunmuawatn aulidusssuonadesiurnudumad

1%

luszazennenuduiusiugnan (Neuyen, 2012) anudusssudlyfinadunisiul
maqgﬂﬁ'lwhﬁ’u win1sfuivosninauffinadoUssansamnsuiaauduiu de
gavneUsgavsninnsufiRauvemidnaudmasionan1sniiiuuvesgsia (Konovsky &
Cropanzano, 1991) avundusssunaniliinduunumvesanuussslussinsiiisades
Tnéd%afunisiuivemiinnuiefunisuiifosradusssulussdng (Cohen-Charash &
Spector, 2001) sw@imsiuinnuusssuvesgniiigsisanusaawensalinunduas
‘anﬂi‘iw (Pérez-Arechaederra, Briones, Lind, & Garcia-Ortiz, 2014) kuIn19bunIs@sIa
auusssudigsiaanansaainale 3 43 16ud 1) msuenuaswausslowdoshadusssy wu
nsliduiiou atafnis nsidoudiumis uwagdug fmuizaufunasuvesningu

2) nsrvaumsinuegradusssy Insseytunsunsyhauusaaineadisne wu finns
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TEnsgnéynausgawinifieniusazaninsniosGeuliidosustemmiliidusssy 3) msd
Ufduiiudszninsyanasgiadusssy wu YRduninaunnegisgninuasliniosh
(Cohen-Charash & Spector, 2001; Colquitt, 2001; Shaikh, 2016) ﬁ&ﬁUﬂﬂﬂ%’ SM CRM
yossRfisdsvauaudiSuaransnaimalsylavdmansdulddu nsadheaud

'
o Y a

sesuugniuazniinanududsddeyds

o

ASnnsAnw

AI9elEn1533810na15 NIEUIUNTAUANITIUNTINALTUAIL Vom Brocke
Simons Niehaves Riemer Plattfaut uag Cleven (2009) BunsAUAUNIANSHLNNSIAIAKAY
muszuvasawnd (Lehmkuhl & Jung, 2013) ARLABNUNANUIINITEITLATUNAINNIN
miﬂix**qﬁmmiﬁagjslumﬁmé’uﬁwaq SCimago Journal & Country Rank tJuunaanu
atuiunasnwdingy sewinel A, 2010-2016 wszdinisi SM CRM Uszandldlugsia
waztdusziiudAnaoin1suinsinnisnisnatn (Band & Petouhoff, 2010) HideduAY
gudayainsarsdidnnsefindvesuminerdoudld o1#ildu ProQuest ABI/Inform
Complete Emerald Management E-Journal ScienceDirect SpringerlLink EBSCO Business
Source Complete §ﬂﬁy’qﬁuﬁumﬂ§1wﬁa;ﬂa Google Scholar Bunsaudusnan (keywords)
Tngldmddryfitianaieadesiuussiiuiidnw 1) ndudnfeadu sM CRM léun “Social
Media Customer Relationship Management” “SM CRM” “Social Customer Relationship
Management” “SCRM” “Social CRM” “Customer Relationship Management” “CRM” “Social

Media” waz “web 2.0” way 2) ﬂfjmﬁwLﬁmﬁ’uwaﬂiﬂmﬁmnmiﬁuﬁawamiﬁ’]Lﬁum

» o« » o« » o«

éuaqqiﬁa laun “Financial Benefits” “Performance” “Efficiency” “Effectiveness”
war “Profit” ndanntuiinisauduludraniuasdoundu (Forward Search and
Backward Search) Inelduuanisves Levy & Ellis (2006) 3uanduuissanssy
gounau VTWrmLﬁammmmﬁa@uﬁw%ﬁwwmmﬁu6] sgsaslasunnulienlunisgnin
Ué198e dmiunsdudunuuldtminidenunanuiildiuanuionlunisgnirlugneds
14 Google Scholar Aiszvistemsensdaromun (Cited by) 9IMNTEUIUNTAUALITIUNTTY
launaudmsuNMTIATIELarduaTIzy (Analysis and Synthesis) 91U9U 27 UNAY

(#1597 1)
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M139% 1 waggumAesziuazdunszsiunaay

NANTENUAINNISIG SM CRM

)

<.
@

Ay | duny | sanwe | 1eld| mls| wanauuny | diuases | gndn
dunus anmsau | aan melu

v v
v

Kim Suh wag Hwang (2003)
Reinartz wagAny (2004)
Jayachandran wagaig (2005)
Roh Ahn wag Han (2005)
Coltman (2007)

Krasnikov Jayachandran

way Kumar (2009)

7. Harrigan Schroeder Qureshi

v

NSNS

NSNS S

IS S Il N
ANERENENENEN

AN

AN
\
AN

Fang Ibbotson Ramsey way
Meister (2010)
Chang wazaauy (2010)
Rapp Trainor uag
Agnihotri (2010)
10. Greenberg (2010)
11. Ernst Hoyer Krafft way
Krieger (2011)
12. Woodcock agmay (2011)
13, Nguyen ag Mutum (2012)
14. Reinhold wag Alt (2012)
15. Zablah wagaeuy (2012)
16. Wongsansukcharoen
uagAy (2013)
17. Kupper Jung Lehmkuht
Walther uaz Wieneke (2014)
18.  Choudhury g Harrigan (2014)
19. Trainor WazAng (2014)
20. Wittkuhn uagmg (2015)
21. Wongsansukcharoen

\
AN
AN

ANAN

NEONN N NS
NONNN NS

N
\

SNISNYN N NNNYNYN NN NS

Trimetsoontorn lLag
Fongsuwon (2015)
22. Kupper kagaiy (2015)
23. Harrigan wagAuy (2015)
24.  Navimipour k@ Soltani (2016)
25. Lam Yeung Andy Uag
Cheng (2016)
26. Rodriguez wazAy (2016)
27. Soltani wag Navimipour (2016)

ANENEERNASA SRS
\
AN

5
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NANTISANEN

NMTFUATIEA U RDUNNUVAMEUELI SM CRM darasieusydvinmenadiiig

v 6 &,

fugnd esu1nnguiniseatageduiusidunugiuuivagives SM CRM (Ryals

o

& Knox, 2001; Harrigan et al. 2015) &wAgyUsemsuinvomauiil Ao n1sasuasdnns

o

mmé’uﬁuéﬁuqﬂﬁwaﬂwﬁiaLﬁaq FadoifununAndfymenismaindinssfudaiuuuain
Audandanagnisudady nsgdedinisiiaudurussuiifinissiudedafunaz iy
a1unsnlugnisadiayacn (Morgan & Hunt, 1994) UszdnSainanuduiusiugnan
Duussduddniiteinfirunfodedaensstu SM CRM Seindmnisuininetilunaaeu

wazwandliliuienudiiussening SM CRM fuuss@nsamanuduiiusiugne

SM CRM danastarauselevinialiuvesgsfianinuieg wu swld veare gnen

167 HARBULNUIINNTAMU FIUATOINAIN UALNITANRIIUNY (AT 1) IMAINTIe

a v o ¢

n15ld SM CRM demasiadseansninanuduiusgnAn (Choudhury & Harrigan, 2014)
FeuvesseanSamanuduiusgnd fe Aanufsnelavesgndn (Jayachandran et al,

o

2005) wagaANufianalatudinasionan1saniuauresginaifdy lneu1a1nn1seed

Y =

Fouy wardu AaluuszAniamenuduiusgnaFedaadenaleyiniansiuvesgsia

a _a v

(Reinartz et al., 2004) 31NMsAn¥NEILINgTRATIN1saRsuUmTEenldfianTIugnm

3
v

duiud sgmsianuvesianssugniduiusiu Timguszasdiiieanduyulasnisiiia
ANUgNABILaziudluN1SYIgINTIN (Huges, 2002) MsUssendldfanssugnanduiiug
duanseyuiBeauiuysavBnmium wasTidhdyoenstsfelimnuianunsadaaiulisyavsnm
yamsdudiintu uasflessaznaniulugsiaiansBeuinmslifonssugniduiusia
UsyBvBnmgstu vilidunugsnssuanasdos wasiiurilstudenq (Krasnikov et al,
2009) aonAdosiuNguidunugInssuTignianesuIeMsRmUANEITUSSEINSgsAY
ffugnén fifanulnddafumntusasdelfiAnanuduiussud Tnodatiunisanduy
Tassadauagdumunsinnisauduiusgnanliiiiian uaziamanouunugsgn (Rindfleisch
& Heide, 1997)

o

dmsumsld SM CRM aeagsiaiiazUssaunudidatiu anudusssududdfey
sunilafiadanalnduiiugruniierdesiunisadnanuduiusiudunss Snvsdudufiudn
guasiewls szdigndaiunsasuifanuldidusssuerdwasdennulindananas

(Nguyen, 2012) uavdslinansenuisvinuad nMsdnauls waswginssuvesdazunng way
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finfinadnslunisauiurnanisanliuauresssia (Nicklin et al, 2011) AnudURUETEHINg
auniusssuiu SM CRM Buussiiufinisiinen msigszuumsuaniasunionistens
e dussandauniniididu warerynimvesianssugniduiusasitu (Neuyen &
Muturn, 2012) gshadludesmsenindmansznuresnisld SM CRM agssounay waz

1Y [%

nsuImsdanismssuianubusssliiugnén (Nsuyen, 2012) Bnvanisiudarundu
sssuvomtinuATnawuiy Jefinnuduiusi@auan (Konovsky & Cropanzano, 1991)
warauAUNaNISAEHUIIUYENTINA (Kanfer, Sawyer, Earley, & Lind, 1987; Cohen-
Charash & Spector, 2001) ud Gilliland (1994) wu31 n1s3uiannulusssuliiinase
N13ALIUIUYDIGINT ﬁ’aﬁuﬂimﬁums%’uimmLﬂuﬁiiuﬁqmﬁmmﬂmﬂaLLazmw‘h

NsAnwILeMANUTRRUT AN TENUNIAATUIUESNA

nnnsAnensadl a3ui1nsly SM CRM wesgsfaanunsaaianauselevinig
n1sRuliuigsiala %QMWﬂﬂﬂﬂ%ﬁnﬂénﬁudqma@iammmmm‘iumiaﬂé}’unuﬁqiﬂﬁuLLé”J
SM CRM ﬁmmma%‘mwaﬂ3zia°uﬁw1qmﬁﬁulﬁl,t,fiqiﬁaLﬁmqqﬁu Sﬂﬁy’qqiﬁaﬁmmma%q
mssuianudusssusnntnaunazgndnld fazneliiaanulindda Vruafuaznginssy

MdanasoraUselorin1iNIRuvedgsna dauiifeasnnseuwunfndaning 2

AUYUTINTIY
(Transaction Costs)

AanssugnAnduiusnig o wauszlevtinenitu
Fodsnu (SM CRM) (Financial benefits)

@
ANULTUTTIN
(Fairness)

AN 2 NFIULUIANIYY

= [ VY] '3
N Q’J%ﬁﬁmi’lzw
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unagy

SM CRM anafenan1satiuauyesssig UigLﬁuﬁgﬂﬁwmﬁﬂmLLawmaaUMﬂ

=

Mign fie UszavBnmanuduiusiugnal Sedawansenusienalseleninimsitiuyesgsia

v v (% v

ysdeu Wlagshalianuduiiudsuitugndn andinaufisweladanalmannginssu
et deviiu msvenste tndmnsuandiduisaruduiudvesssavBmanuduiug
fugnéanmaneaeudsszdng uenanifslivsuiuiauladeatunsandunussnasy
Jushudsdenansiifauiansmeaeuiidaou fifiesnsnanisanndedles 1) SM CRM
Hudfmunnisvesianssugninduius Tnsmnansngunguinain@sduiug dsnisnain
BeduiusuazAanssugniduiudanunsaandunugsnssy memsianuiiiueugnéies
wazusiuglunisvingsnssy wag 2) SM CRM finsthimaluladdedsauvide Web 2.0 3
Uszgndld duBuanuanisideluedaliinasdugsitnwslvgvievuadn msdunalulad
ansaummnlitudsnadeauanunsaluanduyussnssy fthlugnanisdiiunugsiaity
asud M CRM Hunagnsfisjaiiunmidiiudiugnilasendomaluladansauma fan
a1 luNITANAUNUTINTTY waTN1TanAUYNUIINTINAINasanIsaTImayseloyinie

MRULATIND

mssuinnudusssuveantinnuuazanmiinansenusievinuaf nsdnaula st
neAnTIN wazinadnslunnsauiunanisandunueesgsia nsfuitufntuananuidn
vosulilindanazdmanornudaudiietn Snvadumanezieliiannuduiusoud
dugane datun1sasgnindanisuimsdanisnissuianudusssulituninauwazgnan
2 X o o Ad v o = 2o G A= o < <
Juusshuddyineatesiuanuiisnelaluningy ms3deassilfahanudusssndu
fawdsiiu aguinnsdszendld SM CRM fiannsaasnensiudanuiusssuliunniney

wargnAmiuyihbifaAuduiusiulunss gsiadeamnsoadimayselovimenstuiigauy

Tuunanuildunmsitoenanslnenuniulssanssuaiee Atlanuneiulssnu

¢

AN thanagd e uasduasiedt weliai1agdiuumsuimsdnnis SM CRM @

v ¢

anunsoldilunumansmageudalszdng Juliunmsmeaneudeifinsalaenisifiudeya

<

waznageuaNNRgIl Bnvisnsiudanudusssuiudadifuusdug inesdes Tuanuiues

va o @

mwtindavesgndnduladedrdyuazinasonisld sSM CRM wuiu §Rdeaianisdn

Y

Tuewan Anulindessdudimilaesguuuun1suimsdnnis SM CRM
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