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he objectives of this research are (1) to study components as follows: Social Commerce

Constructs, Ability, Integrity, Benevolence, and Continuance Intention of customers who buy

products from online business (2) to examine factors influencing Continuance Intention of

customers who buy products from online business. The researchers used quantitative method

to 497 customers who buy products from online business and analyzed by descriptive statistics—mean,

percentage, SD and inferential statistics—Structural Equation Model analysis by AMOS. The research

findings are (1) Social Commerce Constructs have significantly positive influence on Trust in Seller and

Continuance Intention. (2) The model also shows that Benevolence significantly affects Continuance

Intention.

Keywords: Social Commerce Constructs, Ability, Benevolence, Integrity, Continuance Intention
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unun

nsénoeulaikuuadu (Traditional Electronic Commerce) axsislufimasiganssusing q Widussansam
asftgaunnnintiulufinsasenuduiussenis@ouasduslugurueoular (Community) dogarmansdig g
ffdelasudningazananguedissiuien nmsazieundurestoyamndafuadululddoudisen (Chen &
Shen, 2015) widagtiunsiiesulatasiolus (New Electronic Commerce) funsdulugjlsnnadesiionis
TiByanouiiifs (Social Commerce Constructs) FaLfuzuuuunisiosulavidiintuvueiotisdsauooula
(Social Network Site) snUszgndldifugsiia Tnegfdeansnasraiion (Content) #s 9 Idies wistuussaunisal
Rerfududnseninafuldiudl (Real-Time Transaction) s1un1s “Like” “Share” %38 “Comment” uulA3etne
Fipuoaulay W Facebook, Line, Twitter, Instragam 18usu (Liang & Turban, 2012) 3eivandaynidesnis
finfosynInenu

uidagtuidoyanians (Newsfeeds) fifldasrsduvueiorvisdsansaulariluudaz udusiuauun

al

il el anusausnueranuuandnsestayadildTuiaediuvasla feuundefiounzaugnies vie
waslaiiliundedouarligndes udoliannsmirludrdaoldias fafunisidladedoya (nformation)
dmaslv q Aldvudezads duindudddyduessBatemsdndulavesi@ouarduie eldlunssinun
ulgunesusing 9 (Gibreel et al, 2018) Tnglawizlugaddsia (Digital Era) \ugafiyautiuteyatnaisduiumin
(Big Data) fifliiduauaduazainanuiidefioogifudwiunn FufufBounzdureissniuegiedslunis
ndunsesuagiindninasinsussidudoyadild Sumdrilegeinds drfiauuidedeuasgnieaidiedlaiionou
#adulade (Pre-Purchase) wazudenisde (Post-Purchase) tiieandymuaranudoieniuliuilenie g 7

Anduiunsusudilianunsadsseglalugadidsia (Wu et al,, 2010)

winallonndleduaneudlisy \Julunanisvirgsnanligldidudarevensessns (Experience Sharing)
Uszaunisainslddudn n1sdndudududn (Rating) n1suugt1duA (Recommendation) nseyuazyuyuoaulal
(Forum and Communities) 3a3gasraanuundedoninnindivesduandudaieven (L, 2017) uazluina
egsnadnvariliiulneg19sIass wariagukuukasInsguis vligussneunisiwaulddesidesesnain
53fatly lesnndedninvesgsivegngdeduduislidlonalanuntniu (Yahia et al, 2018) f@ediulugsing
)~ o = v B . | = ] Y o a & ¢ v
fimuasdefsnnulinddavesdeie (Trust in Seller) dnfiauundedevuialnuuazidndulazeesulaiudy
ziiuANUasslun1steunsely (Kaiser & Muller-Seitz, 2008) wurluun1skaesasiian1sluidoanaudsaiiuay

! < [ v v ¥ €0 @ ¥ a ¥ s ' 3

919390157 M ligFeuazdviesulatdndudedianudlanagns (Strategy) A9 9 uazesrUsznauvasluiag
vaagInavuesoUtedenteaulateg19anas

MNMINUMILITIUNTIINUT adogansidenisldiniesiiomadudeanemdde aruilinddavessue
wazadbvesnnuniladosteseoiiies (Continuance Intention) fefuileifurosineeuisedradu (Research
Gap) wazdstloviiaglasuannslinguinismatnooulatl (Digital Marketing) gn1sulUufifidsmdvdsialy
AzgiTelimumuissaunssunarainansouLuIAnn1TIse (Conceptual Framework) tleAusmdimaunisise
Tnelduwnnnisldniasiiolodvanauiisoves Hajli (2012) waz Hajli (2013) wAnaulinglavesuieves
Lu et al (2010) wazAuRslatoogurelinmes Bhattacherjee (2001)
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v
=1

IUITUAMLE U UAININA1TIE (Research Question) MIATeediansleiluanouidsy wagAIy

Y

13slavesviy dwareanuddlatioasresiailionsinieli?

v O a o G Jaow s A = = = = acs v o
AUUNTIIIYAINU ’JWQUigﬁﬂﬂ L‘W@ﬂﬂ‘t‘}']Lﬂi@ﬂu@%?ﬂi‘msﬁﬁlaﬂ@uu\li‘ﬁ ﬂ'J']ﬂJ',L'J'JW\TSLQSU@QQGUW?J LLagAmId

v dAaa

A9laeng19malind waztiiaAnwUadenidninanenundlatong19saLiiag

NOUNIA=IIUDIVUNINYIVON
nsnumuassaunssuasidunamunulufiazduds Wefiazesunsliifiunnuidenlosaranuaennds
fusgnindulsiulagiulsnuiiinTunanssunssuuagnquiiiietes fielud

InSavidonilsIBoanouIdss (Social Commerce Constructs)

nséreoulall (Electronic Commerce) fa n1sdufiuganssumsdnvsiigdetuguelifeandyuiiiy
Wunszurumsiintuuudumesiin (Gibreel et al, 2018, Huang & Benyoucef, 2013) wazladuaruaulean
Fuszneunisifusgiann TnsemnzasiuulnBeaneudiss Fadusiuuunsiosuladussanmiauuadore
dawooulatl 1wy waln, Suanunsy vie viawed (Judu Fadunsaiumnnindediolidudainnisuende
vosfdefeiuosdayldsuamuindefioninnitainguiedud (Ahmad & Laroche, 2017; Shanmugam et al,

2016) Tagldpsasianalodeanauiise

\n3esilonnsleivanouiisy (Social Commerce Constructs: SCCs) aefe sadUsznaunisludea
poudisefifuneldlunisadisnmnindedeliivaudwieuinissenoudie madaduduuazanudaifturosde
(Rating and Reviews) nszyjuazyuyusaulall (Forums and Communities) wagdalauauwuzvadglduasnisiugi
duA1 (Recommendation and Referrals) (Hajli, 2012; Hajli, 2013; Hajli, 2015) Julunanisarvussulat
UssnnmilsiiAntuvuindetedanuooulat (Social Network) dafidnwasiduyuruesulay lnefidofivosnis
dramdudrunisvesguaueeulafie nmsléifuaindnlugususeulatuaniniudaiiu (Comment) o
f1umg ¢ Tauuustuyszaunisal LLazﬂml,aﬂmﬁau%mdaszwmﬁu (Fang & Chiu, 2010) Iag Hajli (2013)

nanIngurwesulatddnvuzlivisdeliaudnatusaufduiusiuludiau (Social Interactivity) ladedu wag
dwalviinnisasrunIesdieveslulsanauisy (SCCs)

nsYanalnieslevedlufeanouisy (SCCs) amugides1edaunsinues Hajli (2015) fiusznaudae
4 faudsdunmld (Observed Variables) sfsilfie (1) aundnuuwaiotisesulatidoauonuziaynisuuzi
nAnSnsinsslunsaun (SC1) (2) audnuweiotivesulatifoiauonuswazuusiwdnsasiogrsindedo (SC2)
(3) Tnenmsanandnuuasetisesulatulstlulszaunisal ideiauewuruaziuzindnsusiogsindede (SC3)
uay (4) aundnuuieetisosulatidansefnulugusuedieindeda (SC4) (Ahmad & Laroche, 2017; Bai et al,
2015; Guo & Zhou, 2016; Jung & Cho, 2016; Liang & Turban, 2012; Kim & Srivastava, 2007)
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AoWISo19T9veugvie (Trust in Seller)

v '
v aa v 1

ANulINslavesduie nuneds AnuYeredeiineruneinlinuteodndNaevingsnssude 9 vuesulad
agrudusssy Wida mseluasaun waziiuteyavasgndnduaiudu (Mayer et al, 1995) {uiendsldla

Y
(%

v A v a a o . a . = Y a
ANUABINITNUTIRTIvRINAN dvinwe (Skil) dauaiunsa (Ability) waganudsivglunisliuinisiaznauauas

1
AudeINsiL Anudidnd1inifvesuie deusuilnruAniiuuasdoiauewuslng 9 91ngnAuasniouiiagimu

[ [

! ! dl v o ¥ d! v U ! v U ydy
DYNABDLUBDY INWIAALY ']ﬂ‘UQﬂﬂW‘YNZ\]Sﬁi’]\‘lﬂ’J’]ﬂJE\»Jﬂ‘W‘L!iS‘VI’JNQ“UWEJﬂUE‘»ﬁJ’EﬂUiﬁ‘USEJTJ (Wu et al,, 2010)

A7}

Gefen et al. (2003), Wu et al. (2010) uag Lu et al. (2010) wusaulinslavesvrguuesuladla
3 AnwgAe ANUANNTIVRIRUY AVUTEARGURIEVY (Integrity) WazaNuLBaiaIlaUHYBIU1Y (Benevolence)

AIRN5N 1

M13197 1: ssAUsznouvenulingavesviy (Trust in Seller)

msAnyiingavesuacwiIndlavesivie

avAUs=nau
1 2 3 4 5 6
ANNANNTOVDIRUY (Ability) v v v v v v
mm%aé’mémaqﬁﬂma (Integrity) 4 v v v v v
mwm%tﬁatﬁat&ﬂmmﬁma (Benevolence) v v v v v v

wuwne: 1) Gefen et al. (2003); 2) McKnight and Chervany (2002); 3) Lu et al. (2010); 4) Wu et al. (2010);
5) Hallikainen and Laukkanen (2018); 6) Lu et al. (2016).

yuATensfeeulat (E-Commerce) Afnwenslindasswired@otuduneuuivles (Trust in Website/
Vender) 1 Lu et al. (2010) Anwiaulindlavesi@ouuiules anniiules Taobao (http:/www.tachao.
com/forum.php) nuitaulindlavesfuisuuivleddwarenudtladounsgnd (Purchase Intention)
A0AAABINUNUITVBITNITENAU LU Fang and Chiu (2010), Gefen (2002), Gefen et al. (2003), Gefen
et al. (2005), Lin et al. (2009), Slyke et al, (2006) waz Wu and Tsang (2008) fifnwiniséeeulatinuid
nstevaulall Hadeitddyie aruilindasewins@otudue Tneduelugusdudildsuanalinda (Trustee)
Mnddefiuouarulingals (Trustor) Augursaunseisiaesdiedanalingdadstunasdy (Mutual Trust)
avdsnalifFodanuddlatoduduuiulediy

uBNINUU Hajli (2012) nu31 nsAvevulgdvanouiiisy Aslildinsasdlenledvansudiseiinnain
N159RBuAU N1sRanTEyjuugtvueeulal wIenswuniindndusiInauBnuuyusuesulal LileYigaiieaiy

L3

Ungediolivdudl iesnnnginssuvesgnatvuasediedintesulad avlvanudeiioaudnluyusuesulal

wnnIguisuuivled (E-Vender) uagiiunisadaamuninauduius (Relationship Quality) sewinef@eriy

HY1811nnIT delunsdadudiu nswusidwdndasiannaundnvuyuyuseuladisdinarenginssunaenisde
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andnasdenswielurselsunstensilvni dnazamuanuanuAaiunauBnuuguruesulall (Heinonen, 2011)
- v [ L= ¢ =i o

WierdnAuiaLasauAguA3e (Rathore et al,, 2016) wazguyuosulatiluyurunsiuyananiaiuauls
1309Ad18 9 AwIAeiy esuwuslulszaunisal (Knowledge Sharing) W1utA3aee (Network) (Chen et al.,

2011)

ATUAIIUEIUISNVOILVIY (Ability)

AUAINITAVBINVIY MUBT ALYV TR eilTinwrkar ANt lunsIiuSnsuaY

a wa

¥ ¥ o < ! oA ¥ d‘
FIUNINADUAUDIAIUABINTIVDIGNATIUL NI Lu et al. (2010) Aa13I31AB mmmmmmm@mamsﬂgu N9

°

(Operation) #1149 audL5amuAAIAnRIs Oliveira et al. (2017) wul1 ANNAIsaveRvIeduAsosllafidfy
a

=

lunisviuvugususeuladliuszaunadiia wu n1sdnnisteyadnansivi o (Newsfeeds) uuluidoaiife

(Social Media) lignArusziivla d1uszneunsfiianuaiusaiieanenaiuisadanisteyarniansang q lignan
wysuazuansalsl (Word-of-Mouth)

mii’ﬂmammmmmwQ‘umlumu?é’a‘ﬁ ANYIT8E198911ATTAY09 Gefen et al. (2003) uag McKnight
and Chervany (2002) fiuszneudae 2 fauusdunaldde (1) deidoindusduduumadodsseulmifivnuzuay
Arudsglunismevaussaudesnisgnétegiadfivme (ABL) uar (2) fedoinfinsauduuaietivooulat
fvinwzuazanudsimalunisliuinisgndiediadioame (AB2) annmsnumuissanssuanziifoanuisaaing

Wuauufgnunsidele deeludl

H1: nsesloneleidyaneuiifelldnsnaneauaIunsnvesuny

NIUADIBOENEGVOUWVY (Integrity)

Audednduasuny el amnuidevesBetifiverursindaudednd famsssu a3essaw uasly
A neduisduduuasedisesulataziingsnssusiig g egradusssu wasiivdoyavesgnAnduninudy
fulsuisnsuimsvugsuosulatilusdansdlunsan (Xu et al, 2016) wazanudednddaanusaldlaiuyuyy
ooulatidu 4 Wy Pouazdrismausliuteyauulndsaiiivogiedifassautiosssy elidsnuAvlnegadsdy
(Wu et al., 2010)

Ya v Y a [

Mainanud5aveinNTedndveaivie AnzEIdu18nsTaves Gefen et al. (2003) uay McKnight

v v

and Chervany (2002) fiUsenaudie 3 dauusdunald deil (1) d@eieinguisdudvunievieeeulauginssy
A1 9 agrndusssy (ING1) (2) f@adednguisdusiseulauiingsnssusie g egnalusdla wazsiulfiduaiudu
(ING2) war (3) {@eiyeingviedudifuleuionisuinisiilsdlansalunsan (ING3) awnsaasraduauufigiu

ns33elenasaludl

H2: in3esilenndle@eanaulisyldnsnadonnutedndvosue
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AMUAIUIBDIWDIEDNLVOIL V1Y (Benevolence)

v '
a

X A A | v = = vy A 1w a va o v v < 1
ﬂ?WNL@@LW@LN@LLNGU@QE»JGU']EJ BUIYAO ﬂ')']ﬂJLGUE’]‘SUE’NN‘U@‘V]L‘U@'J’lE\»J‘U']Sﬂgﬂaﬂmﬂﬂqﬂﬂ']@')ﬂﬂ’nlllfﬁu@ﬂl,%‘lﬂﬂ

Y

o

fianudeioioun (McKnight & Chervany,1996) wazgousuilannufnuiuveddulaguanieanainnsujduius
5EWINe 2 ngu nauusnAe fuisdudieeulauszuansliaundnuuyusuesulaiiiefionu (Selnes & Gonhaug,
2000) waneendsnnuiulawazidlafeninudieinisvesdosg1euiase wazAndunquilmunevenguusniiox

o A

Tinseeusunaztiviionialyi (Wu §3educ) (Lee et al., 2008)

arBeiilowilaurvaagune (Gefen et al, 2003; Mcknight & Chervany, 2002) @ansaadies 3 faus
Zunaldde (1) fHardeindusduduuedodisesuladseusuilsdaiauonusuasanudndiuly 4 (BEND) (2) §5o
deondmeduduiuneandennnuaulavesgndmituynadeillden BEN2) way (3) fPoideinfuieaudndileia
‘ﬁaﬁ’maiasuaqqﬂé’f’]LLsiazﬂuiuizmdwqﬂWi%asuwa waznenemanviordaauiaialafiiaumandu a1nnismumay

IunIINANzgIdpansaas e duaunfigiunaideuld Awelud

A A = A¢ dAa a i A A A | o
H3: Lﬂi@ﬂil@‘lf]']\ﬂ‘?]lﬁﬂaﬂ@llLﬂJi"?JﬂJE]V]ﬁWﬁ@]@ﬂ’J']@JL@@LV\'@LN@LLNGUBQQSU']EJ

nouAdleBoatusioltiou (Continuance Intention)

anudilatoodisdaiiios el ngfnssuvesiTefinunutodiogiseiiios (Bhattacherjee, 2001)
GﬁwsﬁmmLmﬂsmmﬂwqaﬂisum'ﬁ%am%zqLLiﬂ Im&JWqaﬂiwmié’mauiﬁ]%aashwimﬁaq (Continuance) WungAnysu
w&en15%e (Ahmad & Laroche, 2017) LLazLfluﬁ;Gﬁﬂqmsuquaﬂiimmrﬁﬁiﬂﬂﬁ%éfm%u%%asimﬁaw%ahi
Oliver (1999, p. 36) ﬂdni']ﬂmué?ﬂﬁ]%aﬁuﬁwa&hwiaLﬁauﬂuﬁawﬁwaammﬁﬂaéfquamim (Behavior Loyalty)
fuansiennugnituvesislunisndlateuasdesn fwnltudureududuasuinisuuseulal (Limayem et al, 2007)

awv a = = o A { & & | oA Y | a v ¢
NuITeRE NI sAnuadeniinadeninunidareetisdeilewmatetade 1wy gsfanisAteeulad
(E-Commerce) Barnes (2011) WU11 ANYUIOAMUNAANEGY (Enjoyment) wazn1ssuiteuselewtainnis

1997 (Perceived Usefulness) denaligjaeiianunslageedvreaiiios dmiunsiuuledvaneuiiss Hooi and

s | .

Cho (2017) na1331 NsUduiusiuvudiny wagANuduRussEnIeuaziu1 (Sell-Buyer Relationship

Y

Quality) \Jutladeidmalinginssuguilnadiladesgieraiios

nyinnarnusndlagestiasaiiies Ussnaume 4 dudsdunalade (1) drensladedumuuiaiodgasulal

pg1esiailiaannninfiaglize (CIN1) (2) Hredslageduatvuiaieyiveaulatsg1araiiodludounty (CIN2)

(3) nillemadululdddossteduivuasevivosulategieliion (CIN3) uay (4) dYeasuusiiliiiioutodud

'
=

vuesevgeaulatetiwoilies (CING) (Gwebu et al,, 2014) 2INNITNUMIUITIUNTINAMZLITBANTaas 10Ty
auufgunsIdele Asdeluil (Wang and Hajli, 2014; Zhang et al,, 2016)

a |

H4: AMaNTavefYIeldnSnanenufsladentiewioilio
H5: anudedndvesunelaninaneniuaslateag esieliies

H6: AULdBLLaUNYBIE U BT BNSHareAuRAslageRE19daLaq

H7: SesliannaladuanauidselidnSnanaminumdlaginagenoLilo
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SzlUgUIdSNISOVY

Adeildunisdniunisifedeliunn (Quantitative Research) wiudayadinuuuasuaiulnenis
2 v Y W | A Ao a & a v ¢ oud o
udagaiunguiiegelaenss ieduduauufgiunisvedudeeulatainnguydenivseina 496 au

Us:ynsna:vuramnoognd (Population and Sample Size)

v

Usznsnldlun1sidede Jaeduiesuladmvszimalng n1sdvuaruiadisgraielilanguiiegng

Y

Ya o

fafignuosnguuszans tnoangidofuuamuuuiAnues Hair et al. (2010) fluugaiinvuinngusiegia
fimnzay 1olinszviaunislaseaine (Structural Equation Model) ms0E5e1319 10-20 Winvosd1uIufiuys
Funald warendfoianeidedulsdunald 16 do Fudfurumnguiegiinuizaunisegsenin 160 &
320 f18E @OAARRINULUIAAYEY Comrey and Lee (1992, p.125) wugirirvuianguimed1s 300 fed1a
Hudwuioglunasifin dufuanzdifolinguiegne 496 degrs dodeglunnsia dununisdusegauuy
2 $u (Two Stage Stratified Sampling Scheme) n3835n15dud0e 19U uUd1y (Simple Random Sampling)

NwANFIMNEIUATHaYlUN1AIg ) 19 4 21a (11N Mawlle nienzTueenidunvile wazniald)

InSevideniglunissousouvoya

Tduuuaeuaiu (Questionnaire) Tunisiiusausiudeyasinnquéiegne (Wldnsiivuuuasuauesulal)
Usgnausmiy 3 @A 1) Teyadiuyana 2) Teyanilunisdessulal 3) insesdlomsludvaneuiisy Aueauise

VIV ANTOANGVRIEUIY ANULDBLHBIHOUNYBINYUY LazAuAdlatiaad1emaLiles

ﬂ'\SFISOOHOUF]ﬂJﬂ’]WIF\-élO\]ﬁO

Az idonsndevamnmvonaiosiotn Tdun nsnsnaeuaiissnsadaion deisduianng
aonndasasdarnu (Corrected Item-Total Correlation) fuingUszasdangirmiaduseulatifmunsiuiy
3 ¥y uazvinsmsIREeUAALTEs (Reliability) vesuuvasuamAsululdass (n=30) uardeyaiAuunass
mﬂm:%yaaauiaﬂﬂ'"aﬂﬁmm (n =496) Traiifutsursynidiandiuszansuoatinwesasauta (Cronbach’s Alpha)

11137 0.7 (Nunnally, 1978) (Qmiwﬁ 2)
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A15199 2: ﬂ’]i(ﬂi’mﬁ@‘Uﬂ’J’mLﬁﬁNLLa%ﬂ?i@]i’)ﬂﬁ@Uﬂ’J’]ﬂW]NLLU‘UQ‘LJET?’J@J

Factor  Cronbach’s
aonusnuv/mndsduinala Loading Alpha AVE CR
M) ()
wn3eelaneluduanaudisy (Social Commerce Constructs) 0.825 0543  0.826
Sl aundnuunIevigesuladiideiausuuziazuuyiindnsie 0.774
2g19n59lUNTIIN
SC2  awdnuun3evivsaulativeiausiusiaziusiingndoe 0.735
BERNIRIELRE
sc3 lagsiuumandnuuasediveeuladuusiudsraunisal 0.733
foiauauuzuazbuzindnduauTelio
sc4  aundnuwaIevigesulall dnsdinseyuavldnauiu 0.703
BERNIRIERAE
ANEINTAVBIEUE (Ability) 0.727 0574  0.729
ABl  auBnidednduedudiuunsevisesulativinueuay 0.729
ANUTEIVYTUNITNOUANDIAINABINITYNABE U NEIND
AB2  awdnifednduisdunuuaievisesulauiivinusuay 0.785
AUl lunsiiuinisgnanegaiieane
AMUTaHNEVRIYE (Integrity) 0.810 0.598  0.817
ING1  aun¥niBeinduisdudiuuasevigeaulaiingsnssusng g 0.804
ag1udussu
ING2  aw@nideinduiedudvigsnssusag qaziiulfiduannudu 0.766
ING3  aunfnieinduiedudduleuignisuinisiusddanselunsan 0.748
AULBaLatlauHYaEv18 (Benevolence) 0.748  0.500  0.748
BEN1 aundnieinguneduiiuuiasedivesuladveusuiiedoiausiug  0.748
wazauAnTUln 9
BEN2  aundnieinguiedudniuieazidenaiuaulavesgnaiviu 0.688
NNATINIFIY
BEN3 awndnTeiguiedusdilaiedenalavesgniusasay 0.683

Tuseminan1598918 wWarNeIYILaNYSBUIAAIUATIALITLANTU

R GRDM]
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A597 2: N1IATIVADUANUTILILAZNITNTIVADUANUATIUUUAUGTIN (51D)

Factor  Cronbach’s

sonusiu/mnsavinala Loading Alpha AVE CR
N (o)
anunslagestnesaiiias (Continuance Intention) 0.796 0.579  0.846

CIN1  audnsaladedumuuesatieesulatogesaiiioswnnniinee  0.807
lai@e
CIN2  aundndalazadumuuesatieesulategesailioslufountn  0.786

N3 drillenadululdaundnasdedusuuniadieesulatiogiases  0.754
Li99

CING  aundnazwuziliiioudadusvunsatsesulalogemeilos  0.693

asdwannsdiy

= 1 v v @ ¢ a v Va o Y o 1 e
Welvidenndesiuinguseasrniside augdideaunsoagunald Asialudl

1) ngusoaggdoooulaudiuou 496 AU

wud dwlngifunands Sovaz 28.20 Torgwde 29 U dwlngffnuilussdiuiSyy1ns sesmaunfe

a

USeyeyiln wagsnndndSeyeyns anuddu dsieldiadesabioude agsendne 10,000-19,999 um 589891 Weenin

10,000 W way 20,000-29,999 U auau d@wluidudnisew/dndne sesaswnfe 9151n15/niTnaw/

ANINVBITTUIR UazldN09gINY/gINedIUM AWaIRU (R399 3)

Y

M13197 3 IUIUUATTELALYDITRLAAIUYANAVBIEABULULABUAN (n = 496)

anunu:n1Us:sIns 91udu (AU) Soga:

LA 618 140 28.20
RN 356 71.80

n3ANWN AN USeuey1es 90 18.10
Usuey1es 280 56.50

Usggyin 110 22.20
GRGRRAERTTRIN 16 3.20

ACUWICUBYANERNSIA:NISUNYS UK1DNY1aussSSuAans

33



34

Ao wldowlvveugvigna:inSovidonlsisoanouldss
navwasionousvlvéooeweioitiov

A151991 3: IUIULALTATVRIURYARIUYAAAYDINABUKUUABUAY (n = 496) (5B)

anuruzn1us:sIns 91uau (AU) Sova:

selel #aen31 10,000 YW 135 27.20
10,000-19,999 uw 156 31.50
20,000-29,999 uwn 109 22.00
30,000-39,999 um 41 8.30
40,000-49,999 U 25 5.00

111177 50,000 U 30 6.00

My 1919N/nENuYesyy 166 33.50
NUNIULDNYU 84 16.90
HniSeu/AlnAny 168 33.90
L31994AINNS/55NE U 61 12.30

Bu 17 3.40

mmﬁmLﬁumaaﬁmamwuaaumuwudw ﬂ’J’]iJﬁWiJ’l‘m‘UENEEEU’IEJ a&ﬂuixé’umuﬂmaﬁmmé‘awhﬁ’u 3.35
seeaenAe tasesllontdlulanaiisy egluszduliunansdanadewindu 3.33 anuideiileliouivaegve
aglusziudunansdianadewindu 3.30 auatlagesgreiiesedluszduuiunandiiuadewiiu 3.19 uaz

ANuTedndvasursagluszdulunatsdaniiu 3.15 auddu

2) wan1sdins:KUv9enddansSwasionowAvlvBootIsoIliov

Dunishnsegiaunislaseadns (SEM) daelusunsy AMOS wudn luimaninussladoodereiiles
(n&auiulung) Jeusznoudae inieaflomaleiduaneuiiise auansavesue Arwdedndvosiune uazau
Bolawleusvesfne Sanuaenndestudoyadesednvedluinmsi (x° = 103.302, df=85, p-value = 0.086,
¥’/ df =1.215, GFI=0.975, AGFI=0.960, IFI=0.995 CFl=0.995 RMR=0.016, RMSEA =0.021) ﬁﬁﬂlﬁ’iﬂ

o

& & ' oA =~ 1% N o A o A v VY o ]
IllLﬂaﬂ'ﬂqﬂmﬂizﬂqja@ﬂqﬂmﬂ:uaﬂ llﬂ':ﬂlla@ﬂﬂa@\‘1ﬂallﬂauﬂ‘UIllLWa‘VVN‘V]ﬂﬂa%ﬂqﬁu®1ﬂu33®‘UmﬂaN3U1ﬂ ANATINN 1
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Trust in Seller
(Lu etal, 2010)

B,: 0.698%**

Benevolence

\ Continuance Intention

Social Commerce Constructs He \ \ (Bhattacherjee, 2001)

(Hajli, 2012) and (Hajli, 2013)/ / / ‘=== =——--=——---

Social
Commerce
Constructs

Continuance
Intention

x? = 103.302, df = 85, p-value = 0.086, ¢*/df = 1.215, GFI = 0.975,
AGFI =0.960, IFI = 0.995, CFI = 0.995, RMR = 0.016, RMSEA = 0.021

AN 1: NSBULUIAANITIVY

NATNN 4 WU anuigud 1 nseslenisluiBeansuisviidninadeninuaiusnvevigegiadl
HedAnsanansedu 001 Iaedd1duUssansidunie 0.698 (B,=0.698, t=12.290, p<0.001) AuuAgIuN 2
ly@eanuilfviisnsnadonutedndvevigegiitdudAynadansedu .001 lnedAdussansiduniaviniu

as aa a 1

0.644 (B,=0.644, t=10.651, p<0.001) AuuAgIud 3 Im%aaﬂamLmszmamwamamqmgatﬁaL?‘JaLLcisuaqﬁmsJ
agaflfadduneadnfiseiu 001 Tnederduussansidunng 0.566 (B, = 0.566, t = 10.528, p < 0.001) AuuFgIy
7la Gﬁ’aaﬂaL%wizé’]’ﬂ@é’thaﬁuaqummmmammQﬁmEJﬁﬁamaGiamméT'ﬂﬁ]%aaéwiaLﬁaﬂ (B,=0.108, t=542,
p>0.05) aunfigiuil 5 doyaidsusednddsliatuayuaudedndvesiureiidsmadenuaslatoogissalies
(Bs=0.104, t=0.847, p>0.05) amuagmﬁl 6 mmLgaLﬁaL?jaLLNGU@&Q”GU']aa'wam'amméﬁgﬂﬁ]%aashwfalﬁm
athafltfuddmnsadnfissdu .05 Tnefldndudseansidunasiiiu 0.401 (B, =0.401, t=2.185, p<0.05) way

auudgIun 7 ledvareuilisenadoninuddlareetweiiiesedeliteddgynisatffisedu 05 aeliAdudsedns
Wunainiu 0.252 (B, =0.252, t=2.426, p <0.05)
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A5 4 NANIINAFRUANNFAFIU

duuagu 1Iun1y (Path Analysis) eTuUs:a‘ms' t-value waaws

' 1idunu ()

H1 Social Commerce Constructs =2 Ability 0.698 12.290*** aﬁfuaqu
H2 Social Commerce Constructs =» Integrity 0.644 10.651%** aﬁfuaw
H3 Social Commerce Constructs =» Benevolence 0.566 10.528%** aﬁuauu
Hd Ability =>» Continuance Intention 0.108 0.542 iﬂaﬁuaqu
H5 Integrity =» Continuance Intention 0.104 0.847 lﬂaﬁuaqu
H6 Benevolence =>» Continuance Intention 0.401 2.185*% aﬁuaqu
H7 Social Commerce Constructs =» Continuance Intention 0.252 2.426* aﬁfuaulu

v o o a

wunewa: (1) * wneis deddunsanansesu 0.05 (p <0.05) (1.96 < t-value < 2.576),

o

v o o a

(2) ** weds deddyneadifisziu 0.01 (p<0.01) (t-value » 2.576),

v o o a

(3) *** wu1eng uammymaaaaﬁizﬁu 0.001 (p<0.001) (t-value = 3.291)

A157199 5: Bvgnavesulsyndade (Antecedents) Nilsiodaudsanu (Dependent Variable)

AanUsuwdede (Antecedents)

AINUSA , on§wa : o
(Latent Variable) (Effect) Tsidoa AIWAWS AUBodnd f13‘1UI50IWO
ADUIDSY Vouwv1g VouwV1g IONWVaVLV1Y

mmawmamaai{ma 0.627 DE 0.698 0.000 0.000 0.000
IE 0.000 0.000 0.000 0.000

TE 0.698 0.000 0.000 0.000

Anudedndunague 0.385  DE 0.644 0.000 0.000 0.000
IE 0.000 0.000 0.000 0.000

TE 0.644 0.000 0.000 0.000

arundeiiiofioukvesuns 0451 DE 0.566 0.000 0.000 0.000
IE 0.000 0.000 0.000 0.000

TE 0.566 0.000 0.000 0.000
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A151991 5: Bngwavesiulsyndady (Antecedents) Milsiafaudsnu (Dependent Variable) (5i9)

AanUsuwdede (Antecedents)

MINUSAL , onswa - —
(Latent Variable) (Effect) [si3oa A2IUEIuISN AYUBadNE GRYTGRINTE]
ADUIDSY VouLiv1g VoLV 1ONWVaVLV1Y

ausdlatengereliies 0480  DE 0.252 0.108 0.104 0.401
IE 0.369 0.000 0.000 0.000

TE 0.621 0.108 0.104 0.401

Nugwme: DE = 8n3nan1anss (DE), 8vgwaniedeu (IE), 8nswasiu (TE)

M3 5 nud1 Yadeiididvinasou (Total Effect: TE) donrwtlatooswreiiiosgefianfio ludoa
Aoy (TE = 0.624) 5090 AuBeLiledioudvesdus (TE = 0.401) muaunsnvesiuie (TE = 0.108) uas
Audedngueatuny (TE=0.108) muddy warlafoimuasiutuneinsairnudiladosswiaifledldosas
48.00 (R*=0.480)

oNUs18wan1sdvy

ANzEITraAUTIENanNANNRZIUNTITeN IR 7 To Auwialull

1. InSavionl8IBuanouIlS8UAIMUEUWUSAUADIUAIISNVOILVIE

MAdeiinud indedlonalndsanoudiseiimnuduiusideuanfuanuannsavesiue aeandesiy
UATHv Hajli (2012) waz Hajli et al. (2014) nuadesflendlafeaneudifs Minainn1sdnsusunie
nsuugnandnuummuseylall asrioifinenudeiedunnumusavesfune warannuideinuinandn
vuiAdededsaussylal fuuziidudvieuinisiuieuismnulinadadiuauaiuisavesduie ulsiy
Uszaunsalszninafudnguisselafinnuanansaassinuglunisliuinig amnudeamaguinninfy sgdiouia

ANNUTR TR UANNAINN T LU 8NINTY

2. 1nSavidonlsIBoanouIlSBAIMWEUWUSHUAIWBOANEVOUWVIY

A o ¢ o v

NUATLUNUIN 1AT098 M1 8anaUtls sl AMUANNUSITIUINAUANUYTDENGVDININY ADAAABINU

Y

NUITVRY Hajli (2012) waz Hajli (2015) FATesdlonleideansuidsoaInn19nUAU N1SUETNUDIENTN

4 £

reiinszauaudelionunnudedndvesivie Inenanuideidnuinfieuaundnuuaieriediaueaulal
Muugihfuiowiduveseladanudednd Inisuvsudssaunisaliu msdinseuasldnauisnnutodndves
Aureiuuuguruesulallztisaiuanudweiofiininudednduosuie uazn1svingsnssunie g egradusssu

Tssla msalumsaun
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Ao wldowlvveugvigna:inSovidonlsisoanouldss
navwasionousvlvéooeweioitiov

3. InSaudonlsIBoanouIlSBUAIMWEUWUSUAIWIDDIWILDILIVOIWVIY

a [ v s

NUITeinud eseslianslulganauiiifelauduiusidauIniuauLa el alHUH YD VIeARAAR DY

1 IS

AUIUITEV0Y Hajli (2015) waz Hajli et al. (2014) FATesdonslgidsanauidse 31NNNITINDUAU NITHUEEN
VBTN W YILAUTTAUAIUTDTOAUANULDBLN BIHOUH VDIV HAUIToUN U eUaNNTNULATEY Y
dernoaulad Nuuzthdsanudsiilowewivesiuieiuiion wisdulszaunisaliu n1snsnseyuasldnauiuuy

guyueoulatzIsEuANE TR UAIINERL T BB LNTBIN Y

4. ADWEIISOVONEVI8TAMUAUWUSAUAIUAYIY Bt NusMoItDY

ANuansavesredililinnuduiusivaunslagosdeeilios agralifedAynvaddnsedu .05
Fansidemsalaenadosiunwiinues McKnight and Chervany (2002) idnauanunsavesduisiduanuaiunse
wnzdlunisiiuinsuuesuladdsenrvsdwmalvddelinnuddlage une1vazlidwalvfdoiinnisder e

o

Foneoldosluaswralula wazdnide Hajli (2012) a@ueinisArvulaldeaneuiiss alslaindesiionilaidea

ABLLIISY TANAINNITINTUAU MSoNITHUEIINaNTNUUgNYUeRUlal WeYieLiinaduuLgeioliiudus

\HesangnAtuuesednediaueeulatazlvinnueteduaundnluyuvuseulatinnnirdmguivesulall

5. ADWBodngvolgvieiindwduwusnundwAdlvBooesoltiov

anudedndvesuredilifinnuduiusfuanudslatostwieios edrdideddymisadaiissdu 05
aonndestu Xu et al. (2016) A wEdedndvesune (umnudednd damsssu 930555u ¥ngsnssusne 4 oens
Jusssu Wsdlansalunsan wd Hajli (2012) nananisiunledeaneundss asldiniesdionaledoanaudise
fidrwadisanunindedo 9nmsdndusvaud viemsuuzthanamndnuusurueeulal wszgnAaglinig

=

Weladuiouauninuuyurueeulatuinnitdiuieseulal

6. AOWIBDIWaIEDNL VoI VITAIEUWUSHAUADWUAVIv B MBITDY

sAfeinu v»muL?ﬁuat,ﬂ”atﬁ'aLLN'SUawﬁmaﬁmmﬁuﬁuﬁ%qmﬂﬁ’umm&y’ﬁﬁaa&hmmﬁm GRGLLN
91uATeve9 Ba and Paviou (2002) nud1 Anudeilodeurvesrnsuanseanivnruviadla anuldlavesgane
fifideddo Wuaruduiusfudsnaligdedanusdnanafudoeaunduindelnogwioiios nan1sidenudr dane
fuanssanivnruBeifleiitowduazaruldladegné wu msseuiuiteioiausuuriasaufniilml 4 veste
mﬁtﬁmwazLSEJ@LLaswqaﬂﬁiumﬁ%a‘Uaaqﬂﬁw paonIuNTaRtafnaREIfUNSTeR ﬁ]%ﬁﬂﬁQﬂﬁ’]ﬁzﬂﬁ]ﬂﬁUM’l

o

7. 1ASavidonwlsidvanauiissiinuduwWusSnunousuivBootgumaltiov

siddviinudn wdesflenslnfvaneuiseiinnuduiusidantuanudsladosdadoiiles aonadas
fuauddeves Hajli and Sims (2015) Tweaseafionsledoanoudifs 91nSTATURU NsuuzIvesauTn
wheiulignédndulatodninntu nanuideinun Weuaindnuueietisdseuooulay fuusiwdnsusian
aundn Hawaiunnindeielviiuaud wszgniuueetedinuosulatazlianuidedeandnluyuvuseula
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1Y '3 . [ [ & dy P [ =1 Y o
wnnIgeigeaulal (Nambisan, 2002) warau130vdnALiIaLAzANARNASEAINNTT oL UMY
(Heinonen, 2011)

volduanu=dnnSuvigoaulau

1. wamsheszianufniureide wuin Weanuddyiuanudedndvesiuneoesiian lneduissdes
USudgedie 1) arswanslig@eriuinigsnssusng o sgradusssy 2) mswandlig@oiiuinvigsnssusne g auiu

Wduanudu war 3) avswandligdetonnfiuleuvienisuinisnilusdlasgansslunsaun

2. nsaduanulindavesuisvuledoanouisy gusznaunismsliliiniesdienisledeanauiiidey

(%

nlignAnduddndudiu wienisuuzihainaudnuugusuesulal Weteiiumudeiobitundndue msizgnan
vunIevisdinuseulataglinnudeiotuiieuaundntugusuesulatuinnindiguie Fan1sdndusu n1suuei
HAndueI AU InUuYTUEaUladIvdmandIN1s¥e gnAnrnduNNTonstsoly (Heinonen, 2011) Litovdn
o = . &2 PN aa a
ANUAaLAZANAGNLASE (Nambisan, 2002) wazyuvuesulauiuduguvuisiuyanaiiaiiuaulaiies

Ade o fudiefuiioutsduuszaunisel (Knowledge Sharing) r1uiA3evne (Network) (Chen et al, 2011

3. Wunsadegaunmauduius sening@eiuguieninndi wu n1sShwiddyaiseninaaeiugvig

nsaseauianela swdwalignadndulatenseeluladedu

volauanuziguulyunglus=Ausif

MAsguIa (1) msiaussuulasaasnaugiunsaoasveslsemalinntuiiesessuiussuvoaulatuas
nsAuuesertediatesulal MinTulunisnevauasaudamnisveuilan (2) msinhenulunisnvdeu
Augndatasaulasndvesdoyat1I@1sne @ vudumesiile WietieUszmvulunisidenldunasdeyauu

a §
DULNBILUR

aaenvy (1) fuszneunsiiniiusrafisimsiiudesmansueuuseulatdndownmis e
ngugnAnldynivnnan srusanuazmnlvigniuaraienmAnAluszeren (2) fuszneunismsinisysainis
(Integration) Anu3uazmaluladasislmifumissnuniaig ieaiannuldiuisulunisutsdu (Competitive
Advantage) aald

' ¥ v

VO91INAVOIIUIVY

! g ! ! < v 1< ' ¢ o Ya v M ¥ o ' QY a v
naumegldlunisiiudeyadunduinaedodudiosulauvianun lneanedidelulaninuadnduiudl

[ £ =

Uszimerls gifiverls dwudmiunsideassely gaulamsdndnisesUssinvvesdudn Uselnnuedgsna sz

=

NOANTINN3TRVRINUILNAUAAzUTELANINGANTTUNUANGA1IY
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voldualluziwonisdvunSumolu

1. Ms3deassdeliamsiinseuwmiAnaudsladosderaiiioanniunisigatuasludssendldiugsia

soulauase ieidun1sBuduanugnieswesanide

2. MmyFeldudsduianualaun lol@ansuiiliss ANaNT0veeYIY ANTRANg YR U1y way
AR BLHBUNYDIYY aunTaneInTalfiuUsaupe Auasladeed ssalliedldsesas 48.00 diudnTevay
52 1Anantadedu q AsunsideasmelimsAnuidinysdu o Ndwanaanunsladedunisgisowiio uoninile

[

NFILUSALIHIUNSANYIDNIWITT
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