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1. N9RRANINITAAIAITIYIDNIT A¥sINNTTRAFERDANINFLULLITINZAN

‘ﬂ‘ﬂx‘i@uﬂﬁﬁ (IMC Coordinates all customer communication) Immzﬁﬂdmmmmmﬁmﬂ@

AABALAILATaYATUNIZANHNAN TN LA N ANITNN1TTE TINTRA1INITAAIAAEH

wanegiluuy leun
1.1
1.2
1.3
1.4
1.5
1.6
1.7
1.8
1.9
1.10
1.1
1.12
1.13
1.14
1.15
1.16
1.17
1.18
1.19
1.20
1.21

AREIE G (Advertising)
nnganatae ldwiinenuans (Personal selling)
N1989LE3NN17978 (Sales Promotion)
n13tlszandunug (Public Relations)
n1RaniaLmI (Direct Marketing)
N19aANANIINNLAL (Special Event)
NN9AALARIAUAN (Displays)
n199alEdga (Showroom)
N199AARTAFANI99I191U2B9AUAY (Demonstration Center)
N199AANNUN (Seminar)
N139AHNTIANIT (Exhibition)
nsanAudnaLsy (Training Center)
N9 113N (Services)
N5l NIINeU (Employee)
N19L999570u (Packaging)
nslenun Uz FEnae U (Transit)
n3ldiiesing 9 (Signage)
nalHiedadnennsieanImadidnnseding (Intermet)
s FuA AR (Merchandising)
N3 dNLNIY (Licensing)

AN (Manual)

BeWus

Ta1ina9An, NagNEAAA1INIINAIAULILIATIINGAS, U. 34-35.



16

'
v a %

dl a QI ¥y A ¥ ' ]
2. NITARAITNITARIALTNLTUINIT AZLTHAUNGNAN VLNI‘H[?]Q@LW’Y’I (IMC starts

a

with the customer, not the product) aaENAUlUNTFAAFeABANIAFNAWANNARSTW Tag

% o

ﬂu‘ﬁ’]']ﬁﬂ’]ii’]@ [ﬂﬁ[ﬂﬂ@ﬂ@ﬂ‘iﬂ\‘]@ﬂﬂﬂL‘ﬂ'TMN’]EILﬂﬂ@ﬂﬂﬂiviﬂsﬂuﬁlﬂﬂﬁuﬂﬂﬁ ﬂﬁﬂ@tigfﬁ“]_l

=)

|

1 ¥

miﬁ‘umu%ﬁmmmmgmuﬂﬁmmmzﬂﬂm LL@W’W‘M‘VI”IE\TV]NQMQWSLHZQ’]EIM’]ﬂ@QQﬂﬁ’] LA

qQ

tesnduldAnenauanifaesduii wavseylaseaiaesdiniansdasiosfnsefugiu
inagnsidutimung
3. NM3ABANINIIAAIALTIYIUINIT WENLIHAUNINTAARADANTTLIGN A LA

1 Y ¥ K v dl . i .
@:ﬂ@u"mmﬂmmamma@;ﬂzﬁm (IMC seeks to create one-on-one communication with

% |

customers)  InaFnanNanBuAUndIgnAnARiiandansiuararfasnauauadlag

o

q
dd dd‘
ﬂ'ﬁ‘[ﬂﬂﬁ]ﬂ@@@ﬁﬁ‘%ﬂ@ﬂﬂmuquvu&ﬂﬂ@i ANRAN

q

R

4. ﬂ’]ﬁ‘&ﬂ@’]?ﬂ”l’iﬁ]@qﬂL%Q‘Uﬁ‘mqﬂ’]? Ar@AF19N1IAARRARATULLARININAL

@Jﬂﬁh (IMC creates two-way communication with customers) mﬂ’ﬂm'ﬂ (Media) waz a1

|
[

= 1 o o vy v o A o a <
@8 (Non-media) wananidefies i deya U@uﬂﬁ’]ﬁ‘l@ﬂﬁ@uuﬂL?EIM?‘LIW\‘]VW’]NF‘]@LMMLL@Z

U

¥ 1 A ¥

ANINGIBIN9TBIQNAT NAIAE AxFaeFLTNRINgNAYALALFABINIT LA UUATINENTUAY

a

De

1
a A

AANITIADUAUDIRINGNAHBINIT T9ANUABAzAININAF 199U TH BN ADLALS
L% % %
ﬂ’)’?lllﬂ‘ﬂﬂﬂ’]?‘ﬂ‘ﬂ\i@lﬂﬂ’]iﬂ

ﬂ’]‘a‘fa’mLLmuﬂ’]ﬁ?ﬁﬂm‘im‘a‘mmmﬁ\‘i‘i_lm'a“t‘mm? (Integrated Marketing Communication)

Chris Fill® TéaUan7aUuARAININD 2.1 AD

®Chris Fill, Marketing Communication: Frameworks Theories and Applications

(Hertfordshire: Prentice-Hall, 1995), p. 18, 19011 59918 1avinesAn, naaniaasns

N17ANNALLLILIATLANAT, 1. 28.
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Marketing ~ Communication) Tnel 4p1q1lseasa n193iAsIztladaNndnAty N19979A LML
AuAn n199deuardssiliung ULsENIUN19A041T FANINENTNARENIIIINUNUNAENS
P
N3443
A 1 DaTuazaasa 2 U5 (Michael A. Belch and George E. Belch) wisuvimnenas)

#1145 81N (University San Diego) 181 WaLNIN WaIeaN 1A aasNNIFAATL TS AT

"Michael A. Belch and George E. Belch, Advertising and Promotion: an Interested

Marketing Communications Perspective (Richard D: Irwin, Inc., 1995), p. 19, Al

F97us Tavinesnn, naynianaInIImaInLLLATLINGS, 1. 28-35,
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AnnseLu ARt R U NNTaagAANITNAe ] 2e93lutLNTsRRaINIIRAA

Ty seunnie ARl

NNN 2.3

stluuuN9A8ANINIRANATILIUINTT (Integrated Marketing Communications Model)

NANTINNIG

N1TAR/A

NIATLAYY NNIAALETN
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NWNITAAA

nnsaneine nnTRaENT

NN

nie
NITAR/A

g NNUE A
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dl =l o 1 o rdll
NN BINUS La NAIAN, NAYNTARAITNITAANALLLILIATLINAT, L. 31.

UANNI92MUHUN9IRAANINIIAAATIYTWINNG Usznausae”

1. wilimnungAnssneeLslnm (Behavior  Segmentation)  WaANTINURN
fuitnafiedudedndyannlunismnesuainnisuengnielu lunisudedaunainans
anmuzngutiinnang (Consumer  Profile) avuadldlnandindnwauzsudssansanans
(Demographic) WazANHUENINARINgn (Psychographic) vl Anviadadeeinnrelis
AfENLAz L uILNNIATWERR (Values and Lifestyles) 1138 VALS #asl

2. mﬁmqﬂizmﬁLﬁuﬁqwqﬁmimﬁﬁmmi (Behavioral Objective) 31nA917

Az ldiNean19505 (Awareness) uarnisaanil (Acceptance)

“la7 29NN, ATLLATANEAINIIAANA (NTINNNUIUAT: LTENGITNANT A1iA,

2547), 1. 99-102.
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3. ANNaYNENN3ARANs (Communication Strategy) Taeiaziiunislanwiung
UM (Brand contact) N1AN91RAN7NL92 AN NS EARMNINEN19ARA1IN1IAANA
azlianudnAyyienanssunideadansildde (Media Activity) wazianssudldldaa (Non-
media Activity)

N139NNNTNEANLASI9NINLLIAUATIAWAN (Brand Contact Management)
avnalAnANAREF19E99A MN1IFARBABANINIINITAANA FINTINTAANTUNLLAUNTD
119417 (Message Contact)

nagnsuazdnnsrasdlunisdeansnisnainazsiasiaudniauuaratsiay
wana lAus a1 T TN Ae

- uanufluingilszasdndalsd (Measurable)

- @anunsnaFenaNImeaesld (Trial)

- @F9pnuAnNAReanNAWAT (Brand Loyalty)

dl A . ¥ o Y o dl o o
4. \ATeNNaNINaNn (Marketing Tools) azaanliinaANdALaNaIALAY
AUAN (Product) N13amanuLing (Distribution) wazaIAN (Price) EongunuazsiadldinTasiie
dl '3 o o @A A dl A G dl
nRanANaINanY adadiAnyinaninaaniATaslauTan1slseanlssanunanuisn
U39QIME sz aan
5. nagnsinafiun1sfnfedea1In1eN19nan (Marketing  Communication
Tactics) avdqelianunsnussgiiiunnanisfinse@easis NaUNWNNIRAFDAAA1ININNNT
% aa a 1 dl dl a a 1 dl ¥
AANAAITAZFAINAUALINIT IUNITAAFRRADANFTUNATNANTAAFBARA17UIzNa LAY

s 1% a v 9
29AUIENALNITATINAINAUAN

R31AUAN (Brands) UsznaUAqe@ams@duAn (Brand  name) LATAIUNILAIN

a o

(Brand mark) Talf (Logo) imseauunenisAn (Trade mark) AAN (Copyright) @ngiimg

] '
o £ o ¥ a =<

(Patent) M‘?‘@ﬁwd@ (Slogan) 289AUATIHANNAUAY Tann TFAuAwazLEnNTuilelimany

1 a 4 a dl a o v a Y o = a o 4
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Y7 NN, ATLLATANITANNIIRAANA, 1. 65-67.
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ATUANAIIAWAT (Brand equity 478 Brand value) Wluaonumnvisaaauianu

v 1
%

a dlsJ a a T a Y o A [ 1 a o o o .
deuangusinaliAeduaiil < viseduanA naniurNiug (Perceived value) Tugnemn
¥ a
SNAERlS
1 a v % ¥ v 1 o o -&l
AnsANRIAuAAzaida i Beauntensuaedu Al
1. 1sEnazawnsnaneldaanianisnainaslineznnsiannsdudi (Brand
o a a v
awareness) LAaZAIMNANARAATIALAN (Brand loyalty)
a o = 1 % 1 o Y o o 1 v Y a
2. UTEMazian nAaeInenisAnlunssesesiuganinuinalaryAnlan
IWINZQNAIAIANIIINAUNAINAZAUIRINRUAN [Fane
1 Y Aa o a dl 1 o v 9 a o i’/
3. dogl3ENdNNTaNANALNNNT NI UAUIIA L U3 EMAz @ N13069IIAN

vy [

Ieigananguedu me:mﬁumw@mmwmﬁugﬁzﬂmdﬂ@'LL-aJﬁu

4. 1FEMANNNI0E R AR IENNNTY INnZ TR AuA1 AN A 19A9N
detalige

ﬁ@“’gﬁuﬁﬂ’ﬁ‘uﬂ\‘iLLF;IﬂLﬂ?@ﬂﬁﬂﬂ’]ﬁ‘gﬂmﬁ?ﬂﬁimaﬁWﬂ‘ﬂﬂLﬂu@ﬂ\‘ld‘m atetARLAS
NI RENIT LT B INN9A DN AT (Above-the-line  Promotion) A nnslaisoun (Advertising)
wazN13LUszaNdNNUE (Public Relations) Ainsevineinu@enaaTu 1 nevimd g MISRANNA
Aneidng sy meﬁlmﬁ@?‘éuj Alaitiutemadeniani (Below-the-ine Promotion) &
NN9ANUATNN92NY (Sales  Promotion) N13anelnaniineuang (Personal  Selling) ﬂﬁ‘a‘?ﬁl'ﬂ@ﬁi
nN9RaNALALIRS (Direct Marketing Communications) 1angsuNNNIIAANA (Event Marketing)

NNFATNUALUNINNITAATA (Sponsorship  Marketing) N15&84A19 W AAT (Point-of-Purchase

Communications) TSI TILANNAINA 2.4 Fatl
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NN 2.4

A4 o A vy 10
\AsRaNan1TaedNINTRaaNENuLas il uRaN ATy

(Above-the-line & Below-the-line Promotions)

A9l NLa N9 ANAUS N WA DU AT

Uszinmneine

dl A dl 1
LATANHANITARRANTHIL
=
AANINTU

(Above-the-line Promotions)

LALILLLIN

dll = dl [
Lﬁ?ﬂﬂﬂ@ﬂqﬁﬁﬂﬂqiiﬂmqu
=
AANINTL

(Below-the-line Promotions)

AalngviFd

A 1 1
aantauan iy theluwnaualugy
(Billboard) Tlawmas T NRnmINTD
Ta81aNT

Lary A s v o 4 A
aaaannIaind Ly NIFANYLARRLWN

AULAATLLIR

NNTEULATNANTUNE
n1sneineniinanuneg
N1388819NINAAIALINTS
NANITNNINNIIAAA
NTAULAYUNIINITIAAA
o 4
NI9ARANT D AATD

NNFAALAANAUATILALTINTIANFAUAN

"John Wilmshurst, Below-the-lines Promotion (Oxford: Butterworth-

Heinemann, 1993), p. 8.
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A137197 2.1 (5iR)

ANNLLANFINY Above-the-line Promotions Below-the-line Promotions
5. N7 D TLALNIATL TELALLANZAIU
nguiiuNng
6. sraIzian lung TTEIZENN sxeivdu
piflunsiieusey
dluung
7. A ldang AAannANTedanieuen 191 | ARaNANEA
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= % 32 = WL B V=
aalngiel A29NE ABAINNW | (Production)Nanasanig

DT ANTAAIA

T
o

8. ANANNTNLUNNG 2 AN

NITAULAATNE

J - — = ) ) 4 5 3 3 m 3
NN Udnun qurnuAsnusa, “Below-the-line Promotions tasasiianisd@adisnanaluld ae9
901l 2000,” (A1IUNUSITUTIA ALUTINTANIANARTUAADANTHIATY

NWNINYNREFITNANART, 2543), 1. 16.
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3. ANNUNTADAUBIUNIRIINHIUTAIN NADUIRTUAA A

LATRINAN LT L UNISARAISNITARIALEILSMING

1. nslawon (Advertising)  Wugiluuufanssunis@agisnismainnaaniali

n1stdutnaladustnanguidvunaliifianginssunistenas l6quAn Tnantsdetdnaans

&3 29N, ATLLATANIEAINIIAANA, . 109-119.
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12 . . . . .
James Darriman, Public Relations in Business Management (London:

University of London Press Ltd., 1964), p. 17.
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13John E. Marston, Modern Public Relations (New York: McGraw-Hill, 1979),
pp. 3-6.

"IA3 naFmA, mmﬂ%qﬁfaqmig@mmwmmm (NPUNWHUUAT: LFEN
FANBHIMUI, 2547), W. 227-228.
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“ls i, AailsrmnANius (NFIMWNINUAT: LSEMSUSTNSANN a11in,

2546), 1. 100-101.
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ANWATIN 4 (NFUNNNWIUAT: AtinWsenawsn, 2540), 1. 75.



33

'
= o

dld & | 2 dl o [ % o o a‘d‘ ¥ dlij
Qm@a@mquﬂimm uaziiuniinnan tymmmiﬂiwmmwu ‘vmmmﬂﬂwugmmwm

ndeanstiuiala waznnsdednsdeanielszneniu

ananeal IEnanedud i ldmuduatnenn ‘Emﬂmww:ﬁwﬁu%\mmi
Uszaduiusuarlnmniniaqiiu ne. Aaen seuliuduias n3.0e8amaF Uflad (Dr. Claude
Robinson Wag Dr. Walter Barlow)” 1@l rAusiAtnium1dn nawdnmal 1¥lumiidaansans
Public Relations Journal @111 September, 1959 Na1791

a

o g =K dl a d? a d’ = ] =< 1
ATNANTITU nuae nnwinauluasla INYAAANAITNIANUNAARAD

asAn1sanITu nnluladananageayanaiy y anaazldunanni
szaun170in19mIa (direct experience) Lasilszaunisninnedau (indirect
experience) 189521171849 U HNUUsraUNIAenmea viralaaulanan
mﬂﬁm@ﬂmmméﬁlu Lﬁ@ugqmﬂﬁﬁm WIRAINAARANTIAREANN ] WIWN

udu
ananeniidunazesdaiiaade (Objective facts)’” wanAunisUsziindausa
(Personal Judgment) LL@zLﬂumWﬁIﬂﬂ@ (Perceptual picture) ’mgimuuzﬁummmmma %\‘1
anaazasaie limsaRuanInAINaTef1E sz nnasiulaile Gesaedaifians

o 1%

(Factual reality) wrlduiFesraan135us (Perception) Maee1aidi nanwaneniludusile

' 1
a % = o

AuAMI avauag fudaiiaassngnAnfineaiuduAuaniunislssidudoudovasanidsie
a ¥ ?:/ ¥ o rr:i 1 a o ==K 2/%1/ dll 1 a
Audniu wdonanadunmdnsninazieeglunnnuAnAitsangii Wedeagluaauma

L\, /A . o MY e s I
wdrazlaiiasuudasding o) wsznisasuudasnindneninauedredalagemiariuiu
nsulasunisiud sadudanulasuulasldainunn

o Aa o 6 o 1 ¥ L4 szdl o % o g dl %
AMNATULTHUABINTNANBEUAINATIIUIIF L QW%WQWHﬂ?X%W@NWMﬁLW@@?’N

2
=

o rdlal Y o . A a % :l/ IS 3 dln/
NNANEOINA WTUeANsvTaRUA A Nt A
1. Widaiaaseiaznaliinmanuianludeuan
2. nedngauldnguithunnelduinsnisnidulsclaadsansdnsvzedudlu

a & A a 9 2% 9 [~1 dl [~ 1 & A a v
N19U7eINUBIANTUTRAUAD LL@%IWN@\‘]"H’]H‘U?ZL@MWLﬂuﬂﬁ@ﬂuﬂﬂﬂ@ﬂﬂﬂiﬂﬁﬂ@uﬂq
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