196984

Y g a o A =K ' ' a o ¢ A
Saqlszaadnisite ieAnymsusdunmandadusiayuinging vasmuden
aar = ' o 1 3
aaaihning Whmsissuuuduiez (Exploratory Research) AAB19IANAUAIDIN 311U
1000 @208 vewsznnsludszmalvne  Tasmsaildao1anyy Non-Proability
=Y 1 @ A . . 3 =
Sampling 1% Purposive Sampling @UUUVUUDYNY (Accidental Selection) INDUADIUD
[} T ° 1 4
Goalvd vouuny dwnevialval wauunyGuaztnusil  uazaeuEIAIT  NTUNN
3 < o ] o 1 = 2K ] aa R
Aufaz 200 @10819 521 1,000 A19619 ANTIFHAMNUMAIATAYADA Cluster Analysis
) . = =1 ' =
mAUA  Hierachical Cluster  Analysis  @UQUAIA HWANIANYINUNMANUD - 1A
1Y = =1 EY 2 t 1 nlsi l t
azusenduuniie mald wadSuama vaznjaumna wysauamala 6 @ 8 @I 9
i 1 | o @ o 3/ A =
du 9 dawuaz 7 dumudivy mudenaaadhving smuald 5 maden As ama
k4
a 9 ) v YA
Wiary  amamwz  amannanae  ameawdszandudr  wazeaedmiudiedy

o = s A [} ~ [ Y a aw 4
youTy wazmsanmdanund 2 dwamai lineldrdadugiayulws e

196384

The purpose of this research is to study the market segmentation of Thai herbal products and their
targeting market. The exploratory research was considered from a thousand of Thai people by
three methods including non-proability sampling, purposive sampling and accidental selection.
The samples were collected from five areas from all parts of Thailand includin‘,gY Chaingmati,
Konkan, Hatyai (Songkla), Nontaburi and Patumtani and Siam Square at Bangkok. The total
samples (one thousand) were collected from two hundred samples of each area. The marketing
analysis was done by statistics with Hierachical Cluster Analysis of each area. The results were
found that the market segmentations of Northern part, Northeastern part, Southern part,
Surroundings and Bangkok were six, eight, nine, nine and seven segments, respectively. The
marketing target was grouped to be five types that were the mass market, niche market, medium
market, product market and souvenir market. In addition, this was found that two segmentations

have never consumed herbal products.





