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Linkage between viral marketing to purchase intention
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The word-of-mouth marketing via online network is one of effective marketing tool.
It also provides a lower cost comparing to other marketing communication channels. The word
-of-mouth is an advantage for customers in terms of reducing the time of purchasing decision
and reduce the mistakes that may occur after buying products or services. The source of
information for products or services is crucial for customers in term of credibility, reliability and
buying decision. The source of information comes from many ways such as the experience from
existing customers, close friends, experts and reliable website. Therefore, marketers must use the

word-of-mouth marketing tool wisely in order to build credibility for customer.

Keywords : Viral marketing, E-worm, Purchase intention

9197159U5¥3 AEENA11IYINTS IASINNSIRROINGWIAUATARTIA UnIngdeuiina
Pornpirat.kan@mahidol.ac.th



82

UNn

TutligtumelulagdumesidniunundentsdniuTinvesnuludenfiatu lugaiaud
Tomaldsutoyalusmmesiinirsduisnnmsdududrsnues uazmisldfoyaanyanadulnsnisuende
(Word-of-mouth) Fafuusziuildunrmailalunisinymsgsiaundunatuiu Taensuensde
Azdivszlevdsod Sudeyalundvesnisyisannarlunisdndula LaranALdeafionvziintu
(Chiu, Hsieh, Kao, & Lee, 2007) SvEnaveInIsUansaLUUNAeUNNtuANT U Tz AnBume SR
1NUIUREY @runiiienarsinandnvazvesdiaudifinsuuaty LﬁéLﬁ]aaﬂiﬁﬂszﬁﬂaﬁﬁﬂwuaﬂfﬁidﬁ;’g
uldsus maunsvanevesdeyatnmsaznszneegludsumiey widodumesidnintu nauuauves
LAPGRFARYIGRE] Wé’waamsuaﬂsiaaaulaﬂﬁﬁqa%u Alvensidesnsdetuunsnszaslvogmnids
sfuelha watiuAefiuivesin Viral Marketing (fiven FeliSuns, 2552) nsuensieluguuuulay
Isignusuasunniunisuensiornuin3etngasulas (Goldenberg, Libai, & Muller, 2001) §a3Uuuuvas
msvensrerueieteesulalidudeliedfyreinisnaiandivendeiifidnvasuayiidvinasonis
nanelugatagiiu fadu fuimsuagdnnisnaniisufissoulunsnausunagniniamsnatndsaasdils
D997 NAVDINAINITUBNABAINGT iamﬁaLma'aﬁﬂLﬁﬂ%@gaéwﬁmﬁﬁﬂﬁﬁmwé’ﬂﬂ'ﬁuaﬂdamummﬁ
14913 w‘%amﬂm%ﬁuﬁLﬂuwﬁalﬂémmﬁﬂﬁaauﬁwLLamﬁmi unmaiiaviiaue waRnn1sUense
Huedeteesulay anulindaviernudeiioannisvendernuaietiseeulat Jududadevili
Aamnulindasaifanaderuddlatedufuazuins

nsvendenuAseY1Beaulat (Electronic word-of-mouth) Tusdngatsinuenseyszaunisal
Mndiinuiuianduduazuimsfildulugauluiuny widsauesuladlugatogiudy nisuns
ﬂizmsmaa%a;ﬂaﬁqﬂénmﬂﬂwﬁﬂﬂﬁmuﬁu 9 Aatuldluanisegnasng (Kaplan & Haenlein,
2011) Wisuiasleutunmsunsidovedhida Fuililsngnmsniduiigndenin n1snaraunsszun
(Viral marketing) mi‘uaﬂ@iaN'maauiaﬂﬁwmmiaﬂﬂis'ﬁyasuaariiuﬁm (Duan, Gu, & Whinston, 2008)
wazunsnszaeludnfiiiuduegnesinda (Mohr, 2007) Faendwesn1skns sy UIAIINNIsUENGDT
FelanAdeiiunlddnuinsuenderuseulatflunatowiys ey Yadefiidvinatensuense
NupaUlal (Hennig-Thurau, Gwinner, Walsh, & Gremler, 2004; Ho & Dempsey, 2010) ‘anﬂiiumi
UNINTEAUUANLUYNIINITRAIN (Marketing campaigns) ‘1‘71'53LﬁamasﬁaummﬁﬁﬂmmQ’%’Usl,ugmwwm6]
(Dobele, Lindgreen, Beverland, Vanhamme, & Wijk, 2007) LLazLﬁmNaﬂiSMU%aﬁﬂﬂiﬁaaﬂiLLuuuaﬂ@ia
Wuooulatronisiuiaman uazauddlaluauasininfvesgnd (Gruen, Osmonbdkov, &
Czaplewski, 2006) WonaIni Chevalier & Mayzlin (2006) Sils@nwlulsziuwesnisuansionsaulay
fiflnansenuvesresenviedndie uiTedinavhliiuianudifyvesnisuenaentuesulay
finnusndlumsnausunagndmansnann ieaisaundesiiliantuguslan

msuensessulatl (Electronic Word of Mouth: eWOM) wai3andnegnamilyin nseann
un3szuIm mnefls MsdsseanstoyaiiRedesiuaud uims vieiiRedestuiueluduusinalnense
Tudnwagiifinsunsnszaneriudemaluladmdunesidn (Litvin, Goldsmith, & Pan, 2008; Kaplan &
Haenlein, 2011) ﬁaﬂiiummﬁmaLﬁ@%u%mdmu’%ﬁmﬁﬂéﬂ%‘lﬂﬂ (Company-to-Consumer) #3a 3%
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1%

@‘Uﬁﬂﬂﬁwgﬁiﬂﬂ (Consumer-to-Consumer or Peer to Peer) (De Bruyn & Lillien, 2008) FamniAn

Fuszwhagfuslanfefueseglsfunnuavlouasiinmutindediennnin Bickart & Schindler, 2001;
Huang & Chen, 2006) MsusnseaNEUSlAATNLANGsTiALd ARy Teiiovesgsiaduseng
10 (Kinard & Capella, 2006) daxasenisandulaidenld@uauazusnisvegna (Woodside & Moore,
1987)

mssaydulawasiiannnisvesdunesids nsuuzindniusianyeraiisyaparueaulail
Isnanerduusngnsalitddy uaztinmsmanaldmerouiiaglivssloviandnenmuesgsiasuuauiy
NIAAIALUURNITZUIA S'TiﬂLﬁuﬂizmumwaﬂﬁiaﬁﬁwaﬁawqaﬂﬁmﬁLﬁmsﬁuﬁwaaﬁﬁﬂm JETHITRELERN
dluanmuandonssulatl Snvazvesmsynitumedsauisviwasiennfinssuveatfu (De Bruyn & Lilien,
2008) ‘Luamwﬂwﬁ’uﬁﬁaaaﬂaﬁﬁmaﬁ’uaua%’ay‘amﬁu Shankar, Smith, & Rangaswamy (2003)
farntuindesoulaiviliidudesiedmivgnélumadnfuarldtoya Usvaunisainindonde
ooulay wnAnvesgnAAIfuUUINS mngniideyaiisiin Aeuflazldiuinsuinis gnénilenad
audanla ielinelaluuinsilldsutosnimeuiimniandenteduduuueenlail (shankar, Smith,
& Rangaswamy, 2003) mi‘uaﬂﬁiaﬁaL"f]ugﬁLLUUﬁlﬁ%’UmmﬁmﬂﬂuﬂWiﬁmﬁu%mamwmmﬁﬁ%%ﬁa
farluvnsi

mulindlanternuideionnnisuenseniuaietnsesulati (Trust in electronic word-of
-mouth) Anailindle vaneds “mnudalariaglinads lumsuandsussninaugiu () fudndie
uils Saduigifiaudote” manaaaisdiusiintuainaalingds nanfe anudedng e
1¥nsla Srvanmnuliutiuenliifuguslna (Moorman, Deshpande, & Zaltman, 1993) fsamilinsla
wwdsnsey “dleynnavisdanusivlalummniidefiovesgfiliinannsuaniasuiivednd” (Morgan
& Hunt, 1994) Tngsedumailindafiuansnsfuinanaruduiusisety  Snnuduiusiuanda
fuihiAnainnisiusfenisgade uasmsldsuraUsslovisendneyana (Rousseau, Sitkin, Burt, &
Camerer, 1998) saisanalinslafiintuanfunuuasniinnunevesuden Sk mssidunud
lsidenssasiunumariudmansznusomaiau fduiusiuitoluauian (Doney & Cannon, 1997)

nnsAnwnansenulusauremginssunisuense (Richins, 1984; Khare, Labrecque,
& Asare, 2011) LLamﬂﬁLﬁu'jwwqamiumiuaﬂ@iaa]xﬁﬁm%wafﬂ'ar;ziﬁims?fﬁuﬁ’ué’ﬂwmquamim WA
é’ﬂ‘wmzmmﬁmﬂwm%Tﬁiﬂﬂ (Folkes, 1988; De Bruyn, & Lilien, 2008; Becerra, & Korgaonkar, 2011)
Bl Becerra (2011) I8fnwfmansznuresanulindadearuidosiulunsifudn sdn s wazdue
sonnuidlateresuilanooulalagliiivitostudvinasnmsdeasuuuuende nisfnwidenat
shlideldhmavendetuiinanszmuiisinuuanuarduay Ssenatusgivszduresnistindaluumds
Foyatilii

mAdsntnivmaaneiuiinuiaulindadudmisiddydensduiugsia loe
anzeg1sbsgsiveeulatl mulindaldfims@nuilunanedd 1Hun aaslindalunsidudn wdnsdiosi
mmilinddsluyanaseuths mnslindeludodes uasnmdnualvesesdns audsenalindaluuds
ﬁmmaﬁaaﬂa 4719815 (Harrison McKnight, Choudhury, & Kacmar, 2002; Gefen, Karahanna, & Straub,
2003; Becerra & Korgaonkar, 2011)
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McKnight, Choudhury, and Kacmar, (2002) wun aanal3anslarfiusanans (Mediator) danasionisaala
Jo faiudvinavestoyaveeeulatififinanmsuensessiaysaaiinanssnusensidlatovesiuslan
Tnediaulidda (Trust) iusanans muddvswavestoyansesulatifiiatunnnsdududeyavesy
vilnelpsmsameldeuderdulumues (Self-trust) vesfuilnnenadwmanssnusonisiaduladovos]
uslanluniegsialé (Frambach, Roest, & Krishnan, 2007)

1 anulindavesnisuensieainglndda (Trust in familiar)

nisnaauuuvendelasianun Waduidofudlnaduilunsdugdassundnfusiviouing
wazunsnsynedoyalifioulneiiussgslavnanmsiiu anudesnisanadetenieuen vieifiosdonis
wisthuwaUszlevtiveanansusiludanguiiion 1wy auayn avsniaule miudgueidmiueudu (De
Bruyn & Lilien, 2008) sfatiu nsasramsidudnlusunedidnufiuaulamsiznisiasuulamesmsiay
mludanadenlneriunseulatioianarededluiiunnsaiunisaiismnaudilumanmenin Jevons
& Gabbott, 2000)

nsindulalunsdasutonn viodnaanneidavsetied (e-mail) noufuand dadom
vostoyaiiu Tuogiuamivadios aruduineiuiedds Snvasvesnnudiniusssrhedduasdiuns
Uslomiuazanirosdoyn saviuyuuazanudesdiorniatu Wy madumievssnmadadomiy
Adusunse sfeenaundululdvesnisgapderian (De Bruyn & Lilien, 2008) wenani Useiuiiien
fluAnfionsau Mukherjee & Nath, (2007) wawedy Wudadeddyuesnnulindaludeya wazinllg
mm;ﬂﬂﬁmﬁmﬁummgﬂﬁw ilesnmiuduiusiudundsseneufenguiiiifnenmusaumasiinues
foya anudiiusiiudaunssd Reingen, Foster, Brown, and Seidman, (1984) waua Arudusiudil
Heliuilnausazseasaiistoyaldlnemsduannuindesiidiulufedeyaduiuan

auudaunsavesmaifenlesszninyana fie Memufuvesszeginm ayuididuveensuc]
aralnddn mnaliladu mundiondetu Aundisiusanuasmnlunsivatesdeys Wesnaud
fidnvazmileutuinasdeasiutes uasiwisdu msfeasuuuvondeduuliifasiintusswinegi
adefuluiveseny e wazanuzvnadany (Brown & Reingen, 1987) muidaunisvosmaieales
seviayana Jmerasiidrinatonnudeiovostoyaiilésu fu eradululdhnesurnanumas
Foyaiitmnilnddaiiavswamsuiniuanslindavestoyalunmsuenseriuesulat Taeiloauiinisiy
Srnunasdeyaiifanulnddaunntuassilfiandenulindalunsvendeiueietiseeulatiunniu

2 mml”i’miwaqmiuaﬂsiamm:&%mmzy (Trust in expertise)

Feduiirnumseutnlugeuszasdvasmsdoans (Wu msunsnszaedeyaifeaiunandasi
vi3euinsfiaue) fiuoraiamuaulasoly uasdndulafiadoulimaussloniuassunuitasiiniu
1u5i'?umau§mmaamﬂé’mﬁ’ﬂuiaﬁamaqsﬁdﬁ WazEU Snsunieatedulszaumsaluazeudenny
vosifa o1y mhiduiadnifuduieatuusslevdvesnandusiviauinsiuusiiredsu (De Bruyn
& Lilien, 2008)

nMsfnwinsaaeuuvasiinivinliyaraiidaudemyidiwadensiauedoyauinni

0
Aaa

audu Undelaszylads Wy Anudeney (Brown & Reingen, 1987) Wussihiud Ay iifidnSnase
nsdeansuuuvende  tunssuiunisindulavesfmdeya naanstliiuinissuinndidesvadu
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Jafeddqmosiiundetoyarianianss uazmeden sueunduiiimisnnudnveuvdsdoya (Gilly et
al, 1998) Faaeandoafiu Bansal and Voyer (2000) wuin Bviswavesnsusnsievesidsiiininudeinay
inasian1srnaulavesyudeya ot mi%’uiﬁnﬂL.maiqsi'fa;ﬂaﬁﬁﬂ’gmL%ﬁamﬂmﬁﬁm%wawwauaﬂiummi”i
nilaludeyauenderiuseulall Taeiloynnaiimsiuianuvasteyaifirudsvgazihliiaay
slaludeyavenderuaietisesulall

3 aullindlafiAnnnaudesiiluauesuasussaunsaldauyena (Self-trust and Personal
experience) Mnmsianuaizaslindaiiuansstuiinalouasnnsuanseenlunisdearsuuuuensed
FEAUMANASTY (Mazzarol, 2007; De Bruyn & Lilien, 2008) aaulinslalugsiesulauffidnuue
wandeiu e Anabinddalunsdui ndadue wesgvie s3ufiaunasd1ads (Becerra, & Korgaonkar,
2011; Gefen, Karahanna, & Straub, 2003) #1ail annsndssansznusanisuendesaulat

nsdemsiimaietsdumesidndunmsdeasiiiudasy wavazenn ey uisnananse
asvnnufionelalifugnd uaraduaruduiusintugnéliiedeiu dalfinnemaadiuiernnm
ddgresnsaimuiiaelelifugniuaziausdsiiiale wu deya dmansvesuiemlvitugn
Tagodunisdeansrinuedetisenulat (Pitta & Fowler, 2005) Uszneufumsidongaudrueiote
sovlavldsunudomiumnnay 3&Lf]umﬂﬂ'amwLﬁaﬂiﬁﬁ’uﬁﬁiﬂﬂ (Dellarocas & Narayan, 2006)

nsAnwiluavnismaiaiinisuvsnguiuilanesniduussiandfinnnudeiuluauies
(Individualism) uazguslnafifidnuuzilamdsan (Collectivist) Feildnwazvaamgingsumsuilnaunn
#aiu (Moe & Fader, 2004) Inglannzegnadsffuslaaifindesilusuegazinumanisiens
FoAufuazoaiivimuaifisteoudeld (Folkes, 1988) futu Snvagaasiuilondstuiuaniognisel
anwuzdiay anuansalunisianudila wasUszaunisalvesuilan (Belk, 1975; Sundaram,
Mitra, & Webster, 1998) dsdwwasionisuensoriuseulay Tasduldlumsuanuieau (Sundaram,
Mitra, & Webster, 1998)

Uszaumsalduyanaidudedovileiidsnasioniaund naznginssunisuilan Kotha (2004)
Pitudnanudrglunisliiled Saeligliifinmaudssilauasiissaunisaiiiasoliuled uenaini
Novak (2000) wuh Usvaunsaliimnuddaysonislivinee anuananse wezmalulagtaelunstodudn
sirusruveeulat uenanianiizesusivesfuilaniinanszmusenissuilundnfusidudesulat
Fsdsrarionisuslnariuszuueslatisng (Richins, 1997)

ANUENNSadUYARE (Personal competence) winedia Auasalunsidla wagaunse
TiaTetneesulatilunsmieyaldmenuedasiililizuteyanngdumnneu saudemsiiugiivinue
ynameufianesiazsonsuteyamanaluladlie (Davis, 1989) fuslarifianudesiulufiesguasiide
Tuauanansavesmues sududnusiidmadenginssunisudlon Taesniu anuasnsodmuyansly
nsfumdeyaseulatiuazUszaunisdiuyananeliiinaudesiuluauesiainlmAnmnul sty
JoyauensieruesevIvoeulal

a mnulhnslaiAnanundsiunvestogamaduled (Web sources) undsiiunvestioya
mnulindalunsaud wassdndasivesuslan fnnuAedesiulssaunisal wazaufisnelaves
Auslaa mnduslaameustanduiruszuueaulatl uasiinanuiisnela fuslanaglinnnulinida uay
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olaluulusidu dewaliAndinsusinadn (Ha & Perks, 2005) fetiu Aunnvowumdsiiuastoyavie
Hulwidsiinaranisuslan (Kim & Stoel, 2004) msFuduInuVAsTINYesoyaTsiinararmudeiiuas
milinslaludeyailisunsuenderinunietiseoulay

aalindla armdesiulunuies wazaualado (Trust Self-trust and Purchase intention)
faufazfimaluladnfiuszavsnmlumsidinfefuilnaud udluguuesvesfuilnauisdudmaaiuli
rila videfimudaaiiagtoaudn iesnmutnafetugunmvesdeys oyanadontodudn vie
fosdadulafeatesiunistedudn wannasmdeyannundsdeyadiuyaas fadunismdoyaiiie
wazrsInd yaradiiinnudlusdnsiasites funliugsunsiudeyatmansaniileu Tnslanzeenads
Tusassuresnszurunsmsinduladlefuslanidnitgnanauanunasiisnangsislasnss (Beatty &
Smith, 1987) ftiu manegmuardeyannisuendeesisieiaiidvinadensinaulatovesy
doyaunnimshiumendoya St mneuduiussenineddetoya uasfudeyainnuudounds
feyavnnisuendetuszinasonsinaulatoiiuiu (Bansal & Voyer, 2000; Ha, 2005) Avidiiusiiu
Hesariinadonisinaulandegninevessu dedsuldmunudeyafifiesmeifinfuaudvieuimauay
orahdeyauldFadulatiorde Tuegiunsiinmesisiunu uasnaUssloviandeiauoilésu (De Bruyn
& Lilien, 2008)

miAdeluanunsnanauandiidiuin mrudeiievesgnniiiiressdnslasiu viesentinmu
eildvdnaegelidudAnyseniuiianelavesgne (Kau & Loh, 2006; Margan & Hunt, 1994) S
milinsadainansnuiidfayiineiiRangdnssuanalifndesizasey  vielildusnslugsiaiia
fneld derinnsaildannuanisiisesiliuansds anuduiusvesanudisnsle seduvesautndedie
wazaulindle Wudiudisadairuafvesaufianela wadensdlateluouianesduilan
(Garbarino & Johnson, 1999) tufiendnnsuazmanaignandruluaflsimuusivieyanadunslungy
$raBavpamananiifienuduiug viedarulnddatu dviu lenafigninaziinanudesiuazanniuan
nssusesesfingldsuuinauasiivszaumsainneu nnissusihesaudy iteldlumsdadulate
(Celso & Carlos, 2008)

HAUNIFITE 183 Xiong & Hu (2010) Fafienfuussavsamasinisnainuendesaulaily
nslénagnsnadiedaaiunisnain shlvssieanunsomuaunsianislusiauassdnsusldnnty
nsAnyBun uenaniduandiituiinisiuivesgnén iaiuamawinsuings Sawddny i
fungAnssumsnovauss Taslanzegnadannuasinindluuism uazgndazuende annslesulu
AUAMNITUINSTR ilRAmmgAnssunisidlatofinuvesgndndildannisuusn uasuondeds
Qmmwmiﬁmimﬁ% (Parasuraman, Zeithaml, & Berry, 1985; Zeithaml, Berry, & Parasuraman,
1996) IfZuvinsasaaaeumnslindavesiuilan InsnsdeansanyunesvesfuslnaifanlHde
tufedeyaildnniuslaandeiomnnilddeyafiairstunnguie Fewamsidonuhmmilindails
farudiusiBeantuduilaalugeuilag (Chen & Xie 2008) ety arwlinalalunsuensosinu
oouley] Fufutdviiddnlunsnelifeaudiladelugsie lnadleyerainudetuwayanulinga
lunsuenderuesulaasfinnareauiilate fuandunind 1
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