201097

¢ o t 4
Jagisyasnvesnis@nyinisiimihiinisaaiavesannsalnisneag
e 4 ' o o oA o a )
as@idny annssisanleaneluraluniaen $1da Afefnyinmswangsavesannsaln
doniunsaidny Tumunaseninedl 25462549 (41) lu 4 g3 Ao (1) gfadueuas
SushniSu () ganvdam@udnnsmiiie (3) 537955 wkaanvemNFNNI MUY uaz
(4) gsnaduaSumanuasuazlduims
- s v d y = ¢
msfn luaseil ldhususiudeyaninauiFnannsalsnleanelunads
, o o 1 ° S uYe @ ahls/ o a 29
widen $1a oo .10 110U 83 au 9nuu Idihdeyai ldunimslinsgvideya
o o aa A aw o J 1 4
wilanaTaeld ldsunsudrirgmeadamensisenmedenusnans mmiesas anwd uag
T d’ = e A9 \ dy
Amadvmvadla wamsidellasee 1l |
=2 ' PRTpa P 1 9 o =
HaMIANE N Aansanuial 4 DA avaselld ldwanngsfesauson
a P a a - v A o a o 1
waanaflauSnlgnunediuedwndn fe 11 Twauazdader Tashudufsizdnvazarisua
2 S = | < v 9 v
Uszmsla sieimsfaufinuhdugundulassedemsaaadmsusiusindi Tnauas
v A a o 1 o o o T j' AdA o
fadervosamndneensmiie lasannsalifudwmumsimibeduiuguidiidneninuas
o oA a U2 Yol ] =
AMuTuAe na1afie aundnannsel 474 auldhawnvasvesauilszuim 15 19 Taomas
= 1 < { < o {a ' g o
nyueutlgndn Inadeu Wudmerdn Inaudrlgndadealundu 15 151iudn wad1alna
T&5ausuTazlszauna 5.33 dudAlansu uazndndudor 1dswinTlazdssua 122 &

a

Y 1y { a d v t
ﬂiﬂﬂﬁ\l 1Jwumi1ﬂ1%’1ﬂwmmxmﬁmﬁﬂmmﬂ?mﬂsmmaﬂumwwmﬂiﬁmuzmwwm

Sldy Y 1 9 ° ﬂ A o = 1
ABDUDYTIYLAUANUVIYITUIUUING Y L umummuﬂizmmﬂaz 62 A1UUIMN

L]

LY

Yo Y Y v '3 a vy Y o A

&Jj?‘l]ﬁlvlmﬁuﬂiﬂﬁ"l’iﬂiﬂ!?Ni%’,mEJ‘]J’J']ﬂ’JEJﬂﬁﬁ’J'iJi’JiJ"U’I’)IWﬂlmzﬂ’JL"IIEJ'J“U?N
a o 1} Y a’ﬁ o o 1 qs: ¥ o o 9Ja A

ﬁuwmmmwmahﬂwmﬂsmz UGI’JLWI‘L!ﬂ'l'ii]'muWEJi’JiJ‘Vanﬁﬁﬂﬂiﬂ!‘l’]'lﬁiyw,ﬂﬂﬁu!ﬂfﬂ

a Y Y ] a A 9 A o A Y 4 o ° 1
ﬂ’lﬁNﬁﬂuﬂgiﬁﬁNTﬂfﬂﬁQMﬂUWﬁWﬁﬂ o eU']'JTWﬂﬂﬁ@ﬂ'JlsUﬂ'Jalﬂﬁﬁﬂiml‘ﬂUWﬂllﬂu%TﬁuTU

94

A 1l o [< = {
eadnnzamavesduetosswuaifiesuoumnie dunswinbannzaaaved
d‘l’ t3 [ ¥
FaUDYITIVAINDTT

4
L L4 ¥ = o ‘é
sussifivudenandreduldaus i lunansideiiuda eils Whaueuuzu,
nemssanmuduiinananlfivedanngsfus i Inauasdadvwesdindaliud

Tudetaveuuzluuni s



201097

The purposes of this study were to investigate the business development of
Maesod Ruamjai Tawai Nailuang, Ltd. during 2003-2006 in the following aspects: 1) credit and
deposit business; 2) provision of products for sales business; 3) collection of the cooperatives
members’ yields for sales business; and 4) Agricultural extension and service business.

The findings showed that the cooperatives had not been progressing in the past 4
years on the yields collection that its members grew maize and mung bean as their major career.
In contrast, it was found that the basis of market structure for the collection of maize and mung
bean for sales of the cooperatives as an agent was good with potential and stability. That was, 474
cooperative members cultivated maize and mung bean in the form of crop rotation in the
plantation area of 15 rai on average each. They had grown maize first and after harvesting they
grew mung bean. They could obtain maize yields for 5.33 million kilograms per year and mung
bean yields for 1.22 million kilograms per year. They obtained about 62 million baht from selling
their yields under the condition of low demand but high supply.

Tt was advisable that the cooperatives placed the rules and regulations on the maize
and mung bean collection for its members and then the cooperatives could be sole agent. Besides,
the cooperative could make a contract on production credit and allowed its members to deliver
their yields to the cooperatives. This could make the marketing condition to be of high demand
but low supply, to avoid the condition of low demand. The said rules and regulations had been
proposed in this study and guidelines for the provision of the operation cost for the business

development of the yields collection were also presented in Chapter 5.





