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2.1.5 1§5ﬁmﬁms (Service Business)

2.1.5.1 ANUNINBVBIFINIVING

!
a

dauns tawele (2545 10) 1ana1aa1 §3nvu3nig Ae gsaniduily

q

a “ ' v Y a A Y < v Y a
ﬂﬂﬂiﬁuﬂﬂ@ﬂaua@ﬁ’ﬂﬂ’)'}ﬂﬁaqﬂ‘li"UﬂQf;l’U‘iiﬂﬂ lW@ﬁjWQﬂ')TNWQW@i@HﬂWUiTﬂﬂllﬁz

Y
watlsz Towiniegsio
s v o a a L4 t 1 . a a ' '
Iszdad nudaldlsad (2547:  16) na1a9 “gsnsuSmsarulng
v

Qs =

' =1 7 ~ N a 1 et o
Asudvzlnnuudeunazionlszneuiuandiauinuislsenoudueg laghiiuins

Y a

watwtszian Wedus Inad Iy 19uSas dus Inadindldsuuazys Inadansudes]ld wu

Y
b4

£y a oo A = 4 1 < Y A ' Yr
Huems msaeaanseudeslusosud nisoreonlulsaworna dudu Fusiervnan'lan
a a o P v ¥ o4 2 A Ao Y FY d 1 o~ v aa Y o« rel
Husnsdies lfdsznnmniunds1enF dMIuase 18 uazAumeIny Tausuieslun
Usznnindsiemndanns sunedaanuuTms”

o a o 1 3, @ @

dnyazvesgsnausms aunsouts Ty 4 dnvae (Faows wwuels,
2545: 24) laun

g [~ a o a ] a [
D Ayeludiwesdum uanhdud ldvesvuimsainduie 1dun

a a ] & a o ° a Jd o £y
Fsns msseuurums 0919 IWih gsfvuImsthgesnusooud Wudu



58

I a a v 1 a rd
) duodludwesdud uazvieuinis1ddae 1aun gsfagudeen

4

o w a v T a s o = U a g 9y
ATGINY ‘Tj?ﬂﬂ31uﬂ1ﬂgﬂ FINVITUBUABIIUA FINITHYUA Uazﬁiﬂﬂiﬁﬂlﬁu wWuau

Q

'
= e

2 v Y kY 1 a
3 usmsAsidudinivuidie 1dun gsne
= a o
$uemis ganedunud uazgsivhuvhadis dudu
o d' raa by 9/ d' 9 9 ¥ a a
) vimsh hulidududwneades laun gsnvuraunuTusios 5309
9 o a & a o 9
Frudana §ININSANYT AT FINITUINT Hluau
a a [ a ) Y g
Yszinnveagsnausnis dunsadadszngsnauinis iy 11
UYsznn (Adrian Payne, 1993: 10) 1dun
Y g y {5 .
) AsAUan wag MInas (Retailing and Wholesaling)
v o o 1 =3 [~
2)  NISTUTI NMITIAVINUIY LAy NISINUTADN (Transportation,
distribution and storage)
3) MIFUIAT Hazm5UseAUNY (Banking and insurance)
4) oFaMISUNTWY (Real estate)
5) YIMsNIsaoIsuaz s aUme (Communications and information
services)
¢ 9/ @ . e
6) ars1smeselowd Syura uagmsilesdu  (Public utilities,
government and defense)
7) MITAYIFUAMN (Health care)
8) UIMIFINY é/!,%tl’l“lﬂfy WagaIuYAAa (Business, professional and
personal services)
9) UIMITUNUINITHATMITUIOIYN (Recreational and hospitality
services)
10) N15ANY1 (Education)
< 4 ] @ ° 1
11) 84ANs N v Tawan1 1519 9 (Other non — profit organizations)
o v = A o - g o ' & Y o g
sz laan asfaw Bdnvazidluusnisediamile uaz ldgndaiu

Yszinnuilavesgsnouinig # bidesdid@usdudwuneatos ualinnuineaiudufnssud

¥ o L A Y es

g [ o ! L3 N o/ a (9
favhdiy uazduiunisdaweunieviuausnsduuimsniegnil Fededoutlundn de

A

a =2

a = ° a [ o ¥
asuInsnunsanel Taslidduavensnsdludaou uazdusmisaaiudnur  daiu

le ¢

= = o o U & a o o et 1
ATANEI ‘ﬂ\ifﬂll‘l'iﬂ%ﬂLﬂUﬁluﬁuﬁﬂlﬂﬁijiﬂ%USﬂﬁ AINNANINY



59

2.1.6 MINAIAUIMS (Services marketing)
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