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] v
Falusarsateyafnaineesfiuans 1y any e ATaLIATY AWMLY NSANEN

s1erle vsagUuuulunasanfiudan lus

3. m"lw;l"aemiaﬂ (Media-related needs)

o

Insauegiuandsslaniiazldfudiuynna sanianivds uazannuindanaes

wiazyAARAIE

4, saﬁﬂuummmmuquma (Personal tastes and preferences)

' Q

Ingauegfudndiuansraulszinm viegluuudetssinnlaflutladadifiry

U
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5. ﬁnumﬁé’ﬂmﬂﬁﬂummdw (General habits of leisure time media use)

v
o o’ s o

WasannlutlRqriuiidfuasamnsadhiedeliluiaunnua wazitui dedudiu

gsavenaazifen laaluanunlanld Wu tu vusndszannis vl lua s dusn iy

Feauegiuanuneduresnuiiunan

8/

6. ANMNATENUNG (Awareness)

o A Yl o o o
\Wasannluilaqiutiunasteyatnoaisuinuig dsenaudviidananuaialszinnd

° v ' o ' 8 o PP 4 Ny . . =

WIAUD TAYAT1IATAINA1Y THTUATNRAINNTTRETEIN (Active audience) ATHAIN

as < de‘ dl a o 1 ] :j/
araudalunisiaenldaenadinfudnagnslunsazas

7. n9bAzAsuTUNIUNTT LY (Specific context of use)

dl = d' v o o [ d' ¥ o =4 [ %
TINAMHNEITRIALAN WS IBIAIAN UWazan unn 1 iuludsauinel Asaums

b

oy A,y o ' a } o 4 s o
Lﬂuﬁlu Wi'@luﬂﬂqu‘ﬂ FIU U INNIU T2UINNITLAUNINNBILNEQ ﬂ?@iut?ﬂﬂqWﬂ‘HM? Lﬂu

%
2%}

8. Tana (Chance)

]
t s

=8 43 1o 9 I t 1 a) o d: .
F9aueg udrdFuarsilentatesudlvulunisilnfude (Media exposure)

fladelunmsifanldfaiianausvasarufisnalasasdiuans

Qo o

Blumler (1979) nanq91 Htladudndty 4 Usznasdaanulunisaanlddealngrid

@

warRedeind 2effuans Jadsenavlidin
8/ o/ =l k%4 o/ a . .
1. Arusantssumlilanndaan wiasiaanisaauiiuiie (Diversion)
2. m'mél’mm?ﬁmmmmmsfmaq (Surveillance)

3. ANNFIBINNIRLINFRLNNWI (Curiosity)
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4. pwsiaINsuanslndnEaidIuyAAR (Personal identity)

Blumier waz Katz (1974, gnedalunnyaun ufamm, 2547) nanedn nasiaanidae
resffusnuiulilivenauaussacuianalasesnu Tasanizanudasnimiedig

anla Fenussaliil Ae

¢ liFaivansinsedaarsiuuanssaudraiieiiuiadelunisaunun

o liAaiiauaremanusiunmsania (Security & Reassure)

1 |
< =

o / :
¢ lddainauaramanununaieniaudala
o lfRaesFaendnwaluesnuies vienqunnudain
ild; d; o a ¥ &I = o a
° lideileunsziusatinnresnueddfigelu vialSulsaadnnmaesnuies

3
GL A ]

NATY

d" k' 2 1 1 3 d'
UBNAINT NIEYATT Wiamw (2547) lina1adn iserauistszinmaesuseqaladiag

4ae waranufianalanlasuaialdferalusl

ﬂ' -4 1 ° © ]
o aldfudeyadiaansuazAuuzitsine
o aananuianliddulalunuies

P 17 ar o & A Lo = PRy i
o emdayamaduayuiruai e luuhntesnuiilag

e avaumianilymuazaniianiog

4’ } [ dl
* eszlafianufluntmaaeiuyneadue
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Qs P o o y
ANAIANIY wazdszlaminazlasuainiaanldaa

o vd © a - pe I v
ussalaannisidenld@etiufinuiainnisaianisal (Expectancy) anlianenti
ddeusaztszinnazannsalivsztumd (vaive) unffusisludnwnirlatine g Gmmummm
azautinazAaudasdanazlsfuwandraiueaniy Wy AWARINAY agelsz el

st (nayawn uiomn, 2547)

Palmgreen waz Rayburn (1985, #19dslunityaun ufamm, 2547) na1adn nns
=
‘VI

v
denldReresdFuaniaannmefigiuansfinnumetudesnislésunlsslon (vaiue)

arlstiaannde femanasiiffuasdendulisiiufiasfeaiumonsiifianssalsslun]

as

analy us Qﬁﬁg’] g mm@n’mu&#mmmm‘lumwmmmm@n 5! ﬂ??ﬂﬂ”ﬂﬁ‘t%i“ﬂ Y RE

I~

gFuansaIAndafiaenis lARAINAINIIANINITUARLIBIANTT 1Tlus

uanaInil Katz WazAe (1974, as cited in Sherry, 2001) fial@inaqdn A

% G| QI 1% Dd’ <& 1 d’ )| o ° 9 d’
sasnsrasyrraiiiugaFusulunisldfeanatn azmiuladiyaranidudiuansazinwing

. v o 4 it o O :
dhugfiaen uarlidemnaruinenimseenbifuilywiiaueslscavagiues Tedfuansus

U

& Y = o g w = o o o
QZﬂuﬂ%WWl’NLLﬂﬁQJW] m‘@uﬁ‘ﬂ’]\‘mﬂumuL’a\‘iW\‘iW‘ﬂl’WLLmnﬁ]’Nﬂii’ﬂ’ﬂﬂﬂﬂ']tu@ﬂ‘trﬂ&t

ln1zizestialanyAAaiuLes

dusunsidelunaseil aniulddn nquinisldssleniuazauitanalaandaedu

= LA o v \ . . ' ¥ a
unasieiilnsnainnsiuiainaansainuasanid19ans (Information seeking) 184413lnA

ar [

deluanddeauiduilnadudfuarsfiiaaunseiiesadu (Active audience) ivanns

uwarainagnslszmduiuinianisnaiareanmdudiarasanieganweudasie T

14 1'%

) @ o o o 2 d aa o 4 a a dl
1Maziilu RBATNIRTY ARLUAAR ABLANIZNR AAAINUN LAZADNANTTN wlusiu Faein

£ % Yo o

1i5lnAgnunralafudaua N AuLeesiaents IAnuaenndasiuiiAuARsANTaIAY Vel

Y

v
o/

o
a‘ A v v -3 v v =2 ]
AMNAUBLINFUAIUUNATATNNITOADUAUBIANUADINNT UATAINITRAT A NNINe lasia

]
=

draasiilaiulungns
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3. LUAAALNEAINUNNTUSZENFENNUSNI9INITARA

nsdszadniuinenisaaafiatulutost 1980 - 1989 Wewnainanugenis
Tinsuszaduiuslugusiuesesdieniislunisaduayunisnais Taeldfaunns
dszmdniusnianisaanalidintiunisldnagns uaznadslunisdszaduiusiialiussg
o o« = 'S v & =8 v
TOUILAIANNNTRAIR TeqaLTeaIAraInIslscanduiuinienisnans Aa n1saiienu
o Y k% r b7 o & 4 ¥
Aszuiing (Awareness) NIEFUN1TIE (Stimulate sales) a3 9ANudNRusszuIefL3lng

1'% ° o

B4ANT wazAsAuA Fanimassnisdszaduiusniesmsaataiuliaiud Aoy duns

B

V)

w1 uazfiistna JegHEnEnan1eANAAiu (Third - party endorsement) 348110

g

L%

guilnaniredeaiududniuynnaidn

as |

e linnsdszaduiusnienisraiatseay
o & | 1t =] £ & 1 o ' =1 1% .
ANANFA LW NsLeeunid1ans wrelidunwndinudesinee iWusi (Harris and

Whalen, 2006)

Rene Henry (as cited in Harris & Whalen, 2006) t&nanaldlumilsde Marketing
Public Relations: The Hows That Make It Work!: 1391 nsiszanduiugnienisnainae
msv"z’ummﬁ?ﬂqmwmu%&wumﬁmﬁ’umsmwﬁn%‘wmmmsmmu (Public awareness)
WAL w'ﬂ,@‘n@mmuummmnumﬂm? (Program) w3amstaisnuaBuns (Campaign) fig an
mﬁi@iﬂﬁqmﬁ'\a‘mmwﬂaé]’mmﬁnfgqmm?m‘nutﬁmﬁumﬂw wransld@udvizersnig

VNRIETOUT

Kotler (as cited in Harris & Whalen, 2006) na1291 n15U52 514NN REN19N1IAAA

RN Lauiﬁlﬂﬁhﬂﬁimﬁ’ﬂﬁlmuﬂu’]ﬂﬂ Lﬁ@\m’]@’m’j’iﬂ’]ﬁ‘t"ﬂ‘lﬂfﬂﬂiﬂﬂ’]ﬂ'ﬁ‘ﬂﬁ@tﬁlﬂu

1
=

AmunNsaata tilasall uenaindidnsanlarnnigalufidaualiinnnsaanaiu
AAedNIsUsza AuiusunnTy uaslfinunlfifudaudszaunienisnann (Marketing

mix)
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a

mnu zmﬁmmmsﬂs:‘mﬁ’uﬁ’uémamimmm

Al

257 anFAunNa (2544) na1991 nasUssmduiuinsmsaaauntsaiuayu
AANIINNINIIARA %aﬁwﬁﬁﬁ%umwﬁﬂu@ﬂ'wmnﬁn%\mmaﬁnﬁjﬁ@ audefuslng
wld nstszandiuinenmaaadudunsiiendiesdienanstssaduinuginld
AUUAYUNANITNNNNTARTIA waTIMYLsrasdnigan (Sales objective) 1B9MULENIUEINA
4] 1Huies %'\1m?ﬂa‘:mé{uﬁuﬁmqmsmmmmmmﬁﬂﬂ‘mﬁumnwmﬁmqa_lizmﬁ
Fasieluil

dl v % ! b % é; as o
1. WenszrulingugnAdvsnemusa uazdug

Y

P ; 3 v
2. ivauannanauazlinonug
3. Waldldungearudnlasus

A gy o Y
4. INATNAMNUTROR LL@tﬂ’J’]Ni’J'ﬂxﬂ’ﬂ

o

5. Wags A uTlulnsnafaiy

6. talimanatulszraulunisgefuiiatsynaunisdnfulate

v Y

7. Walifiislnaiansueniuudn uazesAnsinAnAudniu

uanmnﬁmsﬂszmﬁuﬁuﬁ'mwms‘mmmmmm‘ﬁwmﬁumu uazinltlseau
prdrdanntihmanenisieansnisaana nmsusyadniusnianisaaiadonfiung
mazwiing (Raise awareness) 443919815 (Inform) a¥19A2nusiraula (Interest) AN
?iuw”m (Excite) 1ﬁﬂﬂ?3‘ﬂu§ (Educate) 1@3nai19nandnla (Generate understanding)
zﬁ"’Nﬂ’J’mW’J’N‘Lﬂ (Build trust) dadduANAnG (Encorage loyalty) LAZIATNAF19n1T1e

(Generate sales) (WU (Pickton & Broderick, 2005)
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gUuuuANadNNusTEwIe AR IALAE MU ST I AN UES

! v
ar ] g o

nsdszmduiusuarnisnatalannduiuininddaiu Jansussaduiusiiu
dsatuayunininan waziludaiiareunguuaziinnuifadeasiuyndiurasesdng

é’ o o | = d‘ a 5 o 8 :// ' ° t%
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\AnlAsanis wieRanssnluds Raziwndie@esungasdnstindae (Kitchen, 1999, as cited

in Pickton & Broderick, 2005) T4AMNANNUSTE1MI19015U 51 d NN US LAZN IR AN AR ILA

TueRnauietlagiuanunsouiseantéiflu 6 sluuudssialilil Ae

1. NANssNNITUsE NN USLARZAANTTNLENFaaNaINAY LaznTUss g duRus

LifiAniAsadaa T UNITAAIALAZNISRRAIINITAANE

=i

2. UNMIYsNITAANITNATLIz 1A NNUS WASNASULENAI28NAINNITAATIALAZANT

A9&13N1TAAA

o 9

3. NsUszadNNUF N UM LIdauAUNIAR41INITAAALAZNITAAI AR N e
4. mﬂJ?zmﬁnﬁuﬁlﬂumuﬂs:nﬂuﬂ@ﬂq IBINNTADANTNITAAA LAZNITAAA

dl' G| 1 o &
5. nMeRaIALaTnITaadITNITRaaudaulsznatan aaenisUssanduwus

o o  oal - o o
6. NITAAIA NI1TRADENTNITFRA LL@Zﬂ'\?ﬂ?:‘n'\ﬁﬁquﬁNﬂquLV]']LWﬂNﬂu Nﬂqﬂg?
a o v o 2 ﬁi . Y aay = =) ] o
U nN1e LL@:Nﬂ'\ﬁ‘V]Usﬁ'ﬂuﬂu&LquQuquLLW@'\N"I?OI‘H“@Qﬁ PIANANTTHTINNU UWRTHNANNAY

|5aginanasia (Kotler & Mindak, 1978, as cited in Pickton & Broderick, 2005)

o

avpiinsUszndniufidudauiidrdnlumsduddunisaats uazgnaniidu

AIUHANNNNTAAATUNGITI RuAiAMNadiaNiunnay Tuduannan fafunns
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linnsdszmduiusiveainnnnaiing Wivdwiasgaa 1iduslnasaduladandusi

v o a 3 a ¥ 1% é’ d”s/ ] 1 3 9/
mmmmmau’lma@nm%uﬂﬂmmnmu UANAMNUTBHRIAN] LTU B9 UNAIY N9

fummainasldaiennuAniiin (value added) WiuAudniuanansafiaztiung¥rannien

v ’
as <4

Wiudud lalnatinudafianisdszandunusnianisnaia el Waua g5
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¥ ar & 1% % 9 v =1
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al ey [ v o o
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- wina gnéang - (A
- tinnsAnE
- AN LTy

A Adapted from Pickton, David and Broderick, Amanda, (2005). Integrated
marketing communications. (2nd ed.) England: Pearson education Ltd., p.

559.
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nslszadunusmInmsaaianunsasisyaanialinisdagsnmsaaianuy

YIUINSg

1. gfepnuiusiu la i uunasnatndudi (Marketplace) naunazianislaas

Trun AUAN

2. wenenadh lnslaunininswiuldlunsdueaeunann (Oriving
. ] k2 e & dl ] =)
marketing) wi wenaNlgnisdssrduiusuny Wasannsiuwnngdanainsodl

wansenusediFinaldluszazinandu uasi@u ldareunniiumudniy

3. MinsReansfeyainaafiugnian viseaninwaasdudriiunislasun wezd -

azmbigustnadiudeldliyenefuAusinesatinaugien

4. aieiEesrnlunslawonasnadesiugiuunilunisdiuian (Lifestyles)

1e3f1FlnAngullnvang (Target group)

5. 1enalasan1snsdadinnigue (Sales promotion) Taaldnagwdnng

drzmduiuglunisairanuswsiulitudising

v a o o/ o

6. afwannduiusiufiTinauuubiidunienis lned fuiRsedudizlnamiion

o

4

‘Q' dﬂl b d‘ a;al d; & a L ) 7
WA uanantiAlsaivussanIAlun1sgessiaialwiuilnauaniuaudi nslamon

WAYNIT RUATUNITTILUDIDIANT

R

7. wenenadhlinsdi@nanandunumlunaiudimisiuanudndiu viruad
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A a t=i | dl o 1
viransufjdmsmniduieenivsesnguiviung

8. nsdea s iudui ludaosiiuiinisdeansiennlsrlamd (Benefits) i

¥ a

HudtneazlFFuanduAitiu

U

9. BaANIARTINAANITed YAl viaasTunAa uazaieaulinnalalifsau

Tlarasduislng Wesangislnalugatlaqiuaziinowidniia uazlfiladelaluasinei
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©°

nianssuitadenn waruananiinaniandainnisuansa (Word of mouth) fuiAAasaL
b7 =l v
dreandae

10. Mnsdszardnuiusnisnisaaialunisafrensm@udiliudaunds (Build
brands) sausianagmanisdssaduiusnienisaaiadegiunsaldlunisntlesdeides

- & oy = = A A o goya a oy .
ANANT BTDAUAIRTNAINULALIN M?@Nm'\ry&qﬁ“ﬂvmluLﬂﬂﬂqulﬁﬂ%']ﬁ@ﬂﬂqg (Harris,

1998)

11. wanani Mcquitty, finn, WAz Willy (2000); Aron (2006) fialénana184n dia
v a = Y2 4 = - =
fuistnaianniandndnaaisainnis@eansnisnimann viiaainnnstamaniagng

14 o a a v =i =4 1 '
aanarasiulszaunisallunisusinadudnluena aaunsanauaues wielddnaisuannga
ATNANANI (Expectation) 389515 TnALAIT danaisauianelaldfuguilna uax

k% VY = o a2 -g = } %3 A =Y
ns:@u’lugminmnmm?mmaulfwammmm NIRUTNITATNNN

d < Qd&l ol s o
LATRAINBURTNARIGN ﬂUN’liﬂi&"H’]ﬂquﬁﬂﬂdﬂ'\‘iﬂﬂ’](5]

Jim Dowling (as cited in Harris & Whalen, 2006) 811991 N13Us g8 Nwuin1g
P o o a ) y & o s
NIAAANANNNELENALNIIEILATNNTAAA waraNnsndanlvesAnsussingLsrasa

NIRRT LA 1ATRIHe N NI U T AU UEN19N1TRAR LATNAAERAN1 50 1

¥

avduayuluudaziasesiialnesalUil Ae

1. TsTududaadunisunadus (Product promotion)

°  msuuzhdumlndidngnann
o i <4 ° 1 1 a ¥ a ' A‘ o
©  N13INAUM YTBNP WA ImirasRud e lunanadud

o daspuilstlunivesdudriieglunasdusaiufiiing
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2. NMLATNATI9ANA (Building markets)

¥ & o ¥ a d; o 1
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3. n’l‘é‘ﬂﬁuﬂqutmﬁmﬁ (Advertising support)

v =2 Y a

wenansdnelamnnlesdiizing

o 13 o Y oa d’ ] k%
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4. MIAUUAYUNITAAIA (Marketing support)

AUUAYUNINIINAUFTUN9E
e &2 ' % QI
whnenguithusngluguauiasdiu

afrnsaszwinilunsdudriaanisfiesdnadnludugaiuayufanssusingg

¢ ghudammunisReasiuncdeludieldidntausing

5. #5198aidaslinuasansg (Corporate reputation)
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6. AULAYUNITUE (Sales support)
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NA3E IUNTYTUINITNTUSE T NRUSNINTARIALAE NS RRATNNTARA

Pickton Waz Broderick (2005) flalinanaiiniingn nstlszaduiusnienisnans
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Hhuerasiaviislunis@earnismann ussifludaudrdnylunisdosliussqiiivnne
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2. MIRFIAMNANRUSAVRD (Media relations) NsUs= N dURUSNIN1TARNA
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5. RIBANN (Publication) 11 NMFRIRANNIETIT N1FTIBIIUNINNTIRY TIEN5
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8. maTlugaiuayw nsu3ana (Sponsorship/ Donations) Aanisliaaiu
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datwaeesrns wrelasani9a1e) vy naslinnsaua e unsRu wredudn (s
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w o o~ d s i 5| =
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11. N9IRLUATNNTIATIZI (Research and analysis) Aad1Tuiunaunanaluls
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n: Adapted from Harris, T. L., & Whalen, P. T. (2006). The marketer's guide to
public relations in the 21st century. (1st ed.). Mason, Ohio. Thomson: USA, p.

57.

NuRUENING 2.5 uaaslfiiufviuaeulunisanauaunagninnsdssa dusiusnig

o \ 4 Y A a o o 1
nseana deluufacduneuiuiineazidaalantesderallil
1. M3AATERAIUNTTA] (Situation analysis)

o easyytlssiullyuinunusuionslFaunsoudlals

o el SWOT Analysis Tunsszyaauda (Strength) uLazandausains
AuA" (Weak) 2au93ATIziqnLAY (Opportunity) 1a3a4AnsRiuiiandn
AW 2INNALATITERAGeY YTaRUassA (Threat) 19909ANTINNa1AaTE
Audenndnduin indinssiulails

o sinmsdunmningueislnandn (Key consumers) farminadudn

. . dl & L % = 8 o‘ndl
(Distributors) NEAALANTUNTUNIAIUNNTRUIBIBIANT ARulselenid
v

uilneazlifuainnsdudn manges@udfleninisuBauioutududs

U

= ] o O ' a % <5 v
wratdaean1elunisana e @uan usu

2. msiuuninglseasa (Objective)

o Y o

o aafwanunszwiingluasdud wieldaufiudiilnafeafudnwe
wiureafudn Teazdanasuuanseasdnsluwitenisiunsudeyadians

=

LLazLﬁummg’jﬁnﬁmﬁiﬂauﬁﬂ WATeIAns

o (MaulAnuulasinuni waruduilnanguau Wiwnusinaduiees
BIANTIS

o Lﬁﬂmnﬂgﬂuuﬂquﬁm?mmsﬁu’?‘hmiﬁmﬁdquéquﬁuﬁqn??mhﬂ
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3. MSMUUANAYNS (Strategy)

o nagninsUszaduiuinianisnatnsiessunsanauAanlidn (1) way
usrgdmguszasAnistszanduiusnienisaannléetngls (2) 15azang
o ] .. . = v t < o
AU (Positioning) en&uAnati1els (3) ez ldlasannsaeausidnene
wuulu (4) dearnuudn (Key message) fias M lunsilszaduiuginng

< | ¥

nsmanReasls s

° nagninslszaduiuinenisaaiasesaiuayunagninisiaans

¥ ¥ a & o <2 @ as . o i

N19A8A Uazsiasdusaesuneladi lufednngds (Tactics) Aanane wn

Wudounilaresnagms
4. mamuuangaiuang (Targets)

- =< v a = Yo
Lw'ammmmmgan AMUAR ﬂ’J’]NL‘H’rJ“II@QQUi‘Iﬂﬂ

d‘ Y R ac dl = ] d‘ v Y oa 4 ¥

° arnnsNazAnsieseasiuduilng uazaunsaidenldlszinnaes
24 v v
famaulignsias

o iianazldnsuiionszuaruiianaesfiilng
aa e/ '
Asmslunisiingsnasiwane

o msuntegduuilumsesiiuinuasanumusmalszaing (Lifestyle

1

and demographic) lnalindnnisutieanguiidlnanuvdnniseesrfos

¥ a

uazgtuunlunisaiuiiuiinreduitng vALS2 Guflunsuangudiilna

L]

b

ANMANAIALTUANGBINNT (Hierarchy of Needs) 299 Maslow 34
annsautiseenidly 8 ngwn Ae (1) nguAuududduusanssy
(Innovators) (2) ngueuTaLRUAIUWIANAR (Thinkers) (3) nguALT

teufudiiuariiauninudda (Achievers) (4) nguauiitavududiiy
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nsiidszauntsniian (Experiencers) (5) nquAuTiTaLAUAULLANTAY
‘ialia (Believers) (6) ngnAuRTeL&WAAMNTzUAdIAN (Strivers) (7) N
AunTauAUANUl M UATI il (Makers) (8) nguAuitlizay

wasuulasnis14dudn (Survivors)

A a d‘ o ' 1 ¥ a o v
"ﬂ\iﬁ"lﬂ@&ﬂﬂﬂLﬂﬂ’JﬂUﬂ’Wi‘LLUQﬂQNQ‘Uﬁ‘Iﬂ mmwanm%.«‘*n'aqmuﬂmm:gﬂuuﬂuﬂ’m

antuTIneeiilng (VALS2) Wouanldlifiumaszidunatnetoan faununind 2.6

salud

mwh 2.6 Mmawidassaienguguilnamanannisaasaiisauazguuylunis

aulugInuasduiing (VALS2)

VALS™ Framework

High Resources
High Innovation:

Primaty Motistion

THINKERS

Low Resources
Low Innovation
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A Strategic business insight. (2012). US framework and VALS types.
Retrieved from July 9, 2012, from

http://www.strategicbusinessinsights.com/vals/ustypes.shtml|
5. 1AANN (Messages)

* afedernuiianizianzas (Specific message) dusunistinaneniily
nquulmRneusiazngy
° lidamnunesunlstennilszlumd (Benefits) bednsnizisu (Features)
v =4 a ° [ g ( '
188U vFeTNedwFunguithuntsusiazngy
* lifearuiiiandoniuidien (Single message) lunsfeasfiefuiinadn

= oA X & o -
LW?']::L‘WE}I@WQﬂLWQQQQQ?qusﬁﬂ@uﬂq‘ﬂﬂﬂﬂ\‘iﬂﬂTLﬁV\
6. Na98 (Tactics)

* nsaiafianssusiie AdunsinagnslU i Aaua lunn s fiiRFads
o s < a d' v o <
WAZAINNI0UITRIRgLsTasANIINIIRaTA viTagsRaiaa Y Idd5a
(Johnson uazAnE, 1989, drstislugua inyaseAna, 2554)
a 3 c; =4 ey 1% o ¢ @ e d’
® juuuufanssusne Mnenunlilasenafesiunagnsazifiuianssud
faunadesiunisussaduiug uaznislamon (gua winyaseAna,

2554)
7. nsusziiiuaa (Evaluation)

* edanaduadniTieanuifiausenadesiuinguszasinianisnann
- = a = '
viragsnavsalul

* aganuidnlaresifuanssielanundnidestseanly
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o edunndrudsanlassnsasaduudafiiinafinsnlfsuuasdiunany
“mszwiing fimual Annaula uazasustlaTeaunnssannaeuiewdisan

TAsennsvisaly (Harris & Whalen, 2006)

nsszadunusniamsnaiaidagnuazidedy

Shimp (2003) na1991 nMstlsradnius luidyuaeinisdeansnisaainiudiang

v
~ o

uansinannsUszndiiugiion T nmedssaduiuinienisaanaiiviagduuindagn

~ (Proactive MPR) WaziE43y (Reactive MPR)

QU QJ & .
1.nglszmdniusnisnsaainBegniiu (Proactive MPR) 1 lunsdld

i o & i dl b
srasnsnvusiimananeanisnaiaaeesdnsuinndfialdlunnsudtloymn

o A o

TaafiunumdrAtyAenisuusiindud (Product introductions) A RER LI TIEN

@

dudnlusl (Product revisions) uenanniinsdszmduiugnisnisnaiadagnds

] v
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= Y B . & A A .
NﬂflTN’&NNﬂqulﬂnﬂULﬂ?’ﬂ\i“@iﬂﬂq?ﬂuU@HUﬂq?m@qﬂ@u”} NIULNBATINAIIN

=

ARBBYANT WAZADMT
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analiiuesdns uasduin ldilnaiaiiauadn

-
SN

415

3

=
nannY

=)
Dy

U

NOTLEEINGU2479 (Publicity) HlWlATaINanang1usuni1sUszandumudvig

NTAAIALTEIEN LﬁmmnmwmLLW?’ﬂhoma‘ﬁwLﬁu@mmmmmm'ﬁuﬁﬂ (Brand
equity) el (1) nsiinanuassminfluns@uii uaz (2) daevinlinndnwal

resnn@uiiaomimenlasfiuiaunsaiumuinntelularesiiding

2.n15UsE I FNNUENIINTARALBIFY (Reactive MPR) 1o lunsdifild
nsUszanduwusluntsdanisiuaninanisuan iulunsaiiianiasnis
1 ar d' ar = v a d' o = [ %
wivdu malaauirueRivasizing nsulaauulasiguna viatladuniauan

%uqﬁﬁmam:wummﬁm Fan1rU sz AN IRa I AE S UTINA 2411190
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o

W ldlrlunnRausateansenu s A sTutueesng uanainiisstas
v dl = o ¥ d} =l ar I'd = :‘; dJ
a9 uazihaudedendunngasdnsanaTautls
Qsl’ . o & 1 d‘ s )74 % o ¢
UBANRINU Harris WaT Whalen (2006) fialdnanaiRaaiunisldnnsdsesnduiusmig
a 2 = ¥

NsRa1ARUNSaFNANUENTUSILAUA Asndudn uazfiFlnalidn msdssanduiusnne

nsmateteelvinanisdaansuuuthnsetan (Word - of - mouth) HaafUALAT LazAs

1)
N K

aua Teduduilunistisaitediraies udud viveuanslfifiuaasuresdusnyssnniy

dﬂl o A o . = d‘ v aa L ¥ &/
UBNANUNTIANANTINNLAY (Special event) lunisasmnaaiuasnisldaudn nsls

b3
ac o 1 A ' ﬂ aay

9/:‘ o o 13 dl dl Y= 1% 1 % i 49! d' d‘e‘
mwgmmnmumLw'amz"l,mumim@mm:mnmu BIIBANNANFUUULINLIUITNYH

& o

Usz@nsnanlunsdosairenuduiusaus (Building relationships) sewdnadiuding Audn

a g
WRATATIAUAN

dalatfFavrasnislidnisdszsduiusnianisaans

1. annsadtanduiihvunalaebisiea@on1damege

2. awnsndhtengailmang Ifednaldsr@vinneunisUszm&uwug

=

3. annsoldgiansnanieanuAauiu (Third-party endorsement) delsifidauld

dawduiussinslunislideyaifeaiudud
4. gunsnaFamdi@ateldunn
5. annsnlfadusyunistaaniaanisinlddeysiinauindeienantu
o o C [V a v
6. vaniaenssieduangLiFnaannsnenanne Fud.
Tafafavraimsldnalssmduiusmansnain

1. meg1nalumsasuguiniladae
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2. Liflumsgilunisdonaldednsiitss@nsam
d‘ 1 1
3. aauazailunirangliutiveu

4. awsafiazunsn (Tie-in) alauny viagUuuunistamwanaus dean (Haris &

Whalen, 2006, as cited in G. Belch & M. Belch, 2012)

aziiulfdnnisUssmdunudnianisaanaly g uiawsnisweunsanoans

(Publicity) 11U usinszuuMsisnAatiuu A Aydmiunisairans@uda fiistna

'
o o a

nsadenmanuaiedng uazduiluesesflendr Aydvwiuduimamanisaanaiioy

o

i lfluilaqiuiiesannsiesnisuszugnautiszinaildlunisiasaniiues deinis
tszmduiusnminmsaninazainisadoslfesdnsussquiimunanisnisaannlfgasen de
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N19859ANATEMENG UazasImNiTenalusiadudi U3n1s saudeasdnsdon ng
Uszifiunamudniaresnislinmisszmduniusnisnisnaintudeudneenn iieasaindd
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¥ U
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tools) AINUAA TN uRaA N ISR IR AR NMTUss AW LEN IS NNTRANA
pasANsIINNIRszuing (Awareness) a§19n91aidla (Comprehension) uaznns
wiaeniruAR (Attitude change) 103813 lnaRTidans duin vireesdnsaaa gl

lunnenATuIUEeY (Kotler, 2003)

v v 1
lun1sAne 3 aFeil uunAaneafunisUssaduiusnianisnana (Marketing

public relations) ¥ ufluuuanislunisinennaarasiianisdssanduinugi i lunisaeans

t
&

MIAAINTBIATIRUANATRIANRg TN N UR R AN T aTY ReBumefidln Aelantzia de

= '

4 - < J . 4 o & Y
YAAR LazAananssy mluamf;z'mummmmuvmma‘mmquﬂuﬁ@@guuu n1sldguuy
nsdszaduiusunfuasasiianianisaaiaiusniudefiandluetireunnlunisatieans
= } 73

@A (Brand building) alfiianisiuidayatnaans a¥wmnuienalas uastirundaaay

mlaTensdudiareshuiiegunimeesdiilnangaudhunng (Target market)
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4. WaAaLngInszuIuNIanduladavrasiuilng

G. Belch uaz M. Belch (2012) nan941 nszuaunisinduladevasdiilneiy

1'% 1’/ ' :I/ 1 aa‘?/ a o & ésl’ By
ﬂsznfau‘lﬂmmumeumaq wanedunaunaunfiisinaazitnisindulagedudn vierdnng

1
v o

"]N neeul unwsmamaulmum aalFiiuna neuaunglunI61 ﬂﬁul@‘ﬂ@ﬂuﬂ’m HAuieadas

v

3 (Perception)

U

MunszuIunIMeaningn dedsznavlusae useqela (Motivation) nasiu

nTaFNYiAuAR (Attitude formation) N1TY5eWIN3 (Integration) Lmzmsﬁ"ﬂui (Learning)

s (Feidangluusuninii 2.7) Gensruauntssineg inanasniidudsdAoydmiunag

IUNAS mewumumns:mwmmsmmm”lumsﬁnmmqﬁmi‘nmmﬁm‘wqmm‘smm

k73

cmsinm“luummmumau”[mﬂuﬂmm

U

< & a a o v v a
AN 2.7 mumu’lunszmumsmaqm’mmmnmmmmmguﬂnﬂ

usaqla

. N7A54 nMIysan | I
msug . . ~ ey
viruaR

Aun: Adapted from Belch, G. E., & Belch, M. A. (2012). Advertising and promotion:
An integrated marketing communications perspective (9th ed.). Boston:

McGraw-Hill Irwin, p. 114.
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Kotler (2003) nan291 isndunsafawunguzlnanidanfiunuimlunszuaunng
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andulagesantdu 7 ngu il
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a o = ¥ d' o s 13
AUA LLﬂ:wmﬂun'\?mLau@aum

1
v

2. gl (Users) Aia fn14Audn viderisnng

yaa a a A izdlda a a ] v a
3. HNANENANNAITNAR (Influencers) Aa QV]N@V]‘EW@W’NF]Q’]NF]&]F’I@ﬂ”lﬁ‘lﬂﬂﬂul’ﬂ

4 a % d’l 74 ' d; di L= b a
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(Evaluating alternatives) uésialyl

:
@ a vl o

4. §iindulatae (Deciders) Ae fmindulalunsTefuén
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5. giAsnagdal (Approvers) Ae g lderunalanissindulagedud

va

6. g0 (Buyers) fie nfienuiadugausssy uariiumunudnlunisinaulate

AuPn

Solomon (2011) n&1991 N1sTaRWAT8gLTInA (Consumer purchase) Aanas

&£ o

3 d‘ = é’ 13 ¥ a <4 v a dy
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& o a
Tumeunsindulatarasguilng

G. Belch uaz M. Belch (2012) nan1dn fladeugulunisiadulagesesdiizsing

v
as s

Hany 5 Tuneulaslduanslfifuatradudunausauauning 2.8 salild

d & ol A
iy 2.8 dunaulunszusumssindulauaguilng

nsUseiig

/ P mrdszifiuna
N masindulade . %
nNLASnH UAINTTD

| mamsemingia @ NITUANM
toymn . tays

A Adapted from Belch, G. E., & Belch, M. A. (2012). Advertising and promotion:
An integrated marketing communications perspective (9th ed.). Boston:
McGraw-Hill Irwin, p.114.

1. msmwﬁ’nﬁaﬁmmﬁ (Problem recognition)

memszuintetlogunifatuieduilnafiunnuunnsisetrasudnresaniozue
faNAR (Ideal state) fuan1zuieAiluaga (Actual state) Fansmszuindatioymnily

ansaiatuld 2 guuy Ae
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1.1 anzusanuiiuaianas uadnzuieganARSInagviLAN (Need
ye 1 90’ o a ¥ a; ] & ¥
recognition) 1w satniunsm dudnliliarnsnaeuauasannusenisld daanu

v =4 1 = 4? <3 ¥
ABINTT YiTaANUTTaun Insle) i sy

3 aa [ & 1 ] ] [~ a
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1.1) AuATmMuA (Out of stock) nsaszmintiailoymifatwiledudiilarlu

tlaqiiunuanade@udn uazguslnasieenistuffainanaiia dalunisindula
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<4 1
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1.3) Anwanilu wazaiuAasnisulasunilas (New needs/ wants) ns
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t
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dy d’l’ a } 2% ¥ a :IJ M v a o [~1 :I/ d’/ 'Y
wananiinsgeduiresiiiilnaiuliliiiaainacndnduduiugu udsieanis
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1.4) RUAY nsaneaTas (Related products/ purchases) N13ATZMINDY
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n:glj v o R ¥ v a | Ly [
FIiuteANsiasnisaefiizinaluanios eaniunisalifaqifu (Current state
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or situation) TlunsaitidnmsaamarnisansziulifLEln AR ang Finssunag
waamnAuAn Inle (Novelty-seeking behavior) PflAa1uumnsingsanas @udn

winnaweldagifulsean

1.6) @uATbual (New products) mMsmszwindatlymiauisoiinainnishisiauan
as 1 b7 &K l Y a d} o = % ¢=‘.
winnssulual lhgnata uarhsgaanuaulagediiiing dainnsnainiuiaily
nsuuztindudn virerFnaslmig Winudislna ieiidilnaasldsadulaladn

¥
AueINANEBINsAUAIY vTelal (Solomon, 2011; G. Belch & M. Belch,

2012)

2. m%‘tt’a‘l’nuﬁ’@gﬂ (Information search)

Ju gy

k23 g’/ a é’ dll ¥ a ¥ &
nezuaunslumsuamdeyatiuistuilediuilnasesnisdayaiiiieane uaz
winzaue Wiianisindulageiaumaauns (Reasonable decision) wafiislng
aszwiindstlymilunistedufudaiuenasrldussmdayaiuduiianizianzacluumes

v
o

Aae (Marketplace) &uUANTHLLAS (Prepurchase search)

unasdeyaausauiveentéiilu 2 tszinn Ae
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2.1 unastiayanelu (Internal source) %qLma'q’l,ummmamé’imganfmiumm

o

1 43 19 Lk 9 Y a 1l :// IS b %
ulnadudentuagilszaunisaiiaundsesdidlnn Tnousazauiufiaonug

e

NefLRudvainasTialuanumsesa suiunisinduladssnanaluaniu

NN TUNTUs TN aNA A NLANANITBIRT A LA LR LU sE LN

¥ a

2.2 unssdayaniauan (External source) fL3lnAazussavnuvastayaniauen

k1l

[l 173 P d‘ -1 v
lunalamn UAARTAUUIIN NTALNDY sy

¥ a

fiislnadnazGauiudranuszaunisalneuntia (Prior experience) Wiaaau

1%
o oY &

¢s' [ k4 o G| Yo Y 1 L 2 . dll
NEANUNNLDYA nmuumuﬂnﬂunLﬂugmﬂm:ﬂmmﬂum:mmmu (Passive) tUBINIAIN

af

Plullaqiiuimainauans@uduinunswanuatagUiulidasflunislamon vie

0 i
a

nsdaiasnnselugluuungeg sadu@sdiinnisaaiaiionldiuninlutlaqriu (Assael,

2004)

3. msisziiiunnafan (Evaluation of alternatives)

v

WU lUN19UssLfiuNg (Evaluation criteria) tii A9 2au@afis lunsiaduias
a v a v . o v I P o v & o
1AUANAET AINRUAIIIRSIRUAN IMuRndulan N Feudauii udaReninng

deasumnguansuziulsslenlldaenaensdudn (Functional attributes)

Ansaneurililun1eingula (Determinant attributes) Ae AmdnwuEAgLFlnALY

a

ol o

lunmsmeauuansvszndneamdui Gansgniminnisaananssazinnifensygunis

o

Andulavasdidinn Ae

1. dnnismanamsainauuansilaauluiuauinsuzseIndusaes
dl = o o % d’

mulee iU AU g

2. inmemampaslifeysiaanadesiunisindulateresdizinawiloududie

¥
%

AFINENUNN
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Waislnaldszyngumadanasduiiléfunisiansaun (Evoked set) wdaiu A

azmnstszifiunmdusidlunna@en (Alternative brands) (Solomon, 2011)

J. Paul Peter uaz Jerry Olson (as cited in G. Belch & M. Belch, 2012) na1991 1l

©

a

3 4’:’ 9/ <4 a i’/ a o« : ' Y a a,ll
U5lNARLNINTTRRUAN m"ﬂua‘m@uummmﬂimumimmﬂn@ummcﬂuﬂnﬂ UBNIINU

e2

v a

fuslnafaudmanazldiuainnisiiinadudi uazudniseanidlu 2 Uszinn el

y < el g Y QI i a
1. aaﬂqxiﬁiuﬁﬁuqmﬂixtﬂ’ﬂﬁ (Functional consequences) A &ngL3lna
amrsodudaldludiglsssu dugnulsslumiarunsadusasls (Tangible) it

SATNR AT ANANT A LT us

y <l Yoo ¥ a a v I A o ady a
2. fanazlAsumulninendana (Psychosocial consequence) Aa &figiizlng

dudalilwdeunsssn WuanulssTonildanaunsodudesls (ntangiole)

ANFandouyanai lalidud pouTeudiuynag udy

s v v
nslszananatayadusuduaniiudsslenildans warduamnuiunauauas

1 2 o
AUBITNIAIINSAN

o Ruaniulszlamdldaas (tiitarian) acldnagminisdsafunuunnidnemue
» .pe A k7874 s 1% ://
VANITIANZAN (Attribute-specific strategy) Af qz’lmfmgmmwﬁumuuq Tuns
Uszifiuns@udn aviansanainaddssnausiie NazedranBaunfiauiy it
dy = a 1% [ %’ o '
VANAETaTn e1RasiFuLTiuaeensdudiann uasiaiintiu nsenusentely
vinslngans Tugdausaia dnsnissegannuifagega Anumuniu uazsan s
v o v v 4 240y . ¥ & '
o FumiiumIuasuaiaNgan (Hedonic) avldnagnsuuumumuanny

(Category-based strategies) A8 aznamnatnuiiunmsusinndnfiazguandou

3
o o

wuudwArnuiulsslenildaeslnenduilnaazdentassAudduiulsraunisal

A a d' d' & a -4 1 e v :"
mmummmmmuuw%mmal‘wmmmmgmmumnmmaumuu T
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drydnwnisine anludiudrdnylunsaivanudssivlasensdusdudniug

wnndutiuluGesresnislidayaiugndi (Assael, 2004)

4. msﬁ‘fmau"lﬂ%@ (Purchase decision)
&
ﬁ?ﬁume’lﬂé’ﬂ (Purchase intention)

G. Belch taz M. Belch (2012) na1991 tategaana i lunssuqaunise

oA 1'%

(Buying process) giislnaazvganisdumdeyaitatlssiiunisdansesngunsdudng

U

=

1FFuN1sRaNTaU (Evoked set) NAINADAARDINLANNERINTVRIAU waztinligdanu

& i
=l

¥ ' v
3lada (Purchase intention) Waznsindulada (Purchase decision) luhgn Fatlutunan

See

] v 9
¥ A ¥ =3

:.:4' a 9 d‘ d” a o a | 1 as ) Y oa :’/
nguslnatiuunlluiiazganma@uiladudwilsednsuivey anualatavesdiiilnaty
Auegjiuusanszfilunise (Purchase motives) FannainAmaNEE (Attributes) uaz

ANBUTIANIZAY (Characteristics) 189n31duM Nt neldinsRasun

@anANBIIL Assael (1998) Nlsnanadn diadustnauarsmdeys wazléinnig
Usziliunsndudn (Brand evaluation) wdaauflunaliianiusislatenamn (Fafivsnglu
weuni 2.9 lunthdnly) Tedi3lnaazdasidnflanalafussiunaianda (Level of

expected satisfaction) A3 u@aNTENTzUI9ANAT1aTE (Intention to buy) WATNMFTAAES

v v
o o

(Purchase) HUNTLaIZ ¥R UNOANAT HIANNANTZeZI9a19 297 A Eelag aauliEs

'y
P

srazinatTesduiuiingzuunsinaulaiidudau (Complex decision making) iaduiu

Y a

Huslna Sedanaliiinufisuwanedsznag (Greater number of action) AELFINAT

3/ ' d‘ d” = a 2&’
uualuulunisua ANBBNNINAUNNITTRRITIRELNAUU
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= a & a
Ml 2.9 nsEurUNIIMsinANAsladarasduilng

ANGIBANNS :> NIUANMIDYATRY msusziduman
1i3lnA :> AuAdlaRansn

ee

Yo ¥
ANAN AT

Aun: Adapted from Assael, H. (1998). Consumer behavior and marketing action. (6th

ed.). Cincinnati, OH: South-Western College, p. 88.

d” o ¥ 3 1 d‘ a é’ as a ?;/ dy
UBNANY Assael (1998) Elﬂiﬂﬂ@’]')'ﬂ NTTLAUNIIMAATUNAIANLAAAIING LT

uantiuasanaauls 2 Usenis Ae

1. M3aa34 (Purchase) Aauiansaeasniufosdianuden e (Link) se91919
v X , g o o X
AMNRAeLRTe (Intention to buy) LALN19TIARTY (Purchase) tNATU LUAINIRINTTYZLIATIAN

) dld :’z -3 =3 d‘é’ = o a a;v b 7%
doanimnsslataaulifessezinaidessuiuinssuaunissnaulafiduden (Complex

decision making) {iaTuiugLFinA Jedenaldifadjisemanetlsznns (Greater number

s
oAy oa

H k74 ¥
of action) NELFlnATLWs TN luNsUARSRENIUNNBUANTTRATIR TR AT

2. mi‘lﬁ%@ (No purchase) Greenleaf az Lehmann (as cited in Assael, 1998)

TduaadliiufamguauunlssnisiinliiAnnnslimafatudesielui
2.1) ansurildadousianldreunisiadudn

2.2) lfinardnslunisluidandadudn
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2.3) fradnmuesazsindulaiefudiin vieganiudenmuniwlis @aesiannsld

Tadlef
2.4) Feansdeyaiiaisiuiuaiududn

2.5) 708uA1anI1AT viFeseRuABUTareR NN NAITIaNRazTliRnIN AN
=l 1 [=f ¥
visas1Agnngn 1lusiu

¥
o/

Tudnaesiadebu iU lnaiaanusslatanduiiu Lafferty uaz

o =

Goldsmith (1999); Amos Waz Strutton (2008) Na1991 uslnaAnIiAwAGNG was 1A

° v

awlafudeyaraiiiudiniaweRudnidideide (Celebrity endorsement) taniinanuiie
welasiadayadnnannuatunsduiilsifuainmsinaue uazdenaldfinusslagans
&ungamnludag Shafig, Raza, Way Zia-ur-Rehman (2011) wudn 1144t 3 Usznnsinali
a i’/ dsll v a o dy < o YV ' = Yo ¥ 44‘ o
NaausslatevasdiiFlnaiifielli fe nsfuideyatinaisielfldfunnufinasdy

AuAa29LEnA (Consumer knowledge) nsunauadudnlneynnaiiidedas (Celebrity

e3¢

endorsement) UAENNTBBNLULIFUANHNIUFTAA T 89AUAN (Product packaging/design)

aamARBYTU Wang 4az Lin (2011) Alina1e91 nsfuideyatiaansaesnm@udidaany
14 o k% Y a [l v f/ d’l’ = ¥ R = o

aanAneItuANNARINNTTRLLT InA dandenaliiinpanusislagens@uan ldidumaani

uananil Baker uaz Lutz (2000) Mlsnanadn dediilnanannuitanalaaindaya

1198199 89AAUAAIRUDIRaIN1TaInNs T (Advertising message) WAt e

[l
=

denaliiianaunslageluige

5. nﬂiﬂiztﬁuﬁaﬁﬁanw%’a (Postpurchase evaluation)

nezuaunssindulagevesfizlnaiuliladugauinisindulate uwivdsanni

v a

frstnalaldaud uasuEnasldudniuddidlnaezdwinnsuBaufisufsanssannaes

a

&A1 (Product performance) fuANAIANdIe9gLEtna (Consumer's expectations) 189
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Jaanunsam WgiElnafinranianala (Satisfaction) wzeliiienala (Dissatisfaction) fu

B 1 1
o/ s o/

a £y = Y a é’ dll = s a e v
aguAiy Anunsnalarasfilnatuiaruileaussoninaesduinaansal fusinisls
= ) =S i a ¥ a 18 v a :I/ a é/
Weuwih vraninadianaIandseediiing douanulinanelasesuiinaiuiagu
&I a % @ o 7/0' 1 o ¥ o dl
\eaussanmaasduiansalfifnaslidnindnanumanisaesdiizinn denns
dszifiunaudanisiarudtlaudrAguin deasainnisllaiasresdusiiasianing

v

Aan177e91 L UIAR APVAUANNANITONME LN aNLA AT U 1R A UESINa1a

dlunduildfunisiiasan (Evoked set) uasluusiduduilnasriadnluawnan

v

a} = L3 d‘ a a o & =@ g
guflnaipafidszaunisndifaaiunainaudaudnisaaiu@na (Cognitive

dissonance) aun13an1saT] afiazvinliaoui@nAudeslasnas laafiislnaaz

9
g ¥

weneNNeIMIgNaratiuayy Wiedenduduauantiuresnuiinsinuaendeduin

a

Uszinmibuilunisindulangnsesmnnrasugs uazusnainifudlinadineneuiaziiniy

+ H
& o

a a & d‘ M v d’l’ i’, & a‘ a d' ar
DHANLNEA @onuﬂumwmu‘lmim@ﬂﬂmﬂ TINMINEVETNNTBHRALWNLANIND AU VA YU

= 1 9 dl o % d‘ P d’l’ d‘ as v o
ANNAATBIRN Y LTU mazﬂ@mnmsimwmwmmnmmm'ﬂmuL@anmmwamuwumsmmu%

2RIAU (Schiffman & Kanuk, 2007; G. Belch & M. Belch, 2012)

a r % v o o
woRnssuNsAnAUlAdaraIduilng 4 dssinnmunan Assael

uananil Assael (2004) Mutangfinssuaasdidlnalunissndulataneniiiu 4

Usznn (Four types of consumer behavior) An

v a <l et o o a o o v <« a ot 1Y
1. guslnanimenndulanadududauuasiinnunninansn@uan (Complex

decision making and Brand loyaity)

o

ludowresfiFlnaniinisin@ulaiadududen (Complex decision making) 4nag

TutlszinmnisFeulaeldifoyayn (Cognitive learning) TaadiisinadiasinnisAnraunis

o

fndulate (Think - before - you - act) Haanufeaiuiufudgs
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2. guslnandianuinsasans1@uA (Brand loyalty)

o al a v o 1 ] ¥ dl = b %
ANUANARBATIAWAT (Brand loyalty) 4neglunisFauiainnismeteulareadain
(Instrumental conditioning) TneTun1LATNLTINI9L9N (Positive reinforcement) %ﬁm@gj

numquw'ﬂwmmuﬁmﬂ AARTAUAT LAZAUE TTA98(FaIN9ETULINNNLIN LA

v
o o o’

= 9 d’ o é‘ d’ ° Y a e d’i’ %’
pnianalavasiislnaiifatuiuduiladadrAny i lifangAinssunisdatn

<4 k5

(Repetitive behavior) iesatnifluanuiasduresfisina (Habit) u #e fiistnaazldnng

Y

fansuisadnteslunisinduladelave Audlszaunsalnsldluefntedidlnaianam

durnduiluasinafas

U

b

=Y

d d J
3. uslnanNQagnans @uan (Inertia)

o/ Y a d‘d o d’ o ° 3 =) )
aﬂﬂm:m@agm‘lﬁnmmm:mmmmmmmwum (Low - involvement) NNMTWANTEUN

%
A o

dndulatelnsendedeyaiieaienin Gedudngn mezlifessadulanin uanannil
v = ¥ :I/ Q Y Y A =3 v v < L2 < ¥ a -3 S d"
MesduAuamnsai igisinaianelaliudinewdntieaiinu fiiilnafazidanda

o) % i’, dl ) 1 o A dl Y a s y d”
ASEUAIUTITINIIANANRLLLINABNAN (Spurious loyalty) Tt lnainazdsde

guinuueeulasl W2 ANNEY AINTIALEY

d‘ ' o Y e 1 c3) = v d!l ° .
ANURBETARRTAUAMARdTiunsFauiainReulanisnszin (Classical
conditioning) twazguFlnagnuasdniudfudrabdanlifinounaasiuiunsdud fnls
duduilnanedluantuznlinszfieiedu wermeuausssadaildde uanainildainnig

ToRUA WLWT’]“’ﬂ’]TTﬂ’Q\‘i’Q’mI‘NEﬂM LL@.»N‘II@&I@LﬂﬂQﬂUﬂuﬂﬁLWﬂ\‘lu’ﬂﬂ‘HQ mlAiaauAn

T Aﬂ =Y % a 17 [~
FIAUBNAINII0TARUAINNATIRUA LSz IMUA LS (Assael, 2004)

Solomon (2011) na1991 auuaNLFlNATANRRL T AEATAUAN LAzIAaNTD
a Y a ?; % f,’ ' 2’/ tﬁ' ¥ a IS v v o k7 P d’lj = ¥
AauAsintaataTdesangiisinaliusansiutiesiarivdaysvetansdudn
u edalsfmadFlnelunguilfannsuasuanamauiniisedulszanld dnm

Audnlmai finmsinfanssudaudiunisaana (Promotion) fiaula luunsemsunssuFean

©

a '

1slnanasunsAuanlddneiidn Brand slut

o4
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ﬁmuﬁﬂmﬁfiﬂmnmm“/'is:ydﬂﬂizam%mmmmﬂmwmw&uﬁﬂﬁgﬁmqumm
e Batra WAz Ray (as cited in Assael, 2004) fiannaudiudn mﬂ%mﬁmwmﬁ%ﬂ
&u@:ﬁﬂﬁxﬁmmwmﬁmﬁugﬂuﬁqamn wivdsanniuditnaasiipifaaiududinas
%um@umm@uﬁﬂﬁu@qLi’lunulﬁuﬁmu luanuzi Hawkins waz Hock (as cited in Assael,
2004) SimmLﬁuqumﬂ%ﬂw‘imwmﬁ%ﬂ &um@ﬁﬂﬁéﬁiﬂmﬁmﬂmﬁjummmu%ﬁa

AuAnlsdnenAuly

o iy o o
4. QuFlnaniinsandulafanna (Limited decision making)

mshiidudludeanmnenai Wi lnafiansfauulasandudnilded iy

Y v a

Uszanumaaas®uAlud drdu3tnaiiaanaieamimn (Low - involvement) fianaazinly

U

nwasaslidudsialuiilesunarnanneenniouniiu (Curiousity) Tnagiistnaazinnns
v ' v 1
suilivasdudidulaaFaudisuiunisilimasesludusi (nitial trial) Wesaindesnis

sasldnsfudludquaniuiieannm@udninuesldaifluilszan (Variety seeking)

wifdmsdnfulanidninazianuneadesiuniseuilealdidann (Cognitive

[ )

learning) uagyzlnAsinazidudefudeys (Passive) uaiiednenfanunnndn wsnzdn

Y

© ] o 3 o a2 d"l’ r.“ o 2
duslnaiimsdunaudussinsiuasindulataiieinuasldy

a LY

] égll 2 < (3 aﬂl < <3| s ]
U?Iﬂﬂﬂ@lllu ﬂ"i:ﬂ’]"ﬂﬂﬂu@“ﬂqﬂLQUi‘HWLW@ﬂQWN?’JﬂL?’JLL@tLﬂHﬂ’]ﬂNLﬂHL’J@W (7]

e

4’ 9/ d‘ @ = 17 24 o ] o v d‘ o o 1
www.google.com Tedayanldnnaziinuadrandeiuluusazns@ud Tetladesongnn
nliiRaAmREaRua mszdrdiidlnadiuinazldnmaudlnudlifiaouuanseiu
TagtsAannisdssdinvsenFaumiauluusaznsdum

=

Bruskin (as cited in Assael, 2004) WUINRWANTANIALIRUAT 111 8N 3y

& a

diman uazingda fiislnasansnlfeunmduinldnsen uaznisiguslneaunngens
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' a

! 1 174 v
Audrauuanananduiinuesdeiulszadulilfiiaananuldnela uididlnaud

faanimaassdudineanuilumivingu (Just to try something new)

lunszuaunissindulatesasdiizinatiu Wuniasdanfidonluntsiaduaesizlned

fasialilil Aa
o & o ¥ 1 4 9 o a I .
1. w’lmwunmﬁzymmnmfa'ama’lﬁ‘ NIBNAINN MQQHW?IMWQMTWQUQW@ﬂﬁﬁii
aaa 14 [ n; o = ¥
2. Lﬁ"‘\ﬂJ"Jﬁﬂ’W5‘1‘1m’1TLL@')\?W?T@N\J@@E’N%LHB’Jﬂ‘l_lﬁli'muﬂ’]

3. ;AN sdssiiiunnsdenadslsnaunisdadulade

o 1

nssindwlagetivdiianudnduetrswndmiudiiina lugaffaqiiu Wasainnis

P~ a4 A 4 o Ao o o 1y o o 5 v qu
HNNIADNNUINURTE sﬁ\‘i@\?'ﬂ@qL‘Llul]”lﬂﬁ/]?!ﬂﬂ@ﬂqTWﬂqﬂqﬂJﬂqsﬂ’ﬂH@LﬂﬂQﬂUﬂ?qauﬂqlﬂ

] 1
=l <4 s

% < 1 % d‘ Vo = % ://
Ifunfige itentmmsnuedselomiludhunmnamimisraglifuannasdusii

3
€

1
=

TunsAneideaiell wwAaduatunsdedulatevesduilnaiuiudniuiladed

@Aty miunisusrandniuinienisaaingesnsdudeiesiuiiaganw iesanndd

a i P pr = 1o 1 ¥ aa v oa B o
ﬁ?ﬂ@Lﬂiﬂ\‘lC'mLW@Q%J‘IWWNﬂ']ﬁ‘LL’D\ﬂluVI’Nﬂ’I?ﬂﬂ’]ﬂﬂ’ﬂi&‘ﬂ’]ﬂ@d LL@tNﬂuﬂ’]Lﬂﬂi‘MN‘V]ﬂﬂ AU

Q

v =)

dms&uAn laganisaanznguithving wazadwanuianalaldiudisinalfend

K]

vod o Lo X -— N B
wwaliniazifiaanusslade (Purchase intention) AS1AUANLATRIANIEELNN LazN1g

AndulaTenuun (Purchase decision) Telutlaatuilifug adialnalugudnandlunis

k)

Q
1 1
L <

indula (Consumer centric) Usznauiuias@udLATaRuiagan wmainuaeng

¥ 4 Y oa

Audnandumhaluunsinaiadudn (Marketplace) Asiluiladadr Ay liduslnadl

3

o =l a LR 7 =8 g 3/ - o [ dl =1 ¥
ANuinaRensdudtiesas Audluntihnaesindseaduiusniesnisnaiaidiusas
Anmdnwauzresdisinaluwsiasdsznm syduanuifeniuiefiagléinnagms viienads

nmsUsrdiuinianisnaiaieaineanisiuf mnuitenela uaziianaussladaniuun

1
=

luinengn



78

a =l s a
5. WUIAALNLINUNITATIIATIRUA
AMNUNIEURIATIRUA

The American Marketing Association (AMA) @l AMTiENNAMNMNIEI8IANIIRST

+
¢ ar g

a v v - ~ o o Ao e
AUAN (Brand) 1’3’3'] TP, TIHACLRYA, LATDINNNEY, ﬂﬂ&lﬂniﬂ’m ﬂ?ﬂ@m@ﬂﬁm:ﬁm@qﬂﬂ&l SINT&LQI
e 1% < a a 1 9 0 1 d' ] .
’J’lmuﬂ’mﬁ“ﬂﬂﬁ‘ﬂ’]?‘]lﬂdLﬁ"uJﬂ'J'mLLﬁmmw’mg@’mu’]mﬁﬁl@uﬂ @ﬂ’]\'ﬂ? (A name, term, sign,

symbol or any other feature that identifies one seller's good or service as distinct from

o/

those other sellers.) T4 AMA N&1991 AfWAUIAENTBIAAUAT TN AL TUGA e

v
o

(Seller) waziinn1smaTm (Marketer) T4AAUANUAITNAZUAAITIANULANFNIAINALDS
waflunisnilasnuwalunain@uin (Marketplace) Faflunistisuananiniuiass (True

value) 193 AUA LULUBIAAIARUAT (Marketplace) (Schultz & Barnes, 1999)

Checco, 2005, 2006; Fritz, (2011, as cited in Prindle, 2011) gialananalddn man

T

AuANduNINNgI8NIT AT AUAT UFTBNITUARAIRUAT HINNTITUATNRUAESE

1
a 5

ATaUAQNINYNEnatlineeivesAns lidranduliedes Sausssn viiaauAmdnaes

q

{ 1 1
o

& = ¥ dl = v <3| o ed = 1 o 3 ! o
WNANTBNAE sﬁ\?ﬁl?’]ﬂuﬂqLﬂuﬂ’]i‘@ﬁ“@ﬂi’mﬂ\‘mwﬂ’)’mtﬂﬂ’)"ﬂ‘ﬂ\‘iﬂ‘l_l’ﬂ\'iﬂﬂi LU IBNURTIN

-dl = oA o s ot v
TAREN LAZATUENNANTDIBIANT LLUGY

= o =

wanaINt Aty Menads (2547) IEAAniaANT89A191AEUA (Brand)
v '
1¥dndatl Aa Aerdudn (Brand) wanetls &wd viseusnis viieuwadala fanaunsosinli

& 1 ) ¥ 1
&udn 1Fnng vizeuwIARWT ansnindeaisuarianisaanald wananiiieven

LI |
Q@ o o

A (Brand name) dafludsidAtylunsuananuuansngszndng duda Winas vive
WWARTW

ASVAUAN (Brand) annsainasieyunesaasiilinafidsedudn (Product) 1dating

faiau lnansnBudriinanssnusieniauafisediilng uaznisfudrasfudinaieafuiud

] v
] v a Y a Y & v ooa

nfurlnainazuesdudiianiunmduiiegiane Fansiuindidlnafisadudniudauia

v v
os o/
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= 12ULTR
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ATAUAT
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Aun: Adapted from Aaker, D. A. (1996). Building strong brands. New York, NY: Free

Press, p. 74.
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Ann; Adapted from Aaker, D. A. (1996). Building strong brands. New York, NY: Free

Press, p. G.

AINUHUNINT 2.11 289 D. Aaker (1996) lduanslfifiufeesdlsznataasnnin

F15AUAN (Brand equity) TeilesAsznausasialuil As
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1. ANATERING LUATIAUAT (Brand awareness) ABNMIFUSReAINLTIUNSS
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< = ¢ ¥ [ ' 1Y
A191991 2.4 N15LRANBIALSENAUABIRTIRUAT LUNITRTNAMAINTIRUAN

o b=l d L4 | ¢ 1 1 4
LNUANITIRANBIALTZNAUABINTIRUAT LUNITATIIANMAIATIRUAN

1. ANNTIAT (Memorability)

awsonszsuliiianissean (Recall) uay

ana (Recognition) ATIAUA LA

2. AMANKHEY (Meaningfulness)

a1:170459AN N TeN e A uRT R UAN 1S

3. AMNUWA LA (Likability)

mlidistnafandinsdusdacuiiuiing

#ALuI wariAnunaula

4. 158968 (Tranferability)

annsniravesdeysrasilssinndusn

(Product category) 8ndiegslnals

5. n9Usuma (Adaptability)

=

RAnuEaneu uazarnsadiunlaaulidn

[ b2 W
fuaninundan s

6. nnsunilas (Protectability)

QNABNANNYUNIE UaTaNToudeduiy

= 1% dl 1% [ Ls
AIEuAEw lietnsanysnd

A Adapted from Keller, K. L. (2008). Strategic brand management: Building,

measuring, and managing brand equity (4th ed.). Upper Saddle River, N:

Prentice Hall, p. 178.

AN 2.4 384 Keller (2008) flalauansliiiingt aedsznauvaanszusn

(Brand elements) Wi lunsafquAtamdudirasasidautlsznaudesialli Ae

1. am1s0aianisiuf svanda (Recall) uazaman (Recognition) léine
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2. Hrammnesefidlng uaztindinlalifiilnaaulansaudn ansnsadramen
faynvaslazinndudi (Product category) insisdiilnald uenanniigautlsznauaasms

o

AuAndedasanunsagziauyadna naainsdudn (Brand personality) 14andas

3. inlidunaanala uazinlddiistneidndinsAudrdraandlufing unaum

warianuiaula

4. annsadesielifeAudnsznnaug (Product categories) avfuayunsrenems
AU (Line and brand extension) mummﬂmmiﬁmmuﬂmﬁ NEEUENNUIZTIINT UAY

fegluimussuiuansraiy
5. faudiavgu wazarunsadfunlasulfidnduannuanden 1y

6. gnatasmnnguang uazamnsudsiuiuns@udiau Weesauysal

NFENTEAUAUAINTIRUAN
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Aunulunsudnnsndinisaransduditul naslinagmslunisdaansnisnann
(Marketing communication) WudnfiaaugrAtyidaainlinszuaunistana s dus
Uszauanudiiadeanszuaunislunisieansnisnaiaansnsainigusinaiinnudila
a o v a a v Yy a X .
waziianilufFasresnnnaenadesiulunistetansmdud dRunnisdu (Martin,

Stewart, & Matta, 2005)

o
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fogl (Bottomley & Holden, 2001; Volckner & Sattler, 2006, as cited in Volckner et al.

2007)

Braig Wa¥ Tybout (2005) Na1291 dusieaneanutnsinisiasimuaenndas
vdumianlunBuiuan uazamisnainamiaula uazarmgniulduiizingd

a 1'% 4=‘ a Y v
um%umwmm@@nm‘luuim

= o d’ 1 o = b9 :

flifadunanesznisidenasianissaniunisaenaamaui lunguaaiativne
(Target Market) adudadryninaliiianisuesdy fie nsfufluanusenndasszudng
AuAninlunsAuAnan uazBudiudnaananlni (Sunde & Brodi, 1993; Nijssen &

Hartman, 1994; Bottomlet & Doyle, 1996, as cited in Martinez & Pina, 2003)

%

WU lnANiAuARTiARansFUAMAN (D. Aaker & Keller, 1990; Milberg et al. 1997, as

cited in Volckner et al. 2007)

WNULBIATIAUA

v e a v ¥ a

winuiresns@uditiis (Brand essence) unsldamuanAunsdudineduilng

Failuya@nnn (Personality) T89ms1@ud uaziiuresnsdudilinsiavdaelinsausn
a ] o 1'% d; di k73 o f 2 = v A
MinAMNUANANIAINARUAN R IWadngRata nisivuauriuwiresnsdusiAsnis
¥ Y A 3 < 3 a 1'% i [~ ¥ ¥
riasn st lnaAnguidminaseatiugudresnmdudasandnduetnels uazses
wiladnudnee (Attributes) 98amsndudnfiaouiiaadaadentasiuanilssTand
(Benefits) 324m218UAT (Aelsngluununing 2.12 Tunidalyl) FeseeRasaunliman
AnauiRreInsduiandaudaiuyainnweesns@udn (Brand personality) wia 'l
4

warpnuaniRrasnsduiniesenluansaaiennusgalalifudiiinaldviel

(Arnold, 1993)
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d 1
NINWN 2.12 ’ﬂﬁﬁﬂ?%ﬂ'ﬂﬂ LLﬂu‘ﬂ'iNﬂ‘i'lauﬁ'{'I

' a 1%
UNULBIATIAUAN

G DTN P VAT

AANLTHY8IAINRUAN

An: Adapted from Arnold, D. (1992). The handbook of brand management. London:

Century books, p. 28.
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F1uziNay (D. Aaker,1996)
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(Schiffman & Kanuk, 2007)
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nq‘umum%mwLﬁuimm‘luﬁmnmm:mwmmz’ﬁ’@uﬁﬁﬂﬁ NENABE NN
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[NanAel (Schiffmann & Kanuk, 2007)
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aanlildaamurieasswdudi nsaunseuauddy aonunszuinfluns@uan (Brand

conscious) waxnaiiANANARanFUAT Y (Morton, 2002)

wainssumsuilnauaznisdanlderasngaiaiuaisdung
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o

ATy HeAsAs (2548) liutvdssinnresfiizinanguiaaiduane1idssieluil
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ansneh 2 Tanuananans1Auallussazeiias
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Aulaluaisdunaus (Bakewell & Mitchell, 2003, as cited in Gupta, Brantley, & Jackson,
2010) wananil Tomkins, 1993; NAS (2006, as cited in Gupta, Brantley, & Jackson,
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AISI9N 2.6 m'mLtmnmwmmmaLs%umn%mmLu'ava"nu'nsflun'\suﬁnﬂﬁuﬁﬂ
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tatuaLsiuLand
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{asdaunininaziaantidlnadufiann
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1. HdRsINsueEinF9ge nFandnAuLes
udanuen (Alienation) uazliflinaulnddn
Auwaud (Swedburg, 2001; Linville, 2005,

as cited in Noble, Hayto, & Phillips, 2008)

2. faanstdtna@uinieliyanarasdia

T8y (Define) Wamuaudlulas azindu

1
1

QI d‘ ° o I ey
ANNAALY LAZHANEA LUTIRIBININLLY

q

2. lildFasnisnaziisinadusiielau
FORMULDINANLYY (Swedburg, 2011, as

cited in Noble, Hayto, & Phillips, 2008)

o & dw a ¥ d' %
3. dndenTeduANaNITnaTTian
nwanenl (Image) ¥3BYARNNW

(Personality) 199aueunyAAssaudnalsd

3. finfandauiasgnuilanuen
(Alienation) azgnaziatl (ignore) a1N

o e 1 & Y a <y
Wnnisaans IaaddandaeAnsyuan wse
pa@ud bilfidlanwansol uay
LARNNTWIBIWINLINBENIUNRFS (Singh,
2001; Lager, 2006, as cited in Noble,

Hayto, & Phillips, 2008)
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LRLUBLTEUINEY

v & <
R_RLUBLTTIULRNT

T

4. HaudineniunssuandNiies (Trend)
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e AUTaIREN WATAWANEOIUD9BIANT

¥ oa a ¥ t g 1 <t
gean uazamauaniluedeniiiuesineg

v
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= =
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o k2 cll o k% d‘
4. NﬂLLﬂQQMq%ﬂH@Lﬂﬂ‘JﬂUﬂuﬂ”IL‘Wﬂ
HasdunisgnienFauaininniseane
(Pruter, 1998; Lager, 2006, as cited in

Noble, Hayto, & Phillips, 2008)

5. ANUANWIANANALTATIT89AIAUAN
(Value-seeking) tnunIsRansasieaiu
AMNTNIBNANAT LazsIATNATsiasanedn
o 1'% + 9 +
HavnuAnAmNeaualuu Taawanian
dnazAndIn1sidlnedudFeation

NNIRIYUTTEIZEN9 lUBUI AR

5. sinw@reviAnianalalusadu uas

= .24’ a v d‘ v = 1 L7 £ 7
ANTRRWANNAULBIRBIAL AN IR TIas

ﬁzﬁm(Pruter, 1998; Hume, 2005, as cited

P

in Noble, Hayto, & Phillips, 2008)

6. dAvuiiasii (Confident) uazlianela

(Trust) lumsAunsauesldidentiuda

A Adapted from Noble, S. M., Haytko, D. L., & Phillips, J. (2008). What drives

college-age generation Y consumers?. Journal of Business Research, 62, 617-

628.
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msdndean nquiew uarnszuanutitneesdann (Societal trends) et wanwdnay
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Brantley, & Jackson, 2010)
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