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a A

3 = | Y a b4 v % v 1 v
3.3.1. mmmm:mumqumwLﬂummﬂm GLLLﬂWﬁ‘GLWLITﬂW?LL@%LLﬂiﬂﬁmﬁqiﬁ@jﬂﬂqVLW’JFJ"I\‘]QT][P]T’NLL’Z\]Z
o 2 A

aappfesnudannasniiugnén sy uariinnsinenarndniuslusyezena (Long-term relationship)

NN AINN1INN9ULB9sTUL CRM vigald asingls



quN 3: F‘hmu"lwﬁwNam'a‘ﬁ'nﬁumuﬁ"lﬁmnmiﬂ'\izuuu?mim'mﬁ'uﬁ'uégnﬁ'm'fl‘?j'°lumﬁns
(Result of CRM Implementation)
4. WANSAMIUNUADIDIANG (Organizational Performance)

4.1. aguumﬁ’mnizuquminﬂﬂ"lu (Internal business process perspective)
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4.2. yunauNsiFausuazn1siiula (Learning and growth perspective)
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4.4. YUNBIAIUNIFEY (Financial perspective)
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