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Olson and Olson (2000) & liANNunNNs a9 tlgsTaannIatingqdn n13nn
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genssnpagnin T lifudeyauazdsteduintneldinalulatidwenefids  Tag  wadiaed
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awdnnseting (2551) A wuanszuaunsduiiug iy Neaiuwadisdaidnnsatind 136
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1. gNAN ABNINUNNTAUAN 189Ea"ULNe (Catalog)

a

v ¥ O 1

. gnAn dapndsae Wigamne (Order)

a

[

2
3. A1 T3z iU WA (Payment)
4. gnA1 saFUAUA AINHAMUNe (Shipping)
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2.2.1 MOufwnAnssuAALRL (A Theory of Planned Behavior: TPB) ngufjid
naualng Ajzen lutl 1985 ungun19asinadean (Social Psychology) LN
AINNOEINIINIAEMANALEY Ajzen and Fishbein (1980) Tmedluina Taseadng

d’l a a o a dl dl ¥ o a a o d’l
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- Attrtude
Behavior | | Toward the
Beliefs Behavior
Normative Subject Norm Intention Behavior
. — > >
Beliefs
Perceived
Control | | Bahavioral
Beliefs Control

A “Understanding Attitudes and Predicting Social Bahvior” Ajzen and Fishbein,

1980

U7 2.1 Tuang e wnAnssnAINLNY (TPB)

v dgj = a :j/ a
Tm&mwwugmmquﬁgwqmm?umuu,mu (TPB) %1 ﬂ'W?LL{Nﬁ\‘]WE]G]ﬂ??N?.I@\‘]

6 a di/ o dl v 1 dl dl [ a .
Miéi:fﬁl@&ﬂﬂﬂ’]ﬁ‘ﬂju’ﬁﬂﬂﬁﬁ’mL‘?]'ﬂ 3 isznng 1mm ANNLTRINEINLINWE ANTIN (Behavioral

Beliefs) AYNITRNEATLNGNE19ES (Normative Beliefs) wazAN@aineailAINaIN130

TunnsacuAN  (Control  Beliefs) tnafiAa ni@aieaiung@nass  (Behavioral Beliefs)

=
NN

a P 4 ¥ o a S v Mo s
1. ﬂﬁ?ﬂgﬂﬂ@ﬂﬂ’)’mmmﬂ ﬂ’]VI’]WE]IF]ﬂﬁ‘?NuuLL@ﬂﬂ?‘]_IN@‘Vl’]x‘i‘i.l’m nacd

i luNasliAuARNAfaNgANTINTY (Attitude Toward the Behavior)
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S| ' ¥ o°

Tumemsadauvnianuigedn drvianganssutiuudaldnalunisay yana

P Y A Ao aay A a > A Ao a o
'Q:fﬁ\lLLuQI‘HNV]@xNVIﬂuﬂm%iN@m’ﬂwqmﬂﬁﬁﬂuu LAZLHANNAUARNINLINNAY

NAARLMTasala (Intention) NATUaAINGANTIHTIL
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At annnsnagteddeluenninedesiungenaAnssnmnunuls A9

[ %

AN 2.1
P9 2.1 Eﬁﬂlu@ﬁmﬁLﬁlmﬁmﬁwqwﬁwqﬁmmmuLqu (TPB Model)

Bl NILILUIAA NANNIIAE
Paviou and | Asdlakaznisiiwne | - mmﬁﬂmﬂu@ﬂLmu”l.rﬁﬁui’f@g@ (External Beliefs
Fygenson | nisdfusinuaswiodael (Getting Info)) dauasiaiiFuAR lun1sfudeya (Attitude
(2006) awdnnseting tneld TRB toward Getting Info) FliAnANETla WAZWAFANITH

ludnwoenldiudays
(Getting Information)
wazldlifudaya (@ovium

Purchasing)

ELum'a‘i‘/‘i_I"ﬁm,uI@ (Intention to Get Info and Getting Info
Behavior) LL@xﬁﬂﬁtﬁquﬁmmmi'ﬁ’ﬁ@ (Purchasing
Behavior) uazn3iudeyaednguénsds (Subjective
Norm on Getting Info) lsidanasiannnusslalunisiy

k73

23A

[

- mmﬁ@mﬂu@ﬂLmu“l,é’ﬁ*mmﬂ@ (External Beliefs
(Getting Info)) zﬁ'\immﬁ@mﬁu;ﬂﬁ'mﬁumamurﬁ;u
Wqﬁmﬁ‘NLL‘]_lui‘/wﬁmﬂ@ (Perceived Behavioral Control
(Getting Info)) i lARANLla wazngAnssnlunig
fudeya LL@xﬁﬂﬁLﬁquﬁmwmiﬁq%@

- mmﬁﬂmau@mmumﬁq%ﬂ (External Beliefs
(Purchasing)) AaarevauaRlunndite (Attitude
toward Purchasing) FliAnAnualalunsdete
(Intention to Purchase) Lmzﬁﬂﬁlﬁquﬁnﬁumﬁa%@

(Purchasing Behavior) ba¥N1943T019aN4NE1989

©

(Subjective Norm on Purchasing) VL;JZNN@M@MW[%@%
Tunsdaie

- mmﬁﬂmﬂu@mmumﬁﬁﬂ (External Beliefs
(Purchasing)) dw@ﬁi@mﬁuiﬁmﬁumimu@34
Wqﬁﬂﬁmmum?g\i%@ (Perceived Behavioral Control
(Purchasing)) I Tl TPEPIT S I AN & RPN

\AngANssNNI9daTe
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19NN 2.1: QqﬂluﬂﬂmmLﬂﬂrJﬂ@\?ﬂUWq‘]ﬂ’g

‘wqﬁmiummmu (TPB Model) (sia)

B

NIALLUIAR

NANN3IAE

Lim and
Dubinsky
(2005)

ANFSladaTaRUANLIY
fumafinm laald TPB waznns

NINDIARFUIENINANNLTD

(Interdependencies between

salient beliefs)

- ANANNTDVBIFILRN (Self-efficacy) way
AINAINTNAUIEAINAZAIN (Facilitation of
ability) snasionisiuFinaaiunisacuny

Wqﬁﬂii‘u (Perceived Behavioral Control) Al
nan1sfeladatedusunaumesiddn (Purchase
Intention on the Internet)

A !

- A7AUATI (Family) WAZLNRL (Friends) AANAaN

q
' v

#1484 (Subjective Norm) Ndanalifiianissala

detpdudundunediin UATNGNAENEIRINA T
AaviAuaRlunsaedudieaila (Attitude
toward Online Shopping)

- WARSUIT (Merchandise) Aanuinidade
(Reliability) Lazi&un14 (Navigation) @3ualiiiina

o a

eupR lunsteduaaaulal uaznnlfiaanig

paladamaduAuudmasiin

Qe

Hsu and

Chiu (2004)

ANINAINITOUDIDULADFLIIM
LATNNTEANTUNITLENINY
aannseting tneld TPB

Model

- NGNE9BY (Subjective Norm) Ansauzngudsan
(Social Norm) @9nasaiduAB (Attitude) Nazunim
Y A ey a
AMNEA (Intention) Naz lEUTN1TNN9
Alannseiingd (E-Service Usage) usinguansdslu
dealnemgasamaNsdla

PAS|

- nn9fusntYseTamd (Perceived Usefulness) Nng

a

ﬁ*u;a‘mméﬂmmu (Perceived Playfulness) wazng
ﬁ*ula‘mqm?ﬁlm (Perceived Risk) d96AfRNEGANTTH
fazfnAnusclanacldiFinmeidnnsating
- mﬁul’ftﬁmﬁumimuquwqﬁmm (Perceived
Behavioral Control) ANBUZAIMNAINITNUD
Aultsianie (Web-Specific Self-Efficacy) #9644

Winmaauselanazliiznimisaiannieing
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2.2.2 VOEINANITUNITINUELLALNNTAITONWEWABFIIRA (The theory of

planned behavior and Internet purchasing) wqwﬁﬁﬁmu@‘tmﬂ George 1wl 2004 Tna
UENHVBLIIANITANH MO HWOANITNAINUNY  (TPB) Hluwa  uazlaseafieiingiumis

U7 ¥
nouAUN9dsTenIBumeiiin Al

l,/ MNormative ‘-\‘\
-.\ Structure ,l 2.
S lx"‘"\-\ 8
— ﬁ/ L>||I'|| dive
L - T s NOrms |
- \
' Internel \ — __,-«
| |Il|"-|.'-l-l. rthiness - \
5 P ™
., beliels , .
~— — .
- N ..k‘* e
3 - -
‘“:tl/' ™ )
/ Attitudes % '“-h\
| o '| J Intemit
l, Intemet | — \\ |1 srehasing /,-
it = .--""\\ |":IJ|'I‘|'I:I‘1I|'I!-: "' B, e
II/ LUnauthorized \‘\'.--"' e P
'\\‘- use heliefs //' - e //./
A .f/ Perceived

| hehayioral |

,,,.,#".\\E_-L-mlln.\ /

— m - -
-
.\ Efficacy

111 : “The theory of planned behavior and Internet purchasing” George, 2004, 14(3),

p. 5.
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[ %

! ¥
717 2.2 Tuaang e g AnssunIsuNLLazn19degen 9@ umefics

A998 NNUT IR HONANITNNITINUEY  wazN19daTen19Bwnediin

1 N1949TaN19uAeSIANATLAN 4 Usznns Ae TAs9ai19299ngdNE1989 (Normative

IS a c @ . . dll dl Yar
structure) AMNLTANNAULAATIUNE (Internet trustworthiness beliefs) A NN L 15y

ayry e LA (Unauthorized use beliefs) WazANAINN9D (Efficacy) NHNasan1sdsmeni

AULADTLIIR

2.2.3 nMedpAnuddarasnimiagaidnnseiingd laalunaminudniFaniaanu
walulatiansaumAras DelLone & McLean (Measuring e-Commerce Success: Applying
the DeLone & McLean Information Systems Success Model) Immﬁﬁmuﬂimﬂ DelLone
and Mclean ull 2004 Taefiluna dnwoy wazenddeluedaiinadesiuluna

¥
ANANFan1eiumnaTulagansaun A Delone & MclLean prail
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l

USE
& No. of interactions

INFORMATION
QUALITY

&  Relevance

.

SYSTEM NET
QUALITY BENEFITS
*  Download Time * [Increased sales per
= Ease of Use customer

USER

\ S/

SATISFACTION
SERVICE + Satisfaction survey
QUALITY
*  Responsivencss T

A “Measuring e-Commerce Success: Applying the DelLone & McLean
Information System Success Model, DeLone and McLean, 2004, 22, p. 33.

717 2.3 Tuwmapudidaniesnumalulatiansaumeaeay DeLone & McLean

aneuzaadiumanNdtdansnunalulafiansauinAaes Delone &
McLean A®
1. @mmwsﬂﬂﬁfayj@ (Information Quality) ATNINIBITZLL (System Quality)
Lmzammwmmmm‘%m? (Service Quality) Heasanislseuy (Use) AN
Wenwalanasffld (User Satisfaction) uazdanasiasaligns (Net Benefits)
2. m3ldszuy wazAunswalaresflddanasaiuuasiu
3. meldgnideadieundulinisldscuy uazaanuianalaaasdld
Imﬂﬁ@mmwm@ﬁ@g@ﬂ@:ﬂ@ué’fm 1 0R A8 ANNANAUSAYW (Relevance)
AN NaRNszULLlsTnauson 2 §A Ae watlun1snnaiinan (Download Time) WAZAINN
delunsldanu (Ease of Use) Agnsnnaasnisiisnisilsznassion 1 85 Ae AxsURATeL
(Responsiveness) n13ldszuvilsznaudae 1 15 Ae Srualunnsfiafedeans (No. of
interactions) A Nswalaaasldsnaudnn 1 (A Ae  nsdimannuiisnela

(Satisfaction survey) uwazsngligndilsznauson 1 {F Ae  seIBNNNIUREGNAN

(Increased sales per customer)

[
¥ o

AL annsnagthnddeluamsninaadasiulunanudrdaniednu

=

wmalulatiaN781mMAI29 Delone & McLean 16 #amn9199 2.2
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BTN 2.2: QQEIT&@@F‘W]LﬂﬂrJﬂ@\?ﬂUﬂ’]?Qmﬂqqﬂi@qL?"QVI']\‘]@']HLV]ﬂtui@ﬂ@q?@ulmﬂmﬂ\‘]

DelLone & MclLean

v ]
AN

NIALLUIAA

NANNTIRE

Choi, Kim,
Kim and Kim

(2006)

a o a 1o aa
WoANIINIBIANNANALATAIN AN A
NANTTNUFABN1IAALAURIADTIAN Tas I

Tuma1es DeLone & McLean

- WOAN9INANANA (Loyal behavior)
liidanasianismeuduassiasnAn
(Price Sensitivity) WiNEgANTINAIN
l3isinA (Disloyal behavior) dauase
NNIARLIAURIAATIAN

- ANUNINTBNITUL (System Quality)
denaliiungAnssuAuAnG weil
danalsiiumaulling

- AMNINTBNEUAT (Product Quality)
denaWiunginssuaning usl
danalsiiumaullsing

- AUNINTBINIUTNT dana iy
WOANSINAINIANG WATFNTTH

Y

=
AN HANR

Rodgers,
Negash and
Suk (2005)

Anmuansznuaesilszaunisnd (gauas

o =

A1) lunreanladunlssfuasniui

walaaaulail warANdNRUSITrdNg
== o a e

A NanalauazANTnAaawlal lng

14711ma289 DeLone & MclLean

gniiszanunisnige

- ADUNINIANTEUL (System Quality)
WAZATUNINTBINITLTNAT (Service
Quality) dsealFiAnANNNanala
28ula1l (Online Satisfaction)

- ANaesdaya (Information
Quality) dsualfiinAanusinaeeulal
(Online Loyalty)

- anianalaneulal danaliiie

o a s
ANnAaaulall
el ol
BniLseaunisalnn
- grunnaesdaya danaliifinmung

welaaaulall
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AITiU NN9dpAINAITARINI TR LIANNTaTng TnaTuinandnNd1Fan1eau
wmalulatiansauinAzas DeLone & Mclean eadasiu aandAnmalunisgesyulnglng
aaulail Ae uIdERlENNMAME ALUNINTEITEYA ATUNINIBIIZUL LAZATUNINTBINT

1713 M1N DeLone & McLean WALAN ANINIBIAWAN

2.3 szaunsaifeinuxn (Prior Experience)

nsdsteAudnaeulal anésilugesiiszauntsniitiun T
Usvaunisafenuun  Usznaudae ﬂ?mummﬂumﬂ%mgﬂmﬁm’mm (Prior Herb
Usage) a1n Klein (1998) ﬂﬁ‘:@‘umﬁmﬁlum?z&%@muﬂwmﬂﬂaﬂﬁm'mm (Prior Online
Herb Purchase) A1n Becerra and Korgaonkar (2009) wazilsraunisailunigld
Euwﬂﬂﬁmﬁﬂhum 91N Shim, Eastlick, Lotz and Warrington (2001)

o o

Klein (1998) Wu9 ﬂa‘mummiﬂ?\aﬁ@umN@@ﬂ'wﬁﬁﬂmmmlquﬁﬂ@?mﬂﬂ@
AUUN (search behavior) 189N13ARLAINIBUADSIIN Gefen, Karahanna and Straub
1 o vi_a e . =l o =
(2003) Wudn nefuFdndselamd (Perceived Usefulness) aaangeinistansumalulat

(TAM) gnldflszaunisnl (Potential customer) TidsnaliifinAanusslaga (Purchase

'
aa

Intention) wAENNUszauN130] (Repeat customer) danaliRnAuslagaduieelal
WAy Hernandez-Ortega, Jiménnez-Martinez and Martin-DeHoyos (2008) W19
szaunnsnfesnisdede %\‘lﬁlﬁué%@ﬂ%ﬂmﬂ (Potential  shoppers) ;ﬁ@iﬁﬁ (New
shoppers) Lmz;:i"%@ﬁﬁﬂimumﬁﬁ (Experience  shoppers)  Wiatinanuenfieuiu
a3 AN 98 umasiiln (Internet use) AINNATNNTNTBIAILEY (Self-efficacy) N9
FuFdndnelunisldeu (Perceive ease of use) N9fuFandlilszTamil (Perceived usefulness)
AWAR (Attitude) LazANEelATNe (Intention to buy)

Becerra and Korgaonkar (2009) waz Shim, Eastlick, Lotz and Warrington
(2001) WuI Uszgunisaflunissedudmnedunesidn (Internet Purchase Experience)
m’qmﬂ,ﬁﬁmﬁmur%ﬂﬂunwﬁuuﬁmﬂ@mui@ﬁ (Intentions to Search for Information
Online) Lmz:mm%qlwluﬂﬂi'%ﬂauﬁm@ﬂ@ﬁ(|ntentions to Purchase Online)

uﬂﬂ@’mf& Ranaweera, Bansal and McDougall (2008) Wu91 Uszaunisniaes

dumafinm lun1sdadedudndenalifinannuiene laludulas (Website Satisfaction) way

ANAdlaTa (Purchase Intention) wAenril Rodger, Negash way Suk (2005) WL
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= aa

1
yvalal

dszaunisnigednaliiinaanuiienala uazanuinauinndngndilszaunisale

u

patiy  awnsnagihnudduluemsaninaadasiulszaunisnizasgnAnls s

AN9197 2.3

99t 2.3: At lueRmiineadesiudszaunsniaesgnin

AN NILILUIAA NANNTIAE
Hernandez- Anw1ANUANFINg Uszaunnsafyesnisdste v idudTansauan
Ortega, FEUTNGNANIG (Potential shoppers) r;:i%'a'lﬁsi (New shoppers) uazy
Jiménnez- Adnnseindluansousd %ﬂﬁﬁﬂ?mumicﬂ(Experieme shoppers) et

Martinez and

a
v

Fapsausn (Potential

wWiaueui anunsann hianis e ume fiin

Martin-DeHoyos shoppers) t;i%'ﬂsl,m\i (New | (Internet use) ANNATNNTDURIFALEN (Self-efficacy)
(2008) shoppers) LL@xri%ﬂﬁﬁ n19fuidndnelunisldeu (Perceive ease of use) N1s
gzaunignl '?ﬁ.li‘i”lﬁﬂixiﬂ"ﬁﬁ(li’erceived usefulness) iFLLAB
(Experience shoppers) (Attitude) LL@?;mm;T\'i'l@“ﬂw (Intention to buy)
Ranaweera, ANHLANTTNLUD A Nanalalwdulns (Website Satisfaction) waz
Bansal and aneizyAALUNI9dN AunFanadmalulad (Technology Readiness)

McDougall (2008)

1T u sl e @
=S < s
A NNanalaaaaiy s

Yo X
LATAINNAY LT

danalfinanauialade (Purchase Intention) W13
§AN17AMNTDTM (Trust Disposition) wazAaN

TaLLALN (Risk Aversion) lidsualAinananusalate

Castafieda,
Munoz-Leiva and

Lugue (2007)

Anmuansenuresd14h
dszaunisalluluma
AssansuiLlas (Web
Acceptance Model

(WAM))

ﬂﬁi%’ﬂlﬁ’fiﬁdﬁﬂﬁi@ﬂﬁﬂ%ﬂﬂu (Perceived ease of use)
meﬂ’]ﬁuifi'}ﬁﬂi‘ﬂﬂmﬂ (Perceived usefulness) 11
glinfidszaunisaimedumefidn uaziulasdunn
danaliinairuaRaeiulams (Attitude towards
website) 715 warANadladun g luewnan (Future
o .  em yela .
intention to visit) N1nnangldnszaunisainig

Awmafiin wavidulasitas
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;13199 2.3: Aaaluaaninaadesiulszaunisniuasgndn (sa)

AR NIALILUIANA NANNTIAE
Gefen, A ladltlszaunisnd uazaonn | n9fuFinfssTamd (Perceived Usefulness)
Karahanna and | #dsvaunisallududieaulan mmé’ﬁiﬂﬁﬂimum?d (Potential customer)
Straub Tneldngugniseeniunaiulad AaualiiAnAudlase (Purchase Intention)
(2003) (TAM) LazAMLITesT (Trust) LLﬁiéﬁﬁﬂimumimi(Repeat customer) dana s

- Yo X o o .
RapNslataduAaawlal

A o vl - [y p
ANLTRTUeE lltlsraunisniuaz g
lsraunisaidenaliminanausalataduii

aaulan

'
%

2 o dgj =2 ¥ d‘ 1 dgj
UL ﬂﬂmﬂimumimﬂumﬂmgﬂwa?‘wmum Uszaunisndlunisdsde

6

ayulnseaulmiiniun uavilszaunisallunislddumasidantiumn

2.4 amunwaiannsaiing (E-Quality)

AunnEannsetind  Ustnausing Anun nwaesdaya (Information Quality)
ADININIBNTEUL (System Quality) @mmwmmm@ﬁm@ (Service Quality) a1n DelLone
and McLean (2004) LazAMNINU8IAUAT (Product Quality) (Choi, Kim, Kim and Kim,
2006)

AUNIddaya vanele A naesdayaluduls Wy Augndes A
ATUEIU UATAINTIUANE

ATANINTDITTUL U @mmwmmiwumi&%@ﬂ@u%ﬁ 11 AYINNTRN
1491 uazsruLaNNIIRaUALeY Hat19TALE

ATUNIWIBINITLENIT el ArunwlunsWiEsnasgnAuwdles
nsugneduneunsldLEne uazarnanelalumslsisnag

ATUNNIDIRUAT UNET ADININTIBSAUAT 1T ATUNING LATINNZANL
1PN

@mmwmm%’mp (Information  Quality) HATANINLBITELL  (System
Quality) DeLone and McLean (1992) WUINAMNINIBITRLA UATATUNINTIBNITLL U89

nstsniseaulatiiludqulsiinlifldnanala avaanndesiu Sedden (1997) lunsld
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ANASaaamAlulaTiaNsawmnA (IS Success) Nsldmalulatiansaume (IS Use) n1g
Uszifiunalulatiansauma (IS Evaluation) uazilsz@nsnaresmalulagiansawme (IS
Effectiveness) Wud1 %@@mmm@ﬁ@g@ WAZATUNINTBNTLULINANNANTUS atinguLdRse
AnAane lasaulail uﬂﬂmﬂ‘ﬁ Lederer, Maupin, Sena and Zhuang (2000) IRANEA
o) TAM Tuisunaeadules (World Wide Web) wuan @mmwmmfﬁmﬂmwiqﬁmq
sziau (relevant) mmgﬂﬁm (accurate) NITWNNZANALLIAN (timeliness) WazA2NY

a o

psudauresdaya (thoroughness information) denaatinaluadAtyiuniefuiandidseloml

'
2

(perceived usefulness) anva Anituv (1980) flawidn dayandaniAn (information value)
TunanaamAnEME (multi-attribute) avunsndndeyals 5 5 Ae AINYNEDY (accuracy)
NIUNIZANALLIAN (timeliness) AMNANAULNY (relevance) N1999u7AY (aggregation)
LL@:g‘ﬂLL‘uu (formatting) u@ﬂmnﬁ Dutta-Bergman (2004) W1 %’@H@qmmw&ﬁﬂm@ﬁﬂﬁ
(e-health) Thdede uandldannussqelalunsldiules uazpanuanysnfasdeya

@mmwmmm?‘lﬁmi (Service Quality) Parasuraman, Zeithaml and Berry
(1985) 1ﬁﬁwummmLu;mﬁmﬁ‘:mwﬁmafﬁ@ﬂﬁﬂmmu%@dmﬂﬁ%mn@ﬁﬁm@ LKA
miﬂiuﬁuu’}m@ﬁ@uﬂﬁﬂﬁ% TnainisfiasninAaIniANITTARIUANS 9 289n15L3N09
Lﬁ?ﬁlmﬁ@ﬂizLﬁu@mnW‘Wﬂﬂiu?‘miﬁﬁmiﬁmﬂ%ﬁu@ﬂ'wLLwémwﬁ@ SERVQUAL 189
Parasuraman, Zeithaml and Berry (1988) %'qLﬁmm@’mﬁfnmﬁmn’m"mmiﬂﬁﬁuﬁuﬁ
semaagnAALNEINUL TnaddAN99R 5 Fu Aa ANAINIDANTA LS (Tangibles) A
‘Li’]ﬁ‘ﬂﬁ’a (Reliability) n196a14184 (Responsiveness) mmﬁ@ﬁu (Assurance) LazAITN
wla’la (Empathy)

Su, Li, Song and Chen (2006) WL9 piiu?Tnﬂﬁ&%@@ﬂﬂ@ﬁmmu%dwﬂé’%u
AudidaLin1sfifiAnan uaz Melian-Alzola and Padron-Robaina (2005) wud1 ns
13n199nA" Lﬂumuﬁﬂﬁﬂﬂuﬂ?:U'Juﬂﬁ'i%@auﬁﬂuﬁq?ﬂ?iuﬁLﬁﬂi’l?ﬂﬁﬂﬁ “nasFulsein
Lﬂuéqﬁﬁﬁ“ﬂ;Lﬁmmnma‘mmmﬁuﬂﬁ:ﬁummﬁmﬂLﬂumﬁﬁuﬁm@mmﬁﬁw UFunsas
a¥19Retlasiu fe nafuilsziuiefuaanulianaliiugné

uﬂﬂmﬂﬁ Zeithaml, Parauraman and Berry (2000) THARUINIDLLLIAR
e-SQ Tmmm?ﬂimﬁu@mmwmﬁﬁmﬁLﬁﬂmfaﬁmﬁjmLf“Juienﬁﬁﬁwmﬂauﬁwﬁmmmﬁu

sadls E-S-QUAL waz E-RecS-QUAL 284 Parasuraman, Zeithaml and Malhotra (2005)
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waz E-GOVSQUAL-Risk 184 Rotchanakitumnuai (2008) #imunlunadngmaaednig
‘u??mim\a%Lﬁﬂm@ﬁﬂzhmmﬂ%gmaﬁaﬁmmm?miﬁﬁ@mmw memﬁui’mqmﬁm
Petroshius and Monroe (1987) lAANHINANIZNLUBIANHEULINANRUANAL
n3tszfindudn TnemagauniineauAtuans (calculator experiment) WATNIININURNAAR
(typewriter experiment) lwiagan  (Price Range) AINNLANANNTA991AN  (Price
Differentials) WAYALMUITB97AT (Price Position) WL $9ANENHALHAANIIFLEAMNN

293AUAN (Perceived Product Quality) N135U5AMAN (Perceived Value) uazA SN laTe
(Willingness to Purchase) Alba et al. (1997) ﬁm:m?ﬁlqmzﬁummé%@ (consumer) ﬂzj’mtl
(retailer) WAZEHAR (manufacturer) LAY nanduNIag (screening) N1adnwpiTeNdRYALDY
AuAnTindede (providing reliable product information) kazn RiLTRLWALAWAY
(product comparison) Lﬂuﬁ@ﬁmﬁﬁﬁtyiumaﬂﬁz?uﬁuﬁmmma&%mmﬁﬁm (interactive
home shopping) m\iﬁmmmilﬁm@mmw Niva and Makela (2007) IFANHINTEaNTY
fmm:"Lﬁlﬂzgmmwmmmﬂuu@umﬂué’m 1se11n9 (socio-demographics) dun M (health
efforts) uazinAlulal (notions of technology) WUIN AYNUANFNNTBIgNALBN9@EN
mm@%u@g’ﬁumq WATNNTANEN ‘Emléﬁﬁmiﬂ@mumid@ﬂﬁmmzﬁwﬁmﬁuammw WA
pHLaansit wiaziwnalanadnsaasaning uaznieituayulng Leung (1997) Tiinanadn
naldayulnslududiesinedy  Uszdvanazesdudldldfesnnsudgasiauddaaiy
vaau! uazddounaniinann NG ugnaninanlunsinlidanminednseuney uaz
fpnafuinTauserdniedufunanagying

fatie  amnsnagiiddeluenanineadesiuaunindidnnsetindld A

AN9199 2.4
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a

A ao o A a @ a
19NN 2.4: QﬂﬂluﬂﬂmmLﬂHQﬂ@\?ﬂUﬂMﬂ’]WﬂL@ﬂm?‘ﬂuﬂ’eﬁ‘

q

AR NIALLUIAN NANNTIAE
Landrum, Anwnisidsylemiieudu | n1sfalszlamd (Usefulness)
Prybutok, nslflulumanangiia AMNINBITRYA ANUNINTBITLLL ATININYBINIS

Strutton and

Zhang (2008)

U al
NanunATulagansauma

2189 DeLone & MclLean

15017 danalfinannsiyseland wazmunanala

S LNAE

N3k (Use)

AUNINTBITDYA AMUNINTBITELL ADUNINTBINIS
13019 denaliiianisld uazmonuianalasesdld

nsldlidanaifinaanianalaaasifld

Wang (2007)

AnmAndFaresszunlu
witladaiannsatnd lag 14
TuAaANNATANIANY
walulatiansaumaAeas

DelLone & McLean

AANINTBITRYA ATINTNTBNTZLL AUNINYDINTS
13n19 denaliiiannsiufaouen mnuianalaaag

v

Jl4 wazdanaliinapusslandunn gl

(Intention to Reuse)

o Y Y a =3 3
nsfuiAAdena naR NN e laresld uay

q

dqualfinnpansalanaunn gl

Guimaraes,
Armstong and

O’ Neal (2006)

ANEIN1MAGALNNINARDS

A48 189AUNTNYRITTLIL

EWmWIANS (Developer skill) Antouzaag 1

(End-user characteristics) ANHUEN1EWAN (Shell
characteristics) ;ﬂ%‘ﬁllﬁm“ﬁm (User Involvement)
ansuzaslaniui (Domain expert characteristics)
wazreatiuayu (Management support) A96a 1A

Lﬁmqmmwmmizuu

Wixom and

Todd (2005)

W lumannssannwle
AN NN LATLA LT FALAR
4 e Y
WNefunNTas 19Ul Tas
A7 ld TAM LAZANAY

nalavasg I

AN waedeyadenaliifiaaouiienalasesdoys
(Information satisfaction) @analiiian1s8lse lemed
fanaliiAnviALAR uazANAle

AN MaasssuUdINaliAnA N Rne laTessT UL
(System satisfaction) dsualiinaaudnglungld
U LazaaNa liAANAUAR

Ansdedena liiansidszlaad

NALARGILA MANAAINHAI LA
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[
¥ o a

A ao o A a o a ]
19NN 2.4: QQEluﬂﬂmmLﬂﬂrJﬂ@\?ﬂUﬂMﬂ’]WﬂL@ﬂm?‘ﬂuﬂ’eﬁ‘ (M)

q

B NIALILUUIANA NANNIIAE
Lederer, Anwmgu) TAM T Andnelunisdnla (Ease of understanding) waz
Maupin, Sena 3unveaduled (World | AanudnalunnsAumn (Ease of finding) deualiinia
and Zhuang Wide Web) ANdelnNNT k91 (Ease of use)
(2000) ﬁ@sﬂ@ﬁ'ﬁ@mmw (Information quality) danalsfiianisd

szl (Usefulness)

Ao Rdne lunis ey wasidsslemi danaliinanisld

(Usage)
Parasuraman ANHINANTINY LAY AUNINTBIAUAT (Product Quality) wazsIAIEINA
and Grewal NENUINTALLUI AR Aaanuindeie (Reliability) wazaana inAN135L3
(2000) NN (integrates) d18AnUAN (Perceived Value) wazpa11sing (Customer
2es1HAUNIN-ADLAT- Loyalty)
ANNANR (Quality-Value-
Loyalty Chain)
Sedden (1997) | Andnmole uazn1s AUNINTBNITLIL (System Quality) ARININURITRYA
212209 1HLAA (Information Quality) N135udnHise el (Perceived

pndFareamatuladl | Usefulness) natlszTamiignsaesyana (Net Benefits to
ANFAUNALRY Delone Individuals) natlselenignaaedasdng (Net Benefits to
and McLean Organizations) wazuailselamignazesdanu (Net
Benefits to Society) danaliiinaauianalaneffld

(User Satisfaction)

Madel Anmannm@idnnseting  luduanininaesdeys  Arunnaeg

ToUU @mmwmmmm?ma? LL@%@Mﬂ’\Wﬂ@Qauﬁﬂ

25 anuaanulugilsznaunisaaulau (Trust in Merchant Online)
AN UYBINN949Ta Gefen, Karahanna and Straub (2003) leinanaldqn
dl aI/ [ dl dl % < 1 o a 1a v a 1 a
arn@esiuiuniadentaidundszndneinuasligduin 1inie uazldgngmnasunig
L 4 4 d e e @ e X de e .
dvte TnafinnsaFremanuidesulunisdenseiugnAn udelAusauiugiundiAnywindy

Ansdnaiznematiareaiulmsidulsclomd atuzl Wang and Emurian (2005) nanald
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31 Al FEunIegInaues e-Commerce a84gilsznaunisiaainazainuazanee i
dl al/ Y o Y a < v
R G b TR R TR E T
Meziane and Kasiran (2008) l#Anmdeyaresdilsznauniadulas anuou
100 Wl wudn Avn@eduesdlsznaunis Ussneusae 4 JRnsdnRe n9nnseg
(Existence) AN LRIY (Affiliation)  wlgung (Policy) WAy ﬂ’]ﬁ‘U?‘E@N@'ﬁ’]L%

(Fulfilment) Chow and Angie (2006) M@AN®1ANNTRTHI89NN1I8ATRN19BLENNIBRNFNa

o/ 6

1 o A 6 1 I = L dl . 1 Y a
nauuaznasNlszaunind wudn faulidszaunisal aoum@edned (Integrity) @enaliiie

o a

sldszauninl ANaIN1In (Ability) wazANTednddanaliing

o/ 6

ANHITATY LAY W

(3
4 o - S = DY -
AN LN T4 TR WA Chang and Chen (2008) ﬁm:mm@m‘zmmma‘mmmﬂau

a ¥

= Yy = > Ca oA . 4 ooy
'Q’]ﬂ@\mizﬁqluﬂﬂLL')@Z\]@NUHF]’)’]NGNIQZN"I]@@uv‘]’] Wua1 AN LN (Trust

propensity) AN NIl uazuususaaaiulas (Website brand) dsnaliifinaaia

dl aI/ A a v [~3 s
wesuluntsdeteduAniaiulas

wanannil Ha (2004) @A AN TeTa9kUsuAaLA1aa1 a1l wud1 Aanw
dl oI/ [ v aa o A o . 5| 1 %
TR UIRLLIUAUTTNAUARE 6 NANNTA AR ANlaeady (Security) AaNLTuERUEA
(Privacy) TALLUTUE (Brand Name) nasuansia (Word-of Mouth) ﬂ?mum‘mi(Experience)

LL@:%’@H@ (Information) McKnight, Choudhury and Kucmar (2002) laAnuTumanisasa

'
o 1 a4

ANITRNY (Trust Building Model) wuan nnsduFinganuminai@edss (Perceived Vendor

a

Reputation) wazn193u531 #6HAMAN (Perceived Site Quality) daaliAnmNTasiili
ﬁ'ﬁ’mﬁ’m (Trust in Vendor) LL@:;ZNNMﬁLﬁquﬁﬂﬁ‘a\lmﬁ?ﬁl\i%’a WAz Smith and Manna
(2004) 1§AnmiIadaniedunnuidesiulueddnnseing (e-medicine) WUIN AN
gnfes uazAafiswnsesdeys dealfiinnnulaendtludeyaendidnnseind daa
IHAnemuideuregnén uazauing

patiy awnsnagnuddeluehaninaadasiuaudesdiulugilsznaunig

aaulailly samnsein 2.5
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A ao o A a A o ) -
F19NN 2.5: QqﬂluﬂﬂmV]Lﬂﬂqm@\?ﬂUﬂquL @Nuluaﬂﬁ‘ﬁﬂ@ﬂﬂq?@@ublﬂu

AR NIALILUIANA NANNIIAE
Chang and ANHINANTZNUUD ANLTRITUIINLEEN (Trust propensity) ATUNINTDY
Chen (2008) $usneaulatiannda Hu'lnsl wazuwususaaadulas (Website brand) @anali

NITFURIIAFDNLY

a v

ANNFS lAdaTaR AN

a % =3

AnANTeuluN g AuAmMIa 3 6
Arsnnaeiu s wususreadulas wazmnuiAaslii

\8e19 (Risk propensity) deualiiinnisiufaonuides uay

a v I3

danalhinanudaulunisdemeduaniasylas

'
=

ANLTaTBLATN T UE AR A AT UL T

Meziane and

Kasiran (2008)

= A o
ANIAINNLTANLUUR

Tauaredtilsznaunig

a a

Aulnsl a1191 100

nnaanseee] (Existence) AANNINERLLASTU (Affiliation)
ulgune (Policy) wazn1sussguadia (Fulfiiment) dana

TinaauEeiuesgilsznaunig

GNET
Chow and AnmnAudesiureanig | Aeudliszaunisal mm%@ﬁmﬁ(lntegrity) daealiiing
Angie (2006) Fetevnsdidnnseindia | Auidesiu
NAULAZUAIH nasldszaunnsnd AnNdInnTa (Ability) uag AN
lszaunisnd Fednedenalifiannudasilunsdadedun
Ha (2004) AnmnAnLdesiiae AnuUaanasie (Security) AaLiludausa (Privacy) 0
wUsUFAUAN a8 laL] wUsUA (Brand Name) n1suansa (Word-of Mouth)
dszaunignd (Experience) LL@Z%@H@ (Information) d4na
IHiRnANITes e LTS LazdenalfiRadannad
FANAULBILLIUA (Brand Commitment)
Gefen, AnEnANEesi uay uuﬁuﬁmm@ﬁmm (Calculative-based) uuﬁuﬁm

Karahanna Lay

Straub (2003)

TAM lun198aauen
aaulal] ludnmnznng
squluea (Integrated

Model)

1uusssalen (Institution-based) uuﬁuﬂm@mummj
(Situational-based) uazAudnglungldeu (PEOU)
faualiAnAnudesi uardanaliiAnnnuielalday
(Intended Use)

AALEasT wazAdnelunnsldau denalifanis

FuFdndtlsrTand (PU) monwsslaldann
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[
¥ o

A ao o A a A o ) -
WWTNV]25ZQ@ﬂluﬂﬂmvnﬂHQﬂﬂﬁﬂUﬂquL @NuTuQﬂ?$ﬂ®UﬂW?®@u1@u(MQ)

AN NIALLUUIAN NANNIIAE
McKnight, Anlumanisaia mefufindanmineiitedes (Perceived Vendor
Choudhury and ANLIERsT (Trust Reputation) wag n1sfuianiulasiiamnin
Kucmar (2002) Building Model) (Perceived Site Quality) zdwm’tﬁtﬁmmm%ﬁulué

A1l (Trust in Vendor) kazaanaliiiangAnss

o &
NITANTR

. = A o o I A o 9 a o a o v o
Pavlou and Chai ﬂﬂﬁ’qﬂziiﬂ@mqﬁlULﬂ@@u ﬂquLﬁ@Nu@QNQIﬂLﬂmWﬂuﬂm HASNNTILILNEINTNIT

(2002) nlreaiannselindmn | AILANNGANTIN (Perceived Behavioral Control) #4kA
o 1] = v a H o a . .
Taugssnlaelingw)) THinnmANealanilunng (Transaction Intention)
TPB NguENeEaNI9dIAN (Societal Norm) wazn1sliuring

19949AN (Social Influence) @4ua MANAAINNAI LA

ANTIUNNT

a o

d’lﬁ dl aI/ v s v o 2 dl |
JMUIREUANHIAITH L‘H’ﬂﬁd‘lﬂ‘l«éﬂjﬂﬁ‘ﬁﬂﬂﬂﬂﬂﬁ‘@ﬂﬂiﬂu Tusunisindannasinitli

593NAUQNAN NM3FNHIANNALTaIQNAN uazANUTana lun AN Hnivae iy lme

2.6 NAUARLUNTNITD (Attitude toward Purchase)

AuARduLaANAnANNA Al Asanendian dnamanng

o

sndulalunisiaende vwselduinimmnediannseatind Ajzen and Fishbein (1980) wWudn
MAuRRNNafaRINATlaNazwanIngFngsn luanef Helander and Khalid (2000) w91

a M & a ?.'/ o o dl |d| % dl V a o a alx dsj
W’]m*ﬁﬁl@L@ﬂVIﬁ‘QUﬂﬁuum@ﬂmLﬂ@’ﬂu'ﬂ%m@uﬂﬂ’]L'Wﬂsl,ﬂmﬁmﬁuﬂﬁ]sluﬂ’]ﬁ‘@ﬂsﬁ'ﬂ Wy  George

ada

(2004) WU fiaraRANITRTuNNBIAeR NazdinaliiinAuARNG Lazduug i

a v

AazdsmaRuAn19dwmasiin LuAeaiU Kim and Park (2005) ARNMITALAR lN1949Te

ya9i1uAneaulal] wudn irueR lunnsdsteduAneenlall (Attitude toward purchase via
, o Yo o X . o .

the online store) Auasanufaladetannnla (Purchase Intention via the online store)

wazmnsaladundayaresituAnesulal (Information Search Intention via the online

store)

Ao

¥
wanannil Engel et al. (1995) fANL4N AAUARTANINAvEINafiants HL3n1s

aeiN9paLiies BNW9 Hausman and Siekpe (2009) lAANENANTINLTDIATRINNLIYED

% [ % L @

fFouanwalraadulas (web interface) Tunndamananlai] wudn fauaRuas U lasdeuald

o
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AnAudalase uazAinusslanguLnge vl (Return Intention) war Kwon and Lee
(2005) 1§AnsANRalafaafanuasndelunsiisyBuresnisdegenia
Bumeidn o sEueRlunnmeauieeuladdanaliAnnsdetenisaume fifalu
N9LIN azdanalifamnufnalanaafuanulasndelunisnss Gusaulal
(Concerns about on-line payment security) luUn19aU fazdanalifinnisdstonis
BULABSLIA LUNIALIRAW

v mmmmgﬂmu’i%haﬁmﬁ'Lﬁ'msﬁmﬁuﬁmﬁmumizﬁ;ﬁ@iﬁ” Yanaad

2.6

[ '
v o o [

Qi a o a A a a dlzJ
A137197 2.6: AR luaanNNa e uiALAR lUN1343Te

AEN NIALILUIAN NANN3IAE

Hausman ANHINANTZNULD weupRaeaulbidenalniinninusalate wazaanusala
and Siekpe | wirasnunavizadyaneal | nauundalual (Return Intention)
(2009) waadu s (web

'
o

interface) lun19daa

aaulai]
Kim and AnwniAuaRlunsdeta | WrueRlunnsdsteduaiesula (Attitude toward
Park (2005) | 9895 us1aaulall purchase via the online store) AnafaAINGIladaTa

@@ui@ﬁ(Purchase Intention via the online store) WAy
mwr?’lé\ﬂ@ﬁwﬁmﬂmm?ﬂuﬁw@@ﬂ@ﬁ (Information
Search Intention via the online store)
FauaRlunsdegedusnaanlal (Attitude toward
purchase via the offline store) TuasieAundlunisdite
Adusnaaulal (Attitude toward purchase via the online
store) Lmzmm9%\1%ﬁwﬁmﬂmmﬁ”\mﬁﬁmu%ﬁ

(Information Search Intention via the online store)
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o
¥ o o a '

A ao o A a
F19NN 2.6: QQEluﬂﬂmmLﬂHQﬂ@QﬂUWﬂu@m (5)

B NIBLILUIAA NANNIIAE

T
o

Kwon and Anmanuimalafienfuaay | wruadlunistedudeeuladenalifianisdee
Lee (2005) | daeadalun1sinseRuuesnis | niedwmefidnluniauan wazdsaa lfiinaaauiens
Fefavnsdumediin JaifienfuAnuaenselunisdnsyGueaulal
(Concerns about on-line payment security) Tun19
AU flavdanaliiAnnisdegennsdune fiinlunieay
AuFaalafeafuAEaenRe NN 991921
paularidanalfinasiAuAR l1RTNNAN R ULy
aanlaillunauan (Attitude toward alternative off-
line payment methods) uazdanaliiiansdegani

AUABTLIA MUN LN

Helander | Anmiuipaszuuvasiiade ananflusaduiraewine WRaAuAR luN19dTe

and Khalid | nesnuyanalunidiad

(2000) AannIatng e uRIARaN
=3 o v =

103U 6, gnAn uazinalulat

a3y last

' 1
% o

a o dgj = % a dgj ¥ %lz d’l’ = g Yo
UKL ANETARAR FNN749T8 TUANUANNNAN lAdeTa AUALAND ﬂ’ﬁblﬁ]?‘]_l

1Y 1
o o

AUAIRTIINNAITD AN laluszuunN19d9Te LazAuAN

2.7 AMNANA (Loyalty)

¥

N174519ANTNA (Loyalty Behavior) Odekerken-Schroder el at. (2001) 14

AnIANANAT0IFIUAT WUdn  HANNANATYFiaANesanT8999ANT  TatgnAtaziin

1
¥ ¥ I o

o a o ad‘d Y a Qi a I3
AHANBIAAARINANNTTAUARTA lWN3 11N Tnedamun wnawmatia  uasilaridy
Aaa BN ATRNAITINAIUTRITIUAN

1 v
= ¥

Dick and Basu (1994) Wu31 NsfignAnazilavuinmatiuEnaInnIslanug
dl o a v a dl % ¥ :j/ dl v Y a v a 2 a o ad‘d
Neaiu #ud1/aEnng Nausesnisazld aantuiegnAnlald Audv/isnisudainiiruasang
A avnaunnld auAn/aiznng wusalllueuimn Inedi Srinivasan, Anderson and Ponnavolu
(2002) ldAnmANAnAIasgnA lundindBiansatind wudn AnusnABIAnIating

dsznausng WAn19dn 7 HF Ae ANAEINITeside (Customization) dannasianiu
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(Contact interactivity) mﬂﬁmmi (Cultivation) n1?9ua (Care) A9A1 (Community) N3
iaan (Choice) uazAMANTALY (Character)

uwana il Harris and Goode (2004) §4nuUI1 AN uluFTUIAARLAA
ANANA wazr Gummerus, Liljander, Pura and Riel (2002) AnmaausinfaaasgnAnly
¥ c v e 4 L Yo d e o o N
dWeavnweadulms wudn Aud@esudenaliiiamnienela LazANANR TadenAdad
il Caruana (2002) NANHIANANATBINITLENTIUEUIANT WL ATUNINTBINITLEFNNT

dealiiianuianalazesgndn uazANANATE9NIILETNNT  UENANLAMNINTEINIS

113n19¢19g9na A MR A NANAURINIFLFNNT

o 2’/ a o a dl dl ¥ [ v Ay o dl
ANUU @WNW?D@?ﬂ\?’]H’J@HIM@ﬂMVILﬂf;l'ﬁ.l’ﬂﬂﬂ‘i_lﬂqqmﬂﬂ@i@ ANANTINN 2.7

A ao A Ad v o o =
BTN 2.7: Q"QﬂlufﬂﬂmmLﬂﬂ')sﬂﬂ\?ﬂ‘]_lﬂqqllﬂﬂ@

AN NIALLUUIAN NANNIIAE
Caruana (2002) AnmpnndinAaes | AsuniwaesnisiEnisdena iiinAnuianelasaagnAn
A1713N13IUERIANT | WATAINANATBINITLENNT

AUNNTBINNIUTNIEAna AR o ANANATBINTS
15019

Gummerus, ANHIANINATR ﬁmﬁnmﬁﬁ‘@m’%}@wmwm@% (User Interface) A91N

Liljiander, Pura Qﬂﬁﬂuvﬂ@m"ﬂm FuimpTaL (Responsiveness) ANuLlaansie (Security) Way

and Riel (2002) V6T ANNFIBINTLTIQNA (Need fulfilment) d9ealiiinAdTN
{Fasi Aanuitanela wazAuAnA
mmﬁ’w’mmimizgmmmiﬁﬁmmmL%ﬁu WAZAITNIY
wala

Srinivasan, ANHIANANAUR mmﬁmmﬂmgﬁ@ (Customization) 4amnaIsaNiL

Anderson and @Jﬂﬁﬂuwwﬁmﬁ (Contact interactivity) mﬂﬁmm;ﬁ (Cultivation) N17QLLA

Ponnavolu (2002) | Bidnnsatind (Care) &3AN (Community) N13@8n (Choice) Lag
ARUANELE (Character) danaliiifinAausinagiannsetind

Odekerken- Anwanudnares | Anunmniematie uazilefiu denalfiindennasinniu

Schroder el at. F1uAn 28951UAN

(2001) gmﬁw:l,ﬁmmmﬁﬂﬁiﬁ%ﬁmﬁmmﬁﬂuﬂﬁﬁ'mumﬂ%
17n19
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a o dgj = ¥ o A ¥ o dgl a v A ?:/
JIUIREUE ANTINITATINANNANA  NINATUNITNALNITRAUANRNATY  N1T

wuztidulad Wiaunau uavdnaulidaunimedudi

v
A |

niddeilldaenansdneluenn  Teedadszaunisniluenn  siglusu
dszaunisadlunisldayulng Uszaunisallunisdsmeayulnsesulal uazdszaunisnily
nsldaumasidn wananuinAUNINELANNIATENg ATALAGNTIN 4 AU A ATUNINIEY

103a ANNINTBITTUL ATUNINTBINITLTNT WATAUNINIBIAUAN

2.8 NTAUUUIAALUNIGINE
AINNIINLNIUITTUNIINNNA1INIT9FUW 1 ITANNTONALINIALILUIAANNS
Y . = o & 4 3 o
awanunnalunsdsteayulnslneeaulad  ddszneudae Ussaunisaiiiiumn
AMNINNNELANNIRLNg  (E-Quality) ﬂ’)’mL%@ﬁiﬂiéﬁiiﬂﬁ‘tﬂﬂﬂﬂ’]?@ﬂu%ﬂ NAUAG LUNNT
o o o X co s - o
dvte uazauinaresdteayuinsinaeeulal Tneldeansyignu el
2.8.1 lasafidinasanisasreanmidanuludlsznaunisaaulad
Chow and Angie (2006) lAANE1AMNITRNUIRIN1TAITONNG
awannseting visnen uazudsidszaunisal wudn danaliiinacndedi Anluanymgiu
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