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ganasuATlutaii WAl 2546 gnussdusulifeadanuutlasoies
atn9ann fieanngudeating Non-Bank kaz3iann (Life style) Miatuulasilaasdising
inWwnensnndadinesnasulastaiauazsruuileneuauesnudessrediiing
ﬁmmﬂmmﬂmﬁaﬁm@iqmﬁ:uﬁurfmfmﬁ ﬁmiﬂi"uﬁmﬁ@ﬂfrm@gi@@m wazABUINAE NS

WUIAANINITAATA IREN1IMIRUSART LN VLN FIUGNAN

'
= ¥ 1

1laqiiu @ 2550) WHUNIIARATLRIE WA ETE R 9 aNgn AN eeiat Tne

k1l

suAINNITE LA AEULWINIIN TN gINaaNANTIaNITiLgNATLITEN (Coperate)

] %3 1

aalugy WngqnAnsietias (Retail) Retail banking DatlwinladiAryrasgananisRulu

'
1o

gAnuteiuquue maziunaailug Wesannmnanzaanailinldlise wadninlia
ARl cost g9 M liugleduen ﬁz%ﬂﬁa&lmmmﬁﬁ'@jijqﬁqﬁmmawmﬁmﬁmmmﬁuﬁmﬁ
51471A17 (Non-bank)

ganaguAInIRladutiadu 3 a1 LLrﬁimmﬁuﬁ'Lﬁﬂq%@qﬁuq@ﬁ@mﬁqr]ﬂiﬁu
UANAINGINABUIAITNI T ﬁqﬁmmﬁum@ﬁuﬁ'uj Lmzﬁmﬁmmﬁumiﬁumon-
Bank)auau 12 136w u’}ﬁwﬂ@iﬂﬂauﬁfaqﬂm $1uau 26 U3 uaziuazaanie

(Convenient Store) B¢flusruLiATEFAA
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AN9197 2.1

LAANAUALFUN AN I INe AUnswelNeaTun 30 Lume 2550

AIULLNARA
SUNAS Aunswe( un) (%)

sUIANTIUIAIUG] | NN 1,516,623.00 19.45
ngalne 1,249,270.00 16.02
Inaiwn i 1,014,209.00 13.00
nansng 963,031.00 12.35
nglne 699,432.00 8.97
N39ATREHE 670,517.00 8.60

FTUIANTUAUIANAN umumqim 462,911.00 5.94
AU 275,891.00 3.54
Inasunmng 249,026.00 3.19
glusin Tawasd ne 221,301.00 2.84
auAuANsa 1fimase tne 216,019.00 2.77

fUAN3IUNALAN | Biald 107,145.00 1.37
NesFUAY 77,592.00 0.99
Aulaide 48,458.00 0.62
LAUA Laue LEnd 24,956.00 0.32
Tnenasinitesnatios 2,469.00 0.03
993 7,798,850.00 100.00

71 : dagarausanann s.n. 1.1 Insantddaulauneasegian1snds
TR IUIATUIAT
8UIANITUIA TR UNNBDe suIRIINI T e NauIn eI un NN NN

5 LAUALLAN

Y ANTINWNENTTNUFT. ADUZEYNITUNIIANEINTUNINUINAANITEUIANTNATITE]

ludaadngAnisniuazinens 14 damau 2541,
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HUNANIIUIANAN M8 suAIwige Inaaunnaasduninesan das
N91 5 LAUATULN WANINNTN 2 LAUANULNY

HUNANTTUIALAN WNNETN SUIAITRNITE Inadaunaresduningson aanan
2 LAUATUL

¥ % a 1 o o

AMNIUIATBIEUIANITNFL Huasenistiusalunisaenaananluguuuaes
WNATINAUAT NNINTzanafiTedsiAnsauainjarunsann ldasaannduiiiaiauiy
FUNATIUIANANUAZTUIANTTUIALEN N IsUATIUN A Tu TR ulfTaunienig

[ dl a a o o all 1 [~3
waiedis WasannszuumaTulad Runu uaznwiineuifusesnisaauulas adnslsfianu
sunATLAazalnsTE A NA A ALANANeTY Nna1aAe
1 % dl 1% & dl o L o/
sunANTue ny wiuluEesnisaisuusus wWasunwanend Uiusyuy

Tassa¥raieazaansanistznsu uazaisaunainiana lunaaiusindnsau aeg
ALY BUIANTATLNNAT Universal Banking

HUIANIIUIANANN IHUILEDINIUNRUSHAT NeBEENgugnAn NS 19T
kv n9dnmewass W hifudiuniisneanisldain

@ = Y . 1o = & . 1o =

su1ANTTUNALAN TuEeaLiU Niche Market TdAilaDisdouuiisnann usiAnils

Tuizasdaaniglunisiinan Tneaidaniienizgsnanniln LazlANNmIaTInY Wil
a a a 3 1 1 dﬁl o | o a ¥y Y 1

suANINEsRuAY W de et @asnsusieasaunan, sunasiald wiunistaes

a dl 1 da’ [ o & s v U dl ¥ dl 1 o [ k%
AT UNAN LAZEUIANTLAUA LAUA LEﬁﬁ‘L‘LL‘LAI%L?Q\‘IUW%LL@%‘VI@%@’WW AT
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NN 2.1

W NN 92818AN1 TN L RIB U AN TN T ET

TTUAUAITIEUIATITIN D T 8

Aa111

3200

3150

3100 el R TR I R TR TIRT]

3050

GPST [ LBLrtey),
GPSCT [1evLrtey),
GPST L evLrtey),
GPST 1 phLrtey),
9vST [ LBLrtey),
9vSCT [1 cvLrtey),

41171

B youai11e0e

SYSe [LLBLiey)
SYSe [LehLmey)
GYST [LevLrtey),
GYST [LybLrtey),
9vST [LLBLrtey),
9vST 1 evLrtey),
9vSZ [LEwLtel,

u1 : Aueden@nslng

2.1.2 n9UsfusqaassuimswiasT

fanslunisdiusneesgluuuanansuwimsnifiesine  sUuuuatanazi
< 1 o dl % ¥ K 3| ] d} yaa 1 o %
aanaseg lunangnAdnng uazannnsaiudiuniialunsldTanuwsazfueagn

nguuvang ldun

1. mausmesuu IngldldyadiunnsiiiAsednaananuin dnsananuau
A12712896%1AN3 UAElRA1 21 UEIUAY TBUNAITNTI 6197 SINTIAIH
qalLsNIneaannsatindungnAn laun feidu wsestliuayat

ln erassuenitu daflunisannisneninisl9iini9a71a0

° guiidan@nslng, « uusriwidigeuaalfuanan. iuanulfifsaumdsetsan”. nszua

1
=

n93Ad TN 9 211U 1505, 30 AANAN 2546, 1.1-6
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2. nsaineels TuFesrasnaasunlasananiduqeana@uaAnusnig
(Point of Sale) inndniuaalunisvingsnssuasnauman iwaiugels
ANANEIIHLEN, NiNIUgNNTaRN13ane 1Y (Cross Sell) wazn1g
WUANARA LTI NUAINUANE (Product Mix) tHasunA17a1 ke la R

L% 4 1 o L4 QI Y a o & 1
ANAINTITsgnANgNnune M lAduniannislduanineise
AUNINAY $INTRIAANITATINANANARANAT T9AIN1INAT

HNamal LLVIullmuﬁ‘tf;IZﬂWfJ

3. 2UIATB9§INATUIAT HnadndaniuRusHnImIegIna Iieaienay
dserivla uazilaeunmansalluailiunsunans udsunilsresnisa¥

Brand

satiugiulFdnannnsUsudfvasu A1t Ine lugng 4-5 TRcnuuiie

4 ] 1 L4 o o o Y a a k%4
L‘ll’]@ﬁu’]ﬂ'ﬁgﬂl,mlllﬂm A udn Eyﬂ‘].lﬁﬂLL‘LI‘LIﬂ'??sLmU?ﬂ’]ﬁ‘Vl’Nﬂ'ﬁNusﬂ‘ﬂ\‘lQﬂﬂ'} n1e

a

| 1
o

= aalaa = Y aa oA A = @ a gaa a
wWasuulannmin uazAnnTeiutesgnaA NlferTaseglnsniaiannseindniling
49{ [ ¥ Y a o o a Lt dl
unn ldseannnisdn g 3N siunsineusunang swiAswdiadieanisaauulag
woAnasnng iLIN1sresgnA Il 1dusn1siugnsnlBidnneetinduanndmsinens

dszananan e lignAdanudueeiunisldinalulagunay

DN 2.2

UsrANEnmresteamnilun1s1gInssuiuauIAIg

Modern

Effectiveness

Bank

ATM

Internet

Phone

Mail

amsdasns

/

I

1

A15U3NT

/

I

il

N15YN518N1561199

i

i

/

asdiansanisune

it

1

111 : The Art of Better Retall Banking Supportable Predictions on the Future of
Retail Banking, Hugh Croxford, Frank Abramson and Alex Jablonowski
TuesastamsuniminganssuiusuiAsaswiulaan suiaslugtuun i

IS a a dl =X v o ¥ L = %//
@ZNﬂ?%@VIﬁﬂ’W‘WIW]@ﬂVl’N TINANDINANNANAUTIAINT iU NTReNEN 1A 9INTINAINNID
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= o v 1y A = o s a
@@@’]ﬁ‘ﬂ‘].l@uﬂﬂ’]blﬁLL‘Ll‘Ll Face to Face "mezm@qmq@uj faradse@nsninlunig

MALIAUBIAIINABINITIBIQNAN

3|

yananis ?Q'\aﬁt,ﬂuﬂi:lﬁuz%ﬁﬁmLﬁﬂiﬁﬁmmmgi@m 1 3 1/s¥n13(Harb and
Sleight,1994, p.297) A%

1. AMNANAUSTILgNAT (Customer Relationships)

2. Aunisnam (Marketing)

3. FLUUBUIANT (System)

flaqifulanisnfiesnisszunsuinng wilifen1sauang usin §snaaes

]
o

4 ! ! -13’ IS4 o ' 1 G dj o
ﬁu"lﬂqﬁ\ﬂ%‘lﬂ ATIZRAIUANURIABNLLE NAUYURAN ﬂ@ffguuﬁmmﬂﬂmﬂuuuﬂmmuu

q

a dl = dl a %4 a dl o a a ¥ 1 a o
N9k HesaInigrannnesnaw uazganadlan minnisusnienienisRulAdunesiy
8U1ANT AITUAUNIANTIAYIRNAIUNGINAFIIBILIUIINGIUTBIANNAN U Tz aniina i

4NAT GAANMNITHEUIANTANNITDIBATNE A LA

¥ o

TuEesresszuusuIAng swIAnsTua ailugingeswinngsy 3aung

sunAsldannsoienld suansnenauldnaniusimdegudnlag ldinaTulatiunivg

'
o o % 1

yaruuanine iiugnAn aelafinnu suransdsninlszaunisndluiuunisBEy 7

kY
]

=K

WAIRAAIUNITHNNNGY Ten9pan tugluuuil Busaanistindayanndninei wazsyuy
a 1% ' d’lal Yo % o‘ilz U
ANMNIOUTUNIHAANS AuauNsHENANNT IR FuLa g sy lomivisdayanienisnanuay
v
alalale
NN 2.3

o aa 1 al o
n19uUFuLaNanseeelAnen N

PEOPLE

PROCESSES < »| TECHNOLOGY

7iun : The Art of Better Retail Banking Supportable Predictions on the Future of
Retail Banking, Hugh Croxford, Frank Abramson and Alex Jablonowski
@Wﬂﬂ’ﬁ’\lﬁ 2.3 PEOPLE ‘wmﬂﬁa WHNIU MR8 PROCESSES WJ’WEIaQ
] 434’4 a o ace v =
muqumimmmﬂ@mimmwummmmﬁhmmumnummmmﬂTuI@ﬂ TECHNOLOGY

MN’]EIﬁ\i ﬂqﬁ‘ﬁ’]\ﬁ’]uLLll‘LlLﬂdi'ﬂﬂj’]ﬂ NN9UsTHNANg LaTITLL mnmmumﬁadmwﬁii
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winnuuazgnndddnatu remaluladgnldednand danaluladansnsauidais
TLIUNITUATNNIAANTTRINTNWE UL 2d1elefinin Tunsaemuinusunu 1nann
funuasiiuazdununissang  sunastsznaudesmiine (s, suasunsuazimalulad
T%Lﬁmﬁluﬂi:aw%mwLL@::‘]J@:Em%mm@qm?ﬂﬁﬂﬁm@ muqumnﬂugqﬁﬁ'ﬁm%mﬁqmlu

nsna WiaNadng nanankaIwivaNdtdusingacuiiressuIng unisU iR

=

~ = o o o = N A A ey o 7
LL@zlu@ﬂﬂmﬂquuﬂ\ﬂuLﬂuﬂq'gﬁm@’1 31 sﬁ\‘iﬁu'\ﬂq?llLW@LWNH@ﬂqIVﬂU@‘Jﬂﬂq

al a dl ai ¥
2.2 NGO LULRIAANILNEIVUAN

221 nguanuianalaradgnAn ( Customer Satisfaction)

ANNaNalanegnAn (Snens,2549:19) wiislé 2 daupa

1. ANTRY (Preference) Wulfisemeuduamnensnnl Na1AD gnANay

¥ o

a =3 dl a o rz’/ dl Qi 4
mmmm%mmmemm%uwﬂummmN@uvlmmﬂmmuumvh

a

2. ANAUANARINNT (Match) IneFauieuauaandaluduauay

Y v o

a d‘ QI dl % Vo d’j ya % a zl/
UINIT NYNATRABNNITNUAINGN mimmmmmmmﬂmum LRSLTNITUU

a

|
[

pndienalazesgnin ulladeddnifinasengfnssunisldisnig nns
SnunszaumNNene laatwaane M ERAANANRTa9QNAT TIN9IAFINA NN
walaliiugndn Aansaireaanuansinalunisuaedu(Competitive Differentiation) luigas
WRINRAATUTT ANUNNTUTNNG GIUYARING FIUNIWANEDT LATAIUIIAT T9N19a579
ANBTUTAN wiantifludaniunyaA1ia (Value Added)

=R ¥ o A [ a dl Yo

ANTNNETATR9gN AN (ANeN W) Ae AIINAIANIT — NI AT

Tdnaziluannlszivlaviselidssrivlanieudaannisldduduazisnig Tng

'
o aa

= o a v = a
L‘]_EEIULVIEI‘]_IﬂUﬂ"J’]Nﬂ’]ﬁM JNHARAUANNTALTNIT

! Hugh Croxford, Frank Abramson, Alex Jablonowski.The Art of Better Retail Banking :

Supportable Predictions on the Future of Retailing Banking.John Wiley & sons,Ltd, 2005.
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2.2.2 WUIAAANNINAIILIINIT (Service Quality)

WA 2.4

ANANAUTIBIADININNITLINNS

U091 TN ¢ p  ANNANAUS «—— nN13fdngnAn = AN
FLNINYAAA nN9L3N"g
o A Ay 9 v
A ldagla ANNNIZRaTAI AN lagnn
ANNITENTNTY ANNSBENAR nshAfadadns
LA A Y 2 a
ANLNTane nnadnneLEnag

AN Parasuraneum, Zeithamel and Berry (1990)
a a [~ a dl % o =< % dj a
gsfanisLdnadugsnaneadesiumnuianelazesgnin mmgu)aAnnIw
1/3N13199 Parasuraneum, Zeithamel and Berry ~ #n13Ans34egnANaimuILAsasie
PFdmFuTPAAINNIILENNS Bandn SERVQUAL lunnsdnseauinisiuitenmuninnig
UFnsludognAn  insflunisiansanae
1. anuldangla (Reliability) nMsunauen@nsiuafizn1saudtynn
A Ay . = & , 2 =
2. ANNNIZRATATU (Responsiveness) dAdnnifnlalunisdiavaanazd
AunFanlunigliuanig
3. AMNTERTEY (Competence) HANNNFINEEZAINAINID W99
v K a e ene A dl a 1 dl 7] a
4. n9dnDeUINIg (Accessibility) AANMINANTRAARRARANT SN HANN
azponauny uazligsenn
5. ANNasEnAY (Courtesy) ANRTNET gnanFauias AanuwAngw i
= a 0 R KRR a a 1 o Qldl
NesFLazAtelnsn wlunEnsaiugpu
6. AMNUNTENE (Crediability) ANAINNT N85 9AMNTRN W NLENT
7. A lagnAn ( Understanding) ANNA11130 TUNNSAUYN LaHIAIN

¥ 4 %
Lmﬂ@mmmmmmmqﬂm
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8. N13AAFBARA1T ( Communication) AMNAINITDIUNFAE9ANNENRUS
dl Vo dl v % dl v ¥ [
waz@anduuung lddaau Inanisdeanssnasaaniungnandnla waziy

Y v A v

fladefignAdasmsuanideudelimey

@mﬁﬂwmmmﬂm‘?miﬁzﬁﬂﬁm 10 U9en19(1aUN LAaTNIANT,2548, 1. 27)

1. nmseusnAuLazn3liaUgUnsalfe (Orientation) unislinseuss
fUsmsteeuidenssin salfennstinlianansnldirtesile uaz
ginsalsine lunaslivEnisldeenaintlsz@ngnmn

2. nauduamalulag (Technology) sUIANTAZARILTNTIALRANTELN
Az anaRanATLIaT R s

3. NsAARRALEFLLENTT (Interaction) lun1saNsnigUuLLNg lLENNg
Tne/lfyuneenisfnsiedugiuLanig nsuanseenseiuluganiunisnlie
Lﬁ@ﬁmmmwﬁmmﬁmmmuﬁuﬁ’]mem”m

4. 328121987 N13UTNNT (Time) unnsfiansananutieteesnisliinig
Lazdaaanlunns BN fiaoeuuiedls Wennsdasyunnis
Wsne

5. @oURlHENNg (Location) Fruwkifazlinaiuduedngls

6. AMNTUEAUIRINITLINNG (Complexity) WuN13RaIsuITLLNT IHLTNS

v
o

unaudutaunsle

=

IRNGT
7. NN9AATTULNNTLINNG (Accomodation) Wlun1sdamszuyleiil
8. AMUIUELFULFNIT ( Number served per transaction) Tun1sliiiFnas 1 A%

?:/ = o Yar a L2 = a 1 (=3 A {
uuN‘ﬂ’]u'ﬁu@ﬁ‘UU?ﬂ’]ﬁ‘NﬁﬂuﬂﬂL‘WEI\‘]I@ AULALY ABNAY NQYNLAN UTANAN

|
=

T eNNISRITULUATAN AT Iz

9. AU WLTN9 (Training) Tunng s Enng e fiﬂLﬂuﬁ@:[ﬁ’T@ﬂ%sﬁﬁﬁmi
friunnseusy el Anudungy lunisuinisanuawwinle

10. N3AILAN (Supervision) lumﬂﬁu?miﬁm"wLﬂuﬁ’i@aﬁm@mu@u@m

4 = Y a ¥ a o A 1
WNtegnesla Eﬂuua?ﬂWimmmiﬂ@'a“ﬂumim\‘nummwum@h
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LUIARA Banking Service

N19UFNTTVBIEUNIANTH 2 ANUAR N19L3NNT (Service) WAL HARARLT ( Product)

Tnaudeswmsivanuateduy glutuaan mMedw uazdumeiids Sauaniusiang

811AN7 (ANAR9TTW, 2549, 43) 1w YTkl n Thsefidu uazinswin n1da aymdn

©

nauanilaguRumsstlszma n1sgeamiaaunewuillauazneulla nsans

NNN1TRU UTN198UIANINNEIINesln Uinissuiamsingdnwsd Ruaeynna Nag)

21AE N1IAINU UazalunUsraed uasngullseiu

224

nstEnsAuNand w5 dauluni Ao

1. fulnuazaaunineg (Deposit and saving) : ydRAuasWavTaiinyd

n2zUAT189U ( Current/Cheque account) ATM(Auto Teller Machine) 175y
Rusnvizatiny@aaunine ( Deposit/Saving account) wazity@RuLN

UszlnninlAs(Special type of saving account)

. nslandeRK (Money Tranmission) : KA (Cheque) waz ANdatlszan

(Standing order) A

=

. N9AENRU (Lending) : NailinIuAwTtyT (Overdraft) Rufdauyana

o

( Personal Loans) kag 11n3uAsAR (Credit card) Ll

. AUANUIZINALAZNNTIAUNN ( Travel and Foreign) : RuUAIANLssna

(Foreign currency) KiALALWNIG (Travellers’ cheques) kazn19larEu

TEUINUTEINA ( International money transfer) Wl

. NNIAIWUAIUBT (Investment Trust uaz Taxation) : N17aaNuLL AN

\@e19(Safe deposit) N13Us2i( Insurance) waz NMsLseiuTam (Life

assurance) LU

N1IANEIANTNIIAFENTBIsWIANIN TS Mesis 3 aum RennsAnEAsnat]

WWIAANILITMNITINAENE

'
=

1 '
a A

A o‘d‘ d%’ dl % dJ [~ &
a1 Wrean unIsainlsngIu uazannsalaauulaslldnaeninan aadludenesdns



19

Tianansananiasald n3AnHD9aALda (Strengths) qaaau (Weakness) lania
(Opportunities) kazgla3sA (Threats) Lﬁfamiaﬁmﬂﬁﬁugﬂﬁﬂuﬁwmiwauﬁq

SUNANTUUA DY

qauda (Strength) : HAud Iy luNsRNEANN LL@zﬁm@ﬂﬁﬁﬁmuﬁﬁ
(Best practice)

qnaal (Weakness) : FunuluNIANEBITUES

qassn (Threat) : nsadreselfannnassanilon uaznspenide duldl
8N

Tanna (Opportunities) : {ugulunisenanisuenaniusizessuIAng

FUNANTIUIANATS

AW ( Strength ) : HEWYUAINENTIR LALILULNNTUTIN IR AN
gANTNIN

qnaal (Weakness) : N3UFH190¢] luN195inAWlareef19T77

fUa39A (Threat ) : FNEAIUULNAAIANNNTUNEILARATT DU

fann4 (Opportunities) : N nan wlunsrena A AR uTTRE Ao

FUNANTTUALAN

qauda (Strength) : HAud gy lunislitEnisaniznga (Niche Market)

v

apaaU (Weakness) : ﬂ’]uqﬂmufimquwmﬂﬂﬂ

q

a1a93m (Threat) : N198319N195UIN19NT9MAA (Market Awareness),

3

wnATUlAE AT R

fann4 (Opportunities) : NARIUNHANBOULLQNEH (Niche Product)
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NN 2.5

AH e E e Bl s unaea U AT Ts]

FPotential
Entrants

Threat of
Meser Entrants

Industry
Bargaining Power| Competitors | Bargaining Power

of Suppliers of Buyers
Suppliers L U +———————— Buyers \

Rivalry among
existing firms

Threat of
Substiule Praducts
ar Semnice

Substitules

AN : http://www.istheory.yorku.ca/competitivestrategy.htm

n19AERdaN IR aanlun1TIed U (Competitive Environment) wgaanTi
yufie anseu qauds lenauazgasa wenelhifnaulfiBanlunsudediu
(Competitive Advantage) A1ntuIANNAALaY Michael E.Porter NA"9D4 Five Forces
Model Ruaeuansis 5 Usenisae

1. Threat of New Entrants Lﬁ@ﬁﬂ'}@lﬁ’mﬂmmmﬁmmswm’imﬁﬁluj L‘Wlfa

AYNARINTTluGEeRIdINLLNAAALAT N F 1N AN LS HuaseAdNduAsLed

'
K

dld % ¥ < 4 % 1 o
TUTNAITNHRE sﬁﬂﬁu’]ﬂ'ﬁ@’m’]?ﬂ@ﬁ"i\iﬂ'ﬂmL‘IJ@JLL‘Ni@ nel @F19ANLANENS LAY

a

namAnua (Product Differentiation) wHunisadreninaneod (Image) Tiinluanamniaes

¥

anin TuBensliisnig uazsesmalulad WavinlignAfinaanuianala (Satisfaction)
FyaruisnalanaliiinAauasinAnf(Brand Loyalty) lumsidusnansgnAnls
2. Threat of Substitute Products or service Qﬂm??ﬂmﬂﬂauﬁﬁﬂéﬂ‘iﬁﬂw
dl o a dl dl 1 1 a c v o a v a o
ANy nisnantunisRuawn il ldswmsniaizdidanningsnalndiaeaiusuiansly
PF9asnduAn un1sueanannrean1stznig fnlisuna1saname la luizesaes

ANBITNENANg)
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3. Bargaining Power of Suppliers 8141an1368584289N1ENAT 1NN
1 o/ a G d? ] v a a a dld o/ %
NFNAUsUIAIIN TR NNTY i T NAUsE AN BN AT ugnAN
4. Bargaining Power of Buyers 81141aN19619989999gNANNINTY tW31EH
A Y a
naaenung usnIg
5. Industry Competitors Rivalry among existing firms nnsuaeduszninegsna

BUIANIN TS MR NITUINTUTEUINNEUI AN TN LANNTUN NI RUEW

225  WUIAANIILTNIIANANAUS LGN AT

'
o % a

¥ o o o a % o 6 o =K | dl
anAn Lﬂum%mﬂmmmmimmi N1TATNAMNANNUS LGN AR U

a

[ o o dll o o g & [ a 1 A
@’]LﬂuLL@%@’]ﬂﬁy Lu“ﬂ\‘]"mﬂﬁ@r‘j‘]_lugﬂLL‘LI‘]_Iﬂ’]fJ‘ﬁ‘ﬂ‘]&f’@ﬂﬂ’ﬂﬂ‘ﬂﬂﬂ‘]_lﬁ?ﬂ@ﬁuﬁﬂ’]iiNlﬁLWEl\‘]ﬂ’]ﬁ‘

£ Ll

|
= a o/ s 6 o

UIN9NENDE ALY NIIENIABNTBIGNANHNINTY AITUERINITUTNNIANANAUET

gnAn (Customer Retationship Management : CRM ) Aaa{un1mlun1sann1suaz1izuis

1%

pNdNRUETLgNAN luAseeiusUIANTaENIFaLHEY

a

CRM : Customer Retationship Management (A7.4:18,2548, U. 42) wlunng

a o Ry a o o A A ' . °
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