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sraanisuazaunalasing < WuignAn dedsngelunaanuaeusinnii (McCarthy. n.d.,

fn9n9ly a9ty duRag, 2531, W. 2)

2. WUIRARALAEVHNNEIRINUNALNEN1SAATA (Marketing Strategy)
o o a A A Y o vo o o o -
AmiuuaAnuasne)inaadesdifliAainanAdnagninanmans
Tuanednwnzlidnazily aaniaas (Kotler, 1988, p. 75) 198 A3990u L33l LATALEY
(2534, 1. 41) Bagdlad nagnsnisnain he wanaFawarlunIIUTRNYeeANNg
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AAA

2)  AATHNITRLNEIUAAIANITADNAAIALTI N MU WAZNNTANALAR LT

3) nMsnuuANagNSAIULszaNN1IRaNA (marketing mix 138 4P’s) laun

a o c

n. ﬂ@qmﬁw’mmmnmsﬂ (product strategy)

=2

NALNTAIUIIAT (price strategy)

o}
)

AYNTATUNNIIAANUUNE (place strategy)

4. ﬂaqmﬁ‘”qummﬁm?mwmmm (promotion strategy)
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4)  FUNIRAWEZHNNTAANA UN1EDG NNIIANANTIHANAINANTUNE L TUN1IAA

o o o

1A NNTUANTBIANUIADS N193RAWTRERI naNTENARA MFUENTanInddusanisane

PNTaNNINEERIImeNILeTITaZIANAY 7]

3. WWIAALASVIHNTIENAENENIINITAAIA

[ % g

AINNIINLNIUITTUNTINN N B Tas1a9nIANG gaAus (2535, w. 11) agulléan

q

nsAnuANagnin1anfsnatnazinalsslanilgegn uasdugnananindnglsrasAuas

1 | o o o =

Wihunneldazsiasisggniiludrdunagnsnienisnaiandidnyd 3 Usenis Ae

Q

1) N9uA%9MIgNA (locating)

2) N9ANARYNAN (attracting)

3) mﬁm:rmuﬂﬁﬁ (holding/keeping/retaining)
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LAAINALNENITAAN

. . 1. NIFHAYIUN
TnUITaaruay

v =

< anen 2. N1IANRA
WNUNIENITAAIA
3. N195NEN

1%

u1: M2ANG gaauel 1TU99uaNe, 2535, W. 11,
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FANINA 2.2

WA 2.2

nsantun1rnanalne lddaullssann1enisnane

dautlszauniamanm Marketing Mix

NTULANUN WA P product
anm neann | 91A" P price
AN9SAMA N33R UUNE P place

NNIAILATNNITAANA P promotion

1%

N7 MDANA gaALE,UTUNIUINY, 2535, 1. 8 — 11,
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1. NOHJUATUUIANMNAALNEINUNOANTTNELUTINA

AYNMNNEIBINANSINALEINAN 2 1i A WoRNITNWAZNIINIYINNNTANEN
NITLIUNNT

HNNDIVBINGANTINUTONITNIEIIN AMNNIIMUMILLITNs TN Eadeses
A3agsnu wadmd (2538, w. 3) 1ty anEmuwd (2544, . 27) uazaede dumaaf (2540, w. 29)
agu/lfidn wopinssuwesdfLislna (consumer behavior) s nsnszinaesyARslayAnaUil
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LAAIANDNN 7 AN (6 Ws waz 1 H)

WerAImey 7 Uszniaineaiunginssuising (7 Os)

ANDIN (6 Ws waz 1 H)

¥

ANRALINFABINITNIIL (70S)

- a9
NAYNTNITARIANINEINDN

1. laseglunanaiiiuane

(Who is in the target ?)

anwnuzreanguivangy
(occupants) N9AL

1. Uszansenans

2. piAans

3. AFRNYN YIRARIATIEN

4. WOANITNAGRT

NALNINITIAAA (4Ps)
Usznausag nagnsaI
NARAUT 91A0 NTAARNUUNY
LAZNsALESNNNIRAN AT
WMNNZANUAZANNNTOAALALAS

==& 1
Anena larasngulivung
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2. fislnateasls
(What does the consumer

buy ?)

anfisinadiesnisde (objects) &
% QI %

HUTWNARNBINIT

=b_

ANUARTUT A8 Fiaanis
AIENITRVTREIALsENaLITR
NARATUN (product component)
LazANLANANITD Autiedl

(competitive differentiation)

o -

NAENSATULARATUTT (product

strategy) Usznauaae

1. NARATUT VAN

2. sUanwndnansiouat
Uszneusiaanisussqiiuvie
n31AUAN gUuLL 13N1e
AN UATANEILY
UIANTIN A

3. WARATUTIATL

4. HARA T AN AN

5. ANEIAWRARSA LT AN
wansinaLmile g uaedu
(competitive differentiation)
Us2nNauAIANNLANFNIAN1
NARATUI LTN1T WHNINL

LASNINANSL
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ADIN (BWs LAz 1H)

ANRBLINABINIINIL (70S)

- a9
NAYNTNITARIANINEINDN

3. M luguslneaasida (Why

does the consumer buy ?)

Trnlsrarlunnsda (objectives)

a

1y X o o A
HUTINATAAUAINAAUAIAYH

k% k% 1 k%
ABNNITATUTINNNELLRSATU

o A

AN TedesAnmtladeidl

Em‘ﬁwaﬁiﬂwqﬁnﬁmw%@ GR

1. fladanielu virerladeanis
[FEANEN

2. tadan9dann ey Tm1U6974

3. fladelancyAna

(product strategies)

2. NAYNINIIAUATNNIINAA
(promotion strategies)
sznausiag nagnsnng
T nnsanalaeld
NENUTIE NITRAUATUNT
98 N9 19 WazNIg
sz dnnug

3. NAYNSAUIIAT LA

4. NAENFANUTBININIG

IRRINUNE

=y

4. lasdqusanlunng

%
=

fndulaTa (Who

participates in the buying ?)

UNLINIBINGNANN 7

aa

(organizations) NHanswaluns

o

sinaulata Usznavusas

5o

RN
ap
)
Pt

R

e300 e3Pp 30
22D
D)
=
=)
=
>

ke 3
>
%D
et
o)
e
©

o K~ w0
©32pe
o

eaj
e

ﬂ@wﬁ'ﬁmn A8 NAYNENIT
T uaT / 1138 NAgNSNNT
AdTUNNTIRANA (advertising
and promotion strategies) gl

linguiNanswauaznmansnl

5. fuslnegaiiiala (When

does the consumer buy ?)

Tan1alun1318 (occasions) ki
! A | A !
Taaneulnuest vivadwngniala

IS PN} o A !
gaviltaeiulaaaanau d99nanla

o

10951 TanaiiAsamAn1ady

o '

ANATYFN )

o

calg o P -
NALNEN NN AR NAENENIT
A9d7UNNTAATA (promotion
strategies) U NNNNTAUETH
pry = v
N1IRaIALNe laAsazdanAfed

fulannalunnsde
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ANDN (BWs LAz 1H)

ANABLINABIN1INITL (70S)

- a9
NAYNTNITARIANINEINDN

6. fLslnatai
(Where does the

consumer buy ?)

) R T
TRINUTAUNAY (outlets) NE]
15TnalUn1nnsTe W 9
assnAudn glilasunfiin fu

YYD 1A

NAELNETBINWNNITIAINYLNE
(distribution channel strategies)
UEminaniusignann
wWhnnne Tnafansntdnasinu

AUNA19asingle

7. fiislnateatels (How

does the consumer buy ?)

Funerlunnaindulate
(operations) 1lsznauAag
1. n9Fuitleymn

2. nMsumdeya

3. nssziunaniaden
4. finduilate

=] o dgl
5. ANHZANNNENAINITTD

nagmiTdun e nagminig
ANETUNNTAATA (promotion
strategies) Usenausaenig
Turunisng Taaldnwiinau
218 NNIAUATNNNTUE N LT
119 uazn1sUsedunus
NNTARNANINAT LTUNTNIU
eazn AR UszasAiunig
e liaenpdesiuingUssas

Tunssnaulade

PN : Aa99nu 1635 wazATUE, N19LFMNINIRAAYA YN, 2541, 1. 126.

lasaglumanauinuung (Who is in the target market ?) iluAranuiiens L

dautlsenauraanguiiinvang (occupants) aanaLnuNnalsenausqeiingsia daneleilu

=2 o é’
nanvaunsseALgeanll
v oa

a

AaATe (objects)

fustnaTieazls (What does the consumer buy ?) iuA1ansNensLNa@n

'
a

M luguslneasae (Why does the consumer buy ?) luAniaiensuia

[ %

ngilsrasAnisld (objectives)

lAsfidausanlunistia (Who participates in the buying ?) \uA1 MNENIIL

a !

DNUNLNNBINGNFN 7] (organizations) NHENENARENNIFAFL AT
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13lnATawala (When does the consumer buy ?) sluANnmiansuna

Le E>Ad

Tannalun13de (occasions)

Y a

HU3tnATaN la (When does the consumer buy ?) iuAiansiiansunedune i

a
¥

1 v 1 1
Tunsdindulade (outlets) NHUFINAALlUNNN9T8 TarinnnsaanazdiasAnEiednITas

NINN1TIAARNAUNE]

a

frislnatiaatingls (How does the consumer buy?) Wiuamaiensuiisdunailu
masndulamalumangnssugisinn
AMNANKUNELBINTIAIING AnssNE LT InANna1ndesiu. weazagilfan

A o

NIIATILNGANITNELFINA (analyzing consumer behavior) H1NN3AUNNYTEA el

a

a dsj va v a Y a dl % =) :l/ dlda 1
WANIINNNTe NT i RUAUATLTNNITeeLFnA e s unsawiniaLeniansnasenis
AnAulATaAUAILAZLIENT AUALNN IHINNIIAAIAAINNINS ARINIAUVTNAL NEN9FIAAT

=3 Y a ¥ 1
ANTDADLAUDIAITNN QW@I’Q"II@\‘]QU?IJW ﬂllﬁ Al NINZENIIAAEN

3. NOHHAINTSAULASNITADLAUDITRIHLELNA

SAa ¥ Y a .
mqa:rgmmzraumzmammu@mq@Jm‘ﬂm (Stimulus - Response Theory)

e

A3ngenu 1asmnl uazAny (2541, W. 196) nanadlungudnsadumegdlaninlmianig

o

a dglj a o I8 dl dlda’ =3 % A ¥ o a Y a
Ardulatenando alunidl unnede dhulleass laalfuuudnaeswginssngusing
(consumer behavior model) #1iweindn S-R Theory Suiflungufinanatiangfnssuaegizinaly
nsvLUNIFnAUlaTIATELIAGIYNTWRBLLAY TNHNAABNAWAINNAARINTZAU (stimulus) 71
o § v a o Y a 1y , y v R a o 4 p
M iRiaAuAeIns andudnseuazinud i luanuFaniinAsmesdaedaFauiaiiau

1 o dl ¥ a = % 1 % [ % ZJ/ =
naeenn SeEranvisaguneliamnsnainazuld (buyers black box) wdsaINtiWaziing
mumu@maﬁ@ (buyer's response) %Qﬁﬁ@m?ﬁmauﬁhﬂmdﬂﬁﬂ (buyer's purchase decision)

Aenazdu (stimulus) AsmaEfAananatlsznaudos 2 dauldun

1) ANFTAUNWNIAAIA (marketing stimulus) HILAINITHUNTNNNIAAIAAINNTD
PAUAN IR T e LAAUHANTINNNIAANA (marketing mix) @LlsznaufaeN@ained (product)
$9A1 (price) 4BINNNITAR_NUNE (distribution or place) WATNNFAILATNNITIANNUNY

(promotion)
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2) AN3zFuBU 7| (other stimulus) Mun Foutlsawuislianunmasuanls uas
HANTENUABAINABIN322ELTINA LAuA Aanszsun1aimsegia (economic) L1 N9y
wssgia Meldresdilng &ansviunamalulad &enseiunianguaneuazniailas@ensze
NNVRUTITH

d’j v KR a ”“1/ o Yo a a o
uanNaNHANNIANLINAAT8ETD (buyers black box) falGFUANENAAINANHNLL
o , » . 2 o , N
1995TD (buyer's characteristics) LL@:ﬂizmumimmmulwmgsﬁ@ (buyer's decision process)
dl % D&J YV a a o 1 o/ 1 j 1 [ b [ o v
TeAnmzeg e lFLanEnantaInadesing o AsielUil i dadeduinmsssy fadudiu
fapn tladtdouyppa tadafuasanen
o ?:/ v o R o a N . dl
AL HASERNTBIAUBLLILIA BN ANITNELIFINA (consumer behavior model) ¥

(32191 “S-R Theory” #sqil

WA 2.3

dupeunisfndulatasddizlnaniuanaas S-R Theory

Fanszfuniguen %
o NIIABLAUBIUBIETE
(stimulus = S) ,
— — buyer’s black box (response = R)
N.AINILHUNINTAAA 2.8INTEFURU R
. . . NaaIA" NNTLABNNARST W
(marketing stimulus) (other stimulus) - - . .
WSBANNSAN | —| NITAINAUAT
AR Tladeesngia finAnvaeia madengny
a9
. %
37A1 fadenranatulad 4 nanlunnsde
, - . E
FaIN19NITNNLNE flademnangusng 1funnun3Te
NNTdaLEINN1TANMUNE {laReN 9T mUETIN
ANmzTI8LTe Tumeunisindulazesdae
(buyer’s characteristics) (buyer’s decision process )
{ade AU mussH n1sfuimanudiasng (need recognition)
ladefinudanu nsfunndaya (information search)
fladadauynna nsssiliunaniadan (evaluation of alternatives)
{fadeiFuInING nnsdndulate (purchase decision)
- . X .
WANTINNNEUAIN"TEe (Postpurchase behavior)

Nun: A3agsns w@3imil uazAne, NsLEMIINNsAAAgAlud ailul3uiles, 2546, u. 198.
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ladenNansnasenginssngsina (Kotler, 2541, pp. 161 - 175) iflun19dne

dl KX o v Y a 1 ' dl dl o QI ¥
NBNIIUANANHOILANINABINIBELFINANIATUA 7 LaziNeNazAnAINTZAUNIaNIg
panlivnzan Anwnizaeside laiuansnaainiladusuimusssn Tadasudenn tade

! o ¥ a a = 2 [ dgl
AULAARN uazilaaeneanuarIven Tnaldsaazinanaei

NN 2.4
stuuuiladeniansnasengAnssuniszeresizinn

(factors influencing consumer’s buying behavior)

{laqanieian (external factor) fladanneuan (external factor)

{ladanedmusssu (cultural) fladen1edaan (social)

. %
TiusTTNNUg U (Culture)

o

muaTINeiae (Subculture)

ngudnsds (reference group)

ArauAiq (family)

o

dudsan (social class) unuuazaniue (roles and status)

P

fladaanizymna (personal factor) é fladannelu (internal factor)

flaqedauyAAg

21¢ (age)

= -
A1TW (occupation)
Tanannairswgia (economic
circumstances) virase laLaas

(income)

wastamasaunia (Family life cycle)

ﬁ%ﬂﬁﬁu%ﬁwm (psychological)
w3999la (motivation)
n195ug (perception)
al v -
nsizeud (learning)
AnnuEane (beliefs)
yiruaR (attitudes)
ypaannw (personality)

wurAnuasaules (self concept)

N Kotler, Marketing Management, 2541, pp. 161 - 175.

1. fladeif i muas (cuttural factor) Wludtydnuniuay@snanyeedainay e

. C A A w e e - .4,
eraNFuANunilellgduniie WusianmisuazaunumgAnssressy s ludspumile Antlanlu
TRUEITHAZNINUAS NEHLEURIRIAN

FawsssudlugainuanusesnisuasngAnssiesyAns duassuiveendy Janese

LAZNTUUAAINNLANF NI AIANUTINRINAIANA Y

o [ %

o

NUF SBLAITNE Bl LAz LnIdInN IPeNeasIBeInAaT)

a9
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1.1 Tmusssuiug u (culture) udneaiznisaniivddnnyana ludens
o dl 4 A Yo QI 1 o a o
aendy avlsznavlldarton nasuanseen nslidandees vy dnwariduresaulng
FfinaInnIsuaeraeNngAnssNesdnn e vinlilanwiengAnssunAdaAfiv
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