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Ao v v AR A g o o A o ' .
WWNLLNMHW?WQWQWﬂWMuﬂ1Q IRl IS H IR IIGSEAVQIATATZFaTa L (R RYEN (Introduction Stage)
dj E/ a a o o
T UTULINTBIIATTI RN AR TTTUT

dun 6 N19Aliugsia (Commercialization) lurinuandinE lnsaangnainas

dl o 2 3// d”& A 1 | 2’/ o a % 1 .
mmmumammmwmuum% TUNRINTUTRT UL WA AU T (Introduction Stage)

FUTUTULINURIINATTI AN AT U

51A7 (Price)"

AnwnuzaedsAIpe  PaEluyaf1resduduarEnig  saduanuIuRuuas

'
a

(1179) Rvdunanlufesldina il FuNTanan usiwaziiznie nanqAaANdudeananalunig

wanAuAUAT iU AR IANARADFTULNGS UNIEDY AR TRINRAS U
dJ 1 o a
wilanmdae lugiloassoitu

AMRANUHNEIReadasiuIATfiRe A1dNyaAn wazassnilsz Tl

yap (Value) Ag mﬁm"luﬁqﬂ?mmmmg@mmamﬁmsﬁﬁ@@ﬂwamﬁmﬁﬁm

1
ol A

NsuanAEy  HNNIIAAIARBINENENNIAUBHAR TN NYAANgN AN TLLAT NENENN

"Anda §9509Ha, UANNNIAATA, W. 12-14.
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a¥19yaAIN (Value Added) AuFLNARADMIRAE Foatinaty Undnanussanseilasasd
v
YAANGININUNEAANTITHAN

FRUANENNITNINIIALAZYAAIARE  TIANATILANIYAAITBIAUA D UTaMNE
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laxe usiyaAazuansyaAaasduin luguiloniaevisennndils

e s ¥
azsnusyleml (Utility) P AniaNiRaes@alnfanilanainnnauesniumadnis

' a

v v v a @A
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NN 2.1

wansAnuineadasszndneessnsylamd Yaruazsn AnNd1Anyuedsan

asroussTamd
(Utility)

=

FIF (Price)

[

N1 WA 9F89NA, HANNIAATA (NJEMWHYNULAT: TaINNANNUNINENAE8ITNANARS,

2545), 1. 13.
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n1gamanuUne (Place or Distribution)

[ R £ 2 dl o a 1'% I3 dl 1 a %
udsanlaAnEIANAeINIsI0IgnANNETuNARA W LAzINa N 19NER 4
HARAWAY (Product) 281nlaAAABALAIINADINITHULAY §INAABIAITIAIAWAN
(Price) Bulmnnzanuazadusiasirdusntiueangnaindiuung Fand1 nsdnsmiie
(Distribution 38 Place) wnuinendasiunisiuaasiusiaangaaiatiunailszna
v v dl A -dl dl % [ % 1 o O 1 o a v
pngl 2 NN A SUNNE9R9 T LTeIN19N1TAAANMUN B WAZNNTNTEALA AR UAN

ANTUTNIFIIARINLNE

A39AaMLNel (Distribution) YdNeD TAsaaEI9I09TR9NY (R0 LazianssN) 7
T Warasugne AuALaTLEN17a1N89AN7 I Eamans
AMNANANEALTUINAN TN A unedunanssun st nan nsiaang
na1AtinvNng TAseaassrestean1edslsznausiag @anniunnmaim (Marketing Institution)
A . . . [ a a [ a Y a
178 Marketing Intermediaries) 1/enausae AUNATY §INANIINTEANLRUAT §INALILTNNS
v ¥
NINNTHANA 2ANTIADNTUN9NNTEU Ineineasidanmatl

FANaN9MNN1IRaNa (Marketing Intermediaries) tflugsfiandoadaasndanang

o 1 a ¥ A a o Q/d” :// % 1% a
mewmmuﬂﬁmﬂmmﬂﬂmQenmuzgmmﬂﬂizﬂ@umﬂ AUNAIT  GINANITNTSAE

o a

FARUAN §3NA IALTN1ININITAAIA UATFINANITRY

- AUNaN (Middleman) winens aaseantuiuiuinmens s N Nas LA

Y a

fislnArugaving vzaglinieanairnssy Aunatsaunsnauunaan il 2 szinmae
- WeaANAUNANY (Merchant Middlemen) YNN8 AUNANTIEINITANE WAL
flndnifiunig iy wadnds wedan wazweddanesie s
_ FunuAunans (Agent Middiemen) waneifa Aunatad laifinssu@via ludud

dl o a | o Y a L4 3| L%
NAIAUUNIT BT ANUWHNAR UIEUUI 1wy

9 o X

- ganAnvutihfinszanesinAuAn (Physical Distribution Firm) ilugsiaidos
fuinndudiuazindeutingsnduiiainqauaulldmamunalaienie deiuaslsznauy

FEgINANNIIUAN §INAAAIRUAILATNNILEFUIRUAAILIAS

"BaqAunfii, W, 15-18.
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- gINAALENIIMINI9IRaA (Marketing Services Agencies) tlugsnanadaely
mﬁ‘ﬁmummjuLﬂmmqﬂLLam'\iLm?uwamﬁmmﬂlﬂﬁqmmmﬁmmmu 1 genanisidanans
Uinaumdlason geiaiieaiude ganaldidinemnenismana

- an"1uN19RU (Financial Institution) ABLIFENE ] FnsdAmnEuLaY (Vie)
ﬂi:ﬁu@mmwL?ﬁ'mﬁﬁﬂﬁmﬁumﬂwauﬁﬁ IHun suims UeEMRuyu wesmdseiudie
40

FRINIINIFANAIULINE

ANANHIzaBINIIdnandailun st uaaiusiaangaaatinvnne T96eq
EINUTRINIINIFA AN LS AIFRIANHIAN HOITURITAINIINTI AR WLNE
TRIN1N139AA1UUNE (Channel of Distribution) MN8N WEUNNALRRSTTLAY
=

(138) NIINANTVRINARAARauEalTIRas TeIn19n1aRaUnsanatlsnaLsae

a dl dl ¥ 1 o o 1 Y a A 26 ¥
HNAR WLmZ\]’N‘VILﬂﬁlﬁﬂlﬂﬂiu“ﬁ’ﬂﬂﬂq\iﬂ’]?'ﬂﬂ@’]‘ﬂu’]ﬂLL@ZQU?IJW@ ﬁ?@ﬁiﬂ]ﬁ’]\?’ﬂqﬁ]@’]ﬁﬂﬁ‘m

©3°¢

%

(Consumer or Industrial Users) nMsAnEndaanienisanamiigazllszisudAnydas
) v-&/
NANTEUAIL

- AMUIUTTALTBITBING

- 1RINNNNIANMNLRARTUTILTInALA TN AR T gRAIUNTIN

- HaduNHANENAFADNIINIUUARIUIUTLALUDITAIN

- AHUEUUIAIALN AN HETBINIY

- nrenlanwazlszinnaadnisAndan

v ] b ]
- NNTANALAZU TN NABINITANAY

ANUIUTZALUDITAINIINITAARNULNE

o o 1

AMUIUTZAVTRITRINNNITIRAIUUNE  MNNEDe  anuauszAuANNananielu
AN THARA LA (4179) mm@mﬁumamﬁmﬁm?{@ué’mmﬂﬁjmamiﬂmmm Tunnsane
a1aldFaaRuARNaed e UAUNA1Y 1BEENY FeININNITIARUUNENIATE YiTaTes
NNAUIYAL BIARENUANNAIN 131FENTN TaINNNNTARIUUNEN NN TR NEaN
Usznaudnemantda 1y feanienadan sFendn duaunanaitieesdy e
fkndeuazdAandan wdenindiuaunansasssssy hidu laefimeasiBunsil

FRININIFTIAINUUNIENIATS  (Direct Channel) YIANIUNENIAT (Direct
Selling) v3an1IRAIANIAIY  (Direct Marketing) ¥san139mauunani1amas  (Direct

. . . dI =< a o I3 ¥ a v Y oAa = v
Distribution) Tuxnad  Msaenaniusiangnanldadiustnavsadldnisgnaiunssu
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Tnerlifiaunans g tdnansasinuiinnisaaiaies Dediudemandunga desld

o v a v 1

' < = o ¥ o v a 14 a dlsv !
AMNTUAUANDANATINNTTH Lme\ﬂ@ﬂmuumﬁ‘miﬂﬁlﬂjmmumummiﬂmnmamn TANNN

3

HazyamudnAnyinisnalaeldwiinamuany (Personal Selling) nanama ldwiineuansg
v x

AnsialaemseiLgnen Faaneiiarsannanisraniellsuis (Direct Mail Selling) wae

N13AEATNTIN (House to House Selling)

WA 2.3

FRININITVARNAUNLNIGRT

©32p

[
[

N1 WA 9509Ra, UANNI9AATA (NFINNHUIUAT: TaINNANUNINENAEIBITNAN GRS,

NAB ] |::> [ 13l ]
NAR ] |::> [ A lin1egnaungs ]

©32e

2545), 4. 17.

| o o ' ¥ . = 9 s o A
TANNINNITIANNUUIENWNAAN  (Indirect Channel) UNIEDY  LAUNWNAUAIN

b

dl ¥ Y a ¥ 1 o 4 dJ 1 o 4 dl 4
maaudneaniuaninafeiiuaunanglliegnén Teaunasgaiuiieneuazuting
N1IAfa1AaL 7 NN aEuAn lAS wINNINTY wazdaareenaa lANd192919

ANANHANIEALNANUAZTEINNId A meazindaunanduan il

TeIN1N139 AN UUN NN IFERRATTLAY  (1W5D) NTINANT MINARSUITARDUEN8IT

a

wanuwlasanguanlildefisina ey 2.3 dewszdugdlaniEandt desmieniedn

a a
1 ¥ ]

o 1 dl [ % % 8% a = 1 1 o O 1 o %
AMMUIENUNTZAL DINIUNANEIUATNANLANETUNINTAININNITAARNMUNLAAITEAL UWAZDN

a u

1 o Yy ! % a A ' 1 o o 1 o
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WA 2.4

TN NIanaen1gen InetuAUNA1 W ALFNG 7

FAINNNITIAINNUNL NI LHL
a v Y al v o a
AR |::> gAnlan Hislne

FOINIINIFAARNUUNEIADITEA LI

[ % '

N1 WA 9509Na, UANNI9AATA (NFINNHIIUAT: TaINNANUNINENAEBITNAN GRS,

2320

©32p

2545), 1. 18.

v
o
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(=3 1 £

AU lATNIULR L AUBUNINTAININIFAARNUUNL ARUTNEU A6

=he

PANLTLAUEFEININTAININNITIARNUUNLENT LALEN U UANN AR FUNINTRINIINIFA

AMUMUNLINIAN UFATAININNTIARN WU BN AL

N15AILAINNITARIALAZAIULSLANNISAUATHNITARIA

NN989LE3NNTIAANA (Promotion) t1dq1Uszanni1enismana (Marketing Mix)
FontrasadAnan e udstntansuazqelananan e UNRAA DS TLAZLEN918989AN 19"
iseananEnee dayanisinsedealsssninsianeuarimaiieaeimaRuasng AnssunTe
o dld v o o 1 1 a A o 1 . dj =X
AMHANUNNE INAAN LAY NN9ANETNNIRAIARBATINNTTNE (Selling) TMHNIN
NMIuRsINaTuarNIsgelanaaN e UNARAMETVTaLENT AR UIUNINENAzdnladn
nnsaneiufanssunislasuielasniinauanaming uwiaANuNIEE99N191898
anysnitiu dsznausnog nsanalaaldwineuans (Personal Selling) waznisanelng lald

% . o %'/ ¥ o =X = dl A
WrineuNe (Non-personal Selling) Al nasanelngldwiinuansrailuiniearsesiie

PIIAINITEIUATNNTAAIAYNTYN TUN1249ETNN1TRANARUTIUNTRAAFRADAN TN A LAY

“BaqlAunfii, W, 18-20.
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ﬂﬁqmﬁmmﬁgﬂ@mmmimﬂmﬁmﬂ?mﬁ@ﬁ%mﬂ 2 1sznsAe 1. naslamadn 2. nnanelae
Mnilnauane dougluuuauisinisldiszneude

Aautsrdnns49Lg3NN19manm (Promotion Mix) s8I \ArasilannsAnsiede
ANINaNNTAAN AL IEEN T 99la aFr9iAuAR LLazwqﬁmmm%mmmmm doutszan
nsgaBunnsmannLlsznaudag 4 Usznns Ae 4 nnslfnauazmistssanduiugissesile
71 4 Uszms tganaenaidenldvilariesdertenanariedioysyanmuila

1. nslawain naslawan (Adverting) ugluuunisiaueang AvNAR A
vierinig Inghildndnauneidesdinienaduloe deddufmenis nnalawnniad
fnunizAe Winnsaveanedudnisms weeanuanlnensldde wadeennsanaSudde
Tnedgildusdsanis

2. nsralaalantineuane (Personal Selling) unnsRaAeAeENIM AT
wiywinszuinadanauazgniniienanis  nsmelagldniinaeuang fedunisindeans
LULAB9NN (Two Way Communication)

3. NMTdaLEINNT9NeY (Sales Promotion) Maneifia Aanssunisdadduiivanwile
anmstaean nmemelasldwinnumewasmslssanduiugianansanssduauanla
mafwmm‘lﬁu‘?‘@ﬂqa‘%@mm@ﬂﬁqﬁu@mﬁqw%qmmﬁluiwﬂ'mmw%mwmﬂﬁq Aan3su
Faldneuaziasunsanalagldninenuaznslasan nnsdaaiunsanadesldsuiunng
TuENYTan13218 Ingniingnuane
4. n1slanauaznistszrnduiusnislianauaznisdszandunus  (Publicity

and Public Relation) nislanaflunisdaasunisanalasliliyananliinisaia@uann

- A ve o vl o , 44 =
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1
[ % |
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=
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NQNUNLN ﬂ']ﬁ‘lﬁm']’)@ﬂLﬂUﬂ"Wﬂﬁ‘ﬁ‘Nﬂu\‘]m@\?ﬂq?ﬂ?Zﬁq@NWUﬁ LW@I‘MLﬂl’\l@Lﬂ?‘ﬂ\‘]Nﬂ@quﬂizﬂﬂ

NN9ANLETHNNTRANALAAZ TN TA AT TU
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LUIARALNEINUNITABRAITNITARIALLLILTUINIS

laqiiunisdesisnisnaialadnisimungtuuy  uazuuoAaliiilunnsdesns
NIAAIAITIYININTT  AUTHBINIAINAN1ENIRAIATRNNTIINTuge  1innsaatnai
fasliulanunagnsnisnaianasanaiialiaanndasiuan niAfeun1aN1InaNaa
a él o dl o ] dl d‘ ¥ v ! a o a
Anaudszneudunisidasuudaduiadesing o Aneades IHud aninssgna dan wed
a dl = o o Y é’ o % a -ﬂl
nasunsLstnATedlszanTy nszuaunIReaNsiANadUFUteuNINTY MnlHuugAnEes
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Y KR Y a 2 1 = a A a a dl o %
nadiniedusinalietnalilss@nnan  uazifangAnssuauniinnisaanaldanaiivng
4
13
s s’ TElHANRTRAINT89N19RAA1ININNITRAIALTEILTANNT
(Integrated Marketing Communication: IMC) 3N"8iTIN N9ELAUNIITBINITWEN LAY
4 dy ey o . o
n1sdean NI naIANFesldnisdeansivenisqelananegluuuiunguilinuniaetnag
= = 2 = Dy a | o Y v
adaalnedifvnnane nsnavdeairaginssnaenguithvnngliasnrdesiunang feq

Yy o a

N19789N19AANA LAEINANTNATNITRDA1IAIIRWAN (Brand Contacts) e l9iE(1i3lna

a

f
v a v A

nguiilvunalzandusnaztinligaanuianuduinauazaauidaiuluduiiladusmia

= .

paY 8. @78 (Don E. Shultz)” nanalidn nnsdiasiedeansnienisnaimi

YIUIN9IUTAN9AAGIaA0A1INNN1IRAANAZF a4 lEN1988419N19FAALLLATLNNATTL
Hunsz1aun19289N NIRRT LN UIBNN SRR e Aaa TNNIRAATIaz Fiad linnsdeans
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= 1 =

F o o o y
weqslavanggiuuuiunguidimsneatnssaiies Tnofqnsjsinnaivenasuulaslaseaing
pNAnduaztillgnislaeuulamnsinesn daesesiialunisdeansenaldicdounslaild
44 a4 d e o wwya o d b aa b a Ao . a
Anusaziprasiioazianunandesiy lllddunasesiielarsesiieutiaiunmsinisaen
linnsdaansnismandaysunnig daouaniluiazsiassunuiunasgninidunilanen
, , 42 o d a4 A
(One Single Strategic Plan) @deuddinislawnnuaziAsaiionisdeansdu o uazd

UL uazuiinieniseaaiuanseiull usqmsasnendnaedn1saedstiv Aanis

143 29N, ATLLATANEAINIIARAIINIIARIA (NFUANNIUIUAS: LTHN

o

AANBNAILN ANTR, 2540), . 28,

“Don E. Shultz, Integrated Marketing Communications Symposium (lllinois:

National Textbook Company, 1994), pp. 6-10.
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1 hlgn19a519m3181A0 (Brand Equity)
ananamEnemesindTnsludneiu ansnsnagandnensndAnyreimnisdeans
NNIAATAENLFNINIS (Integrated Marketing Communication : IMC) 1#asstalii™
3| dl v o 1 1 dl % ¥ -ﬂl
1. {lunsx1nunig  (Process) Nazsiednszineeasaiiiasninanislinisgeans

wanuglduuulageg nraldudninuaindnlduinign (Maximized) ldwmnizanngn

a

'
[

(Optimized) uazldAN7gn (Minimized) nanama wanldianiziasasdianaiuinii

1
=

2. \lun1s@eansnitiutiin (Persuasive Communication) nguitlusng wazld

R

AN eNUANANINIZANTLITEZINAIIY 7 W n1saiieanndaladeents i
dun1end (Interview) navsiuean1efaenIglEnN194943uNN3178 (Sales Promotion) Uag
N19ULERANA LENIN9AENTT IR (Advertising)

3. WMNN8199N19R8A1IN1IAAIATIYIAUINIT A NITHAFIaNOFANTIN

(Behavior) TldierauannsaF1avisuni (Attitude) san19iug (Awareness) TWaanadasiv
ANFiaIn1se9nane  taafianannianisdeansns@udn (Brand Contact) eumnefs
lannaiingauitiimungaznunsdudlagldauinddananuduinainllgpanugey
(Familiarity lead liking) LL@:faﬁﬁﬂﬂfs’mﬁﬂﬁdﬁqLﬁ'ummﬁummaué’ﬁ (Brand Knowledge)
AdufinAuTaLly wgrzaudlun@udniulilunneuan (Positive) nswLiLAINELAN
aza¥ 1313 (Knowledge) Aruduiag (Familiarity) pa1aiidasiu (Conviction)

4. funsruqunisiniluszazena (Long run) wasnsznnsaiiiesiu (Continuity)

He9RINNNIAA1INITARIATINYIONNIT Fesedeiareiiadaniy tneliiiuinaiuaaiy

1 1
o ] o a

o A v 2 = 9 = ! o A A a o %
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A A = = a = Py o
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981XEN LAY AINIARLTIAI

5. ldn13@aa171un12m918 AN (Brand contact) 1N12919EBNNEULEINAIIAATA

(Promotion Planning) FNNWANARANTNNIAANAMINYIIUINIG AZHENNENENNATALAGNTANTTH

e ldaannaia (Al Media Activities) wazianssunldld@aranua (Non-Media Activities)

LaT 29U, ATULATAYITRINIAAANTNITAANA, 1. 49-53.
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FaaAuniiu, W. 60.
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