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(Verderber, 1995) DeVito (2003) ‘lvﬁuaomsﬁamﬂﬂuns:mummaﬂﬁmﬂwmmlaa
msfam s umanssyhussnunilsaunionnniniu frmsdoussiuas male
viunlaviunnils fisreldsunansznuangeruniwineg Ie wazi lgnassviaunay
NNM IR TFINGT (guwumwﬁ: 2.1)
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fian:  Dominick, J. R. (2009). The dynamics of mass communication: media in the

Receiver Source.

digital age (10th Edition). London: McGraw-Hill, p. 5.
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Dominick (2009) laaSunsunumwinaguin m:mumsﬁamﬁfw,‘%'m”uﬁ;dm
813 (Source) fiflanufansounifeficasmsezdionea %opjmmimﬂﬁmwjﬂ%vlajﬁ
mmjl,ﬁmﬁud"z;ﬁ'ums (Receiver) undvasmansniduyanaifissnudien nq‘uﬂuﬁ
Urznavlddrsaunaisan wisasensumalng Foazsdriufnvasauinunadrswa
(Encoding) ﬁaﬁﬂmsuﬁ'gﬁqmn:uﬂmmwﬁw%‘aLLmﬁﬂvhJ‘lugﬂLmuﬁmmmfuf’lﬁ
lagUszanauna 1u Lfiapgdomsﬁmoasmﬁa:m supanazthnuafsimszyinanuly
wiau g nu Wsfezaiesuazysslua Tennunioms (Message) %:Lﬂuwawﬁmﬁlg"m
mslduassirunrteuniiil 1w wingaimndsudisntiainszany dansafitsng
vunsrewandugsfindain ssandanlldianaaudsmiannesuau asaaau
amaldhwindudutesfiansadrmaminummaluninta Lﬁa;‘i"ﬁommﬂmmmﬁﬂ

sanudusnsaziIugaInsiiTandn saan1ensieans (Channels) saldaums ms
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ﬁ;ﬁumm:{nmﬂ@”ﬁ?m?aemuns:munmamu”a (Decoding) Gailuduneufiasaty
AUMATIME é’utﬁumsuﬂmvﬁaaﬁum@i‘amﬂﬂggmmuﬁ;ﬁ'vmsmmsm’u”ﬂaa
anunang'le

chmsmjen‘]uuhvxmmlaamsaamsmmimﬂumﬂmwmmaﬂu nauﬂum
AN mitean Winadnyuwialng T.ﬂmmsaamsrmwmmmma mumsuummsn

a

LL@nm\muvl,@]m‘lunawaoamummmm wasnmsfessldifindn wnliunsfions
axfauNaL (Feedback) a:1findin mwaazﬂauﬂamammauauaomﬁ'umsmvlﬂzmj'o
813 mnLmumwa:L'ﬁuvlcﬁiﬂﬁanmﬁaé‘uunmmﬁwﬁmaocﬁ'umﬂﬁlﬂuﬁdams o
mnUmmumsmmmLﬂunmmnwaﬂaummumamauauamawmmﬂmauﬂu"lﬂ |
Naa:waunauumjmwmﬂm@amiaammmamn ITEMINNaRzauNaUaan N LARA
%:mlmnﬂmnﬂazJuLuJaaluaoﬂﬂs:nawaomsaamsauG] ialwres s leddn uadh
WINHAR YO UNAUBONING ﬁazn‘szeju'lﬁl.ﬁ@n"nsﬁaa’miavl,ﬂ wanNiudnagiownsy
araifindusmsenile uMudasfsznauasmsfessiwsalWiAenaastouiifinie
a9l 1w wnidumsaunmszuieeu 2 an fezsansodanssetowlaiss uddh
winidunsssasimIngiet naasounsufesifiadwldainediunn ssfusznay
qﬂﬁmmaam‘séamsﬁa fIUmIu (Noise) Famansniiuaslsildftsuniumsdorinuga
813 1w anuamuIalumslddusasdivms wiesmminadanlunisiess (Devito,
2003; Dominick, 2009; Verderber, 1995)

msfamsfiauazilsraninansdasfmmimanmsiiuialennls wu s
gaaaAamsliuinleluluwan nsdess o agw?;a (Point-of-purchase) NMSLUETE
VBIWANIIUINY (Salesperson claims) TaAWMIAMNAFUINTFNT (Telemarketing
message) MWEUATIABNTUTETEUWUE (Propaganda film) N3l BUHAUWL (Leaflets)
wazn13lddodng ﬁﬁﬁamw’luﬁnum:“ﬁnga Iwinle wiaunuyfady deesvlwiAnns
Mgaanuanls anwdila matngale wazidufitheesn (Kardes, 2002)

wasnldnmuiinwinweimifessud luddusalennddnlusiumae
vasmsliminlafishanldlumslawan wazazyaiulugianuddgpaundinsluia
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Lﬁajﬁnoﬁ"m?avlajjﬁnﬁa lasmsisdunielandan (J. O'Shaughnessy & N.
O’Shaughnessy, 2004; Kardes, 2002) Dilthey (1833, as cited in J. O'Shaughnessy & N.
O’Shaughnessy, 2004) N&11 mnngwsfﬁmwumh‘l'«a@iann?mnaﬂwuu‘[anﬁmﬁauﬁu
ug,ml‘a:vlaiﬁﬁ;ﬂ;jwmﬂ"lums%‘ams%oﬁuua:ﬁu %elummLﬁua'%attﬁamfuwmﬁa:ﬁw's
°1Tmmmﬁayﬁ%éaﬁwmfﬁagﬂwﬂmsw"ﬂqﬂﬁumﬁ'uq LLa:ﬁu%:Lﬂquﬁlﬁﬂﬁm}wﬁtﬁﬁ
nludrmsamislininls hihwywfrdyymiadeinulamiedsladmils nieeve
Inwniatiuduezlsfiany fahamedladungnszumwnsliniiele Sanszuaumsliiy
alevzilsznauludan 4 Tuaswlumssznanamssomaiienmsliuinte Idud (1)
anuaula (Attention) (2) aradla (Comprehension) (3) N3Bubax (Yielding) iaana
L"S'an"l,@'ﬁmﬂummaué"uéﬁammﬁﬂ@l%”mfuﬁﬂmuvhﬁqgﬂ‘la WAz (4) M39AT
(Retention) W3aA214M3447 (Memory) Fatuaaua 4 ez le3uanEwann 4 daudssyu
1dun HEIE5 (Source variables) Taa1 (Message variables) H3Ua3 (Recipient
variables) LLazéa (Medium variables) (Kardes, 2002)

mslituinlatudrsandnswa (nfluence) uinnnsTiuinlvesivindunass
migala LL@imsgolfﬂﬁg\muﬂvlzjffmuﬂun'ls‘[ﬁuﬂfn'la wwﬁawgal%mwm%a At
AMudaINs wismsnszrvasandulelasnszynauduuuuasng (Role model) lag'ly

vo &V v 4 o @ & A un a V@ Y
Faile Svazriliuysdmusngdlaudulifiamunsiianaula udndudunaie

'
&

iliaudug litureuludauvasnlsd lumenduiu msliuiilessdunmse
waauANLGe A wazmInseinlufienefiinfonela lanaagliuinlaias
(J. O'Shaughnessy & N. O’Shaughnessy, 2004)

u,a:Lfiamjﬂﬁams'l’ﬁ’[mmma:haﬁﬂszﬁﬂﬁwaLté’nfu Tawonwemsliuinla
wuduluwansiedug AlszauanudnSadmumsslssansualinudunulason
LWSW:ﬂﬂSIﬁN‘iI’]’ﬂﬁH]:‘Y‘i’llﬁ?}jﬁﬂﬂﬂL‘lJ%EI‘ULﬁf.llJﬂ’)’l&l‘fb’]ﬁulimadﬁuﬁ”m%aﬂﬁﬁuﬁ"lﬁ'gﬂ
Uiusinle annnimaSeufisudsslenildsosniathsadusen delulanvesns
Ltﬁom”uluﬂ%]gﬁ'u Funulasontulafimansalivinlldanisendudholgilsou
T@ﬂ%uaﬁuimwmﬂﬁﬁﬂaﬂmiﬁnﬁﬁ'ﬂa‘lfummmuﬂaaamﬂummmﬁag@ (Appeal) 4
glJLLum"wiavlﬂf: (J. O'Shaughnessy & N. O’Shaughnessy, 2004)

suuuuInde '[mwmmﬁam{[iuﬁnlﬁ)ﬁﬁagﬂﬁazln'm%aﬂmﬁumsﬁ'@gmmo
993 (Social norms) ATAAT (Values) uaznWanwol (Images) fiazgaaunsneny
Fauloslavlddysnwal (Symbols) uazmwanwalasiaush (Brand image) ¥FORINIL
Lma'amma:tf:amw"ia‘lﬁtﬁﬂmmL"Biauimsi”mmiﬁ@gmmoa”aﬂu A Afloy uaz
mwanwol eldamaud %m:ﬁﬂﬁ;ﬁumstﬁﬂmsmﬁs’w Taslawansieiialslaa
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ﬁuﬁuﬁwﬁajetﬁuﬁwLmumﬁ'lﬁ:moﬁoﬂu (Position) LLazﬁuﬁwﬁ'ljaLﬁummugmﬁ
(Prestige) (J. O’'Shaughnessy & N. O’Shaughnessy, 2004)

faan I‘&JBmﬁtﬁiﬂﬂ151ﬁuﬁﬁilﬂﬁﬁOQﬂﬁQUﬂﬁiL%ﬂNIUdﬁUﬂi:U’)%ﬂ’l‘iﬂ’ﬂ&lﬁﬂ
LLa:ﬂ's:aumsrﬁﬁ'm%ﬁomm{ anutla uazersutivesfuilng duanuifenloany
qum'sm (Behavioral learning) ua,waﬂmmumsnum (Conditional learning) 8%
Luaaamnﬂmsn?mua‘*nmmumLn@mnwau‘lmmn‘[mwmaﬁwu
(J. O'Shaughnessy & N. O’Shaughnessy, 2004)

gﬂLLuuﬁmw ImwmLﬁanwsiﬁuﬁﬂalaﬁﬁo@ﬂﬁa Ums'l"ﬁ’m:mumsmamwﬁﬂ/
(Cognitive approaches) mmmm‘haaams‘[ﬁuﬁn‘lﬁmnawﬁhznawa”nuawaoﬁﬂsmau
WIANN (Elaboration likelihood model) LLﬂ“ﬂ’]@U’Humawanimu (Hierarchy of effects)
frumsRemaiamslituinle Gnam'lv\Nuﬂnﬂm@mmmmum (Awareness) Liin
AUt la (Comprehension) sansutaanululewon (Accept) nlmnnsmmamnmma
wisansuol LLa~ﬂs~mmummmﬂmum’maoms mnmsmaa‘[mmmwmumnﬂaﬁmu
memfluumﬂﬂn 3 TDIMINUMIUUWIAG N1 WazUuITuAAEITaIV8INUITHEN
i mtﬂuumﬂﬂmmnumuﬂmazmzmumm@au’twaaEus‘[m (J. O'Shaughnessy &
N. O’Shaughnessy, 2004)

suuugavieda Imwmtwams‘[uumﬂ%mmﬂmmﬂ"lsmun (Unconscious
mind) *nLuumm‘nNaamﬂﬁuumﬂﬂaomsmaammﬂﬂmmmammamwﬁmm‘[mwm
aumﬂu‘[mmm’lmmmLm‘lﬂmﬂvl'smuﬂmawuﬂnﬂ F8aliminitmansowadnmiu
fadiinle LuaNusinﬂuﬂqﬁuﬂaamsmaxanmmmnmmaonnmﬂﬂmwm Az
NUSII‘IF]%NWQW‘ISS&Jﬂ’li‘ﬁélﬁ%ﬂ’ll%I‘&lEﬂﬂl%ﬂEm 1w Juslnaanadesuanslawon
v finuivenitmasadiiudefivanmany Vlamfa z1lu Insviend Ang Swinasiiie
uazurindy wszazuan duslnaenelildianudosmsmanudeil LLmuamaWuyﬁaﬁ
nuslnaldnue ti'u?lnﬂf{‘?aLﬁumavlﬂ"firamﬁw“ﬁﬁﬁnaﬁwﬁuﬁ”ﬁ UUBUNIEUA T EWn
WAMMAN E%D mm%m‘lﬁm35inﬂu@3Laanaum‘nmnmuvl,ﬂﬁ)uﬂ@au‘lwavlunn (e
duslnannemamliisemawnivefiawdesulasontrogu Nuﬂnﬂnmau'lwama
WuwauVlﬂmmmmﬂmm (J. O'Shaughnessy & N. O’Shaughnessy, 2004)

ns.,mum?uaam{[‘ummLwam{[uuuﬁla}uuﬂs:ﬂaﬂﬂmUaaﬂﬂs:nau
avhsznaude g laun HEas madave &3 o mInaamia HIuans F93UNM uas
 HREZYBUNAL Lmaoﬂﬂs‘vnawmﬂmmﬂam:uamwaﬂamammua =iumInife
83 mmﬁumaamaaoﬂﬂ?naumma‘lmnmmmmaoms‘lumsaamsmoaomeamo
aonldigsums muu;dmmsw,ﬂuaoﬂﬂs:naummmmmyazmmnmmao
Y‘hmsﬁnmLﬁaLﬂ’nlmﬁoénﬁwamao;‘d’l’mmsﬁﬁdam:mums?}amnﬁ"amﬂﬁuﬁnlﬂ
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Hasdvlunszuannsieaniamsiianinale

Aaveaiduasdsznaudaglunszuiumsfemaialiuinla Iz TaE
\lwgasuduvesnszuIums diveseraduumdsmsiiainoms 1y asnmianien

a4 e & & &V v 9y .
luwon nieorauyaaafiairsmaiuinanile Schiffman uaz Kanuk (2010) Isiauedn

44

ﬁmmm?aLma'omﬂfuﬁunmﬂa‘hﬂ"maLi'mmn@iamsﬁ'amsmmmmaaaoﬂ‘n's WWIzg
aom'swsmmaommm awammﬂaoﬂnwaammvaamsnuwu{[nﬂ‘lﬂlﬂwuﬂnﬂimu
smsmmnumaaﬂm Jua UaTUINNg ’ﬁnaﬂmnﬂmm@aamsmamamwmauu /3
neuaddIUINdaaNFud1 Auduazuimy ansnauiiana nau rIaLINTEIIn
LLfﬂvamvmﬁ;gu‘%Inﬂﬁiﬁﬁndﬂﬁuﬁ'ﬂﬂ?au’%mmaa@;t,wia"l@i”a g191s Taounsaansiu
musautisaaniIusnuosldasit (Schiffman & Kanuk, 2010) ANBUUINAD URRIEIT
Wunens (Formal source) Luunasssfitduasdinsuaamrin’ls (Profit/Commercial
organization) #3a846n3 laiuga9mrinls (Not-for-profit organization) snwasdaunda
uwnaIan 3 bt Iumems (Informal source) a&"ngnﬁmwhLﬂuqﬂﬂaﬁ;ﬁumsﬁmﬂumi
FIUGD 10 ﬂsauﬁm?aLﬁ;auaaﬁﬂaUlﬁﬁasglmﬁlmﬁuﬁuﬁﬂ ARBATUNIIUULINE g Tu
ﬁ”ﬁ]ﬁgﬁmmdam‘s*ﬁ"[&iLﬂumomifmaﬂﬂﬁmﬂﬂaﬁﬁﬁwﬁwa@iammu:ﬁm?ammﬂnﬂ
maaqﬂﬂaﬂuﬁuq anee

;ﬂ”uﬂnﬂ%:ﬁmwm%au"'u'lun"nséfﬂﬁulwi‘vadmma’omsﬁ"l;jl,ﬂumomimnﬂdﬁ
unaaE s dunmanig meumdamsf’ivlaiLﬁum\1mnfngni"ujﬂw‘lajvlﬁﬁdmvlﬁmutﬁﬂ
ﬁumsnszﬁwﬁa:aﬁfuwuﬁuﬁ'm‘%’au%mwm 9 %w:ﬁﬂﬁl,ﬁ@ms%’nju,a:msuaneia
(Word-of-mouth) 1Esunnaiiessnandssaumsaaiouazanudssrivlefungeasldle
fudmIausmIinese Fadnndoanuiesinaivesdudmiausmesfsduanite
mivayuudniouimavesau m:muquLf:amluﬁa'lﬁtﬂuvlﬂluﬁﬂmuﬁaoﬁnsﬁaams
&% (Schiffman & Kanuk, 2010)

G. Belch uaz M. Belch (2012) lddunnundsansiiuin 2 Uszianesil unssss
UsstAnuInfe UHAIRNIINIIATI (Direct Source) %GLﬂuI‘&lHﬂ (Spokesperson) ‘ﬁﬁ):d\‘l
TaAMUNIDRTY ARANIUBNNTURUFYY (Endorse) FudmIausnis uszundsansnmadaa
(Indirect Source) mm]Lﬂumoununawavluvlﬂmmsmamamm udazdisgaauanla
WafzRumwdnuolassnsassunuluson

aenalana aaﬂmmaumnmLLnuImHmwazﬁaul‘ﬁtmdamsﬁtﬁumoms
TﬂUmwwuma’omiﬁLﬂu;ﬁomiﬁﬁﬂmmhL"‘f‘iaﬁaﬁammﬂﬁagw‘l@mLﬂugaﬁ'uméu
fuen (Product endorser) stwzé’daaﬂs%ﬁﬂﬁa:'ﬁaﬂLﬂﬁﬂuuﬂmmwﬁmﬁuﬁg’uﬂnﬂﬁ
dafuduazuInladnis (Blackwell, Miniard, & Engel, 2006; Solomon, 2011) 4lums
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3@1”&156\1Na*'uaaﬂs:mﬂmmmm’m’uaammuu’lﬂmwmLLa:ﬂs:m‘n?mﬁwiams
@auauaamaaﬁu’ﬁinﬂﬂ%ﬁ wndsasiazihanldlunusstenduundsasimdunenis
(Formal source) Ssanansautiaszinnussumssmsimdunmaniseanils 3 Ussan
fasalUil (Atkin & Block, 1983; G. Belch & M. Belch, 2012)

unasastdumanisszianusnie msm?aqﬂﬂaﬁtﬂuﬁjﬁ'ﬂﬁmﬂuﬁﬁumzl
ROENTIIATY (Celebrity endorser) lapunassUszinniiazledun e Wndes snuaas
WnNw? mamﬂawﬂsuaummmm‘lummmnuﬂ 1 sinpsie Unluwoneslfunas
ayriaiinuguifianudsdusaing (Psychological risk) WazAMuLEETuTIAL
(Social Risk) aaanandudifiinianadifios safioy anufaiiin Haunaussnnanmo
289515100 (Atkin & Block, 1983; G. Belch & M. Belch, 2012)

Usziandaanfa yanaossae (Typical-person endorser) unadanIshindiaziin
qﬂﬂaﬁ"avlﬂﬁ"lajﬁ%‘al,ﬁm milfunssmsriiafiesinanaanuasonis (Similarity)
ENIVURRITTURZHIUANT T,ﬂzxmsﬁnLméamsﬁtﬂuqﬂﬂammmm‘tﬁa:mw:auﬁu
AudfifanaAoaiilussduidn (Low involvement product) wiafianuFnsluszaud
6‘%’1 (Low risk product) (Atkin & Block, 1983; G. Belch & M. Beich, 2012)

Usziangarig Uﬂﬂammmmmmm (Expert) Lﬂmmaamsmmwmmww AL
maummsmmnuaummamm‘mLmvl@mmsauuauu Iﬂytmaams’nuﬂmﬂmu
mmamuuawm'mmLﬁanammdmmsmnﬂ'mmmmﬁmﬂau6] unsIEnTTRedin
danlEiuaudidenudssdumaiu (Monetary risk) w3adanuidnediunanis
(Physiological risk) (Atkin & Block, 1983; G. Belch & M. Belch, 2012)

ms’lf;&”aﬁ'uaguﬁuﬁ’ﬂﬁﬁﬂs:ﬁﬂﬁwmfumsa:ﬁaaﬁmmaaﬂﬂﬁmLLa:mm:fm
NUAUN (Match-up hypothesis) stwzazﬁﬂﬁﬁuﬁﬂﬁqmmua:mL%aﬁaﬁai‘fu ARaAIN
'Lﬁ’;ﬁumsﬂs:tﬁmmmmﬁhﬁ@mumm:amiaﬁuﬁwﬁtmdamsvloi’mfnagm St
mahunssnsunlflumsiemuenanasiliiAansiiuinlaud Blackwell,
Miniard, & Engel, 2006; Solomon, 2011) ﬁdemsﬁaﬁuauuﬁuﬁm?au‘%mwmGJ 15992
’manumumﬂnaﬂﬁwamaamaumua,,mm'mmnmauuauu L ms‘l’maamsw
sansnambminiameataiuealdTaiomn Viao‘lﬂjmmsaﬂmnunuﬂ‘unmmnam
myaeiminuesusEnAliuimssaiimingnedu udu

;‘\;shms‘naﬁuaguﬁuﬁm?au’%msma 9 wxpuliiTuasenivans (Claim) lu
Tawan Tasamzunasansidnnuinlinla (Trustworthiness) 1129z TUANS
fenufaiwdantummannnundsssi i lingds anudong
(Expertise) Va3g3fsiuLdui/a91 Uﬁﬁ’lﬂvtyL’ﬁuﬂUuLWS"I‘:E‘T]J%Iﬂﬂ‘ﬂ:ﬁLm’ﬂﬁuﬁ%ﬂauﬁJmi
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1uT,wmmtfiaLma'omsﬁﬂ:nujua:ﬂ'nwﬁ'lmzy‘luﬁ'oﬁmﬁams (G. Belch & M. Belch,
2012)

Q’damiﬁ'aﬁuaguﬁuﬁm?au%mwm6] iuanaunaas1ssuuan (Peripheral cue)
auuuudaasmilininlennasdusznaunsnuazasdisznauwinga (Elaboration
likelihood model) st’lzmmmaog}ﬂlﬂ anuduray FOIUVBINEIRTS a:ﬁﬂﬁpﬁ'vmsﬁ
ANUAAAMTILINFUAIMTOUSNS (Blackwell, Miniard & Engel, 2006; Petty, Cacioppo,
& Schumann, 1983) lasuuudiaasanuinandulumstszanans wiguedn 1as
niounsdamsgudne (Central cus) lulgtadtmanlunsdasuladoifisahade udd
Uasudug ‘ﬁ'gnﬁﬁmﬂsznaumsd'ﬂﬁulaaf‘ﬁra@hu IcﬂUgmmﬁNﬁ@m”meﬁiwﬁmmmm:au
Auunasmsfiiaaeinniasiesla dausmiossmsiuiianusudousnarages
1"1?;5@%\1msﬁ’]ﬁﬁm'}m‘?ﬁlm‘mzy'lm%;aatfu6] uamnilududnianinsilifanududou
ma]'l.'ﬁ@‘ﬁLLamﬁwﬁﬁmmﬁaﬂﬂ‘lmﬂmﬁn (Petty et al., 1983) stwza:ﬁaylﬁg{umﬂaj
ﬁaoﬂs:mawaifagaéwausEauum:mmmLﬁﬂmm%wnauLLa:QnTﬁwﬁnlﬁﬂ@T@Tw

v e a » A v, Ha oA A A ) o
;dauumg,uaum mtﬂugmz«mnumnumt‘nanamaummm@dagﬂlﬂ (QLLN%J}’]W‘YI 2.2)

AR 2.2 mehaaomﬂﬁuﬁnhmnaoﬁﬂi:nauvxé”ﬂLm:adﬁﬂsznamnﬂﬁau

Motivated to process information

Yes No

Able to process information?

Yes ) No
Central route Peripheral route Passive processing
Strong arguments Endorsers, cues Mere exposure, soft-sefl

.
2
=

Tellis, G. J. (2004). Effective advertising: Understanding when, how, and why
advertising works, Thousand Oaks, CA: Sage, p. 113.

;jj“s'mmsﬁ"lﬁs"umﬁuﬁnu'[uimwmwﬁ’n%uﬂumsm?agﬁ%mﬁm swidiasanann
ﬂfammﬁogﬂhu.a:mmmim%aﬁamaawamm w9 lsna msﬁﬂmﬁw?apjﬁ%mﬁmm
I ulawoninenaddaidofiauummetszms 1o p3AnT WimanInAILANNGANTIN
w95l WamTvademsudnin dNanTzNUdaaAud1va I lusI Nz

;ﬁ'uawsa:t%auiue%%muéi"maamﬂ‘lﬂﬁ’umwﬁuﬁwGT'Jzl "lai'l:'ﬁl,ﬁ'mqﬂﬁnﬁnwm:
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meuan LLa:‘lumoﬂ%ﬁmmﬁﬁwmlﬁfﬂ@’aﬁuagmmﬂwmmmﬁu@ﬁmnLﬁuvl,ﬂ Qe
ﬁ'flﬁ;jﬂﬂﬂﬂhia’lmmL%auiyaﬂws1ﬂ°umm§uﬁwmaa;ﬁmmm"l,ﬁ foralianfudrvasy
Imwmifu"l,@ﬁﬁﬂL‘Eua‘i’]mumnvl,ﬂﬁumiiwmsﬂﬁmaﬁfuagl,umﬂu‘[mwm uaz la'lesu
UrdnsuansariauadiBsvandianansslinauly (Blackwell et al. 2006) ﬁ"asjmqutmﬁw
lﬁﬁﬂ‘[mwm’lﬁumlﬁgmmsﬁLﬁuﬂuﬁﬁumQsﬁovl,;ivléﬁﬁumswLLa:Vl,ajvl,ﬁﬁ%aLﬁmmnma
WIadIN13Igu (Mascot) LﬁaLﬁ"mmwLﬁmﬁmLﬁm‘fmﬁalﬁcjdmsﬂumﬁ (Solomon,
2011)

HONRKBINNITULILILLANYBILVEIRITUE Aristotle (n.d., as cited in Wood,
2006) HILALTIIALALLIAG 3 Lmvsé’ﬂ“uaomﬂﬁfuﬁ'nlaﬁ;jdmﬂm?aLmdamiﬁoﬁ letur
Ethos, Pathos L&s Logos I@zlLﬂ’%’ﬂum'ﬂf{uﬁnlaﬁﬁﬂizﬁﬂﬁwaﬁume”nmwgﬂuuu

(2

(Wood, 2006) (UMW 2.3) G4 Aristotle leafunaigmanyadiaaananead

WHWBNN 2.3 LEMRAN TN lauad Aristotle

The Three Cornerstones of Persuasion

-
|
\
~ Effective Persuasion

Ethos Pathos Logos

=n
&
=

Wood, J. T. (2006). Communication in our lives. Belmont, CA: Thomson

Wadsworth. p. 466.

Ethos W3adlaa fﬂ:a%mUﬁqa‘fﬂwmwm;jj’ﬁiams:i']msﬁ;gmmi%:vl@ﬁ'umm

WLGan ot Qﬁamsa:ﬁmﬁmmﬁmuLLa:ﬁa?ﬁﬁﬁm”wiavlﬂﬁ UsznsuIn ;‘ij’doms

wassligursuuazanudadad dsznsfises faimsesdasiinnuiidafowszin

1971918 deemsiizu gﬁiamsﬁ]:ﬁaoﬁw@mﬁﬁmagsums 1semsng ;3”

815920098
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mmj‘luﬁoﬁmﬁ’n,aua 3zmsNdn Qdamsﬁaaj'h;ﬁumﬂﬂulm fanwouzatily uay
Urznsgarie gasmnsazdasiananszfaeiulunimiiaue (Wood, 2006)

L

Tﬂn;ﬁumsa:ﬁﬁnu”u'lwia;Emmihihwmmm:waaﬂs @aamujﬁﬂ"ﬁmﬂ%

U

4

1
a

' ?/ 3 =~ o )y Qs ld' ] A s a
ua:uamwgmmmuummmmqj wnlalanudsfiiniaue ‘HO%WﬂLﬂ%UUﬂULNﬂI?N%‘Lu

=]

sinfouudin lasezsousdoummaniiiuns ussisnwaisounasinaiu (Wood,
2006)

Pathos niawilas zafunsfiimafigainig mmni'm‘%am@;waﬁﬁm%a'luéﬂﬂéo
wits Tuunsasa m”nmsn:u,a:mqmmfuaw"laimmmﬁog@lﬁﬁumsmL%ﬂluﬁ'aﬁ;ﬁo
myiiauald Suasennlasuaniunaananuiin auin ame dfloy uszn1aibd
T,@lﬂﬂﬁﬁgi}ﬁﬁamsﬁuﬁumomwrﬁfm:’[ﬁm@wammmﬁssw?avlajﬁagﬁa s’fia;ﬁ'u
msmm%a’luqﬂﬂa ANUAA INAURTHAG sufiosnnanarsuol ssunisnansad

a a ]

andwadansdaduladng g lidhdfummezindonudimmialifiow daesseoals

= 1

meLmL'x’J’ﬂwE’%’ua’ls LLo*imw:@Tacjﬁn"LﬂrTu;ﬁ“um‘séhU 1ag Aristotle LUSHUWL@aRILEN

{1

Afianalds u wu wilawiuansualfliudssly (Wood, 2006)

Logos #3alalng ﬁ%:zjavlﬂﬂ'mssn:l,l,a:mqwa ﬁa%uﬁmfiaﬁn’lﬂﬁmqwaﬂ?a
wangmena g tlafazmivauunsiemiiamslitninle fadanSoulalnaduaman
Tsiiuuda lalnsendwafidanussududon ﬂ”ﬁﬂiiﬂ:LLa:LMqNaﬁwﬁ'wfauﬁﬁlzgﬂ
sisualumsfeanaiienisliuiinle (Wood, 2006) |

'luﬁmﬁ‘q@ué"u m{l‘fqﬂﬂaumﬂmmmmm‘?iamsf‘frams sundsganaaula
Imwmdapﬁumﬂﬁ "Lad'hg{z«hmsauﬂumsm’%’ayﬂﬂaﬁimm dwnanilanuifge
nImemwnsaianuindgals uazfianuindafiansoanutimnmudaniu e
amuliutnlalinusunulasandag1ed Blackwell et al., 2006) litasTuanuin
Mgalandannuiniaiie varesdaspdmduisndnlunnudaanssaumsimns

%‘%‘avjﬁamiﬁmiﬁmmmﬁ’ﬂ%asjwf‘j\uﬁaﬁnmmmiomw’%'a;jdams‘lu‘[mwm
1 A - »
AMNR T DD TBINRAIETT

AL afieUBIUNAIENT (Source credibility) Wutanldstedns anudadag
maylilensasdmaantrunfisrtos anulinelelduesunssss udu Taswnunss
msianugeandasiuaIms (Congruence) induirnla fasynlianuindefioas
s sindwyinig ﬁamﬂw?amsa:ﬁmwmL‘f}aﬁammﬁa;ﬁum‘sﬁmmﬁérh

Lmdamw’%‘a;jdamiﬁfuﬁqmauu”ﬁﬁmm:auvﬁaaaﬂﬂﬁaoﬁuﬁuﬁﬂﬁmvlﬁaﬁuaguvﬁa
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saua vnldmsfldasnuiudanumialinsda lesumsseusvanguilae szt
#dsgals (Kardes, 2002; Schiffman & Kanuk, 2010; Solomon, 2011) luunaasianu
mL%aﬁamaomemsawgnﬁ'ﬂndﬁMa (Ethos) %wmﬁﬁamwﬂﬁmmﬁ%ﬂﬁ;ﬁu
L%auéuluﬁapjdams Lwims"?"ia]:ﬁmmmL%aﬁmfmgdamsﬁﬁtﬂu%zé’l’aaﬁﬁlﬂa (Ethos) W1
Tag (Pathos) uaslalng (Logos) Uszneuni iwnzasyniiiumsiuiingdasmsd
ATADTIY fimsfannuninenisansun uazihiauea N dumailunavasdias
(Wood, 2006)

Hovland, Janis was Kelly (1953) Ieusisiidvasamnusinidafiovasunssns
sanidu 2 §6 leun anudeamy (Expertise) uazanutinlinnale (Trustworthiness)
Tasanuidemay ﬁ]::vxmUﬁomﬁujmaaﬁumsﬁﬁdagﬁams Tifsemsiianumunin
ey @mamuﬂa'\uL%naﬁﬁty’ﬁﬂuwzyﬁa:aﬁuaguﬁuﬁm?au’%msmumﬂuimum i
mwmim%aﬁaua:ﬁmqwa feghvasunadssnsfidaniduamyzldun wnd sinfimm
wionmoay e vmeinnuiilindeaswisti msﬁcj%’uafls;i?ﬁm‘fiaﬂju’j'umm
mnfuﬁmmj AUy usstifianvudadaduazanuasslalumssanuazinaue
Toyalinudivans

udadelana mwL%ﬂﬁﬁu‘%‘[nﬂﬁ@iaqmauﬁﬁmmﬁuﬁw ﬁamwm’faﬁgﬁimﬁ
famms niaTaanuinezana Lﬁa;ﬁumsmmsn%“uf’lﬁ'hLmdamsﬁagdamnfuﬁ
anq (Bias) Fsendiumunsoutaduilszinnlaai (Solomon, 2011) UsztAnun aad
A3 (Knowledge bias) aﬂaﬁﬁ@ﬁanﬁm‘fmﬁa;ﬁumﬁuihmﬂufﬁ@domsﬁﬁ?ﬂ&i
saandamionsalssdunuwataniamanan ldiuanesanly Usziandaun aadluns
#awe (Reporting bias) aﬂa"nﬁ@ﬁa:ﬂﬁngtfiasjﬁamsﬁmmt}fﬁ’uﬁoﬁme:ﬁmauaﬁa
ARLAL LLdbﬁumsﬁﬂ'numé‘m’lpjﬁamn:ﬁmauaaaﬂmazml.ﬁmmoua:gnﬁao
wiald uazanafialainassnsnseuSunlariinisdns (Hired gun) @hmmufﬁﬁa‘lﬁmﬂlu
fofinernImiausEnanIms

Tuudvasmslasan ;ﬁumm%a%ﬂ%‘[mmamﬁﬂ@iammmvﬁ'zwlw%’amm
Wdeflovastaanululawon LWSﬂzﬁnImumﬂwfu‘lﬂ“I’ﬁ'Lﬁuﬁﬂmumn’tumﬁwa;jdams
lﬁaﬁfmguﬂ?aﬁﬂmuamwﬁuﬁﬂﬁmmm‘lﬁuﬁmau @9 Assael (2004) Huauad
NYJMIBNAUNG (Attribution theory) sansaldasinodnngmstiild Tao Assael
a%mm"l;ju’%‘[nm:uaa'jﬂmwmfuﬁmmL’?aﬁalmzéfuﬁ@:hnfhmwL%aﬁaﬁmeuau
1ﬁ'ﬁ'uLmsiomsﬁtﬂuqﬂﬂaﬁ‘lﬂﬁﬁuﬁw%e (Personal) wazunaIE I unay (Neutral
source) lagnqudmasnamgiiausiniiuamraznasiisieauimiagaiinangas
Tawan s’fiamsﬁimumﬁgﬁ‘[nﬂLﬁ@‘:"mfmﬂm%omnvﬁwm ;ju‘%‘[nﬂﬁm‘éumﬁ’mm:
ﬂ'mm":ﬁmmwm?aﬁ;mgmmwaﬂmumm‘fw} msfiiauaudannganasiyln
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I%wma:ﬁﬁlﬁrju"ﬂnﬂﬁﬂ'hﬁfn‘[suum%fuﬁmwﬂﬁmmﬁazmUféuﬁﬂ anndnsfiaz
daﬁ'ayjaé’mﬂuﬂs:‘[wﬁtﬁ'mﬁummmmmmaaﬁuﬁﬂ

mmvinL%aﬁamaotmdom‘nfu"laﬂ’ﬁqmauﬁ‘ﬁﬁﬁaz‘jmaam"l,ﬂ wAnMNRLTofinrin
smunsnasuuladldaseaiatumsioans (guwumwﬁ 2.4) %ammﬁwi‘fu‘lﬁﬁacﬁu
mstﬂﬂ%'umn’mLma'omsﬁ;ﬁ’umnmsw‘lummg’mmmmmmaam UANaLADY
Aamiammzmsiianavasian usu Wood (2006) Fewisnnuindetiafisnuis
wauuasldoondu 3 Uszaneail

WHWATINT 2.4 WAIWINTIVBINNUU TN VBIURAIRTT

Initial Derived Terminal

credibility credibility credibility

- Position - Evidence presented
initial
- Titles - Clear organization .
+{-
- Known - Connection with topic
; ‘ derived
accomplish - Connection with listener
credibility
ments - Demonstrated ethos

=
&
=

Wood, J. T. (2006). Communication in our lives. Belmont, CA: Thomson
Wadsworth. p. 472. )
anundatialssanusn deanuindatieluszurdu (nitial credibility) HEIES
mmumaﬁmmﬂwﬁaﬁa’imw:ﬁug& suitasananenudmmguazanminlina
luafia Tmﬁmmmt%ﬁa’lm:ﬂ:ﬁm:'ﬁuagﬁuﬂﬂmmsmﬁ'nﬁ(@‘mmm Uszaumsal
u.a:@muéhL%ﬁaﬁ;j%“ums%’ngtﬁmﬁuﬁmmiﬁauﬁﬁmﬂm”ums Ysziannaun ana
widadaluszaznans (Derived credibility) Fazfatusznivnmsdesussniedannu
%omn;jz%amsﬁmmmL‘i‘iaﬁa‘lm:ﬂﬂm:ﬁuﬁﬁw wannduduazdasdanuinetiolu
szﬂ:nmaﬁ'gﬂﬂanﬁﬁmuaumﬁ@aaiwﬁmw Dunaiduna dagals vaula asoasu
fimyinauafindanlngg uazdsziangaving m'mm:,%aﬁalusw:q@ﬁw (Terminal
credibility) Lﬂum’mmL‘?aﬁaﬁsjdomn::"lﬁ{w§q%1ﬂnﬂstﬁ@§uﬁaﬂaﬁu aulduAN
wnfefiefiazaumrananuding anmarlslauszaniinlinelefiddsmasemsluds
H3UEs unanuvasanuidaieluszosduuazanuindetisluszoznans anw
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VoA A @ A o ) A a v X v a
u’]l'ﬁaaﬂluﬁzﬂxqﬂﬂqUﬁnﬁ]&nﬂﬂiauﬂUn?qﬂquuqlﬁaﬂﬂluszﬂtﬂu wuagﬂu
ﬂ’)ﬂ&lﬁﬂﬁ’]?ﬂl%ﬂ’]?ﬁaﬂ’limaamemi

Wy

ms‘l‘mmminummijmmmLLammwmm"l%'n'laa:ﬁa‘lﬁl.ﬁmmmmﬁmﬂ‘la

U
LA )

&l’]ﬂﬂ’j’lﬂ’ﬁl"ﬂﬁdﬂd fIndanu L?i PITIYUREAIN um%malﬂmmuwm P399 uammmaa

)1.

Ce

A A

mififianaiigetenuediniwadannuifa anufaiu vauadussngdnssusiu
n‘s”mums'nmeﬂmsﬂmwmmn’lu (Internalization) ‘ma:mﬂmamummamumm
ﬂﬂmummNmmsmmmmrﬁana Lwamumwnamammmwuuummnwmmmm
mumn:ﬂmmamuumama'lwowsmvl,ﬂmmﬂuﬂmmmanﬂuﬂm LAZITRRENAEY
mﬂﬂnm:uummmamaopdmfm (G. Belch & M. Belch, 2012)

UARNANMME (Character) maa@damﬁfuﬁmaazhomn@iaﬂszﬁﬂﬁwaﬁmmmm
agalaludrmslulaiwon Selimsifanlasn (Spokesperson) wiadEanydmil
aummammsuuum'mmﬂmua%}aa'lmmssmau’lmamommn mﬂlmmmmmmsm
anwinfeteuasiomsldededuszansnm msmmmmwmmmmmanaum G0N
ﬂ's:nau"lﬂmﬂqmauumm 3 duldun ananhdgala (Attractiveness) a1l
(Trusﬁworthiness) Ltazﬂmr’ﬁﬂ'rmzy (Expertise) 619143 Ohanian (1990) ldWamua3in
(Scale) AlFinanuidafiovosundsasin 3 ATARN BT EMudsamy e
Tihala uazananindlagale) Afianswasemaaunuaswaaiauad lagaansnayy
sananldaait AMANWIUIN suanNh@iale (Attractiveness) Usznavldén vI,:uun
m@]ﬂlﬁ) (Unattractiveness) ﬂummgﬂh (Attractiveness), @vluﬂ laidiszau (Not Classy)
nu@d dszdl (Classy), Lispaw (Ugly) fUs898 (Beautiful), 533001 (Plain) fU&4
9 (Elegant), uazlidsgalamsing (Not Sexy) NUAIgalanang (Sexy) auanwme
faan @uwanuinlinela (Trustworthiness) Usznavludae lasaunsaiafisle
(Undependable) umunsnitefialel (Dependable), lasnunsn'linalalesl (Unretiable)
13la'ld’ (Reliable), lailinmaniala (insincere) nufinnnuassle (Sincere), uazifafia
Tailé (Untrustworthy) fiundadia’le (Trustworthy) AMANBIEFaYY Fua gy
(Expertise) 13znavldelifamnuduamn (Not an expert) Aufianudeimay
(Expert), laifiUszaunisol (Inexperienced) Aufidszaunisal (Experienced), vl&iﬁm’l&lf
(Unknowledgeable) ﬁuﬁﬂ?mi(Knowledgeable), LLa:Vszﬁqmmw (Unqualified) )
AWNIN (Qualified)

inluwandnlddaivayuiud (Endorser) lasn (Spokesperson) AsaaIum
Anwzuazfoidnnatading (Corporate) inlfiduunssmsfidanuindafioiianazs
ﬁwﬁwadaﬂ”ﬂuﬂﬁmaa;ju‘%'[nmm:mwmﬁh%a (@Lmumwﬁ 2.5) m@wm‘fmﬂmﬁm
LWﬁ:Lmaisa’mfm:’ﬁaUlﬁﬂ”oms"l,@’f%’ummmau’lq‘lm:ﬁuﬁg« Hanaannanduez
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szAnflaansladne maamumlv\m@m’nutﬁaulaos~%anauaananumwmaumaamsnu
ﬂinauﬂﬁmawﬂ1ﬁwusinﬂwmmm‘[a’lumwaummnwaﬂmzJ (Ohanian, 1991)

WHBATAN 2.5 anfwasnuiTaievasundimsuasanuidotoveaifninifiee

nauafdadunulason vauadidoaniuduazanuasleds

Endorser Cledlbl'lty Attitude toward the ad —

Attitude toward the brand

Corporate credibility Purchase intentions <—J

=h.
z
=

Adapted from Goldsmith, R. E., Lafferty, B. A., Newell, S. J. (2000). The impact
of corporate credibility and celebrity credibility on consumer reaction to

advertisements and brands. Journal of Advertising, 29(3), p. 45.

Goldsmith, Lafferty uaz Newell (2000) ldvnmy3ssnui anuindeievas
WA TR EINALWIZAUA A aTunlasanagnann waziruaf et unulusone:
fanaderiaunfidaaniusuazanuaslote Tunmensuiuanuindefiavasasdng
(Corporate credibility) azdsnadadudsfilsiatssintuavaslamwantts 3 ¢ swldun
viruaddadunulawon vauaddeanaud wazanueileds lasenuindefiavas
am‘nﬂfm:dqwaazhomn@iaﬁﬂuﬂﬁsiamﬁuﬁw

#aNINALAI DeShields Waz Kara (2000) "l@mnm%mnmnuwamaqms‘[uu
e Waldundomsfifanumindefiefifanuaiondua: EANAUANA AT
TmmmmﬂaaonuaumﬂrnunmnﬂumuaamnLf]uaumﬂummﬁmﬂuﬂamamazl
mtﬂuunﬂnmaonqwmma‘nmﬂyay‘luﬂiwmﬂa‘vxsammm (Anglo-Americans) Laz
unﬂnmmmwmﬂaanluﬂxmmmammm (African-Americans) lagindnwaulng
‘nmmnaUﬁ"lﬂ"lmmmsﬂ?nunwuﬂumummﬂu lagsasumfudrfudsnusod
n'mnUmugﬂﬂafmumsw’uwunuamagq ananIndumaiiadsnindoslsai
thL%a5amaﬂmwnﬁﬂ:ﬁﬂﬁ1ﬁﬂmwaJmemmnﬂs:ﬁ’uﬁmﬁﬁﬁuG] luamauazrialiifia
ANuRean13Ge DeShields uas Kara ldsanuuumsisula sunasasduausangw
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c‘hma'ﬁ'mﬁﬂag;‘luﬂszmﬂw%'gaLw%n'um:ﬂuﬁ'aﬁwﬁmﬁﬂayﬂuﬂ's:mﬂw{galﬁm o
sauanwiBatiofiuansany 2 seau (niaztay)

NANTIIIBWLIN m‘s‘l’ﬁ’[mwnﬁﬁmﬁmhL"?iaﬁa’lu‘s:ﬁuﬁgeua:ﬁmwméﬁﬂﬂﬁa
moﬂszz‘mnsmam’ﬁ'u;ﬁ’m%’nlm:ﬁuﬁgo ﬁ]:éhwaﬁummégﬂ%%amaa;\d}"ﬁ'du%’ﬂmﬂniw
Tawnfifienuindataluszaufi LtdﬁﬂaﬁuﬂﬁwUﬂﬁamaﬂs:mmmam‘ﬁ'u;:{iwﬁai”ﬂlu
s:ﬁuﬁfga LmzimﬁﬁﬁmwmhL"f}aﬁa'lm:??u*?igma:ﬁﬂmuﬂﬁwUﬂﬁamqﬂszmmmam{
ﬁupgs'm%ﬁ]"y‘lm:ﬁuﬁqa Lilddanunandsateiisinsdanuanumiadaiia
Lﬂ%‘ﬂmﬁﬂuﬁuLma'omsﬁ'ﬁmmmL%aﬁalm:é’nﬁgu LAANMUARILARINNS
ﬂs:’mnsmam‘ﬁ‘u@s’au%a‘i’ﬂlmzﬁuﬁ@%ﬂ uaﬂmwnﬁﬁmmmL’?iiaﬁalu'i:@”uﬁgm@imm
ﬂéﬁzmﬁamaﬂsz’mmmam‘ﬁu;ﬁwﬁalm:ﬁuﬁ@%ﬂ sdInadonuasladannniins
THaunifanuindefioluszauien uazaNwaTIARINNIYTEIIN MR
Tusseiufien (DeShields & Kara, 2000)

aalsfiona 1asaudabas DeShields uaz Kara (2000) naldifianaasih ms
denldunsissfidanuindafoiusuiuadasimadanatoaziBuaitau iRalife
mnﬁammdam‘sﬁﬁﬂs:ﬁﬂ%waﬁﬁq@ %omnﬁan‘lﬁmdomsﬁﬁmwmtﬁaﬁaq\nﬁa
nelWifaenuasladariu SununnninnadenundsnIffanuadoadm
Urzminsmnaasnudiums |

mmmﬁaﬁamaoLm&iamm:vlajmm‘mﬂs:ﬁﬂﬁdnﬁ'vmsawau%’nﬁamﬂ@'}”
vavualusmumsoinasaluil (Assael, 2004) gﬁfu’ﬁnﬂL%aﬁﬁluﬂs:aumszﬂuaﬁmaa
auwunniteanululawanlumsdssduanaus doun Taanufiiieuaiudany
’ﬁ'ﬂLLzTo@iaﬂaﬂwaulamaapju?Inh vﬁaQu‘ﬂnﬂhiﬁmmau’l%im]’ammﬁmmua Wa
gavhy iamwuﬁmLauavlﬂtfuﬁé”nwmzqnmu;‘JTU‘%‘[nﬂ 51} Imumﬁﬁwgﬁfmmsﬁ'ﬁmm
mL%aﬁaﬁwmuamwL&‘ﬂo'lumsguyﬂ%‘ %:Vl,ajmmmLﬁ'ummau%’uﬁammmﬂq{umi
ﬁng‘%‘vlﬂ” stwzmnma:iﬁ'ﬁniﬂmwmﬁuﬁwﬂnmumn W8T WINNATWANLALINS
Dasulawondui

G. Belch Uz M. Belch (2012) fldayuin msldunsssnsfidenusindadiolu

:@T‘u;gomfuhi'«iﬁLﬂuﬁx:@’i’ﬂeﬂi:ﬁﬁﬂ'smﬁwﬁaLaua"lﬂ wsrmsltunasansfidenaningede
Tuszavigmiuilisuduasdosdumar mslfunssmsfidanuinidodeonigasuuudn
AaliAadsansuslumsfomsle LfiammmLﬁ'anlﬂﬁgn’?ﬁua:moﬁ’uqﬂﬂs:mﬁmaa
mMsfems I@lﬂLmdomsﬁﬁﬂmuun’faﬁa'lusm“’uzgw:‘lﬁ"lﬁwaﬁtfia;ji”umi"lajvlﬁﬁmm%u
Fouludannuniaaians LL@imemsﬁﬁmwmL’?aﬁa'lm:éi’ugm:'lm“"l&i’lﬁnaﬁﬁn;ﬁ'v
msﬁjﬁnmw%Lﬂunmaﬁuﬁaﬂfnw?ami walunsdifithlFunssansfidanuindaia
Tuszaunsudiduiiawlassldnaswiianin udagnalsfidunasmsidanuindatiolu
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Nﬁ@lmwg’p ﬁﬂ‘lﬁmwﬁ;ﬁwLauaaanmﬁmwmmmua:ﬁmmﬁnau‘lﬂ ARDAIBFININ
lﬁﬁagaﬁ'auﬁﬂmsfusfautﬁmﬁ’uﬁaﬁuﬁﬂﬁ (Armstrong, 2010) U3 BINARDIVI
Furnham, Gunter uaz Green (1990) Witauad1 §3uassunInsziin (Recall) uazidhla
(Comprehension) TaanufisasRasanmniolnintasludademiuw "lﬁﬁn’j')ﬁ:a%qua:
NITANBLRL 1FUALINUNL Furnham, Benson w8z Gunter (1987, as cited in Armstrong,
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ng wssFaFIRUW wamTIsBviawa ;ﬁums‘[mwmmmm%m‘huammﬁ]"ﬁaga
Aeruiudlad wisnnmnunidesudedeRan foudinaluladussdefiastinundems
nuduslneeziitiawimssdonn laslanizagnais Fedunasiia dnlawonilings
axtapfanalduatde iR Wz nuasinu QU%Inﬂﬁﬂawuﬂs:aoﬁﬁazéwu
Taenulasaniudedsmuiunnideanuuuesnouiagey wazanuTInEwes
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msldmwlulawongoRunw Lﬂuﬁnﬁﬁanaqﬂﬁﬁvlé’fumwﬁﬂumLﬂm:mnm
1w andluaaila.ef 1867 Cheret (as cited in Armstrong, 2010) 'lefi5ulgnw
naumadiatslugurmlasoniornnslasondud Fauufaves Cheretfilesy
arafion wazlduwinsznslyidsanadinge sunssrianfanssusoula o
Furufiaz (Art sells) Fornlivsundunulusonswmnnaesiedadudosliaig
nasmdaUradluiusmulanon udagolsia nizusfiounanudavzludnulawonls
aaadlulugsilasadenod 1930 é’mﬁaammnf‘ﬁmmmwaamsmUgﬂuazmﬂ’ﬁ”
mwdnsludusmlawon mwisluslasanzeenuliuinleliifnduty

€

uSlnale Wesumdanuhsidasnuanuasnuuasials uazfienuraandainus
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H{EE3@89N 3928813 (Armstrong, 2010)
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Lmdamsﬁﬁﬂ'smmﬁag@hdawﬁwlﬁmmm‘[ﬁwﬁn‘lﬁ);g'fuaﬂi"lﬁ Bennain
ﬁogﬂ‘lﬁum%mu‘lﬂﬁammmﬁa@@‘lamamﬂmw UARNANBIL FDIUSNIFIAN A
lﬂﬁLﬁﬂaﬁus:ﬂiﬂoﬁmm'sua:ﬁs”ums AnuLBanioriauaAfiaseru (Kardes, 2002;
Solomon, 2011) g3ussdndianafaingny (Halo effect) ﬂatmaominummmmmlﬂ
IﬂﬂWﬂ@ﬂWﬂn&qfmmja@mmmﬂwamwmmamm vin Jimadyuinmthend
mumsmmmﬂuum ﬂswmumauq maowmmﬂﬂlummﬂmmmnu lagananesin
;daomsauummuamu:mommum ﬂs:nauawwmua:wmmqm 1udn (Solomon,
2011)

anwhigalaiuduguanwcassundsmsiiouiunlflulawon dsanu
dasaalalulasonasnulufisdnwoe 3 dsznns (G Belch & M. Belch, 2012) lag
Uszmsusniie anuadoads (Similarity) G99z mmumawmmma AiumIdansuizung

a

vrznsfilndifiomsamdontu daunde ANAUAY (Familiarity) ﬁ)'*smvlﬂmmwmma

[l
s was

mwmomngmm’mmammmsmumnﬂmuaamaq uazdszmsgae anatuTay
(Likability) ﬂam’mgan"nammaoaﬁmagmmiaumaommnmmmmgﬂmomﬂmw
(Physical attractiveness) w@nssa (Behavior) ﬁ?aé’ﬂumzd’mqaﬂaéuq (Personal
traits) LL;.’H']gdaaﬁawvl&i'lﬁﬂuﬁﬁ%mﬁm gu%Tnﬂﬁa:ﬁﬂaﬂwLmiwﬁfuﬁammmﬁogﬂ
NMNNENN mwmmmﬁayﬂﬁnﬁnum:maoqﬂﬂamm‘fu

ﬂ’ammﬁogﬂ‘lwaaLmaiamm:ﬂﬂﬂ;jmsﬁha’mﬁanqsiﬁwﬁwulmdwum:muma
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AMUFUAUD ST INAUADURRIFTT Iunamunduanuds Hauad anususay uas
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TuB3a1lszd13% (G. Belch & M. Belch, 2012)

ymefionInsrimd amnmend AW 1n3es Bnaues LLa:qﬂﬂaﬁﬁ%atﬁm
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M. Belch, 2012)

u‘%ﬁ'ﬂLﬁi”'maomﬂﬁuéﬁﬁao'lﬁ‘iuﬁnmumn’lumﬁn;Jaomsﬁtﬂumsﬂﬁﬂﬂﬂg
agunlupmnuaTaRLAYUEUM stwzwanL°1nvﬁlai'}msw:ﬁ'ﬂﬁg’u‘%‘[nﬂau’lﬂluﬁamm
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milfanniiifeidosnnniadufiisvaiunivans axvn s niuduis
i'wm’xLmdwf:ﬁ)zﬁﬂﬁa”uﬂnﬂ{uj'@iamwﬁuﬁﬁmm‘fu Ltz dulmFosussmnanwol
wiaUzAnSnmaasdudiuszuims emaiiaesyn v uswiaus Ml mwanwal

' 3
ol

! P} ~ a @, o k2 l‘: = =t td. o &~ A & ¥ s v 1
‘mﬂmmumamﬂmimgﬂaumuuuqmmwmﬂw wm‘lmnﬂmmﬂaams‘faaum L&



26

aen9lsia n'ﬁ‘l’fmsm?aqﬂﬂaﬁﬁ%aLﬁmﬁmmmLﬁmTaLﬁzlmaval@T lasawse
qﬂﬂa’?aL?«mmfm:ﬁegﬂmwau‘lﬂﬂmnﬂ"ﬁﬁuﬁ'} ﬁlun's:ﬁ"\‘lg{umw?a;‘{uﬂnﬂvlai{ujﬁa
Teamnumiafvfiasdinidasnisie Goluniniu mathensmisyanafiliseidusiiinng
ag:uumwﬁuﬁ’wﬁuﬂ ﬁhmumna:ﬁﬂﬁﬁu’%‘[nﬂLﬁwmué’uauiwmsm?aqﬂﬂaﬁﬁ
%au‘%mmfuﬁmmuu%aﬁa@iaﬁ'uﬁmﬁﬁmﬁuagw?am ﬂaamumsﬁwmsm‘%aqﬂﬂaﬁ
ﬁ%aLﬁmﬁvlajﬁmwﬁ’ﬁm?aﬂs:aumszﬁﬁom'l:’ii” arav e ausiud nwanwally
\ivaudamsiuiuesduilng LLa:vnanﬁnssmﬁamsm:ﬁwdausﬁmaamim?aqﬂﬂaﬁ
figeduniwiannudeuds %:ﬁﬂﬁ;ﬁumw?a;‘Jj”u‘%‘[nﬂumaoﬁnﬂuudauvlﬁ 6L
TaFpTagaviohe mﬁwmsm%aqﬂﬂaﬁﬁ%m?{mmaﬁﬂﬁ'aeﬁmﬁaaLﬁmﬁm’ﬁm"ﬁmu
annifiwld Waifisurunesuiwaina e wisanaviliasdnImanuld (G. Belch & M.
Belch, 2012)

agnalsia nwﬂ’ﬁ’msw%’aqﬂﬂaﬁﬁ%mﬁmn'iaﬁqmﬂs:‘[wﬁé’nmnmﬂ Taglams
atadsrumsthonaaemunineludefinanndullianaud wiaguduazuinsi
W'mm"l@ﬁ‘wﬁﬁ’i'lumsaﬁuagu lughavna ludadumsesursfonszuiunistienas
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mi"l.xidw:l,ﬂummmL%aﬁaﬁammmaq@,ﬂ’lﬂﬁﬁwasiamsaﬁuaguﬁuﬁwaammm
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ARBAIUNIHNINBANNURNLINUNAITTIUTIUTINA (Meaning transfer) (Quuunw
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FINUNUIHAINE IHDUsN (Stage 1) ﬂs:ﬁﬂﬁnamaemﬂ’ﬁmsm?a;dm
%aLﬁmuﬂ’ﬁaﬁuaguﬁuﬁwzﬁfuagﬁuﬁaﬁ@ﬁSWﬂ?a Qﬁﬁ%aLﬁmvlﬂ”é”ué:oaummnﬁaﬂu 4
anduiiweseug faun YAANIBL 9 11N USuNigeNsoUIIN Unmmiafiane g fitan
1650 sumwlufaanmuz udu e 01g Yadnanwue uazmslitia 1w amgndiam
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#99 Tdunnnihenududiaufinieswaan "ﬁounmmfuﬂ fFennunainouazin
@me?ia:c\lvaagluﬂﬁsﬂﬂutfutta:mciﬂuuﬂzﬁm'zuﬁ 2 (Stage 2) ﬂ'mu?a;;ﬁﬁ%mﬁmazﬁ
mw:mmmmaﬂ”'mm?amwﬁ'ﬂmﬁmaomagl;mu'lmhmaam Fasusntonan
mwansoinsaanudumauvesmesnlysitunulasmn usstunuluwong:
aNaanuRNN zl"hJzTof«iuﬁwﬁmsw’%‘agﬁﬁ%atﬁﬂoﬂmfuaﬁuaw %umﬁweuqﬂﬁw
(Stage 3) VBIUUUTINBIVOY McCracken (1989) FnMumanvaInnudugraunis
mwé”nmﬁmaomsm?ayﬂﬂaﬁﬁ%aLﬁmﬁgnmzmaﬂ"lﬂﬁoﬁuﬁn wgndnemaa U
Huilnadnnea Feduilduinfionuasianusudoutiosnssilidise (McCracken,
1989)

1 4

UHWAINN 2.6 LHUMWNIENINEAANURIIBNNUARIRIT W EI8US L na

=2

Cuiture Endorsement Consumption

Objects
Persons

Context

Celebrity Celebrity H Product Product M(knsumer

Stage 1 Stage 2 ‘ Stage 3

Key: ‘ = Path of meaning movement
D = Stage of meaning movement

=n.
2
=

McCracken, G. (1989). Who is the celebrity endorser? Cultural Foundations of

the endorsement process. Journal of Consumer Research, 16(3), p. 315.

‘é . . v a ' L% (% 3

03 Pavlov (1902, as cited in Erdogan, 1999) leafuein ﬂswngmmimamuuu
a & a v A4 a P o Iz A
MATUNIINMIIIEU TInaSsuiumusahandzyndlsnumslasannians
FamInImIaaale (Tellis, 1998; Erdogan, 1999) (QUHBMNA 2.7)
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WHWATNN 2.7 msﬁauf

Attractive Models (US) Natural behavior Positive Feeling and Responses (UR)

v

Advertised Product (CS) Desired behavior

b
22
2

Adapted from Erdogan, B. Z. (1999). Celebrity endorsement: A literature review.
Journal of Marketing Management, 15(4), P.294.

Lmumwﬁuamﬁamsﬁmmﬁﬂmsﬁﬂuﬁmao Pavlov (1902, as cited in Erdogan,
1999) mﬂs:qnﬂ"lfﬁums‘[mwmu,a:miﬁam‘smammmmﬁ"’lﬁﬁ'}momeﬁa;ﬁamsﬁ
fianuidisgala (Attractive models) anldifludnrAlaldidudanly (Unconditioned
stimulus/US) I@Uﬁuﬁ’lﬁ'gﬂ‘[mumfm:Lﬂuéaﬁwﬁgﬂﬁwﬁau‘lm (Conditioned
stimulus/CS) ﬁnmmmﬂﬁaﬁnimwmwﬁﬂaaaﬁaffmv‘%m‘[uas‘ffan”uuaﬁu HAY
NIEUIUMIRD (Repetmon) Wa1E 9A39 Luamumsmawm‘[nmﬂmummmaaa
Ussinnitsn g luszosiiamitg mmmmwhmaomauuumawmmimﬂummﬂvluvlﬂ
Dwdanly 92 mmumammammm%mﬂvlﬂzloaamnLﬂuLaauVlmmaauﬂ’mnnvam
fazfalumsnouauasfiiudonly (Conditioned response) mamnﬂaaummn

lawon lidas ImzJqus‘[nm:sugmauﬂﬁﬂimwmwuuuﬂawuLmauimﬂumauuumaﬁm

]

msﬁﬁmmmﬁeg@h ﬁojﬁn%umauﬁuﬁmwm:mome?argdmﬁﬂmfu (Erdogan,
1999; Tellis, 1998)

ﬂ%a”nu.mL’%"uﬁgﬁinﬂw”nﬂ:au‘la'luﬂ”amﬁ 1in3as niatnusasin iluwme
AU lanImenw niaanunds anuE WazANUQR Lwimﬁwoqﬂﬂammi{
g maﬁa‘lﬁ'l,ﬁmms:@hl"ﬁihUﬁm%”umsiﬁwqﬂﬂammf:‘lﬁmiwwmﬁuﬁm?a
89ANT mﬂ"ﬁqﬂﬂammmﬁ'ﬁmmmﬁo@ﬂh (Decorative model) (G. Belch & M. Belch,
2012) fidudnwibaniendiihanls inzuannasiumadeneslganusnng
vﬁamwwa’aLm:mmﬂﬁmﬁwmiﬁ:amﬂuﬁmﬁaum@gauwau,é"nfu ganaliiianiny
ﬂéﬁﬂﬂﬁoﬁmmiwQﬁaaﬁua:;ﬁumiﬁnﬁm faufwanuumseausssuaniilalaiu
ms%fuﬁmwaJLmnsmﬁ'umsm?aqﬂﬂaﬁﬁ%mﬁm Lwiu'mmw‘%'ayﬂﬂaﬁsmmi‘f
gaNsamenaaaMIRIENNYszTNImaas 1w anlaadusaianlwisasva e

018 UAZADUZ "lﬂ”ﬁn’ng"

sssfilduansmisyananiffeldos (McCracken, 1989)
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anuRsNlueaund (Ideal of beauty)

ﬂs:fﬁmam‘mwmmm’luq@mﬁ"[ﬁgnm?nvﬁazhmmnvmmta:ﬁmm
uandwnuldengasis Tugaslle3addnss 1800 Banner (1983, as cited in Englis,
Solomon & Ashmore, 1994) "Lﬂ"lﬂmmﬂﬂmwmaommmUomluaﬂuﬂm’l wmmmﬂ
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azTuoen aunsnislugnileiaddnss 1960 NIZUANINIBNDILBAIR NG lnua
auwly LLa:uJ?z'Uumﬁsum’ﬁamaﬁﬁwﬁmmmmmu lasdngnisoiviamuaiiuaaslinm
ﬁ\‘im’mﬁumumaemwmm’mluqﬂuﬂamamda:m (Englis, Solomon, & Ashmore,
1994)

agelafieny anumsnuaenalliimsihemedines avenaula Suilthn
mtuau mwssmﬂvlsmvm maamu‘[wnunmau’tmmunmamawaﬂuwaﬂ yRGUIGHRIT
vianuaiie aammwuaammuwmmﬂmaawmaumaa (Cunningham, Roberts,
Barbee, Druen, & Wu, 1995)
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N9ATBLATI ANNFINIEIAN ANugulasTIy uazaNudnIsluafwnsusIyana
ﬁaglugﬂ HAMSANNATI WL ﬁﬂﬁnmnqmﬁazmf:ﬂszLﬁudwqﬂﬂaﬁﬁmmﬁa@@‘lﬂ
wiisnwacidvfidausensy fpusmoniseudia ﬁ%i@@;ﬁaugszﬁuuu fianug
Touw wazilamafialdudsny gonimﬂﬂaﬁﬁmwumﬁagﬂliﬂm:ﬁumunmo was
qﬂﬂaﬁ“laiﬁm'mmﬁag@h

mwmmmﬁuﬂuﬁnﬂﬁmaqﬂﬁﬁﬁnimwmﬂ:ﬂwmlﬁﬁanmmuu el
momeumm‘tfumLauammmmm’luqﬂmﬁ wiaaiwmuluganadlitsnguu
Funawlason Lfiag{"v‘%‘[nmﬂﬂ%"umw'luq@uﬂﬁmdwfu Tddmnninazaslansalaldae
Tafleaidasufiony wanmnesSanisudausesaiuwaululason uasie
gu%InﬂLﬁmfﬂéaﬁwmﬁfu"laiaugszﬁuuumﬁauﬁumoLLuu’lumem waniazfia
amalifisnels uazifinanudosmsdoinmfiusnuudeamisonfisuanls Wefesile
Baaiasznisfefiawesd wariifiaussnasdmniontuwisuuy u?amwluq@uﬂﬁ
1 (Richins, 1991)

Tuszozusn m‘sﬁm:nL‘%‘aammmﬂ\'n:u'uaovgm’gqw”na:gnﬁnm’luud&gwao
aaFIuSEw IS aUssanmB UG deduilnauends wia
HaaNE IR sedaafuinialawon s’ﬁomsﬁnmaﬁmumnvlﬂ“'lﬁfaf«qﬂiﬁ AU
mmm’tm:ﬁuﬁgammma%awmﬁamr\@iapjﬁinﬂ Fum Nauad uazlaxm aaanawn
sansnaiuanuigaleldfnianumsnulussduiida (Baker & Churchill, 1977;
Bloch & Richins, 1992; Caballero & Pride, 1984; Courtney & Whipple, 1983; Joseph,
1982; Kahle & Homer, 1985; McGuire, 1985; M. Belch, G. Belch, & Villareal, 1987; Reid
& Soley, 1983, as cited in Solomon, Ashmore, & Longo, 1992) wastiudinanuasny
ﬁ?ammmaqgﬂlwaamotmmfu fanuindudamaiianefudiniataanuene g
udiflosnansaemimenmiannansallassiuueswanuDudasautuiany
wANE9NY uazianunussuniulIsadususstoamulauwanfuand et Sevly
mMIfnuaNuEIBNnTeIwLuyludnsmsslama sz s duiinaula
Fuan Tasawzlumstomyiimssniugia (Lifestyle) Mlanzaaniannunansgs
fyanuol (Symbolic meaning) fiaztBuadaulunisianadudldatetalanuni i
(Goodman, Morris, & Sutherland, 2008; Solomon, Ashmore, & Longo, 1992)



31

LUIAARUNATIUAIINREAAR DS

mwmzmufu‘l&ivlﬁtﬂmﬁmmﬁm:ﬁuﬁa@”@ﬁu’[ammﬂwﬁagﬂ‘la
(Attractiveness) Il nuSedtaeievasnded neaNUFIBNUTIREIN TS Uy
Uizt ld uazfianuminzandissin W ldnwlduandror Tagams zati9fsluduam
lusanfidasmsanusaandos (Match-up) 2w hafsfidrasduidaimsiaaisnde
maLmuw'tmuuauuaumu,a°maum (Solomon, Ashmore, & Longo, 1992) W19UULAS
mmaaﬂﬂaaonunamﬂmmUﬂtﬂuwusTnﬂLLa aumﬂwammaumuu zdiuwalduri
’lvxNuﬂnﬂﬂmﬂmoLmulumwuuwmm’lnammnumm maﬂmﬂﬂmnwﬂﬂanmn
nazdafudumaninlyly AROAIUUIUVUITRINANVUTITOUN (Asplratlon fraziu
'luammmuumLaua@awuﬂnﬂmmwmaommmm (Status) mewmumm
AIBNAVBIWILLY (FadrAnnmnauld sndseney was dursmslufuomulumon
‘[@ummuuwmmmmmmum na’lmnﬂmmmmlwawuﬂnﬂ Tasiamziianna
mmmuunnmmwﬂnuaum‘nmmmamummmummﬂumn Huilnaae 30u31990
Wisifisy (Point of difference) sewinsaunusawtsnuylulawon & TINRINRG DV AUAG
LLE]”WQ@ﬂ?SNT@GNUSIﬂﬂ foudwsnuufinauefuslulawonernesliltanmde
uﬂﬂam’namm wanmnmmmmhlvxmm‘[nmz«mmmmaonumaué’mmmm
luwanuazgedusiwanianlawonls 4 mmmmﬂmmuumumUuuuawﬁwaﬂa

L 4

Huilnade mmmm@ﬂlfwaawmmu,a::mwmwnaungm‘[nﬂuﬂawmm AURINID
dnannuanlelldiduduszanaudle (Armstrong, 2010; Assael, 2004)

wwfasuNfzIUANUFOAAEY (Match-up hypothesis) AaaaIuTan Nt LaUa
NMWAN YOI IMILULS MWAN DB I8 UAA waunalawon s ansaw
o Tasmwansalvaswuvunaznwansouosdud A DIFOANRBINULRZRINAINY
mﬁogﬂh‘lﬁﬁm‘fu@ia;ju%‘[nw%‘a;ﬁuw“[wmm (Rositer & Percy, 1980) 1iiannuiin
Mgalavaswsuuuiianusaandes (Congruence/Match-up) TURUMTIAET DI UAMY
mnuAfenummnsaiusITe LI wHINAdaNAANSIEILINYaINITUL U
fusuazlaiwon (Kahle & Homer, 1985) lumanguriu \lafudinnuasandaslussey
'ﬁei'm?ahiﬁm'luaamﬁaoﬁmﬁmmuu mydsziiinfuduazlavanfsstasadludas
(Kamins, 1990)

Kahle U8z Homer (1985) Lﬁuﬁom’mﬂﬁﬂmﬁaﬁmmimtmﬁﬂawuﬁmumm

aaﬂﬂamnunqmgmsﬂsummamﬂu (Social adaptation theory) fisliauain Huilnaes

3232871 E)&lﬂi)’]ﬂ ﬁEl ek ] LLﬂwn'm’mW’)ﬂL"U"lilJﬂﬂ')']LLﬂﬂOYl&l']“ﬂ 83 auam‘lwmm a8gn
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wiadnnumsnuswdsiunuwsuuuilusoniud 1o Uﬁagaﬁmmuu’lﬁﬁu
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ﬂi”mﬁn?m”uaoﬂ‘mm@ﬁwﬁmmwﬁtﬁmﬁuﬁuﬁnfuGJ Lﬁapguﬁinﬂﬁ“ujdwuwaLLuuﬁlﬁ'
iayjaLﬁmﬁ‘uauﬁﬁ%uf:vlajvlﬁlﬁmwjﬁﬁwLﬁu@iamsﬂ{uﬁaﬁn@iavlﬂ WINLNAREN
undstayalnai g mLﬁ‘a‘l"ﬁ‘lumsﬁuﬁaLmutmsio*’ﬁ"aga%atﬂummummﬁu
WIIAARNNAFIUANVFDANEDY (Match-up hypothesis) §3a01InTUNDH
naufjan 2 nou lasnnujusnia NOWIANA (Attribution theory) FaaBunai
WOANIINA 9 °nao;}u’%‘[mﬂfummnmsé’oLn@wqﬁnssumaa§n§1nﬂﬂu5u6) LLa:ﬂqwﬁﬁ
2 fia NORYAURIIBHNY (Correspondence theory) %axjaLﬁuvlﬂﬁanﬂunﬂsriﬁgu‘%lnﬂ
ir:zmm@gNmﬁaﬁa:m:ﬁ']ﬁammmaS] \T% pjuﬂnﬂﬁumiﬁuﬁa:%awﬁﬂn”msvi‘tﬁ'amw
monwlulasandunits fsamnznauuidenusmsnululaswsiuenils
Nﬁ@]n”mfrf‘ﬁ"mfw,tﬁamﬁﬁdwssmﬁgumaifu Ltaz'lumonﬁuﬁu;ﬁu‘%‘[nﬂﬁum‘[ﬁuﬁ%ﬂaj
Fowdasmaituioiwanmeuuulifenumony LWSW:QU%TML%aiwﬁﬂn’“ﬁwﬁu
swliaansnlsldnands suieanmnwnuuiinlusonililedamnuson
wFsatuiufefintiuane anudusssnddemeuuuiidanumsnuindnaly
aasnsiwasiude g Janvsulafiesdsusuuuifanumsnuinlfidulawnwie
HEBUERUEUA IWTEWIN NS WILULImE e R Ha T s s S uAueua T
audn T lunefia (Joseph, 1982) Fsumrdaiiaziiuasasniaiannusonuves
wisnuudenureandasnuiuaAiIiEue stwzﬁuﬂnmnﬁiaﬁﬁuﬁwmd’ﬂfmﬁu
d’zwﬁaﬁﬁﬂﬁmomemfuﬁmwumﬁog@lﬁm%‘aﬁmmomw11 (Kahle & Homer, 1985)
Baker W&z Churchill (1977)"lﬁ’ﬁwms%”m"3\wmaaoﬁ’uéﬁuﬁsmmmﬁagﬂhua:
Uszinnvasfuen wmf'lmoLmuﬁﬁmmm@agﬂhmamﬂmwmzﬁnav‘z‘mmndaﬁn‘%‘[nﬂ
VﬁLWﬂ"mmm:mem:q Wefudmiuiinnufsdastuiuamms (Romantic) unnin
auidilildAgdasiuduamns Fuduwlumuumdasuudguenussandas
LA eiui U WIsEIBInaanIues Bower uay Landreth (2001) Tadnmndunulaman
fmsufiusuasuanunulilaaiedn (Enhancing product) ldur dramuszAadin uaz
audials:Tomildmey (Utiitarian product) durinasmefundadfouuasnianoeg
ShnFuFouiungudiagnanwends 251 au Tasfulasanaslduuuuiifanai



33
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Uadfidasiansonlaun ANUANZRUIEWINTIIET n&jmﬁ'vmstﬂmmn URzEUM
UIMI nIaaNFu mwﬁ'nmﬂﬂmmmaopjmmj 10T enaindadia anu
Lﬁmﬁ%nﬁmm’lm%aaumaa@dams ANURHLAY anuduzay udu (Erdogan, Baker,
& Tagg, 2001) a8 sA& unrfiesuufigiuanuzanadas (Match-up hypothesis) 7i
ianlflulusanildgndesealiiuumwidalszinnanussnu (Beauty types) Foae
wnanaludiudaly

UIzlnnanuaI 898

i Solomon, Ashmore ez Longo (1992) Ihaue’l i anwsrsnulaildiiu
Lﬂ'mmsi’m:ﬁw?aﬁ@ﬁﬂ%mwumﬁogﬂh (Attractiveness) T8IWNLUL UAANN
monusumnanusndudszanld wssfanuminzaufiasin U Fnwlduandnonu
s“ﬁmmﬁﬂﬂs:mﬂmmmUmmfuﬁmmﬂumwiaﬂaﬂLLmﬁ@mmuﬁag@lﬁ]mammmw
(Physical attractiveness) Lﬁaﬁa:LmnLm:ﬂmnnmﬂ;Jmﬁog@lqlmamﬂmwvﬁ'aﬂ'nu
FALNUVIWWULY LETUWIAAFNUATINANUFDIAARDY (Match-up hypothesis) e
Rosonfalsziananaua N ims s ARALanNIi

Tuanuduass Us:mﬂmmmzmué"mmﬂﬂmmfuﬁa@m:ﬂswng’[ﬁtﬁu"l@?%‘%o
Tudnuussfasig I(ﬂU%U%Iﬂﬂ‘iﬁtﬂuﬂutﬂﬂ{uéﬂd’m 9 \enfiizneaswadimng
Tawan uazdenidudlavonuuulafianazsousy %onwsﬁ%u%lnﬂﬂau{uéaLfﬁ
Tuwaniuenudadadui miluwonfidesenliulssauanudnSamials luusunil
didadszgmedamsssu (Cultural gatekeeper) wiafa %:Lﬂuga%”waﬁ'u%ﬁﬁa:lﬁﬂu
nmwansoiuwinaniiaudazdonanlusinaa g{ﬂ"ﬂa‘:d wnlawon LLa:QﬁLﬁuaﬁaaﬁuﬂ
luﬂgqﬁuf’: naamsmﬁmimaﬁwuuv&l’fuuazmwumsmm:ﬁmﬁwﬁtﬂu@ﬁﬁsﬁm%e
gryanwal (Symbolic encoder) ﬁa:ﬁmu@mmmmm‘luqﬂuﬂﬁ lagnasusraninmg

nesuunsuuazanumsnuiihwihiidudidadssgmeiausn wdnseunasgm
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fmmmﬁQu?Inﬂﬂasﬂ:Lﬂuciwunﬂstﬁanassmmnuﬁﬁﬁﬁwmmm’m‘lﬁﬂﬁnguwﬁw
AauaIvaININLIN (Richins, 1991; Solomon, Ashmore, & Longo, 1992)

Solomon, Ashmore, w8z Longo (1992) léiRutlvenuddnveansussansng
Nmmm‘namm*nmm’[uaﬂuwlmnﬂwnuwuﬂnﬂ mnmm"lmamamﬂmﬂ 96 31
wazshiauadouTTonimydans 18 ﬂummommﬂﬂmmW’nuLLmnmsmmumsﬂu
New York IﬂUussmﬁmsmmmmammmngﬂmwm 96 31meaamﬂun§ju3ﬂmwﬁ
ﬁmwﬂa"waﬁaﬁumasﬂé’nmi (Appearance) %é’omnﬂ”ﬂLLzmsﬂmwaamﬂundmLﬁ'z
nguusTININIzdDIEen 1 sﬂmwmmma:namﬂmaan"hl,watﬂummummmnam
wmum"namaonamﬂmaanvb nazisuanumanzau eIl ILLILLdRS namua
mm‘l‘ﬁ’[wummwaw'saﬂsﬁnguuﬂnumUms mmmsmﬁms‘l@Laamﬂmmmmmm
anLa‘yumﬂmnnmwumzmmlaammuu‘lugﬂmwaan&mﬂu 6 U321 8 ATUINLR
laun spadvasaEauazgilugnis (Classic beauty/Feminine) 8009828
(Sensual/Exotlc) RUUIIN (Cute) mmmumﬂuﬁssu’mm (Girl next door) muvnnmmm
i (Sex Kitten) Waz&INURNE (Trendy) (ﬂuwumww 2.8)

NAIIN LA UL T ANANUFILINTDIWIIRDULE NENUITINENNIEADIEN
ANURBANNDY (Congruence) 32 NUIHIANANUEIBNNT AU LSRRI TURL AT
dudimen Femsdnwmu niuUITINEMAUGI8 I e8NS Cosmopolitan A1
aama’aa’lm:ﬁuawiammmmmﬂmnﬂmmsﬁns‘ﬁ'uawwﬂdu (Sex Kitten) uazimey
Chanel um’maa@maaoﬂummmmmﬂswm‘nmuamoﬂmaamm squilugnd (Classic
beauty/Feminine) Waztinvies White Linen wmmaaﬂﬂaaonummmz}ﬂiymﬂmmszmﬂ
us33uT@ (Girl next door)

Englis, Solomon, ez Ashmore (1994) Idhyszinnenusisnuses Solomon et
al. (1992) mﬁnmﬁuimwm'luﬁﬂUmSLLW'ﬁLﬁmumsmT'rsﬁammn@ﬁ@ﬂs:@mo
TWUTIIY (Cultural gatekeeper) HUMNTIRBULLMTILATIZWL B (Content analysis)
Tawonlufiasasundu Gamsdnmiinu anumenuuuussiuasy (Trendy) &8
sgnamasauszqiilugwds (Classic/Feminine) WnzEBaLNITII I (Sensual/Exotic)
Lﬂummmzmuﬁ'ﬂswngﬂauﬁqmlu‘[mwmﬁﬂzmwsmuﬁ'm"u WazAMURILNNATa
manzavdemdumsuuuluiiesssunsuda AN LNVULUTILOEIANFTALALY
\uemidga LRZRIBOENIEILIN sﬁammmmmﬁﬂﬂngaanm’[uﬂfiﬂmwmﬁﬂUms
uwﬂﬁtawLﬂé’iauuﬂaﬂﬁmumana"mazmmﬁnu‘luu@ia:qﬂaﬁv
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LWHWATNN 2.8 gﬂmwu‘nuﬂs:mnmmmu 6 Uszinn

CLASSIC BEAUTY/FEMININE SENSUALIEXOTIC
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GIRL NEXT DOOR

=n.
=
=

Solomon, M. R., Ashmore, R. D., & Longo, L. C. (1992). The beauty match-up
hypothesis: Congruence between types of beauty and product images in

advertising. Journal of Advertising, (21)4, p. 30.

N Goodman, Morris Uaz Sutherland (2008) @sinUszinnanugissawes
wnuvlulawmnuas Solomon et al. (1992) ThadusinlEvnnsansnistigegnse
(Survey research) ﬁ”unajmﬁazhaﬁﬁuﬁnﬁﬂmlmm‘”uﬂ%mmw@‘%’merﬁamq 18-25 1
IIUIN 258 A Iﬂmfammgﬂdmmﬂﬁmms Vogue, Cosmopolitan, In Style lLaz Allure
luda.q. 2003 uaz 2004 $1u 7 JUnwdanNuRIBIN 1 Y3zinn Goodman, Morris
uaz Sutherland lafiaufAauiui Solomon uazame ldaadfenutssinnanuaInmy
snrauntwiseiuiias 15 9 Mg g sumansndouuadlumumanale
LT ‘luvimwgmmmmwﬂmnﬂmUazmii"amu (Exotic) o wetdnazgniienausiu

1
a A

ldsfndgenidsu dolusiviumsldmwilunulavontuamusanusiuldonn
Goodman, Morris uaz Sutherland 39 ldayUfisnuvasanuaasauns 6 Uszianlands
97N Solomon, Ashmore L&z Longo LJunan LLa:'lﬁ'LﬁaﬂgﬂmwmoLmumuﬁﬂﬁmuﬁ

fuua LT uanTen 2.1
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A13191 2.1 fienulsziananuaisny

rzAnanugInny
(Beauty type)

fANadune

(Description)

swstenanaiauazguudndgs
(Classic beauty/Feminine)
FLatIIEIN
(Sensual/Exotic)
mm%nf’ffl,t,a:ﬂi‘ﬂéu
(Sex Kitten)
§811IN
(Cute)

s lusTINTd
(Girl-Next-Door)

FIWNUFNY
(Trendy)

LﬂugﬂLmumwmUﬁﬁmﬁﬂﬂmdummzﬁ'vnnqﬂrznaﬁﬂ uazdl
MWENEiNsaunINL

LﬂumwmUﬁﬂmaﬁﬂua:mﬁo@jﬂmomﬂ ust bigigheaulaann
LAUANUNDA

LﬁumwmUﬁtﬁﬂﬂﬁwmmﬁag@hmaLWﬂ Fanwiounu
mwéfnmﬁuazmmmmUﬁﬁagmazﬁwmsmﬁmol,wel

L‘ﬂumwmu‘?’i@mﬁamﬁnﬁagdamm{ﬁwé‘nwmzmomﬂmw
UazNIUEIME Q"w:ﬁaluﬂs:Lﬂﬂi’fﬂ:gaﬂ’lauazﬁluwﬁ'\
sauLnindemdnioiu

Wuarussuuusssumd srnulildudonsi Snsudened
BITNON ﬁmwﬁnmﬁﬁgtﬂuﬁnﬁmﬁnﬁan wazqdiyal
nn:%’%amqmnn'ﬁ'@mﬁoﬁ FIBULUUNN

LﬂummmU‘Lugmmuﬁuﬂanmaanw watdunusefimas
fouluomedt Femusodssaniasulnldoumnu
anuravvaanlusayldasaniian

ﬁm: Goodman, J. R., Morris, J. D., & Sutherland, J. C. (2008). Is beauty a joy

forever? Young women’s emotional responses to varying types of beautiful

advertising models. Journalism & Mass Communication Quarterly, 85(2), p. 152.

qwﬂs:aoﬁam%"ﬂﬁﬁaLﬁaﬁmsmmmmmmmm aduNLLuu'luTmmmflﬁu'lﬁgn

KUNANANVFIVINY 6 UTzinnnse by ‘[@Umjm’f'satmnsjmnmimm 131 A 1930

sunmwusuufgndadsianussiesonly usslissfwhwiniiudaonseli

mouuu'l,ugﬂﬁé“num:mummmmmﬁ'\i 6 UszLnn aaan 1un§uﬁaaﬂﬂan§uﬁaaa

FIUIN 127 A Vlﬂ”%’ugﬁmwmau:.uuL’ﬁmﬁmﬁ'uﬁ'ung;m”'gazmnajmnn U8ITRNNARDY

HUUIaTIANITINT AdSAM 1w aeTuBinde [ wandan a8 8T8 WLyl

usinzszinn u 3 §86a anuwiamdnla (Pleasure) manszduansuol (Arousal) uaz

a o ) .
AVUDTWIINAUD (Dominance)
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Namsﬁﬂmmnna'uéi"sazmnsiumn‘ﬁ'v‘lﬁtﬁuiw dszinnanasasnalilaiduly
aafi Solomon, Ashmore LAz Longo (1992) fnualy Tﬂﬂmmmumuvlﬂnnum
sanuilu 2 Usmindilndifinaruda 1) mmmmm‘nvlmuaUnnﬂammmﬂﬂ‘lfﬂmuwa
fia mUamaﬂmaaﬂuawgl,ﬁugmya (Classic beauty/Feminine) RIBUIIN (Cute) Uazr1y
Sougiusysnmd (Gir next door) W3aanal3unT AT CCG uar 2) ANUFIBINAST
ﬂ’Jﬂ&lLﬁU’J?]'EIGﬁUﬂ'l’INﬂﬂﬁd@ﬂl’am’l\ﬂw«?l fie MpatatitIn (Sexual/Sensual) #38 SS
YRRV T BYTUREE (Trendy) vlaivlﬁgnsamTw"hJLﬁaomnﬂajw”mzm
mmmtmmm:mmmmwwﬁﬂﬂﬁmnniwmmmmm’ﬁﬁ@ﬁuq 3%iu Goodman,
Morris WAz Sutherland (2008) 341890Us1ANANNEISIINDBIWIIULUDI N UF VB IA%
fis CCG uaz SS aanmLﬁaﬁﬁmiﬁnmn"umjuﬁaazmmg:uﬁaamﬂu 1) AUV
WUY SS 'lus:m"uﬁgma: cCG lnazaufidh (High SS/Low CCG) 2) AMUFIBNULLY
CCG uaz SS szaufiviriu (Equal CCG and SS) 3) AnussNuLLY SS luszdud
fuss CCG 1m~ﬂnﬂm (Low SS/High CCG) Imummnlmmmmwmaanmmaa’lu
ﬂnmLauamumwmuminmﬂmnu i teszpelseFania Close-up

TemNamsﬂnwﬂmmQmaammmwma‘[mwmmmammmmwmmnmsﬁ
CCG uaz SS 3 32au lainauain mwmoLmuﬁﬁmmLﬁmfaan”um'mmﬁagmhma
ez liifiannuwela (Pleasure) ¢ Tasanwmsauuuy ss luszaudidus: cco
'lm:ﬂ”uﬁgo (Low SS/High CCG) mmma{wammﬁawa'l%ianémﬂmmﬂﬁgsﬁqw T
wivesnnunszduensual (Arousal) anuamenuuuy s luszaufisuas cce luszeu
ﬁlgm (Low SS/High CCG) ifmﬁummmrmuﬁmmmm:sfumswm"lﬁmnﬁqﬂ uae
AMUTIBNINULY CCG uaz SS Tuszaufitriniu (Equal CCG and SS) 1duauaILNy
ﬁm:@j’ummm‘vlé'ﬁaﬂﬁqﬂlumnﬂixmﬂ LLa:‘luLLd&guqﬂﬁﬁmaam@ﬁm AdSAM %38
anulaaian (Dominance) ngudstldninnussnuuuy CCG uaz s lu
EUfYAY wazamusIsnauuy S usseufidua: oo us: @m*nm (Low SS/High
cce) mhaanulaauluszdutunms Iwanefiorussnaiwy ss 'lm.,munaa
waz CCG luszabfian (High SS/Low CCG) aﬂamm‘[mmu"lﬂuaﬂmnmmmﬂaaa
Uszianun %GI@U&EULL&’J msﬁnmﬁumjmﬁazmﬁaaoﬁwmmi’ﬂ AdSAM FlWiFwin
mmmmmﬁ"l&hfuag;n”nﬂ'nmhﬁagﬂhmuwa RNINFIVINALTILIN IFANTANY
mmm*ﬁ'ﬁm'}mﬁmiaaﬁ'mmuﬂwﬁagm‘lwmwaém%’nmjwéﬁazi'mLWﬂmija
(Goodman, Morris, & Sutherland, 2008)

Lin uaz Yeh (2009) ldvhmsisouuuiessiiian (Content analysis) NU
lawanlufiasmsludsznalaniu 3 dszian lasdsznnusnia finsmsaasedsane
(Foreign symbol women’s magazines) 'leifi Elle, Vogue waz Bazaar 'Lugﬂuuuuﬂatﬂu
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miu Ussiandaande fiasmsaasluyszna (Domestic women's magazines) 'léuri
Sugar, More Beautiful, Vivi, Citttabella L8z Women’s Evergreen LLa:ﬂianﬂqelﬁ’mﬁ
ﬁ’lmiﬁnw’lﬁaﬁﬂUm‘imiﬁ'@m'ﬁmdmsﬁu (Financial management magazines) leur
Business Weekly, CommonWealth, Global Views Monthly, Excellence Monthly, Smart
W8z Cheers mﬁmﬂswmwan‘lummnmmou ﬂaLwa@ﬂﬂwmaowmmaluaﬂuﬂﬂnaaamo
Suruurlavanlufinoss wansdnwmuh Nﬂmalua@uﬂﬂwaa"lﬂaﬁwm%ﬂu
Hndoengs17 20-35 D duens wnuaaq LLm:ylm:qa”rnwaﬂmew URANEIAY
RONANBITENINIAULRE AU lﬁﬁagammjﬁmﬁuﬁuﬁwLﬁalﬁtﬁ@mmawfu WhHn
asuazfiurianussandindos mwﬁ‘ﬂﬁngamamﬁ@mumaammnﬂummﬂﬁwacﬁ' 1ai
Lé‘mta:vlai'lmjl,ﬁuvlﬂ ﬁnaua’[uum:ﬁumym anumsnufiiaEsevsduenugsn
Usztanmisagwasafauszqidugnds i fuasniadsuuning wisnuufigdianed
uavmwmﬂmaammﬁﬂmUaﬂmu

z%m%’umﬁﬁ]”ﬂL’%aomﬁum@agﬂlwaumdamﬂuﬂs:mﬂvlwU 3617 tmamag
(2549) VL@Tﬁwmﬁiﬂ”ﬂvﬁqmaaaL’S‘awmlmmwm%wﬁauLLa:mmﬂﬁmﬂﬁwamma’aem
Tulasandudiasasdronsdarieuadua: mmmlwamaowuﬂnﬂnummsmmﬁaﬂ 80
aw Foutisaaniiy 2 NEUEaY NFNRZ 40 A% HANITIIWL luﬂamwnmtﬂmmmao
z«m‘nuﬂmanwmwmmwnauumuﬂﬂ@aﬁuowuiwumw Yiauafdeamand uazanuasle
‘namaagnﬂnﬂ mnmﬂuﬂqummmtﬂmmmaamsmmmﬂmmﬂao

UBNIINTIH FSUTT TONETH (2545) levihm 33t Banaasiiafdnmnanszny
mnmﬂ"ﬁmqwmﬁag}ﬂhmaou'mu,uuﬁﬁm'mm@agﬂhLmﬂ@hoﬁ'ulumu‘[mwmﬁuﬁﬂ
Aetuanussnuielssani fidnadannuiidatiovesmsuuunazanuaslede
fudlunulawon nan13suwuin V'ﬁm'najmﬁag}ﬂhmaomaLLuuﬁﬁmmLmﬂ@mﬁﬂu
ylaimon uasUssnnduiiuandnani ligsnalapassdonissndiuanuintaiion
fidawisuuy ua:m’lmﬁﬂw‘f?aﬁuﬁ'waaziu‘%‘[m Lwimmmﬁaﬂm‘lmaommumm:
ﬂmfmﬁuﬁwa’awam:nm’mn’“u@iamsﬂmﬁumwumvﬁiaﬁamaagﬁinﬂﬁﬁoﬁaummu

'I.wym:ﬁ AIxdU daas Tulaw (2546) ladnwuavasunsdimsiulasands
wqﬁmswﬂ"ﬁ‘[m Fasznavludan 2 manaaas mInanasdi 1 AnMHATaIUNEITIT
ﬁmmmﬁogﬂlﬂ‘lﬂmwmﬁawqﬁnsswjuﬂnﬂ WRTMINARBIN 2 AN ANUDILNEIFT
ﬁ'ﬁmwminL%aﬁalumﬂmmmeiawqﬁnssmﬁ’uﬂnﬂ HAMTIFBAINNAREIR 1 WU
amudeluamud viauaddansau LLa:mmm'lwaﬂmmaqmsmmmm@\mm’lﬁl
g9 Uas Lmaamsmmwmm‘lﬂm IANUUANFAWIN UL TALIN mamummma‘lumw
fuen u.amﬂuﬂﬂmamﬁaumﬂaﬂswmﬂauﬂ'm'lmwat,wuﬂ'numm‘l% nugudflalals
Lwal.wummmm‘lﬁl gadianuuanensnudnee LLa,mmrﬁalummum nawaddeaT
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fum LLa:mwmlwaﬂaLmaomswuﬂ’nummﬂﬂ‘lﬁ]u@ aumﬂlmwatwwmmﬁmﬂ'l%
filanauandrany lusnsfinsnmmasasdi 2 wuth anudeluamaud nauafdaa
fuan Lmzmmmlwa@aLmaamsmmmmmanam fuunadsanInianuidefiad
nfaMuLANINUaENITALIN anmmmmalumﬂaum LLawﬂ’num‘lwamawmsm
msnzmaﬂswm‘naummaomimwmmanamaunauunuaum’nvln"lwaomsmm
indsfiamnamivanu Sanuuandratudioguiu usanudeluamdud aueddanm
fuan LLa‘vmmmla‘na@aLmaomsmmmmrﬁanaua =RudfisasmIamnusinidafion
auuauuuuvlmumﬂmmnmanu wanIMiiug? nsdnwndiwu anuihesgalazas
unssnINadaa T luaEu Ltammﬂ@lumwaummnmmammmanamm
UABIRNS

m’”amng&j”éomﬂé’doﬁammvlﬂz;”{l;ﬁummﬁa AIumsdaniianaszawnay
(Feedback) #78M1308UaUaY (Response) dataamuiinanianlasuly wWInLanadl
wodnssuamusmatan didesuaagunulawon Wiau lasnagziounsunsoms
aouanasiuanadung@nssuiidnnalsle (Nonobservable actions) 1%% mwauaﬂ
Vlmumnm‘nﬁmumanuummmom Gvonasnadennanssufigunald
(Observable actions) gsumﬁ:anmmagalummmamLLazﬂﬂau'l,wa tIuGw (G. Belch
& M. Belch, 2012) d’oifummauauam‘%‘awaazﬁauna”mfmﬁumuﬁﬁﬂﬁtyLLazﬁ‘hLﬂu
azmmnﬁil'ﬂmmmmua:ﬁn‘[mmma:é’aoﬁﬂm wialFiadssansmwassnsdesnsi

wininldgemsoaniy

Ay
ﬂ’li@lﬂﬂﬁ%i)ﬂﬂaﬂﬂﬂﬁrﬂﬂﬂ afmvmw

myiadszaniuavesmsiioms sansarildlasranudiletunssuaums
@auauawao;ﬁ‘ums«fammﬂumﬁaﬁuﬁw mysuiiiendudmioussn aasnaumsly
ﬁauaﬁucTu‘%TnﬂchmTauaﬁﬁsma:Lé‘m mMaapuulaimerauad niemaUdsuudag
nInganssulag &lLLIJtUﬁﬂaEldﬁ)’]u’lu&l’lﬂﬂnﬂwwu’m’llwal’ﬁaﬁfmElﬂ’]ﬂU’ll%ﬂNUSIﬂﬂ%
msﬂauauaomtmmﬂmmmumw UM uazanFum "Lﬂ%uqummmmmaﬁm
33 G. Belch uaz M. Belch (2012) vlmmlLmumaawummauauao 4 wuilfatung
NMIADLAUDS (ﬂ(ﬂ’]i’l\‘m 2.2) Saflausfunudnaens 4 0199AM MU Lm"lﬂnnwwmmu
mummﬂmmnmaﬂuaan‘lﬂ

WuUF1889 AIDA QNWAIINIINUWIRAYBIMITNEVINENUINBTB
(Salesperson) ﬁa:ﬁaoLﬂTﬂﬁdQﬂﬁTﬂmum:mumSmUmuqﬂﬂa (Personal-selling
process) gnﬁ’m‘%‘a;‘;,Tb’firaﬁuﬂ’w:ﬁ’mmumzmumﬂﬂUt‘éuﬁumnﬂmw@ma anuaula
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ANRBINTT URTMINT=V wﬁfmmmm:ﬁaaﬁﬂﬁanﬁ’ﬂﬁm'xuﬁalﬁlua'”ﬁﬂﬁml,ﬁﬂ

mmau‘la’luaummammswaamu‘n maanmumwau‘lm‘lmmuwmum ezl

(ﬂadﬂ’]ﬂ’l’ﬂ Lﬁummaqauﬂ’msaﬂaamﬂ"nmms Lla”luﬂﬂﬂ anm% mm’uwuaoms

ﬂi»Y]”Il%LLUU%’]ﬂﬂO AIDA ‘Hx‘lﬂﬂﬂ ﬂ’]'i‘]fﬂ“iﬂﬂ’ﬁﬁﬂﬂ"li‘ﬂ’]EJ’UENW%TN’}W’U”IEl ﬂ’liﬂiwﬂ’llu

LLUU?]”IGE]OuL‘lju’lluﬂE]‘H»‘Y]&Jﬂ')”l&lﬁ’]ﬂﬂﬂ’lﬂﬂﬁ’mﬁjuﬂﬂ’ﬁﬂa’m LLﬂLﬂWU%G}aWﬂU']ﬂYIaG]ﬁ

~m'lmnﬂ°uu muu mummmmauﬂumm aoﬁnaau‘lvxwummm ﬁuulm

AU &J’]iﬂl%ﬂ’l?ﬂ@ﬂ’ﬁm’l UlﬂLﬂ %vll.lvl@ at9IIaLs vssaﬁ’flﬁn'izm ums%a“m Uﬁulﬁ

zh%%qmq"lﬂvlﬁﬁaﬁqﬂ wWaidunsaiesaausuasi lsiiuusenluszosai

ﬂ’]ﬂ%’)v\‘}vl’sl uUnumna 801‘&1 wonduidanud ﬂ"m LR ﬂl%ﬂ’]iﬁ%ﬁx‘lﬂ’)’]&l@ﬁl‘ﬂ anuaula

UA: mm@aoms‘lmnmuﬂuwuﬂﬂﬂ AU LﬂuLLsoNanﬂuvlﬂmJumaum‘mswm‘lu

LLUU’%"!E\]EN‘LL (Barry, 1987; G. Belch & M. Belch, 2012)

A13191 2.2 LLU]J??’]R?N"UENT‘I?&’U'J%W’ISG\Elllﬁuﬂ\‘l

6w &
arauTn

HUB9IADS (Models)

suvnasg

[FUICRETN

wuudiaos

HUUFIRDY

(Stages) AIDA Hierarchy of effect P! g
avsisl (Attention) msm:ﬁﬂ'nf mfm:w.‘.’nf matiaus
o {Awareness} (Awareness) (Pres§n§a!ion)
& - i
PRAMNUAG availe
{Cognitive stage) aruineriviah {Atfention)
{Knawilsdge)
mahls
(Comprehinsion)
any Fuen 4 .
) aTaule mszauty
ruaule {Lixdng) ;
o ) v oa } {Yiklding)
& e ) Fmrsunnaduion
TRATINIAN
“ Y
cead
(Affective stage) ® ) ™mM3ae \.’}1
L. .. nrUshiin WRIMT ‘:9
aTfi24m5 (Desire) $nzile ) 3
N {Evaluati (Retention)
{Cedviction)
J— mavieaostt
TUATANIIN L < b {\ﬁf?} 45
g R ¥ Y Py
(Behaviora stage} mfistvn miea msganiy nodhsy
{Action) {Purchase} {Adopticn) {Behavior)

‘ﬁlmz Belch, G. E., & Belch, M. A. (2012). Advertising and promotion: An integrated

marketing communications perspective. (9th ed.). McGraw-Hill. p. 157.

‘luuuuma a90au1 tuuy UIIRaIN Lﬁu‘ﬂifﬂﬂﬂu‘luﬁdﬂ’ﬂ\‘m ﬁﬂﬂﬂ BUUUINRAI

mﬂu‘ﬁuwaﬂ?‘ﬂu (Hierarchy of effects) mnwmmmmﬂ Lavidge uaz Steiner (1961)
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Lﬁ;aﬁwl"ﬁﬁ"mmLLaﬂ”ﬂ'i”@mJi:aaﬁ'maanwsimmmwaaamu‘l"ﬁaﬁnwn?mumsm's
Mausasulawon stm‘[mwmuuuunmmuﬂmﬂnﬂswmﬂﬂluuuumaao Iuagnu
iagUsasdwSanaawiinanisliiweuls Tasuuusnesiiagunetn NU‘SIJ’]ﬂ%JIJ’]SJ
munswmumﬂmuLimnnmsmvuummaummamms ﬂnmuavmmﬂmmmnu
fum iaaureulualIfud uas maumwmau’tmmummm Nuﬂnﬂmumnmam
maumﬂaumummnmwmwaumau6] luaaa mesanmmmlwanﬂu'lﬂmﬂms‘ﬂa
uas auaﬂmwmumsmUmisnaaummammsmnmmumuus] LWIAARENVDY
woudraestiazeSnein wavaslawanazfodwamiuszonaalutomits masems
Immmm'«avl,u'mmmn’a’lﬁﬁawqﬁmmmmauauawaom‘s%avlﬁazhm”mmﬁ U6

qz GlENN"I‘I»Lﬂ%U)%ﬂ’]iﬁSE)’ﬂ%G]ﬂ%ﬂ’N‘] luuvusasy IﬂULuawmInﬂmmmmmuﬂau
Tuduaulednse soae mmmmwmvlﬂmmu@aum"lﬂlmmumaaovl@ (G. Belch & M.
Belch, 2012; Lavidge & Steiner, 1961)

nuu$aedf 3 Aenuusaasmsoeusuwianisy (Innovation adoption model)
lagdeBannuuifiamsuwinizasraswianssy (Diffusion of innovations) 289
Rogers (1983) LUU18aIMILBNTUWIANTINILINEUD I HuTlnaazthurin
nezuIwMIIseNsuEudwiiong fuuuUnasBug Traeu Huslnaazuausufus
WIauInsinaig Iﬂmimumnmsmmuns anvauls MUz mneassld udas
wifanIveusy LLuumaaauuﬂszhwazmmn‘lumsmanlmmawamsaami
NINAAFI G Lwawwmmmuwmaum’lmaﬂmﬂ T,ﬂﬂwmsmmnauanﬂuﬂmmzm
wam"mamlumumau’lﬂluuuumaao TERLRTIEL T T ATRANTIGer- ey, opaspm g
ngantlmang (G. Belch & M. Belch, 2012; Rogers, 1983)

Ltuuaﬁ’ﬂaaoqﬂﬁw‘lumi’mﬁ 2.10 ﬁauuuaﬁ’ﬂaaamiﬂszmaﬁagamﬂ‘[mum
(Information processing model) fﬁagnﬁwmmmmmmao McGuire (1978) fianain
WUUFS aof:ﬁ]:aja‘lﬂﬁpﬁ'um's‘lumiﬁiamstﬁ‘ams‘[ﬁuﬁn’la Tagamzagefislulawoan
%\1;ﬁummzﬁmﬁﬂﬁtﬂuﬂ’ﬂs:mm}"aga (Information processor) n?a;jurﬂmﬂvrym
(Problem solver) fu3lnnazsastnurusuasuasudmstuaus aaasle msiile
msgausy msam‘hﬁwmwn‘ﬁ‘la WaWOANTIY Deemualauazamangilely
nuaasieedenumoutuanuaslouss mw%‘luuuumaaomﬂuwwam TNU AL
muﬂaummmmamuuunummvxmzlL’nummnumwmaulmmumaaomﬂum
NANIENY mem'ﬂmmumaaamsﬂszmamay’amaa McGuire ANUULSIREIEU
fauuuI8a9 U89 McGuire a:ﬁmﬁmuﬁuum‘imaaﬁw) 48 1w mssasivhanutile
Fudwilavonuuinasd m'guﬂaumaamsam‘hﬁ’lmmLﬁﬁlﬁnfmuﬁm‘fmﬁ LR L b
wiadivrulason ldilesulavanusslduszmstonnululason awdannudile
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uazinnIandn u,a:m%ﬂﬁay’aﬁmﬁmnuLﬁwlmmzam‘hvl@ﬁfum‘lﬁ‘lumwa”ow‘v‘a
dadulate uaziuaeuvasmsensrrammdleilileuaasliisiui Havaslu WL
lildiRaduatnenudinila Lwiazl,ﬁm‘futﬁammwmmvl,ﬂ?mﬁﬁmﬁomnﬁ@ﬂnﬂw
Wasulawan uazifeanudlaanansile

LLuuﬁwaaaﬁg\i 4 Tugny9fi 2 10 1% Tiauafana: mummauauaamﬂuunmﬂ
fatunaunan 3 dunan swldun Thanuda (Cognitive stage) mauamm’msmams
sus‘nmumsmaaummamwaum dolusuanudaiitsznanlee mIaszwingi
mwaumuuaﬂlu@m@ umms yGHE anughlafsiusnu e ATAN U NT0

Uslgml Tutainde mummsam (Cognitive stage) wasﬂmmmsammaamumsma

IAVVBINNNIAN LU mwﬂnaumamm"lmaumamwaum ‘luwmmgamm:ﬂs:nau
1denn s:@”umaoﬂ'nujﬁn‘lm:ﬁuﬁga L% ANUABIMT ANUTuTaa AU NN
anauiug wazaNuile LLazmguzgﬂﬁ'm Juwndnsu (Conative or behavioral stage)
‘ﬁﬁwLauaﬁawqﬁnssumaaﬁuﬂnﬂ@iamﬁuﬁw U mmasasld msde mswausy
WIANTINNIDTUM u,a'“sau‘lﬂﬁamsﬂ,ﬁLaﬁmmau{uﬁuf‘ﬁ

ssinlddn uoudiasais 4 sudmsznanlids Tunaurasnauda ANUSEN
WRTWOANTIN Fennufing: NABUANIFEN uazanuiAnvzuneunginisu Bsa
afuwldi fuslnaes zea9asEniN3Taa T U6 umﬂmmmnuaum ummsamwﬁu
fudn Sanudanms Sanudusey uazaudenyde muu’nmﬂmmmauuunavnnﬂaa
UAZRULAGRUNE me@wu@au’lumwuLﬂmsoLmeavluvLmsmlmmmuu mmlmnﬂ
Lmumaamaauémumumaumaammm ANuIEN LLEI»Wf]Cv‘Iﬂﬁ&J aanm’lusmmumad
u,umnaaam@umummauauamuuau6) (@Lmumwn 2.9)

lavludiuvasnuudnaesuas Ray (1973, as cited in Ward, 1987) $iu891n91n
wuudI8aINIsisuu3 (Learning model) %alﬁa%mUﬁoamumstimsf}?uaﬁ;juﬂnm:ﬁms
ADUAUBIUUY L38%3-37N-H1 (Learn-Feel-Do) T@mju?‘[nm:%’m’fagaua:mmjwaomw
fued g uﬁﬁaﬁﬂﬁtﬁﬂmmjﬁnifmﬁumwﬁuﬁﬁw:daNasiam'sm:ﬁwaocgu?[nﬂ
1w Myt lunesadldass wiemsde ;ju?‘[nﬂ*ﬁ'ﬂﬁﬂ"@\mm:tﬁugn‘%‘[nﬂﬁﬁmm
n3zdio3atu (Active consumer) lumsFoms Taswanimnezdanuneeulumadhils
TOYRINIFITAI 9 VaIATIEUM uuu{haaamn‘%‘wﬁazl,ﬁmful,ﬁa;Eu‘%‘[nﬂﬁmﬂmﬁmw”u
1u5:6'fu§wiam:mumsms§a LAzaT AU 9 Sulinnauaneatiuann Sunu
Imuméﬂm"nﬁuﬁwLLa:u‘%msﬁl’Eumﬁmmm‘maamsﬁﬂuf a:aanm’lugﬂuuwao
Imwmﬁﬁtﬁuvlﬂﬁamj”ayjaw%‘aﬂmmsﬁgﬁinm:mmﬁm:nLLa:ﬂs:LﬁumﬂﬁuﬁwéN 9 3
whwliminanmanndadulafeondusmiousmsld (G. Belch & M. Belch, 2012)



43

UHBAIN 2.9 LUTIRBIRUTUNIRaUEUDITBY Ray

2 s
ANNINYINK (Topical invalvement)

] &
RuuS@RINTIIYN] HIUSIRDIAMIINYINIAN
{tearning model) (Low-Involvement modely
& - -
g U84 (Cognitive) ANuAe (Cognitive)
ES s

-

ﬂﬂwﬁn {Affectiva)
4

Wa#nssy (Conative)

TWUANGWUDY

wpusisesane lahmle

= 3 IS4
TILRLIDLA wnanssi {Conative)

wet

NMFIFIA

(Dissonance/
attribution modet)

{Perceived product di fferentiation)

é 8
wOEN5TU (Conative)

il

- i
NN {Affeclive)
it < &

W B o
i {Cogaitive) FIUEAR (Affective)

N Ward, S. (1987). Chapter 21: Consumer behavior. In C. R. Berger & S. H.
Chaffee (Eds.), Handbook of communication science (pp. 651-674). Newbury
Park, CA: Sage. p. 664.

6iam'lumumaome‘haaomm"lailm‘l,w?al,l,uuﬁma\ﬁwa:lﬁm
(Dissonance/Attribution hierarchy) %:ﬁlaﬁaamumsrﬂﬁpjuﬂnﬂLéuﬁquamsﬂﬂ B3
N3z Ltﬁﬁoﬁw”ﬂuﬂﬁﬁ%‘ammfﬁnﬁmﬁaommnm'sm:ﬁwﬁamﬁﬁfu v liiAems
memamiﬁswmawawauaaumaammanmssu duiwluamuuuniags vh- 3an-
158u3 (Do-Feel-Learn) LLumnaammmmu’[uamumsmﬂanTnﬂmLﬂu@aoLaan
s~m’1\1mmanaaommanwumm’tnammnu’luwamaoﬂmmw fanugudou nia
muﬂnﬂvluumm*ﬂuﬂmanwmwmmman wusInﬂmwaaumamuaommnmuwm
vasfuslnavinuau ummmﬂwﬂuﬂm’mmﬂnumnaummmmzm WRTHIWNAUAFLEY
aunumtaanmmumauq wwuﬂnﬂvluvlmaan"h aidumsaaanyliwileafiiedu
mamwa (Postpurchase dissonance) mnu‘lﬂmn'ﬁmuﬂnﬂmmauammuuauu

o

mtaannvlmaanvlﬂ Wz LaE]ﬂ‘}’l‘ﬂ”vllﬁl]‘ﬂﬂuaﬂ’ﬂd’l'}‘lﬂLﬂﬂﬂ')’mﬁdﬁﬂﬁ?ﬂﬂ’)’]&ﬂml‘lﬂ%lu

°

mmmmstamem\mﬂuﬂwmms‘nahﬂﬁng‘luaa@m 9 ﬂ’Jﬂﬂ’]ﬂW’Hﬂ&lﬂL‘NU’)ﬂ
mmnumsman"l@]mmu'lﬂum LWEﬂViN]Jﬂﬂﬂ‘iﬁﬂ&m‘l’ﬂLLﬂ“@Jﬂ’T]NﬂﬂLW%L‘NUQﬂLﬂf_l')ﬂll
misnaﬂ'sauu(G Belch & M. Belch, 2012)
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LLa:luﬁﬁﬂ”nqﬂvT'lmJaauum‘maqé'wa”nmgummauauawao Ray (1973) fig 1
VBIUVLINBINNUTEIRUA (Low-involvement hierarchy) %aﬁu’%lnﬂa~ti181au
mwm'lﬂaqumsm wRzWOANITNIL wWinaaauadlugiuuyes 13 Boug-i-3an
(Learn-Do-Feel) 'luuuumaaauﬁmnﬂmu‘luamumsmwNuﬂnﬂummmmwumh
NITLIUMIMITa ANULANENYaIAIRananFumiitay lawonuazieniasuesd
unm‘nmﬂmamomn (G. Belch & M. Belch, 2012) Krugman ( (1965) levihns9s
Wennuwaveslawanmalnmad wut Tusounsnlvesnsdefitanufiomiid

vV

QU“Tnﬂa:”laJLUSUULﬂ UmJamwnvlmumlmnuaoﬂmmnﬁumaﬂraumsmﬁmnLm
Jotinauuad LLQI‘&JBM’W“&JNaﬂ‘ijﬂ'lil,ﬂﬂﬂuuﬂmtﬂidﬁ‘S’Nﬂ’J’IJJi’UE]GNUiIﬂﬂLWUG

@
I3

W@nitay I@lULQ‘W’]"’I‘&JBM’H’ISJﬂ’I‘EQ'IEJ‘II’IUEIUFﬁ\? mmjaUuuﬂaolumum’mwamuﬂnﬂ
%“VL&ILHG]NGTI‘UTI’]SLUQEJ%LLL'ENY]N‘V]?[%?WI LLW\]“‘LﬂEJ’J’IJEJGﬂUﬂ']'iLSEJ%?U'N?NU’]\‘IﬂU’N
annumwaummﬂimwm §ip1) ﬁmamiam'mum LL%'Jﬂ@l?JBdI%BM’] mafﬂauﬂu L&JO
guﬂnﬂmeag‘luamumsmmma 'uagammun%:ns:qﬂmnﬂmwa %é’omnﬁfu

ke

winliEPriauaddaanaudiin ussdoasaudrinsuilannanlseauns o
wanin laidasuan mmmsnmﬂ‘lmﬂumﬂﬁl@mu duilnaa: WasuFeluaoumsaid
fanuifisniue daun Nnﬂnﬂmﬂmmaummaﬂmoa‘mmommm us3seaaulada
fusmnsausnig mm‘lmatuﬂnﬂmh;aumimmuanmaﬂszanmsmmaumaaum
nIauIM3 5’udaNalﬁ@uﬂﬂﬂLﬁ@mnﬂﬁauuﬂaamm’”ﬂuﬂﬁ

Tuuuudrassanafisniudnil HuslanaziSouedlinzfoSatu (Passive
learning) LLazﬂﬂqTauaIﬂﬂdu (Random information catching) annnitnsmidayaatie
n3zAaIaiu (Active information seeking) unmemm@aawoinnmuﬂnm aulalude
Vl“lu'l"nm?mamammmﬂmmaawmmammsmaq wanansisauanle LU
auaIznoulawon daazas wiaalaunululawon mnmﬂummﬁﬁﬂmlumﬂmwm
Gomninlavonaansasivesdlsnoumsillas o fmsapdisn g mguilnasad
ot 6} "m‘[nﬂwmmsnsnaaum"léi’[mflumumwmumswaom‘sﬂxma‘uauaam\m a5y
3% (G. Belch & M. Belch, 2012)

wuudraasmsneusuadradfuilnaves Ray (1973) Iuawasuszumifad
mau‘lammnummauauama‘[mumLLa.,msaamsmmm@auGJ 2095U3lnA ArenIu
‘lmmﬂﬂmmnunaymmmﬂﬂﬂsu‘lm Lwa'l,vimmwuﬂnﬂ'ﬂanluamumsmmmnma
i Luao'«nnvmmmumaaﬂm fazlFldanenly suilasmamnanudeinnie
somnaniiudanuuanseny ldeudaly Wumahiewsuuusiaes FCB n"lmnn
Wannuniaasunefelasanuszmifesinisasasg q ANITMLANEN IR W
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Wasnnnaudniavinsiianlusamistanfess uazdauraens=uIums
ﬁ'ﬂﬁﬂﬁ)ﬁ%ﬁ?‘[nm:ﬂszﬁﬂmu (QUHUNIWT 2.10)

WHWAINT 2.10 LWLUF1884 Foote Cone & Belding (FCB)

AUAR (Thinking) AMuFan (Feeling)
aviiengs 1. mslidoyaiiaa 2. arwianmian
(High involverment) (Informative/Thinker) (Affective/Feeler)
snuwst-thu-adiatdgunsal TR DLAAT I - iU
Tvai snuaieailrd
wuuIIRae x%mf-ns:%mnﬂu:fﬁn [ E Y RN sraiEndmims
{resugamaad) nsoh Radnen)
manhfls : meaialfly
naAa: msinde meemek naasy: maisuaeiauad ns
fa: fanrailuuonuemm onsunl
myaFeassdom: Wsyaamz qo: aeanufiasuaaine
Tnasnte mwdnwol
msa¥eassdons: nanieeniiom
Tanan
anuiiaindy 3, myasndgnerh 4 anufsnala/dnavanas
(Low Involvement) (Habit formation/Doer) {Selt-satisfaction/Reactor)
amns-paeitiughn qw{ma’m%nau
UWuYINADY nsnRr-Saug- uyuNA msmzﬁmmwgﬁn-
smwidn (i) Foud (o)
msilyly s ldly
nadou: Jwesermsinde naday: MmNy

fa: Tuwn wnseuing Twunndug  fo: thoiwunn wicdaRuy
Arygniatuwon azeuis Twnn o gery
mzatassi fonanudr  msatassdom: e

ﬁm: Vaughn, R. (1980). How advertising works: A planning model. Journal of

Consumer Research, 11(1), p.31.

wuudIaa9 FCB f‘:gnw"wmuﬂm Vaughn (1980) WiiuIsneaunulasm
Foote Cone & Belding (FCB) la® Vaughn ldWamuuudiassiianain lesiuumwidalu
ffvasenufauazanuidnaaly 8 aammnmwmmmmamuaouuwmmnmmvmmu
lutsaamaamwwﬂﬂu,a~1wnnmwm'mu1msmaommsanmaau@mms KULIIREY
FCB uumysunwlawanaanuiy 4 NagMB el mslidaya anuiin mssis
fige wazanudswels lunwsau g Auwndauuusisssseuiumnauauaag Ray
(1973) uazuwIRAONULADING

nagmivasmslizaya (informative strategy) fio msﬁ;ju‘%‘[naﬁmwmﬁmﬁu
pHNNNAVAURUAZUSANT rTu’%Tnm:'lﬁ’mwa msfinagaiuszuy uazdnsNason
mamsmmammtﬂu"lﬂmmmumaaanmmm nagniiade nagniauIEn
(Affective strategy) wmmumawm‘[mummmmwum flarsunlsanumsdens ms
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'lﬂmwtmal:ajoLﬁuvlﬂluéﬁmmm”umﬁﬂ%nmuazmsmﬁrﬁu MAIRINATMWAN BT
§IUUAAN (Self-image) wWiatRuANUAIWlUaWES (Self-esteem) 1umumaonaumaﬁa
&8 (Habit formation) fﬂ.,mLuuvlﬂwmsmaaummammmum'mmmwumua aiulUf
ANNAN fnomwwqﬂﬂssummauuumﬂunmm (Routinized behavior) mmnmusm
adunasldaasdoduds uas nagniga iy nagnsanaianele (Self-satisfaction) 2z
mmu‘lumwaaummammsmmmmmwumua%uuvl,ﬂﬂmmm aumlunamwﬁu
’1].,&]\‘1Luuvl.ﬂﬂﬂ’lil,waﬂLW&%YI’NI&GIUL@T’WI (Sensory pleasure) LaTWIITUNIRIAN
(Social motive)

losayud wuudtaainanouauasULTLTY (Hierarchical response models)
mmu"[mwaﬂuuuumaamaoﬂs SUIUMIABLAKSY LULIIRIETUIUNNTAaUEUD
789 Ray (1973) w3UuuU1a84 Foote Cone & Belding (FCB) leanlianudndgyatg
mn’lummnmwammauauawaaNm‘[nﬂ’lummamsmmmﬂ mmmau’lﬁmmvlﬂﬂ
mwauwuﬁsma’mmLuJ'sm'Uﬂu (Controllable variables) 1T% {9813 (Source) Uag
Litaw (Message) uaz muﬂsmnmmaoﬂuwaawmsama@auauaa L% AINFWL
(Attention) AuLT e (Comprehension) NeuA® (Attitude) LLa:ﬂ’nu@Tﬂ’ﬂ%a (Purchase
intentions) 88191374 LmumaaaNa@auauamuum@mmummmuwnnmmsmmwam
‘nvlummmaﬁmsjmﬁ'sm’mm"m‘lmaauum (Black box nature) ‘o mﬂm@maomu
umaﬂ*nvlﬂwmmmmhmﬁsm’mmaammauaummammﬂ@nmamammma
emddnsliuiae I@ﬂwwmumﬂﬂm:mmma%mammmﬁmaocjﬁ‘[nﬂﬁ%ﬁ
MIdsEIaNIaNuAa (Cognitive processing) siateanylulawon Semitsluiiiiau
ﬁqﬂlumﬁ@msﬂi:maNamommﬁﬂﬁa MIIAMINDUEUDINIANUEA (Cognitive
response) %oauﬁw%mﬁacjl'u‘%“[nﬂﬁmmﬁm‘luwmzﬁwanmLﬁm”miamsﬁams lasmy
61auauaamommﬁm:’l‘fﬁmsmﬂs:mmaoNaﬂauauaaﬁgnns:ejummnﬁammlu
luwm suinadenanauauasussiruaddetunulamwon NAUAARDATIRUA LA
namauauaslun1sa 49 G. Belch uaz M. Belch (2012) ldasuitszinnvasnisaeuauas
naanafinsenuudu 3 suuuy Immjmﬁu"lﬂﬁﬁuﬁm?aiamm UREIRNT Lo uas
HAnTENUTiddaYeuaduasanuele (guwumwﬁ' 2.11) aanunduanufiafenudud
niadaay mmﬁﬂﬁq\ﬂﬂﬁmdoms wazAMAAAIUT Ul

anufaisanuiuiniadonu (Product/Message thoughts) 1iuanufia
ﬂswmmwnwm'lﬂﬂaummamms mamammmnaswamu’lumsaam's AVEWLITL
mmu"lﬂmammauauao 2 puvuda danudalaudy (Counterarguments) w3a
mmﬂﬂnguﬂnﬂgan"lumumﬂnumammmaaum wazztuuudande danuda
‘AUUEUY (Support arguments) winjanuiudinnudaanuniedud
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WHWATNN 2.11 LLN%ﬂ’IWﬂ?:U’)%ﬂ’]‘SﬂSZ&!’)aﬂ’ldﬂ’]’lﬁﬁﬂluﬂﬁﬁﬁﬂE*I"Iﬁ

Cognifive responses Attitudes Purchase intent
Product/Message
— ) — Brand attitudes —
thoughts
l
Exposure to Source-oriented
- = ~>  Purchase intention
advertising thought )
Ad execution Attitude toward the
TN SN ]
thoughts advertisement

=b.
2
=

Belch, G. E., & Belch, M. A. (2012). Advertising and promotion: An integrated

marketing communications perspective. (9th ed.). McGraw-Hill, p. 167.

LLmTﬁwﬁﬂ:Lﬁ@ﬂaﬁwﬁﬂIﬁLLﬁoazﬁgaLﬁmj”ammﬁmLauaifumaﬁ'wﬁmﬁumm
L’famaocﬁums Frazvwanneeusutannulmeay lumonguriu ;ju‘%lnﬂ‘?iﬁ
anuAasiUELY ﬁﬁ):ﬁLLuaIﬁfaJ’lunWSHam%’uiammlm%omngs A9 M IANA3
msv‘iﬂmwmﬁamsﬁamwﬁo6] ﬁaﬂﬂﬁﬁuﬁﬂIﬁLLﬁOﬁangﬂﬂﬂ LL&]ZLﬁ&JWuuﬂ’JWNﬁﬂ
AuUARUBBIRUTINA (G. Belch & M. Belch, 2012)

AN mmﬁ@‘?f&jﬂﬂﬁm&imﬁ (Source-oriented thoughts) AuAATAATNLTW
amudaludszsnniizesvesnisnanauasnInNNGe Iﬂﬂmwﬁ@ﬂmnﬂﬁﬁ):&jﬂﬂﬁ
Lma'amsvﬁaQﬁomﬂum:mumsﬁams lasnanavaussluanudalszinni 4
draoluil anwudadsanusnie mylivenungeas (Source derogations) ®38ANNAR
Feaufiddaundemsnigetonin amnudasiiaiisrsnadamIsaszaunsnenutaany
fuilnaitfidamsiiiniinhngle nieifnhidsmninliilinse
;Eu%‘inﬂﬁa:ﬁl,m'ﬂﬁu’lummau%’uﬁamm‘ﬁ'Qﬁammuﬁmm‘lm:ﬁuﬁ@%w uazaNNAnaN
Usziandia nIsiuERuUnEeEns (Source bolsters) fannudaidsaunsimslwmdsuan
ﬁfnimmmﬁi’wmumnﬁﬂm”ﬂogij’z%omsﬁ;ﬁums%wﬁamﬁaﬁa:damwﬁammvlﬂzTa;ﬁ'umi
uwaziianIseniuluundIsnsuszdoany (G. Belch & M. Belch, 2012)

drzinnassminsusuaInIaaufalziangarsfe ANUAMALINUERIN
laiwon (Ad execution thoughts) Fuiflunanauauasmennudiadssnnd 3 Sevaluds
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a

mwaﬂﬁsj slnadidefusulawon mamumwmmuﬂnﬂwa'[mwmmawanm
awuﬁas"uw‘[mwm‘[ﬂﬂ"lu"lﬂauhmﬁuﬂﬁ%&m%’;ﬁu‘lﬂ%ﬂﬂtﬂﬂmm wioanuIun
T lisfAtemaanuiiin (Affective reactions) figuslnaddeduauluwon Hulan
oA TINIIANNARETIRT IR T R U maﬂmmwmaa‘sﬁmwn'l’ﬁ'luimwm
fdu nIaLdnafild anwAald mnummu‘[mumﬂmmsmﬂﬂﬂlummnmamaun"lﬂ
mmmmm:adwamamumaawom‘[mwmua“nmﬂmamwﬁumanﬁ’:zl 2t lsna
Ui mennuian (Affective reactions) mm]LﬂummsanL’mmnmamaunwmm
Tuwansiu sunsnidonanatine e viduafaasunulawon (Attitude toward the
ad/Aad) mmmsnmm’l‘m@ﬂsmﬂmamaqimwmwvlatta:aoaowa@ammm'lwaﬁuﬁw
(G. Belch & M. Belch, 2012)

uananumIAanszuIuMIdszInananufialumsieas Saiuuusiansile
mﬂzﬁnﬁgﬂﬂﬁﬂmnnu,a:s:@i"maam'sﬂszmamomwﬁmﬁtmn@mﬁumao"ﬁamm
(Message) ﬁ%a%ﬁﬁﬁuﬁinﬂa:ﬂs:uaaw'%'amauauam‘aﬁaﬂmmﬁo‘[ﬁuﬁn’lﬂ@m 9 N
obnudInTzLIumsRemaionsliuale lasuuudrassfifoin woudraesnisliy
inlannasdusznauwdnuazesdisznaunanday (Elaboration likelihood model -- ELM)
Va3 Petty Wne Cacioppo (1983, as cited in G. Belch & M. Belch, 2012) (@jLLNumwﬁ'
2.12)

PINUHUNINAINGT? mm%"”mﬂ"ﬂuﬂﬁvx‘%’amsmﬁgmtﬂaaﬁﬂuﬂﬁ%i{uag;ﬁ'u
USinmasanuazidun (Elaboration) w3ansUszanana (Processing) 18490671y win
ausztia (Elaboration) ﬁgja ﬁwmﬂﬁa;ﬁumm:ﬁmsﬁmsmasmazl,ﬁmﬂﬁﬁm
Ianufauazmsdsaiindaanulums uamniianuyszdia (Elaboration) #n3is
mnUﬁoﬁumnfuvlajﬁmsﬂs:mawaazhans:ﬁa?a%"u m’a:ajﬂﬂﬁmsﬁwSoﬁ\ﬁ;mﬁnc]
(Simple cues) lueans

WUUT889 ELM 929 2 uwinsvasmsiiininlansensd&ouudams
nauadmealuduniman (Central route to persuasion) Wal§UNIITUUEN (Peripheral
route to persuasion) lagl§un19nan (Central route to persuasion) ﬁam‘sﬁguﬂﬂﬂﬁ
anunizfeseiulumsisauiindanszuiumstosns Sanumansn fusetuiiesdhiag
mmmwﬂfo u,a~1Js~Luumamwlmmwm afimaszananslaglfidunmanuda
i wm‘[nﬂm'lﬁmmaulﬂamamnmmamm LazAzRAIRLATZRNNIEN98 909
Tannu ;\;uﬂnm:mmummauauaomamqmmgo afinseeusuasmennudalu
VBIUINUED ;§n§1nﬂa:ﬂi:tﬁuéuawuimwmwﬁqmmwmaomséﬁaﬁo‘m?am?ﬁ'ﬁnauauﬁa
ﬁdLﬁﬂﬁﬂ’J’mﬁﬂaﬁum‘%u (Support arguments) (Petty & Cacioppo, 1983)
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Tuvouen LHUMISuuan (Peripheral route to persuasion) ﬁﬂﬁngagj‘luuwumw

2.12 shwanila Fuasesnaussnaneunieanumansolunmstszananaiten s
mmjﬁnﬁamnazﬂs:mamsmwﬁmﬁﬁﬁUa:Lﬁmsﬁnsﬁau Ltﬁg{ua']saazajovlﬂﬁﬁumo
Sunen Lou msﬁnLmdomsﬁﬁmwmﬁogﬂh wiounssafidanuindaieanlflu
lawon %oa:ﬁﬂﬁﬁu‘ﬂnﬂﬁﬁ'ﬂuﬂﬁvﬁamn@iamﬁuﬂ”ﬂua:ﬁﬂuﬂﬁL%amn@iaimumvlﬁ

(Petty & Cacioppo, 1983)

WHRNN 2.12 wuHaesmsltuinlennasdlsznaunanuazesdtsznavinaday

183 Petty Lz Cacioppo

Persuasive communication

N

Motivated to process?
Temporary
Issue involvement, N "
No attitude shift
[y
Dissonance arousal, Yzs
Need for cognition, etc.
W Yes Persuasion cue present?
I ?
Ability to process? Seltp tion moitves,
Distraction, demand characierisiics, e
Message v pp ion,
comprehensionsibility, source characiefistic, atc.
No

issue familianity,
Appropriate schema,

Fear arousal, eic.

\y Yes
Nature of cognitive processing

{Initial atfitude, argument quality, ete.)
Favorazie Unfavoratie Matther of Retain or
thoughts thaughis geuerst regain initial

\I{ attitude

Cognitive structure change

Are new cognitlons adopted
ang stered in memory? Are
ditferent respenses made

more salient than previcusly?

Yes Yes
{Favorstie) {Unfavorstie}
Enduring positive attitude Enduring positive attitude

change {Persuasion) change {Persuasion}

Belch, G. E., & Belch, M. A. (2012). Advertising and promotion: An integrated

b
22
=

marketing communications perspective. (9th ed.). NY: McGraw-Hill, p.169.

uuudIaes ELM 1fummsm‘inmllszqn@“l‘ﬁ”lw"lunsrﬁﬁ;ju?lnﬂﬁﬂaﬂmﬁlmﬁuﬁ'
UANFNNK mnguﬂnﬂﬁﬂmmﬁ' WU lasarmistaanumstsznayludadanny
wiemsghadsfiminuin uasrhlimsdeduniomsufiastonnuiudulileamn ua
n"wmn;Eu‘%fnﬂﬁmﬂmﬁmﬁué‘htfu msﬁnLmdqmiﬁ'ﬁmqumﬁagﬂlﬁm?aﬁmm
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wndstavzldnadinimsideanafiiinussduaniamysredesusudananlfluiunu
Tasson
v o Y ° ° A e . oA & o v A
lwhefigaud uwwusaamnuuudassfildnandsannil musoianldie
8BLNENAVBINIRD AN INIANANDLADINNNTHOANT UazsIaunInltasurnie
nszuunIiduilnansusuasdeluvonussmsfamimaaindug Ie suazniudim
°1hUlﬁm}”ﬂa}ﬁamwnwaawqﬁmm;‘{U?‘[nﬂluﬁm”uﬁﬂvlﬂvlé’azhclﬁ

3. wwIAALIgINUNARAALazN SRS AnaRlavasdusTng
Tugadagiu upweuasnndnssuduilnaduindudednu wzausgnaula

s k. ) A s [l £~ ~ Voo =
mansaUfiasidiagin uwilyiuwanunachivilnaerlies wodnssuguslnedadu

SaInunnIsaaalranuanle LLa:ﬂ:ﬁadﬁﬂH’lLﬁﬂLfﬂ%’hﬁ’ﬂNEEU%Iﬂﬂ%dU%InﬂLLa:

€

v v 2

v3lnauudiwg@nssuesnals hafiizaeuanasnnudssmsusssmansadriisialaves

e

€

]JTIﬂﬂvlﬂaU\‘]“Uu IﬂUmmauaummmmaamma:mm;duﬂnﬂuu VIBNLINVITUAN

o 2

uiuazdoadnlafavieuafuazansuaiiideslawonidastunulasanuasamaud
Weatsfiwinsfemsvasaniudinuinnulusaninduszaninaniold uazie
myfemsfitsziniuaud nsfemviuesrilWiAnenuaslada dududiiiaf
ummuﬁ;juﬁnm:ﬁ@ﬁu‘la%aﬁuﬁﬂuamﬂw?avlmiavlﬂ Favin mafinsFaaiaund
o1INnk Lm:ns:mumiﬁﬂﬁu‘la%ﬁoLﬂuﬁaaﬁé’]ﬁ:ylumsﬁﬂquﬁmm;ju‘%lnﬂ U8y
gnﬂnaua‘ludmﬁﬂmnf:

riAwaRadYslna

fd viauad” lagnimalilumammaisamamang uszgnibhanldating
unwsnaelumaninIsuwgAnsIn (Behavioral science) slunssainauds vauad
wwnsfsanuiindannieanaiindsusiudusslosasanainises Basm
WiannAnNTINGN99 (Lutz, 1991) 204eRt Solomon 2011) lofisnuviauaddn dums
ﬂmﬁuiﬂUﬁl'svlﬂmamﬂﬂaﬁﬁﬂ'aﬁwaa Taiwan wiaidasnaseg Msonsuiuh A9
naviauad (Attitude object) Foifinduatsrwmluszazamitsnmaldnannmneg
gFoumInt I@aﬁﬂuﬂﬁﬁ]:"ﬁwm%wqﬁnﬁu'hgﬁfuﬁnﬂﬁuuﬂﬁfuﬁ%:m:ﬁwL'ﬁu'l@]
uanaNfiuda Fishbein uaz Ajzen (1975) 69ldlWanamansasiauadlin Wuana
T.f{uLSUm‘%aLtuﬂﬁuﬁlﬁﬂmnnm‘%‘wjﬂamgmﬁﬁ'amauauao@iaﬁalmﬁlmﬁa s
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AaURUaITHONTezonUNIUNABILINW ORI A LAY FamNUENBaN NN BB
viaund@ivay Fishbein uaz Ajzen sanuazdinoasBoassfl (Lutz, 1991; Schiffiman &
Kanuk, 2010)

(1) viaundiiaannaTong stﬁztﬁawwﬁﬁwg’équ UM 1DRzLAA
raunfaafideg my‘l@’i’amwmﬂé”amjaamnwnm&wﬂ‘mmmL‘%qummjfﬁm’%amﬂ
vﬁamﬂufﬁmicaummmﬂmmuﬁaga (Information) ﬁwanmﬁdafﬂqmoﬂ”ﬂuﬂﬁ
(Attitude object) 1T% Fusulu BN wiswnnEaNIEou} ldnnysaumsnilasas
(Direct experience) maowanmﬁﬁdafmqmaﬁﬂuﬂ@ iiu semdvandosivelnalu
mmﬂLﬁaomnﬁﬂuﬂﬁtﬁﬂmnmsﬁuuj "l;ivlﬁﬁ@ﬁmgwﬁmﬁuau@itﬁﬂ HNMINFIND
azﬁaowmmmﬁ”wvﬁaLﬂﬁ'nuuﬂmﬁﬂuﬂaﬁwm‘ﬁdamﬁﬁuﬁwaommm Fun3 g
insasdiamsemmamanaa 1% lawon mImeass mswanaudlmasasld 1
du athelsfiana msv"iﬁiayjalﬁ@u‘%‘[nﬂvlﬁﬁmjazjmtwivxmmfumaaﬁa‘lﬁﬁmi"ﬂuﬂﬁﬁ
fideanfuimlmdaule iou ;ju%lnﬂanﬁﬁﬂuﬂﬁﬁhﬁﬁ@iamwﬁuﬁwﬁﬁ‘immﬂyvﬁ‘ LN
ﬁtmeidmwmzlLmdﬂ@i’[ﬁﬁagmmﬁéﬂfuﬁiumwU@iaqmmw (Lutz, 1991; Schiffman &
Kanuk, 2010)

(2) iewaddennuliudomIaum iufiazaauauasdafose g rvauad lailsfen
sunsnuasinlalooialy wavauadineniudsnivosliviuniolisansadanale 1
anuiduass "lajﬁ‘lmmm’hﬁ'ﬂuﬂﬁifuﬁag]a‘%m?ahi udluisizms viauadazgn
awa’hﬁagjﬁo (Hypothetical construct) Lﬁiaﬁ'a:mma%mywqﬁmmmmwmﬁ WA
u,mﬁmaomiauuﬁd']ﬁagjﬁ]’%nfu "lﬁ'gnﬁn"lﬂ'l"ﬁazj'l\m,ws'vammv"viaﬁﬁ):aﬁummsﬁﬂﬁulﬂ
nMIaEasnaan tnimmssuimadidein vauadnmduuniyfzaeusues
sthadamsuazarssnasanganssufigaunalaass aoiu miﬁugwﬁﬁl:ﬁﬁﬂuﬂﬁ%emn
daandud ahbiifoumniuvsmninsuduandaamiudiude 1w mida
fudn msuu:mﬁuﬁﬂﬁﬁmﬁiau;‘{a uazfianssudug (Lutz, 1991; Schiffman & Kanuk,
2010)

(3) vieuadiiud fAsenevanaadeunuiadaudia lasrauadienu
ﬂﬁﬁ?m‘?’itﬂumﬁﬂmmmmumaaﬂvamnqﬂﬂa Tihaysdafienuiindanwieday
vienadaziludaauguwndnssumenan 5ua¥amﬂ"lﬁmnmsﬁugm}’a:m:ﬁmai’ﬂqma
NARAG mné’om@wqﬁmmmaog{u’%‘[nﬂﬁﬁdamﬂﬁuﬁmﬁq ARWNTDFINA LA TR
mﬁmaaﬂﬁﬁ‘%mmanauaavlajdw:r?mmnﬁ%'aL%aauﬁmw pnéadasn winguilnad
andusfiraunnduiiay linenuiinazsaniriasmsilninnluasadnitu
Auslnefacldanumivaywdued1ed Lwiﬁwmmgnﬁnﬂﬁm'lﬁuﬁﬁﬁtmvlai‘nau RTRTIRT?
Vlaiaﬁ'uagumwﬁuﬁ’%fu @Toifuﬁommmagﬂ"lﬁh JUuuy (Pattern) PDINANTINZAIT
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ldheanduBswinwiadean inmsamaesinrmbusndsslomiuesnsinauadidouan
ﬁ'mﬁs‘ﬁwzﬁa’lﬁ.ﬁquﬁmmL"Bomnﬁmﬁmum \FU ANUANAABAIIRUM (Brand
loyalty) m3uslnadudnissdyu myvendaludiuin unesinlwauiuld udanuaeily
ﬁfm;ﬂéfﬁmzlmm'jm”ﬂuﬂﬁﬁﬁag;ﬂuﬂuazi”mfuazmmas WANAUARITENNNTD
Lﬂﬁuuttﬂaavlﬁmwl,l,uaﬁ@vﬁ'a'nr]uf]'ﬁLﬁ'm‘ﬁ"aoﬁumsLﬂﬁnuuﬂaoﬁﬂuﬂﬁ (Lutz, 1991;
Schiffman & Kanuk, 2010) '

(4) n”ﬂuﬂﬁ%:dmaiﬂsjmwiama?«'amaazmﬁﬁﬂn'jﬁﬂqmoﬂ”ﬂuﬂﬁ s‘fioz‘%'nfue]
8790NFANNBaNINBEIINTI9UN9 UazFI Y fu"l,aiﬁ‘]"nﬂuwﬁaaLﬂuéwaoﬁqfj VT @37
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mmqwﬁmmauqa (Balance theory) Heider (1946, as cited in Lutz, 1991) e
afunain ;ngfa:mﬂ'nuau@;aszmwm'\uﬁﬂua:mmjﬁnmaawanL’m [CHEBYLE
wengailiau (P) Jagmaviauad (0) uazFsgTaILIagnIauad (X) i

gaanaInu TS uinnIatBeay asuNwa N 2.13

WHWAWA 2.13 NOBHANURAR

X X X

ﬁm: Lutz, R. J., (1991). The role of attitude theory in marketing. In H. H. Kassarjian
& T. S. Robertson (Eds.), Perspective in consumer behavior (4th ed, pp. **).
Prentice-Hall, p. 322
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namlen ﬁ’u?‘[nﬂwﬂmﬁummL%aua'*ﬂma"num:@m6] Afidaanaud (bi) ou
nelifarmuadseamaud (Ao mwﬂuﬂﬂmm‘[nﬂmamwaummﬂu“lﬂlummn‘lﬂ
manm‘[nﬂummmaammaa@ﬂamnmmanwmmaomnaummmﬂswmu Wiariauad
onudulyluzeayled Luam’m@aammawm‘[nﬂvlmaﬂﬂaaenuamanumwawm
fusndanan daezdnalUfimsdsaduaniud (Brand evaluation) Auslade
(Intention to buy) URzWOANIINNTTEIT (Actual behavior) Tasviaund laitezuannia
AU fa:d\ma@iamnuLﬂu"lﬁ"lﬁﬁ;jn’ﬂnmzﬁﬂﬂu@fala%aﬁ%'aﬁﬂﬁuh%aﬁo (Assael,
2004) AMUUKHATWT 2.14

UWHWBATNN 2.14 LLum‘haaaﬁ“ﬂuﬂﬁﬁmmnﬁmﬂwmsqmﬁnumx

Evaluation of product attributes Brand beliefs
(eh) (bij

L
|

Overall brand evaluations
(Ao)

intention to buy
Bh

Behavior (B)

=n.
=
=

Adapted from Assael, H. (2004). Consumer behavior: A strategic approach.
Boston: Houghton Mifflin, p. 225.
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2004)

0@ Fishbein (1967, 1975, as cited in Lutz, 1991) Uas Ajzen (1980, as cited in
Lutz, 1991) vlﬁﬁ'wmﬂqwﬁmsns:ﬁ'}ﬁ?amqwa (Theory of reasoned action) tWaaB1Ny
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aaawlafiazfofudaing mezmm"uaaﬁuﬁw%mfugomn 1ueu (Assael, 2004;
Lutz, 1991) aaﬂ‘ﬂs:nauﬁﬁ@iaﬁwﬁwacﬂaawqﬁmsm:ﬁagj 2 avilsznay ldun viauad
AANNANTIN (Attitude toward the behavior) Frsfennanuideffidenasuiian
WOANIIN (Beliefs about consequences of engaging in the behavior) LLazmiﬂvﬂg’m‘ua{l
UWAazUANA (Subjective norms) sﬁoLﬁﬂmﬂm’]m%a‘lumsﬁ@gm ﬁuLﬂuﬁaﬁyﬂﬂaﬂuﬁuq
AAWIY (Normative beliefs about what others expect) LLa:LLidgdl’«Jﬁﬁl:Uauﬂﬁﬁaﬂ’m

miﬁ'ﬂgmﬁondn (Motivation to comply with normative beliefs) AUUNWNIWT 2.15

WA 2.15 NeimInazidismnans

Beliefs that the
behavior leads fo
certain oulcomes l
Aftitude foward the
behavior
Evaluation of the T
cutcomes

Intention = Behavior

Beliefs that specific
- referents think { should or
should not perform the l
behavior

Subjective norm

Motivation to comply
with the specific )
referents

‘ﬁm: Schiffman, L. G., & Kanuk, L. L. (2010). Consumer behavior (10th ed.), Upper
Saddle River, NJ: Pearson, p. 254.
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ﬂquﬁmwwmmuﬁﬁl:ﬁinﬂ (Theory of trying-to-consume model) nquﬁi{%:
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Tinuinduminszsd udenuaslalumsnszyini sansaldRonsanummems
Uszwn@luswinalé (Schiffman & Kanuk, 2010)

ﬂqwfjms"lximsaﬂn”maomsjﬁ@ (Cognitive dissonance) mwﬁﬁﬁﬁa%ms
mmfﬁna‘”wﬁ’aohmﬁms%a %@Qu’%Tnﬂﬂ:Wﬂﬂmwmnaqwﬁmo6] fazanutluanaly
aunelandainanmive (ou Lfia%avlﬂu,ﬁojﬁnvlaiwa'lm wiaianhdidaiulalalidna
T@Unaqﬂfﬁa:ﬁﬂuﬁlfmzﬁ@°of: nagNsuINae widadasrasndudinlildden ussna
ynSiaande witafvossudond lavaauledeliud 1o ;Eu’ﬂnﬂvlﬁcﬁmﬁu’l%%amﬂuﬁ
funits LLa:;juﬁnﬂ"ld'aaw“’umauﬂ‘a”mfma"omnﬁmﬂﬁ%avlﬂ meﬁndwsnmuﬁﬁuﬁﬁ
nawnduasmisda Tneluane Lmﬁmﬁﬁﬁmﬁﬁﬂﬁmjﬁnauwlﬂmnﬁlm‘fu lagfian
sooudaIuTENFIwIEUM AN mﬁlvlajvlﬂ"l’ﬁ%ﬁaf?@{ﬁﬁua:ﬁqmmwwhﬂ”uﬁpjnﬂnﬂvlﬁ
saauladoly m%amﬁ]ﬁﬂ'hmnﬁaﬂsnyu@fﬁtm:ﬁ’ummnﬁﬁafugLLaf'nmdwumfﬁmi
ﬁﬂﬁukxf‘ﬁvamﬂuéfﬁ‘tmzﬁﬁmmnﬁm‘%'a%ﬁ'oé'@{ﬁ'laj‘lﬁqmmw 1Jueu (Festinger, 1962
as cited in Lutz, 1981; Solomon, 2011)
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fuddynazideulssuwifavasianad ldinszuamnmsaug sesnninsuduilne

a9aaznauuaINAuaG

umfafnltatungasnlsznavvesauadtuauisoutieanin laiiu 2 unaée
fa uwadaviruaduuulasmf (Tripartite view of attitude) uazuwIRaNARAGLLL
aenLlsznauinn (Unidimensionalist view of attitude) (Lutz, 1981)
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wRaneuaduuulasm@ (Tripartite view) yasiiauadinszdaslsznaulyl
Meyesrlsznay 3 i auleun A7W3 (Cognitive) mmjﬁn (Affect) LazWOANIIN

(Conation) (RUHWNWT 2.16)
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! |
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&
=

Lutz, R.J., (1991). The role of attitude theory in marketing. In H. H. Kassarjian &
T. 8. Robertson (Eds.), Perspective in consumer behavior. Glenview, IL: Scott,

Foresman and Company. p. 319.

Tﬂzlmmj'«ammﬂﬁamwL%aﬁqﬂﬂaﬁ@iafﬂqmaﬁ'ﬂuﬂa mmfﬁn%:wmﬁﬁo

eada

arsuoinddeluwandiduuinuieaudaienneg usswganssuinaludanganisudiels
'lﬁl,ﬁmfuﬁwia'.:”@\qmm”ﬂuﬂﬁ Tosudazassilsznauinanvezinnniaasuand iy
I Srasilrnaunimuinesdnnusenadesnuluivasamnuiuuinnioanuduay
Tapnis 3 asdUsznovitaziAndulmaanoari |
wnzfiumaifariauafuuufifidios (Unidimensionalist view of attitude) LIuUWIAR
finauanuesumfarrueauuylasma T@]nLLmﬁﬂf':'lﬁﬁwmwujua:wqansmaan
PMAMARAR Imuaaiwmmjﬁammq LAZANUSILIADHATAE (Intentions) L&z
wndnsswfenaananuala ‘luumﬁﬂﬁuaaiﬂﬁﬂuﬂﬁﬁamwjﬁnLﬁmazi'mﬁmwhmfu
Fain veuadselsznauludmeesdstnauidsmiedaii lasanuiEnaztsvends
fmuLﬂumnvﬁaLﬂuauﬁ:pju'%‘[nﬂﬁsia'i’ﬂqmm”ﬂuﬂﬁ (Lutz, 1991) (guwumwﬁ' 2.17)
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UWHBAINN 2.17 WWIANaRAALULTRLGE)

AT fenan ANAID NOANIIN

{Beliefs/iCognition) {Attitude/Alfect) {intentionsiConation} {BehaviorsiConation)

ﬁm: Lutz, R.J., (1981). The role of attitude theory in marketing. In H. H. Kassarjian &
T. S. Robertson (Eds.), Perspective in consumer behavior. Glenview, IL: Scott,

Foresman and Company, p. 320.
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LNANAUAR 'lmJm:ﬁﬂ'nu@iﬂma:wqanﬁmnﬁuwa (Consequence) ANANTIAUAG 144
BRI mn;Eu%‘[naWﬁaujmﬁomoazhaLﬁmn”wswﬁuﬁw‘lmﬂuﬂmﬂmumo
Furmlawon wzmmﬁ%:Lﬁmmsﬁ'auju,a:ai”'mmwu.%iaé"urialﬁtﬁ@ﬁmﬂﬁ Fevlifa
anustlanerdaniass lidedudananiuddomsle (Lutz, 1991)
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Ad/Cogniticn) adiAftect}

AaMuTanInL o
naunddalawon

—> ATIAUS
{Belief about the brand)
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nauafseasiFudn
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e
-

Edell, J. A., & Burke, M. C. (1987). The power of feelings in understanding

advertising effects. Journal of Consumer Research, 14(3), p. 431.
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Holbrook, M. B., & Batra, R. (1987). Assessing the role of emotions as
mediators of consumer responses to advertising. Journal of Consumer

Research, 14(3), p. 406.
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HuFlnalaigulfsani (C. Morris & Maisto, 1999)
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ﬁm: Morris, M. B., & O’Shaughnessy, J. (1984). The role of emotion in advertising.
Psychology & Marketing, 1(2), p.50
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1999) %oﬁﬁn%mmsmnmU'ﬁ'wmmum%ﬁa‘imnnu,a:mia%mUmmtﬁ@m6] ﬁ'ugwﬁ
wathrsuanludiaveswininlas Plutchik (1980) teianauniAnlszinnuasensunion
Nug1n 8 013w LLa:mmnfmdﬂﬁﬁﬂ:dﬁNa‘lumiﬂs:@j’quﬁmmma6] Tanansuain s
283 Plutchik (1980) fi8 ANUNA7 (Fear) Anutlsznaala (Surprise) aAnuash
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(Sadness) AUINTILNYD (Disgust) anulngs (Anger) A1NAAIARUE (Anticipation)
AUFY (Joy) LALNIILANIL (Acceptance) e‘ﬁomimﬁmmﬁa:"ﬁ'gﬂugwﬂumsﬂ{umm
faIN1389FINIARDUTA ﬁamaowﬂugﬂLLuuﬁLmn@mﬁu ada T anulnIsazyilw
yaaajInasnlandniarhaiody Tana1suning s ifm:ﬁmaumﬁﬁ@ﬁulugﬂuuwm
WNAY (@Lmumwﬁ 2.21)

WHWAINA 2.21 Usennizasonsualawiug w 8 ensuaiuad Plutchik

ﬁm: Morris, C. G. Maisto , A. A. (1999). Psychology: An introduction (10th ed.).
Upper Saddle River, NJ: Prentice Hall, p. 434.
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'Lumm:ﬁmsuriﬁﬁmLmuéﬁimm]”mn”uifm:ﬁmuﬁﬂsﬁﬂﬂﬁaﬂ”ﬂﬁasndwamwﬁuG]
1w anudenaalaezlndidssnuanunaauinninenulngs AMUFUURZNIIHENTLAS
AREARINUUINNIIANUTIABY WNUAIWDBY Plutchik (1980) S1NNIDMANTINTBUAS
sF9e1sunifin w919 Fudaunsznainnasldundn GILHRINA 2.21 a1
aavinsuazaNugIsanTariliiianisueslanluwid (Optimistic) ANUFUUANNT
gausuTldiinnnush (Love) M3sausuuazanunavhliiiaanusausun
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mIndiuLlszam (Contempt) uazawlnIsiuaNUAAIeNIzFINa IR AAe LT
(Aggressiveness) (C. Morris & Maisto, 1999; Plutchik, 1980)

goluninin molutszinnmesenrsuciiwiugiu s svsusiues Plutchik (1980)
e mmrﬁﬂ"ﬂLLﬂiﬁuyl,ﬂmum’mm:é’umm"ﬁﬂLawuaommtﬁiag’ﬂﬁwLauamuﬁﬁum@fe
YNNG 2.22

WHWAIWN 2.22 Y3zinnvada1sunliuing u s a13ualues Plutchik wuusufia
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A Disgust
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Boredom
Pensiveness
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e
=

Morris, C. G. Maisto , A. A. (1999). Psychology: An introduction (10th ed.).
Upper Saddle River, NJ: Prentice Hall, p. 435.
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(Pensiveness) WazAuiila (Boredom) lasansunllundszavasdanududuiisnanu
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A P ¢ A4 o o . .
ANULABAMRIZTANFDANTAITINUUALTTU (C. Morris & Maisto, 1999; Plutchik, 1980)
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I ¥ oo o & o
3 3 daspaanuiduanyidei @anaf 2.3)
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anuswala {Pleasure) aUFY (Joy) aUAT) (Sadness)

ardwias (Friendliness)  atwen (Loneliness)

Msnseew (Arousal) VTIRTN (Vitality) aNLiasTN
{Sluggishness)
AT YA ﬁﬂﬂﬁ%’g’ummﬁﬂﬂ
(Liveliness) {Overstimulation)
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{Dominance) (Competence)
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(Self-fulfiliment) AuLehs (Ennui)

‘71'11’1: Morris, M. B., & O’Shaughnessy, J. (1984).The role of emotion in adVer’tising.
Psychology & Marketing, 1(2), p. 54.
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8aMI Ao m’mjﬁm'ﬁuﬁ azvhliiiamilantdesveisns Epinephrine uas
Adrenaline L’Jﬂ’]ﬁiﬁnﬂ‘i:’mmm’mﬁ’ﬂ% (J. Morris, 1995)
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fan:  Morris, J. D. (1995). Observations: SAM: the self-assessment manikin: An
efficient cross-cultural measurement of emotional response. Journal of

Advertising Research, 35(8), p. 64.
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anuddgssmssaduladaudazaiaflimionty snafinmsdaauledadudiunsesned
fayniduddnatnonite mmwmmuﬁgﬁfv'ﬂnm:vjum‘lﬁ’ﬁumsﬁﬂﬁu’tmfuﬁa:
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aszwiindedmm mImtaya naszliudaian madaaulada uazmstsziunanss
nyde laptuaeuna s fimansnasunglddsil (Solomon, 2011) (guwumwﬁ 2.24)

duaoudinits msmmﬁnﬁaﬂ@m (Problem recognition) sufiadwdaifions
SIS T UusmhammLﬂuagl;‘l.uﬂtalqﬂ'uua:ﬁloﬁ;ju’%‘[nﬂﬁaamsauﬂu Famsiazinli
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e‘fmmwmﬂmmLtﬁaﬁoﬁuﬂ’fﬁagaazhamww:m:ﬁmﬁmﬁuﬁuﬁwLLa:ﬁm'ﬂmmﬂ
waztsziandaan mduaineinadaiiios (Ongoing Search) Aamssiuairtayadisana
iniauniuuszagnnauistayalnig u‘%‘aﬁayjaﬁﬁuaﬁ’ﬂLﬁmﬁnﬁuﬁ’m?au%mﬂfu6]
A8DAIUDNNIWTBNIINMEIY (Internal search) nnananssiiaasfuilng wis
AumTayaannuuen (External search) L Fuwrmlawon

WHBATNN 2.24 VUADUNTZUIRNIIOAARLT

O a3
m:m:vmnnmzym

{Problem recognition)

mswlaya

{Information search)

mstleidudaiion

(Evaluation of altematives)

o &
mydaduledo

{Product choice)

myusafunsndsnsta

{Postpurchase evaluation)

=
=
=

Solomon, M. R. (2011). Consumer behavior: Buying, having, and being (9th ed.).
Upper Saddle River, NJ: Prentice Hall, p. 333

vxa”omnﬁvlﬁnmmiagaLLa:ﬂsztﬁuwamaomia:@mﬁanua”'s Aazfatunanye
maReanaudanuialsziliudaian (Evaluation of alternatives) I@ﬂmagmnﬁﬁﬁl’ﬁﬂ
ﬂ”ﬁLé‘an'héﬁLﬁanﬁtﬁaﬂmifﬂwL@iunh@'ﬁtﬁanﬁus] Wil W3aaTINUANNGBINT
Tdusasuilnaniela midaauladaniannudsleds (Purchase intention) x1A04%
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vxﬁoLwivlajs:qmﬁufﬁﬁﬁaams uﬁﬁm’i’ﬂﬂgﬁ{’mﬁﬂ w319 L ldunuaslsan
sramiudaaauleludaniiium (Assael, 2004; Solomon, 2011) meu@auq@ﬁm NI N
lagasudmialfaumliud doufamitizfiunafionuanndinnnsdauasms
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Nuﬂnﬂnwmaﬂamemwu@\ammuu wiaenaasUlad nszuaumsdniulaudas
asaindnnuuanedariy mﬁuLﬂanuuﬂaa‘lﬂmmvﬂumaam'mmmwu@amssﬁamaa

¥ oA
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riufinialanlaiien Famsdaiwlirdailudeindumsdadulafilmidmiunanan my
dadulatsznnedre g mldnnuhenunsmalumsaadulaaaiinuietasuandns
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Toafivaday asnuilu 3 Ussanesil (Assael, 2004; Hawkins, Best, & Coney, 1995
Krugman, 1965; Schiffman & Kanuk, 2010; Solomon, 2011) (@LLNumwﬁ' 2.25)
tssianvsamsaaduladersannusnde wqﬁnssums%aﬁﬁaauﬁﬂurymazhomﬂ
(Extended problem solving) wqﬁmsu'ﬂﬁﬂﬁa:tﬁm{mﬁaguﬂnﬂ‘himnmﬁﬁlﬁ’ﬁmﬁw?a
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Uszidiuaaifon wszduiluazdoaidoyadmivudszanfudunnweafialdaasuls

wqﬁnssun’ﬁ%aﬁﬁamﬁﬂvrymathomm]’mﬁm‘fmﬁa;ju%‘[nmzﬁao%aﬁuﬁwﬁﬁﬁmgm ]

anuddy wialuiudifanududon fanudsann Snatudauniosous

cﬂaamwﬁvaﬁuﬁm?au?mmﬁmfus] WDuasiuing Auilnassdsnfuaadentiazdaden
.

T@mgdw‘ﬁLﬁanﬁfuaaﬂﬂé’aaﬁuNaﬁquﬂnﬂﬁaom'sﬁa‘hj (Assael, 2004; Schiffman &
“Kanuk, 2010; Solomon, 2011)

= a o > A
LAWBATINN 2.25 ﬂ’)']&ltﬂUQW%LL&:ﬂiZU?uﬂ’ﬁ(ﬂﬂN‘ulﬁl

Low-purchase involvement High-purchase involvement

Habitual decision making Limited decisicn making Extended decision making g
Problem recognition Problem recognition Prebiem recognition
Selective Generic Generic
A 4
information search information search
informstion search
Internal Internal
Limited Intemat \
Limited External Externat

Alternative evalustion
Few attributes
Simple ceclsion rule

Few altematives

Alternative evalustion
Kany atiributes
Compiex decision rue
Many aliematives

, ! !
Purchase Purchase Purchase
Postpurchase
Postpurchase Postpurchase
No dissonance
No dissonance Dissonance
Very fimited
Limited evaluation Complex evaluation
Evaluation

°7im: Hawkins, D. 1., Best, R. J., Coney, K. A., & Koch, E. C. (1995) Consumer
behavior: Implications for marketing strategy (6th ed.). Chicago, IL: Irwin, p. 424.

Ussanfiges wqﬁmmn’rsfﬁvﬂﬁﬁaoLLfTiJvtymmoazm (Limited problem solving)
ﬁm%"quﬁnssumsuﬁﬂvtym"nﬁﬂﬁanﬁ@i‘fmﬁa;ju’ﬂnﬂvléfa%“wLﬂmsn“lumséi'ﬂﬁu'lﬁmgu
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urﬂmﬂmmvjmu% mﬂmumawuﬂnﬂmaaum'lm maaumm‘lmmaaaumnwm‘[nﬂ
mmamnawmuum (Assael, 2004 Schiffman & Kanuk, 2010; Solomon, 2011)
Lm:ig@lmﬂ Wt]ﬂﬂii&lﬂ’li‘liaﬂ’lllm’lmﬂﬂ’nu (Routinized response behavior)
ﬂs:manﬁmmﬁanﬁm‘i{mfjagu%Inﬂﬁﬂs:aummiﬁuﬂs:mnﬁuﬁﬂ uazfinousifiles
andulagdenlaaud g&fu?Inﬂamﬁuﬂfﬁagmﬁ'mﬁmﬁnﬁamﬁ;atﬂumswumuﬁoﬁ
FInneuuda (ﬂ&E]Glﬁ]ul,ﬁquﬁﬂﬁamﬁéaﬁ‘ﬁﬂﬂiﬂUBVGIIH&J?]IQU%U?Iﬂﬂa’m‘lajjﬂv’)
(Assael, 2004; Schiffman & Kanuk, 2010; Solomon, 2011) ﬁu%lnﬂﬁﬁwqansmmsfffva
MuanaasFuanauiveaniilu 2 dszian fe fuslaadssnndnddaanaud (Brand
loyalty) mvmaaummaomnmmwowa'la‘luamuawumwmwunummumu uaz
;dm‘[nﬂﬂmnmaaﬂ (Inertia) m%nﬁuauﬂnﬂmaﬁwstwﬁaan"mﬁmﬂfﬁﬁmﬁu’lmwi

&
o

”lai"lﬂ"jﬁnn”nﬁﬁumwﬁuﬁwﬁ%amammﬁﬁa (Assael, 2004; Schiffman & Kanuk, 2010;
Solomon, 2011)

HHWATAN 2.26 Usslannsaaanladavas Assael

ﬂ’J’imﬁm‘t‘Tugﬁ (High involvement) ALY NI (Low involvement)

msafule
{Decision making)

FIUNBTY
(Habit)

ATEIRNSAR TR {Decision process)
woAnvsumeanesumigmatiann
(Extend_ed problem solving)
a’nﬁ'nefnnammu {Hierarchy of effects)
G‘mm'?;a Beliefs

msyssiis Evaluation

WOANTTH Behavior

nqud} (Theory)
mst‘%augmnn'ﬁﬁﬂath»aﬁms}:éa
{Cognitive leaming)

nYsIMMIAREule {Decision process}
wadnssumsdafisesiiywineatns
{Limited problem sciving)
dauTNansEny {Hierarchy of effects)
mm%a Beliefs

WOANSSs Behavior

nirUsadin Evaluation

nqyz] {Theory)

maBoudmesay

{Passive learning)

Nz mmsdnduta (Decision process)
anuAnaaaaTdud (Brand loyalty)
dduFananseny {Hierarchy of effects)
(@) (Befiefs)

{meusiing (Evaluation)

WoanTsu Behavior

ﬂquﬁ {Theory)
muimenaiawlasuumsnsai
{Instrumental conditioning)

nszuMAIEAAR1a (Decision process)
amaniay (Inertia)

adusnuansany {Hierarchy of effects)
aMana Beliets

#n&ns5% Behavior

(misUsziling (Evaluation)

nand) (Theory)

YENITNIG Jaulusuvenada

{Classical conditioning)

ﬁ'm: Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA:
Houghton Mifflin, p. 100.
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UANINAU Assael (2004) arsuszianvesmsdaduladelasindfuosany
WAni (Involvement) 81AUTHIBINANTENY (Hierarchy of effects) ua:nqwﬁﬁlﬁmﬂ'ﬂo
whantisading lagiiauassnunduunsmne it (guwumwﬁ 2.26)

Fynnunumwil swuhanufsiwindsmAstoiunszummidagule
2t Iﬂzl;ju’%‘[nﬂﬁﬁwqﬁnﬁumss‘f?aﬁﬁmLtﬁﬂ?yﬁﬂazmmn (Extended problem
solving) Q:Lﬁuguﬁinﬂﬁﬁuﬂfwﬁagaamaanﬁﬂmau@ﬁu fimsUsafuandusasneg
U uam:ﬁmmLﬁmﬁumﬁuﬁuﬁw woanssnlssanites dulyeudiaudunanszny
AT 3 TuAaY Tﬂmmmnmmma m3ssidn uazwgfinysy lummvﬂwuﬂnﬂm
wqmnswmmamaouﬂﬂmmmaazm (Limited problem solving) Lﬂuwmmw
WAgiuaTUa AR mmsmﬂauumﬁaummamal‘mﬂuﬂ‘swmvlﬂamﬂfmmauvl,ﬂ
mmtﬂu‘lﬂmumﬂu'ﬁuwanskuuuum’lmma WOANIIN uaznvlsziin mmuwuﬂnﬂ
fidamurnasanaum (Brand loyalty) azlddeyaifivaiinies iwnzazerduanufi
wolslupdanfideanauduaulumsidonds uihsduvssmansnufifadu:
mﬁaur‘i’uﬁuﬁu?Inﬂﬁﬁwqﬁnisunﬁs%aﬁﬁaaLLfTiJvmmafJNmn LLGi:TU%Inﬂﬁﬁﬂmuﬁ'nﬁ
mammum"lmmﬂumaa&memmvnaLLa.,m'ﬁJs'*LaJmuu'ﬂm P9z mlwuﬂnmam
amaLinaTia mmumnmmamnaum’[mq mamumlmuﬂnmanﬂs naaLIa I
mMImTeyaaneiy LLawq@mﬂlunsmmaoanﬂnﬂmmmmaﬂ (Inertia) 9zARIBARINY
Fjﬂﬁﬂﬂﬁﬁﬂ’nNﬂuﬂaﬁiE]ﬂi’lﬁ%ﬁ"]ﬂidﬁW’JﬂL‘D’]%‘%ﬂﬁuﬁ’lLﬁu‘fﬂ‘] WAzUANG I UATIT
anusausmnan i ldfonusndfuiesetuanaumlass wmswananda iy
Aeiusnuaudsiad W’mm%aﬁuﬁmﬁwgﬂq WdaImaanimarmisagula
ﬂ?ﬂiﬁnﬁ’umﬂﬁnmﬂﬁuﬁﬂﬁ Saliwaniuidssduaoumstssiiunalusiau s
WANIENU (Assael, 2004)

HNNAZINNITIY

PINMINUNMIUNqEGUas NI filisaaiuns 3 uwidaud Samunsnszy
suudgmmyiseananle ail

1. dezinmanumsnuzamuuululasansnanssnumMIass (Main effect)
damsneusuaIvadfuiing

2. YELnNEUAEINANTINUNIIATS (Main effect) danﬂmauauawmcjﬁinﬂ

3. dezinnanumsnuvsswuuylulavanuazdssianduddananseny

370N (Interaction effect) ﬁammauauawmpj’uﬂnﬂ



