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Fhmnouds Janfaisgwiandumes lsineuausinnudsanisvesgnaniug enyy Aaniindsssy,

uu.1)
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mInnsvinaa
(Market analysis)
1. U3HM (Company)
l__ o i, i) 2. QU (Competitor)
3. anNiAdBY (Environmental)

I 4. vj’v‘s‘ Tnn (Consumer)

aszuumssamvlavesifuilan

A

(Consumer decision process)

QRIS

msnldIvnma

1. ms3ufilayn (Problem Recognition)

o~
oo,

SRR

2. msfunoya (Information Search) (Market segmentation)

g .
3. matlsziiiunanaiden (Evaluation fuilan 1. Usz3nsmans (Demographic)
a Pa .
of Alternatives) 2. puAaA3 (Geographic)

(Consumer)

I,
oo

3. 39w (Psychographic)

. X e
4. m3nadulede (Purchase decision)
4. WgAN3IUMNTAS (Behavioristic)

a o £
5. NHANTIUUAIN1IFD (Postpurchase

behaviors)

l
A I
I d ‘l -
l naqnsznu JTauNIINITAAIA l

(Marketing mix strategies)
a o o
1. waanawuN (Product)
2. 5101 (Price)
3. MIVATMUY (Place)

4. MIAAATUNNNITAAIA (Promotion)

a ¢ A1 Y 9a g ¢ v o ¢ ' ¢
a3 nagninsamanjaiudiis Inadugudna uazanuduiuiseninnagninsaaia uaz
noAn3ssuRs Inn Aauilaanin (Blackwell et al.,, 2006 1oz Hawkins, Best & Coneyet, 2001)
{ < ' 4 [ a a < ' &
1A d 3 aztulddn aszuaune 4 yjaniulyidus Tnalugudnaia(Consumer-centric) ¥4

AszIUMIRInanlsEneum

2.1 Mnnzinaa (Market analysis)
a a d a o ' [} a °
ﬂ1531ﬂ513ﬁﬂﬁ1ﬂﬂ53ﬂaUﬁ")ﬂ ANTAAIICHUIEN ﬂll‘\N ﬁﬂWWlL?ﬂgﬂHllazéﬂiiﬂﬂ ATNINURA
¢ Yy a 2 y A g oy a
ﬂﬁq‘ﬂﬁﬂ’ﬁﬂﬁ’lﬂ ﬂ%ﬂﬂ\ﬂlﬂ"ﬁﬁﬂ'ﬂTﬁﬂ"IWLL'Jﬂﬁallﬂ'lfJUSﬂllﬁ:fﬂfﬂu ﬁﬂWWlﬁ'lﬂLWﬂlﬂu‘ll't)i;l’ﬁil‘lﬂ"l‘iWﬂ'lﬁm']
' [ (Y] J ] a an
Ii’)ﬂ"lﬂ Qﬂﬁiiﬂ qﬂaau i.lﬂll‘\lq llﬁ’u’ﬂ'«]'mﬂ'm"ﬁﬂiuﬂ'ﬁ lHN“Uu‘UENﬂlHN ﬂ1iliuu§ﬂﬁ1ﬂ l{l"ll'\)']ﬁﬁ‘u’l’n
] &2 o d A Y d 7 ° a r'd (]
ﬂﬁ“ﬂhﬂ]‘] ﬂqﬂ]l.‘lh‘l'E)EJNUQH1ﬂﬂ8\1ﬂ15ﬂi$ﬁ‘Uﬂ31Uﬁ'\l5ﬂiuaqﬂﬂi AITNTNITAANITICH NITAAINDYN
' Py ° Y a & ' ] 45 =
ﬂﬂluﬂﬂﬂzﬂ11ﬂllﬂ1iﬂﬂﬂ'lllﬂ'ﬂlllﬂa@ul‘l'ﬂ')ﬂaﬂﬂlwi ﬂ')'ﬂJlﬂﬂﬂu‘ﬂ')\lﬂﬂ Qﬁﬁ'l?‘lﬂiill ﬂ'ﬁl‘].lﬁﬂuulﬂ'ﬂf)\'l

woAnIsudL3 1na miilon viruad aa4 vy ldannseaduenuawsalumsuiaduvesgsne 1
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22 PsuledIUAMIA (Market segmentation)
v 1< ' g 0 BJJ a ' 9 A ' o o
msusduaan iunisutsnaraeentunguyesdeiuanaenu lastenusiniuiuu
o a 4 a o ' 4 "o
ANz M3 eNgAns sy Fdeamsnansuaivs edulszaunensaaIafiuana 19U (Armstrong & Kotler,
a a3 o ' o v 4 v o Y qy ¢ P
2007) wiaiuduneuveIMsfimuangugnMadnyuzanudeInsnadenu udrlsnagninisnaiai
' ’ t o & < ' [ i '
annsogelausaznguaaimiu (Solomon, 2007) Ay wmuldiNsutdaunanziunsutnain
a3 [ " 9 I's [ o o [] " ' o o Y a [
ponitfudiubes q Tasldinusivisediutuduis wazluudazduaaainiiudesinisutsdiuaaia
A a vd) e a v a o q % w A a ' a
isanngniegilusmauun uazlinnudesnsinanmaty vlddegiuiigsnenie q Lidwson
o 2 ' d g
wadnanuiae s Iddugndmamua 1dde lusunsunseaaiioa Tsunsuifen msutsnaimiuiu
a Y 41 9 do y & o o g ¥ Y Y
wuwanRan A umsaamiyaiuiaagnm ninmsearnsuiludesdumanudesnisvesgniilu
» . A ﬂ' o ' o ’ A
uAazARIAGEY pNvzaNdIuRTUNIINMsAaIn IMdeandesiugniudazngy
221 msmlimunaaduilon
waninaa lunsieduna1ndu3 1nn (Bases for segmenting consumer markets) 970
' o Y § < [ 3 a o a
nisanymuddmdsdrngilfidumasilunisuingueesduilan fuil (1) giimaad )
y ¥
dsznnsenani (3) InInen (4) neAnssuvesdus Inansiiamisasanguuesdaunsimild 2 nqude
(A53500 1350 azAmE, 2552)
1) MIUAIUAAIAAMAUANY U YBIRUS 1A (Consumer characteristic) UsznouAIY
1Y a 14 % [4 " a a 5 4
ANBUSNNYUAAAI (Geographic) 1/5291n3Aan3 (Demographic) 1Az 3N (Psychographic) NNHU
mmsasedenignilundazdiuaaalinaudesmsuislinsaeuaussaedusuanareiunie
2) MSIINAAINAIINSABUAUBIVBIRUT INA (Consumer response) NilAonatlse Tomi
{ 1Y a J o
#1850 wSemmunuaingAnssumans (Behavioristic) 1sznoudiu Tema¥e (Occasion) MsHAIIM

natselomnd (Benefit) 8a31n13 1% (Usage rate) iAUAR (Attitude)

23 nnqnﬁ&auﬂs:aumammmﬂ (Marketing mix strategy)
P g A4 A A 9 2 o s
pagnidaulszaunamsaaia iwasesiionamsaarame IMussgdaiaglssaednia
nMsaan Usenouaao 4 s 1Aun naasaat (Product) 51A1 (Price) M3 AT MUY (Place) Mydata3y
. 4 9 ¥ o A [y ¥ -
N1IN3ARIA (Promotion) Fadva 143 1mAY 1HBABUAUBIANINABINITYBIGNAT 4 UTTNI5 130 4Cs

aaanslunni 4

l TUANUANMNTATIUNTIROUT IR
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Fudszaumaniinaia (Marketing mix) 4Ps a2 4Cs

.
o -~

nSpailefidesl¥umuitensuaueinndemsvesnmathminaslvifannunanele

4Ps —» 4Cs

1 waastael (Product) —p 1. msudiTayn11¥gnA1 (Customer solution):
msasuauesn s uiuazANuRBIMIYRIgNM

(Customer nedd and want)

2. 501 (Price) —> 2. AunuuesgnA (Consumer cost)

3.0159A9MU10 (Place) —» 3. ATWAZAINALIY (Convenience)

4 PAUTUNIAMA —p 4. n1sAARBABANS (Communication)

(Promotion)

MR 4 uaRsdulszauNIIN1AaTA (Marketing mix) 4Ps Wag 4Cs (R323304 L3 5ail azamie, 2552)

o d 4 a d o [l . 1
wdn 4ps iHumsnenagns lasueaningsnaudlundniinznawunisnisaaaediels uadwesnn
1Y < o ¢ . 4 a o ¢4 a & Y Vo |
a1 szidhumdnaisdnagniniensaaialunives 4Cs AenandunnnanvuszAvsansouniym
e
Wugnf1& (Customer solution) nds91MiuTsitecs IMgnAma 1w (Communication) aznas iyl
' { o & [ - {
FoeanfismasanuazaInlignAmide 18410 (Convenience) tazvislusimiignamels (Consumer

cost)

2.4 nszmumss’fﬂﬁu‘lwmﬁuﬁnn (Consumer decision process)
nagninisaatataeaniudus Tnadudidy sxgmirhildiieathunnuiiane lalduddus nn
Susriiunganuduievessie  F9HadnT Outcome) voanagnimsnaia drunilaiuwaninn
UfduiusvesnszuumsaadulevesdusToa 18un (1) msfuitadym @) msdumdeya 3) ms

a v a 4 4 a o -&‘
dsuliunamaiden (4) msaaduladenmadsnianga () msdssdiumenainisde

M - d L
3. mNAAKEENgUHINEINUMIIATITHAWINGOUNIINIAAIA (Analyzing the marketing

environment)
a P ' a [ a '
NIAAIY muma"anma 9 ﬂ%ﬂﬂixiﬂﬂﬂiﬂﬂ“ﬂ'lﬂ1Nﬂ1i’JNllNquNﬂ'liﬂﬁ'lﬂ ﬁﬂll’]ﬂ’g’e)l]ﬂn 9
Aﬂ' L} = aa = 5 . ) o a‘l
VIE]QiE)‘U‘] ‘ljiﬂﬂ%tﬂﬂﬂﬁﬂﬂﬂﬂ'ﬂ“ﬂiQLLGZY\Né’ﬂHﬂﬂﬂﬁUi‘H15ﬂ'1591?|1ﬂ AIUU 1umi'smmuma

< v

) a I ' o {
ﬂ'liﬂiﬂﬂuui]$limm-lﬂ’]ﬂﬂ'ﬁ'Jlﬂi'lzﬂﬁﬁl.l'.]ﬂf?l’ﬂlmn a4 NNNITAANA Aaaaslunmin 5

e
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& & @ 4 a [ a
1.112 M5 da50uss Ml (Package) nazeshldluniswda 1gu wangawaradnganszaey
- g & , :
AaeTu wew lailo Wioau 404 minduszneunsdede luSinamn fszneumsez lddmangenims
1 M Ayl 3 o -
o luiSuanies udniail fuszneunsarsiundanSuiumsvevesimsdae
1.11.3 maheait1#uda nazifannuid@omondaudas igu gussneunisauisaiig
a Y g 3 d s g o } 3y
nszaeunvmndauauiiudinqusminiavazvuds mswgenssaeudmsINUANIEUYB NI WA 1A
1.11.4 msmanudimunsviolundaziu uszneumsezdesdmaneeavioluudasiud
1 [ a a a ' ' ' 2 X ' g H
agnvuale uaz lindsnaadudieenumunniiuly msizaldiieae 9 iy lidwathni Wi
dyw? a 8%
Tasmwizanmlszaoumsiléinima diszneunmsnasnuwumswaaldseuaey msiviui
2y A4 3y Yy a v v 4 o qYV a a1 agr A &
vmavztaiovas uaziiioiniovas Avanzdesyaniz Idanasluen v lddnaatia ldsomuunaulu
v
MsyanIziIAI
' aa 1 ]
1115 Muwuduniesnmsvuds unsdindulszneunsdaindaes fussneunsnisinaunu
Y v A qw o - 3 4
Wunisvude e uszndanawazannnugadoveniui
o & [ " .o Mn’ LY 9 Y & o "
1.11.6 quadnyunsesinsednminawe Inilszdszudamldiieldediannmszinsesinsua
azmiismge nazdnanmindnnaredszma
1.11.7 ou lvuazdesiand iy
o ald a ' ' a ' Yy v
1) Yiuafine mingamidszneunisey lnavinunasgurunmiuly wu aaia Sum
¢ ¢ o - < 3 o { 3 o
pn1snius sxihidnisnszneduduiluly18en aoiu dussneumsatsdizdvinainag uazdise
° 9 'oa £ a
sutlsznnsfenlivimisuiivela
d s l 1 L “" o o U
2) gnfsitammzlunuilndifsaminiu dudesiin 2 edn fie
v s : - 4 ) » 4
2.1) sadum dmiadududin liawsovude1d18szos Inaq lesninanm
pIMANieu
° 4 4 Y o 0 99y
2.2) Msfmuatunmsve fszneums luwamsgnsuiuesi lvglssney
ms liannsovesaaineenlu1d Inawmin

~ . o o 4. o
3) UMTUWVUNUY TaumNIZE09NIARTINY

a v d AY Y Y a o d .
2. ll'ﬂ')ﬂﬂfﬂiﬁ‘i1Qﬂﬂ£.l7|fi‘n1~1ﬂ1‘5ﬂﬁ1ﬂﬂ3§\‘lluuﬁgﬂiiﬂﬂ!ﬂuﬂuﬂﬂ'c’nQ (Consumer-centric
marketing strategy)
a v s > SN AN g 4 : :
HUINANTI fﬁNnaqmmamsﬂmﬂwmmuvguﬂnmﬂuﬁuonma (Consumer-centric marketing
g a P ) Y o 2 a o A /s Y
strategy) 1Hlunuafinnagninyaniunisleninensninuavesuitn eiauenalssloringnan
o 1 o ' a [ 2 g a 4
Wane 19 (Blackwell et al.) Asnmi 3 azmu183dus Innszegasinan Futhurfanigndudlmune
o o a '3 - A4 a v ¥ a 9 g Y
l'lJ'LlﬂuUﬂﬂNﬂﬂ\iﬂ'ﬂNﬂﬂﬂﬁQ‘ﬂ'ﬁﬂﬁzﬂ%ﬂiinﬂ“ﬂ'\iﬂﬁ]ﬂ 1o ﬂﬂil1ﬂQﬂﬂ'\L{"mll’lUl‘lﬂll'M'IﬁUﬂ'l JgnmM
A a  a ' g o a A 4 4y 4 o Y
Aolns HWi]ﬂfﬁﬂJ?)U'N‘h az151ﬂua1mmmmsmau1we WaNIUNNBYNNABINIILNYINVYNAT

- J = oo d' 5 a o ~
Blhmuoud SaAadnzwdndudie: lshineuausnnudesnsvesgndniug wnvy Aaniid3 555y,
wu)
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R R R s Al
a d
nIAUAITHAAA
(Market analysis)
1. US¥WM (Company)
2. dll'lii (Competitor)

3. AAMIIARDY (Environmental)

—
RN

CONNAN

4. é‘u‘s‘ 1nn (Consumer)

nszumsaavlaveduilan
(Consumer decision process)

1. MY 'uf ﬂq,nn (Problem Recognition)
2. msAunoya (Information Search)
3. mssziliunannaiden (Evaluation ﬁu?'ian

of Alternatives)

(Consumer)

v a £ L.
4. msaaaulede (Purchase decision)
a o 2
5. NYANTIUNAINISHD (Postpurchase
behaviors)

y y

I nagnsalszmmunisnain

l —— — — (Marketing mix strategies)
a o o

1. HaanwuN (Product)

2. 311 (Price)

3. M3IVAT MUY (Place)

4. MIAAATUNUMIADIA (Promotion)

MITIUAMA

(Market segmentation)
1. Uszansman’ (Demographic)
28 gﬁmtmf (Geographic)
3. 329N (Psychographic)

4. m]ani supans (Behavioristic)

5 a a o 4 LY '
A 3 nagninsamaiiyjadudyd Inadlugudnais uazanuduiutsznanagninisaaia uag

WA suALS Ina dau/aanin (Blackwell et al, 2006 1Az Hawkins, Best & Coneyet, 2001)

9

a o Y & [ v P a o o N ]
1A 3 wmulddn nssuaunie 4 gjanfuldidus TnadlugudnaiaConsumer-centric) &4

AsTUIUMIRINAsERaUAIY

2.1 MIIATIZHAAIA (Market analysis)

Y a

a d a a o L °
nMsanTziAaInlszneuAI MIdas wHuTEN guis aninadenuazdu na msdmua
EJ

nagninsanin szdeslinsinyanmiaadeumouenuazaielu anmaaaieidiudeyalunsiinnsan

J o (Y )
Toma gilassa yageu yauds wazanuannsaluns uisduvesguas msdoudaarn 1$H1935/um

' <2 o d " A 9y d 4 o a 4 (]
analnig  vesuiluedsdamindesnmsdszauanuduialuesdns  Msiinisdinszd msaainedis

oA ° Yt a 4 (] & =
ﬂﬂlu’ﬂﬂ%Z'Vlﬂ'ﬁNﬂ'ﬁﬂﬂﬂ]ﬂﬂ'ﬂlﬂﬂﬁi’)u'lﬂ'J'Uﬂﬂﬂllﬂs‘l ﬂ'ﬂmﬂﬁﬂu1ﬂ’l‘llﬁ)€ RATINTIY mananu‘hJum

woaAnssudys Inn Ailew vimuad qa4 wh ifaunseaduanuamse lumsuisduvesgsna 1



22 MSMNAIUAAIA (Market segmentation)
L | g ' g ' al.z a ' o - '8 o di
Mamisauema iumsutiwaineenitjunguuesdsenuanaenu lasdemnumnanuiuiy
o - & - o ’ ﬂ. . L3
NV UTONYANTIU FeRDINTNARS MU Bd MU TTAUNIINITAAIATUANAINAU (Armstrong & Kotler,
A d H ° ' o £ 4 v @ Y ¥ 4 a
2007) w3aiusuneuveIMsAMuaAngugnimdnyazaudeImsnadeiu udaldnagninsnainin
' g £ o & o U [ d [
awsogeladaznguaaimiu (Solomon, 2007) Aniu azmuldimsusdunainzitunsuinain
a (1 [ 9 'S [ =1 o [] " [ o o ) a [
poniudiudes q Tavlmnununenatuduts uazlunaazaiuaansutiudsslinsuusdiunaln
& a vdp e a 9 a ° Y wllad a4 ' a
dissnngnimilegiiuimauinn uazlinnudesmsivainnats shlddspiuiigsieais q hiannsod
o 2 ] q’a [
wadnanuiame ladugndnimualddeldsunsunsamaiiva Tdsunsuifer msusamaiuily
a Y a1 Y do Yy A& o o 8 v ¥ v v
wuIANNAANAIUNIAIANYITUNAIgnA Fuinmsaaiaiutludesiumianiudenisvesgnaiily
upazaaIndey ehseianndurndunnmsamalideandesiugndusazngy
221 nsulmunaaduilon
'na”mnmcvﬂunﬁumfhummmi'n?Tﬂﬂ (Bases for segmenting consumer markets) 310
» E 4
nisanyimulidndsdrgildiduinasilunisutnguuesduilan deil () giienans
Y ‘4 , o 1] Ll
Usznsenani (3) IaIno (@) ngAnssuvesdus Inanstiannsadanguuesiuilsinild 2 nquie
(@330 1035 wazame, 2552)
1) MINNAIUADIAAINAUANYULYBIFS 1nA (Consumer characteristic) 1/52NBUAIY
o a 4 . [4 . a a - 4
ONBUSNNYUATAI (Geographic) Uszanseans (Demographic) 4ag3nINy1 (Psychographic) NMIUR
mmsasedeugni lunsazdiuamatinawdesnsvielinsneuausssedusuanaieiunie
2) MIUINAIAATNNISABUAUBIVEIRLS 1NA (Consumer response) NiiABHA s Tumi
v v -~ ¢ a o e & .
1850 nSemuINUNNOANTIUANAAT (Behavioristic) Usznaudls lemade (Occasion) MFUAIINT

naseTomnd (Benefit) 8m31n15 1% (Usage rate) iAUAR (Attitude)

23 naqnfi'&wﬂs:wmemmmﬂ (Marketing mix strategy)
L 4 A o
nagnidaudszaunianisaaia thuniesiionanisaaaie ussgiietaguszasdma
msnan Usenaudio 4 ans 14un wanduat (Product) 311 (Price) M3TAS MUY (Place) M3 daia5y

. 2 9 o > - v 9 -
N19M13ARIA (Promotion) A0 143 10AY INBABUTUBIAINABINITYBINAT 4 Y32NT MT0 4Cs
aanana lunni 4

TIUANUAMNSATIUNITIRIUN vl

sy T
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Tudszaumamsnaia (Marketing mix) 4Ps ttaz 4Cs

in3eailendedl¥PunuiensuausInnudeimsvewnmathmnglvinannunanels

4Ps » 4Cs

L waasuat (Product) —p 1. MsudTeynlignda (Customer solution):
nsasuaueIn s U utazANuRBINITYBIgNM

(Customer nedd and want)

2. 5701 (Price) —> 2. AunuvesgnA1 (Consumer cost)

3.0159A9 MU0 (Place)— > 3. ANUAZAINAUIY (Convenience)

4 MduaiunsAmA —p 4 n13AARBABAS (Communication)

(Promotion)

AN 4 uaasdIulszaun1anIIATA (Marketing mix) 4Ps 1ag 4Cs (A3235%4 135l azanie, 2552)

[ d o a d o (] ' '
nan 4ps Wumsaenagnt laswesnngsnuthumanineznuwuninsaniaedials uadwesnin
v o o ¢ ' A a o ¢4 a X v v
anf szidlundnnisienagninanisaaialundves 4Cs Aewdnduainwaniuszdssaisouddym
E o

I ugnM 1 (Customer solution) nasaniuiaded1s 1¥gnams1u (Communication) taz2138miirelu
: : p ‘ ;
Foan1ansmsAuazaInlignAmide 1810 (Convenience) uazvislusiniignAmels (Consumer

cost)

24 nszmumss‘faﬁu’lwmé’u‘%‘lm (Consumer decision process)
nagninsamaijuriudus Inadudidy wgmithdileaduanuieelaliudduilan
sussinnganuduivveagsna  Fanadns (Outcome) vosnagninisaan drumitauwauisin
Ujduiusvesnszuumsdadulvesduilan 1dun (1) msfuifadam ) msdumdeya 3) ms

a o a 1 4 a 1Y J
dszliuwamuden (4) msaaduludenna@enianga (5) msdseiliumonainsae

. &7 d (4
3. woRAAzNgEINEINUNMSAATITHAWIAGOUNIINITAAIA (Analyzing the marketing
environment)

a 7 ' < a '
ﬂ‘ﬁ')lﬂi”lgﬂﬁﬂnﬂﬁanﬂ'lﬁ q Q:ﬂlhzIUW@U‘NU‘miNﬂ‘IS'an.lNuﬂ'Nﬂ'ﬁﬂﬂ"m ﬁqu')ﬂﬁ’ﬂlwnq g

d' 1 = = a ; (] a @ gl
nogiauqg ﬁiﬂﬂi}zﬁﬂﬂﬁﬂﬁ'ﬂﬂ‘ﬂ“ﬂiQlli’l:”ﬂ]igﬂlﬁlaﬂﬁ‘u5“15ﬂ15ﬂﬁ'\ﬂ aadu Tunisnawunig

< g oy

y v '
nmsamAuITEUAURIIMI AT IZH AUNATENA1 9 NIMsaatn Awdaslunwi 5
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TIPSR,

AL,

5 A,
= - v
dunadenmouengsne 2 swssihon :

Fanadenunmn fFunadengamn Banad
mulusanms Z

-dsgxinsmand -A0A Z
A & .- - thomsaana Z
-MIeazngre | - guisateniskan INIAY L
3 - NININTYAAD 7
-inaTulag - AUNANNNMIANIA na ! B Z
. . i - NINDINTNNAY Z

- IAUTITUNATAIAY - UANYY SN b 7
A MR Z

- IASHINY - MFISUYY L, 7
¥ i -MINANUNIYRINING P
- AUNADBUNI - o 7
i - MINBUASMINAU B2
FITNHIA . A2
- MiahA Z

AN 5 uaasianadendng Midniwadensnawuniamsaaia (qua wiuis, 2546)

4 g v ' a a IV '
1AM 5 wansldirundanadeuans q wldninastnlsdenis s Tusunsumenisaain
o i o - - ’ ’A o 4
moldusenadunazdesinavesdninamariizeszdeaianinmsaaiaiamnsoneuaueInuAsIns
a < v g ' < a
vosfii Inald1d Faadeumumsamaausouiaiiu 2 dszianing q fe Funadoumousngsis

uazdanndouniolugsne

3.1 é«nﬂi’i’aumuuanqsﬁa (Business’s external environment)
funadoumouengsio Uszneudediiiiunsuazdninananisnaianiouen Fadawade
mmmmm‘lumi'u‘%'n15mwmmﬁeﬁmmuaz%’nmmsﬁnﬁua1uﬁﬂszﬁnuaﬁn§vﬁunduqnﬁ1
i$lmane (Armstrong & Kotler, 2007) #0193 Tonamamsnaia 48 18130y Jesta nsetymldun
gsne e T 19eumu Tsunsy wlvweuaznagninisaainse 1y Taivdanadeuniouenysn
Uszneudin Faunadeuummanasiaunadeugama Taiiswazideaseil
3.1.1 ‘éaumé’auwmﬂmwan (External macroenvironment)
?'mnﬂ%anunmmlixnauﬁuuﬂﬁuﬁﬁwaﬁﬂﬂumauaz‘lﬂua"emiaﬁsmasmgnau'w

a A s v g 1
YoagININIeRIAMsUUuLlY 6 Uszian Al

4 <2 4 o v °
1) Uszainsmans (Demography) Y1994 penlsznovvesauludinu L¥U MUY

Y a 9 g

{ o o ] o a A 2
ﬂs:mnsﬁnﬂuwnm HBIW LAN Pigif)']q AAUDITUYDYVDIAU DATINTITLINAVDIAULATOUS) FITINANITTND

() o

a

ABMIANTUTINY
o X g oA a
2) maiivauazngnu (Politic and law) iThuaileunginasivesnsduiiugsnazns
- | Jd o - a °
il Inmsszdesdutiunismolunseunnguuioimua

3) A Tulad (Technology) AmAIMIMIIAImA TuTadhlRiRannuldountlas

73NIMAWBIN
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o o { a { o d '
4) YIMUTITUUALAIAY (Social-culture) ﬂ'liﬁlﬂﬂﬂﬁlﬂaﬂullﬂﬁ\Wl’NfNﬂiJﬂfNNa@]'f)

q

a o a [ v A o v Y L g, Y a
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HARAN (Product) 51A1 (Price)

e annlszaundndast e swmndumlusioms (List price)
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23
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57.5 WQANISUMENAINITO-M3IY (Postpurchase behavior)
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6.2 ANYUVRINAUAA
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6.3.2 dmuaammﬁﬁn (Affective component)
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6.5 MIIANAUAR
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