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Abstract

This research aims to study influential factors on customers’ intention to consume the product or services
that have been advertised through Line Official Accounts, analyzed through the lens of two theories. The Uses
and Gratification, and the theory of Reasoned Action. In addition, this study examines informativeness,
entertainment, irritation, credibility, attitude toward advertising, attitude toward brand, and purchase intention. This
study is based on quantitative research, conducted using online and paper questionnaires as data collection
device. The focus group consisted of 205 Line Application users in Thailand who have experience adding at least
one Line Official Account to their social network. The reliability of the research has been measured using
Cornbrach’s alpha and validity analysis. The researcher also used regression analysis for hypothesis testing.

In conclusion, the research suggests that the informativeness, entertainment, irritation and credibility factors
have the highest influence on consumer attitudes toward advertising, while general attitude toward advertising is
related to attitude toward brand. In addition, the attitude toward advertising and attitude toward brand are related
to purchase intention. The result of this research can be considered as a recommendation in favor of advertising

on social networks, via chat channels, to increase the effectiveness of said advertisement.

Keywords: Line Application, Line official account, Purchase intention, Online Advertising
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Tasf (Line official account)

Spears and Singh (2004) ugealiAindennusunuETEnIsAuAGdea T Aui LAz TasladaFud
laglanie vlﬁaﬁfum‘g,ummé’uw”uﬁmﬂluaaaéﬁLLﬂianﬂmauLLmﬁﬂwqw,ﬁﬁ'ﬁuﬂﬁﬂaﬁﬁ@iamﬂmwmﬁwuh
ﬁ'ﬂuﬂﬁﬁ'ﬁmw§uﬁw:°ﬁaUm:({jummmxﬂwaaQU%InﬂluﬂW'smauauaamsm]”ﬁ’m Lfiaﬁu%‘[nﬂé'uw”aﬁuiammslu
Fawdiare ?('aifuﬁaufluﬁanmﬂumsﬁﬂﬁ@uﬂmfﬁﬂLLa:ﬁLﬁ]@uaﬁ@iamméma wndnssulunissadue
uanmnﬁﬂhwummé'uw‘”uﬁszm'mm']ﬁuﬁma:m']m&ala%a'jm'mﬁuﬂﬂﬂ"L@T%’umﬂmwm’whu SMS usha
ﬁ’ﬂuﬂaﬁﬁ@iamﬂmwmﬁa:ﬁﬂﬁ@u’ﬂmLﬁ@ﬁ'ﬂuﬂﬁﬁﬁ@iaumuﬁﬁw dawaiﬁ@u’%msau%ﬁaz%a (Drossos et al.,
2007; Lutz et al., 1986) ainIsayuauudginldi

H7: w”wuﬂé?@iamvﬁuﬁvﬁwa?mﬁamn@iamm@%?aZumiéﬁyaﬁuﬂ”m?au?mmmﬂ”@/ff’azh\nﬁumamiwaaVlmf

(Line official account)

ag a o

4., I5N137398

Aar Ao & o % & A A o oA, = & A o

mmaUmwLm_l"uaga;ﬂ’ﬁmﬂﬂmﬂiuﬂizqﬂmwlauua:mn'mwuuty“ljamdLllumamimadvlamllul,wau ITWIN
o § A v & @ ' o ' A AN vo {
205 aw lagltuuurauniuidunIadsie AUINBUNIIIALNUVBYRINNNYNAIBENI NI RLARL IR U
WawN1nwlIanluada (Usznaudls Bums, 2003;  Goldsmith, Lafferty and Newell, 2000; Hong and
Cho, 2011; Liu et al., 2012; Mehta and Purvis, 1995; Wang and Sun, 2010; Wu et al.,2011; Yang et al., 2013;

FRNUG ﬂi:"m%a, 2556) "Lﬂﬂ@aauﬁ'um;ué'msmaiwmu 30 A Nami’n@aauWu:h“ﬂ”agaﬁmiﬂi:mslsdﬁqQﬁfﬁ'ﬂ
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vlﬁﬂ%'uﬁammluﬁwmuﬁmzmamnmju‘lﬁmmzau A9ANBUI PNV UFIUNNNYTU mel,ﬂﬁ'mﬁuiagamﬂmjw

ABEN93

s o
5. HanN131v8
¥ 4? U aa
5.1 MINAFDUVIANNILIDIAUNIEDA
ﬁagaﬁﬁmﬁumﬂmjmﬁamdgﬂﬁﬂﬂﬂﬂaauiﬂﬂammmLl (Missing  data) LLaziagaqﬂI@id (Outliers)
wannidinasauidayadnianszansuuudn@ (Normal) dianuduWuEITILEUATI (Linearity) dn11ziiutduass
W¥ (Multicollinearity) uazfin11310d1UATY (Singularity) w3a 'l NamimaauwudﬁaQavlajﬁﬂruvmﬁmﬁagamm
wig Toyagalds wazdayaiinansznoiduuuulnd denusunusiduduasiuaz ldddymnzhuduasing
LRZNNIEIINLEUATI AINET
av A o A A @ @ a &1 o A Ao '
nwitsitlaneseuanuideiialdvasuuusauny lasldmsiianedandudszaniaaniuansauunsnuimn
audsdidunnnin 0.7 Sefieindanaubeiiald®nIuuisuuuL Basic research (Hair et al., 1998) %ananndies
ldnasauanuasivesnuurzeuny dsmIlaziainlsznay (Factor analysis) laslginuwindadniuisungy
Awduudazaiundsdasdan Factor loading 'listesnin 0.5 wamsiianziesddsznavlddwintadeninue 7

29A1U5zN0Y (AILEAILUAITHN 1)

= o A o a ¢ &
AN 1 ﬂ"‘iﬁ]U‘Y]VL@]%']?‘IT]']T}]Lﬂi']zﬁ@ﬂﬂﬂi:ﬂau

Josy Factor
Loading

298 1 : M33U3VYAA1IE1 (% of variance = 16.276, O = 0.862)
thﬁmwiagamﬂmwmwmﬂ Line official account Lﬂuﬁagaﬁﬁuaﬁﬂﬁu@iam@msﬂ 0.823
riuAairdayanslusmnain Line official account ianuimanzay i nyzaulelannu 0.756
viuAadrdayanslasanain Line Official Account veniimuanduafigayvesdudniausnisd 0.781
Tasan
viuAadirdayanislasanain Line Official Account ’ﬁaﬁlﬁqmﬁﬁagaﬂsznaumsé’@ﬁﬂa%@§u@T’1 0.720
WiaUSMIIN N
11998 2 : @NUWLNS (% of variance = 35.800, O = 0.856) 0.723
ﬁmﬁ@’hﬁagamﬂmwmmn Line official account Lﬁuﬁaﬁaﬁﬁuaﬁﬂﬁu@iamqmscﬁ
riuAadrdayanslasanain Line official account fianuimanzay s nyzavlelannu 0.835
viuAadrdayanslasanain Line Official Account vanfinuaziBuafigAyuesdudmionsnsd 0.771
T
thﬁmwifagamﬂmwmﬂmﬂ Line Official Account °1hﬂlﬁqmﬁﬁagaﬂsznaumiﬁ'ﬂﬁu’lwﬁaﬁuﬁﬁ 0.849
WaaLSM TN N
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397 1 Tadenldannmaliensiasdlsznay (da)

Jodu Factor
Loading

11998 3 : MIFUMUFINANNIIAEY (% of variance = 6.995, O = 0.828)
ufainnssstannumslasmnlas 9910 Line Official Account Yinl#ivinmAannusiang 0.854
vudaimssstannalasmntios 930 Line Official Account vhldvhuliasnneulamantin 0.886
uAaitmssitanulawaniias 9970 Line Official Account ﬁﬂﬁqmj’?&n’hLﬂumianﬁ@mm 0.808
(JudIua097%
o 4 : ananBaiie (% of variance = 11.939, ( = 0.810)
viuAaiinslusonyiu Line official account SaMagnead wndefiold 0.726
viudainnslasmann Line official account auLAnITaInUNAAA IS B LS M IVOILLIUG 0.764
e
YinuAaiMslasmnan Line Official Account ﬁmwmL%aﬁaaacﬂﬂﬁaaﬁ’uﬁagamﬂmwmwmn 0.811
unsadu 1w i IulsduasuuIudias wia facebook fan page 989
viusnansaiaiwan luslutudns g nmslawanain Line official Account mtﬂu%ﬁ‘ngnmﬁa%’u 0.747
AnSALawdna qle (i Wasugmsannmaiudwion Tslatudszdndon WIDMITINEUNT
TR )
11998 5 : nARARGaNIIINBI (% of variance = 68.774, O = 0.769)
vuzauiiaglesutannunislason Tusluduiud A Taynaneda /@ Line Official 0.766
Account
riwsulaflafimslusan Tdslutu sauaad1a9 910 Line official account 0.882
viudaiinslasoneiiu Line Official Account \usfifiuszlomil (ﬁwlﬁqmﬁﬂﬂufu@m o7l iin 0.836
Tslutuseansiiudng Tslutuaauanuanuaneia g)
11298 6 : NARAARBATIFWAT (% of variance = 64.003, O = 0.885)
ufainanaudiaisinslasantiig Line Official Account 0.834
vinunalanuasFuendnislasanning Line Official Account 0.820
yudaineauenfidnmslasensiin Line Official Account ¥aulaniiamauedlidnslawon 0.832
W14 Line Official Account
ALK Line Official Account ﬁ'ﬂﬁﬁmﬁ?ﬂ%maumw?mﬁm’m%u 0.821
%ﬁ'amnﬁvhmﬁmﬁ§m‘”’1Lﬂmﬁauﬁﬂﬁmufﬁﬂﬁ@iaLmiu@ﬁfumnfu LL;J“"l&iVL@Té'mﬁammay;Lawa 0.779
uAaITMslasanKI Line Official Account ﬁﬂﬁﬁmﬁumﬂﬂ”ﬂ@li']ﬁuﬁm’mifu 0.707
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AN 1 Taden ldanmslieneziasdlsznay (da)

Jodu Factor
Loading

Toss 7 : anueslalnnssadauaIsausns (% of variance = 69.856, O = 0.856)
Werhwldsumslasandudniousns (uslutudnsg) suns Line Official Account riuawlaii 0.874
a2 U FudwIansm i
vnufanuaslafiaznavluSedudwiansnmsndnnslawantnu Line Official Account 3nwndl 0.845
TdsTadu wiagUaid U9
viudaindudfifnnslasangiiu Line Official Account gmauslw‘ﬁty“mulﬁﬁfam 0.835
Tuamwaarinudlamafiazdasudniausnis Admslasonain Line Official Account 0.816

aﬁawaﬂ'lﬁl,mﬂ:ﬁﬁagaﬁavlﬂL'ﬁ'mﬁugmauLmuaaumwaanﬁjw‘“’sadwmﬂmyjLﬂmwwaja (69.3%) Hany
321119 18-23 U (49.5%) mn'ﬁq@ ‘sadmmﬁmqiwha 24-29 11 (35.1%) szaumsAnmaulnaiasfnunszau
USgnna3 (73.2%) 7098901320 UgIninUTy a3 (73.2%) LLa:ﬁamu:LﬂuﬁfﬂL'%fw/ﬁﬂmmnﬁqﬂ (46.3%)
TOIAINNDUWHNINBUTEN (27.8%)
5.2 NTILATITHHANTIVY

mi‘mﬂaauauu@gmmﬁ%‘ﬂluﬂ%ﬁ ﬁﬁ?’ﬂi’ﬁ”’”sﬁmﬁ:ﬁmmmam%uﬁwﬁm (Simple linear regression) L&z
mﬁmﬁ:ﬁmmmaﬂwugm (Multiple regression) lagld@n p-value tasnimiawinny 0.05 1udasinua
fufagnaa laoudinsliensieanidu 3 dmu munseuuwifiams3sueil

dufi 1 HanslazimInanasuaasliiiuindudsdazfan1siuideyatnaes anuduiis

MITUMIUFINANNIIAYLAL anwindatia (Credibility) aaudsanudariaundndaanisleson ﬁi:@”ﬂﬁfﬂﬁ'}ﬂ”{g
P = 0.000 (F, 00 = 42.205) Fesnunsnafunoanurisulsvasmndiawldfanaz 45.8 (R = 0.458) iladiamzvilu
MNgazldoaraInuldaszudaraiulsazwy Iaaudimsiuiteyainasaiudianuuis aaudimssun
RINAMUIIAYUAY Fudsanuinigaia (Credibility) Lfl%@”’sﬁﬁ%tt@ﬂ”ﬂuﬂﬁﬁﬁ@iamﬂmwmwﬁizﬁ’uﬁfﬁéﬁﬂ@
p = 0.002, p = 0.000, p = 0.019 uAz p = 0.000 (A7 2 uaz 3) FIFaanFasNUNUIsHvas Bauer and
Greyser (1968), Brackett and Carr (2001), Chowdhury et al. (2006) (L8 MacKenzie and Lutz (1989) ﬁ%slﬁl,ﬁ%ﬁd
anuiagvastayadanislasan anudiudis masunuaiiinnuiing uaz anuiidefioi dlguslnaaz
mulawawsulasanideifleduilaaldsutayaiiivane wminguslaafasuianuduis lidaanuhey §

U U

oA A 3 a o ada A o oa > =] v a & '
mmmLmana“uaamﬂmwmwm:mmwmﬂ@ﬂ@@am'ﬂmmm LNE]aﬂiiﬂﬂiﬂ?[ﬂﬂdﬂ’]’]uﬂ%Lﬂd“ﬂﬂ\‘}L‘HaE]‘W] PIIRT

mﬂ%mmazdaNﬂlﬁﬁuﬂnmﬁ@ﬁ'ﬂuﬂaﬁﬁ anT I B
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ANTNN 2 HANTIATIERNN AN (Regression) maomﬁ'uf’ﬁaga‘*ﬂnaﬁ AU MITUNIBETIIAN

310y waz anNtLBatie nuYiAuafdanslawon

Model Sum of Df Mean Square F Sig.
Squares
Regression 54.991 4 13.748 42.205 0.000*
Residual 65.147 200 0.326
Total 120.138 204
* p <0.05

ANTHN 3 NaM TN Inanasuuuln@ (Coefficients) maomﬁ'uj"ﬁaga‘*ﬂnms AMUUWLAY MITUNIBEI

ANUIIANY waz ANNTaiie NUAuAAdaMIlasIN

1 Q = a’ 1 Qs = ‘{ Qs
. AdNdszansnannay adnlsransnanaslIuanasgn
Al t Sig.
(B) (Beta)

AT 0.682 1.884 0.061
Information 0.250 0.218 3.115 0.002
entertainment 0.273 0.289 4.636 0.000*
irritation -0.117 -0.128 -2.356 0.019
credibility 0.363 0.304 4.881 0.000*

*p <0.05R =0.677, R’ = 0.458, SE = 0.57073

d2ufl 2 namTtnsEnInanesuaaIAWINGILUE s Ao vruadiddanslason daudsaude
NABARG AT FUAN ﬁi:@”ﬂﬁﬂﬁﬂﬂ”ﬁg p = 0.000 (F,,0; = 67.871) Famusneturganuduudsvosiauysanale
Fanaz 25.1 (R = 0.251) e eflunesdavasiinlidas: asnuindudimanaanidonislason 1
AIMNAUANAUARGEATIFUAN (Attitude toward the brand) ﬁi:ﬂ”ﬂﬁfﬂﬁﬂﬁ'ﬁy p = 0.000 (A3971 4 usz 5) 49
§OAARBINLINUISHUES Drossos et al. (2007), Lutz et al. (1983) uaz Saadeghvazii et al. (2013) ANANMUFINUEATI
wnirandasguslna Lﬂuﬁﬁﬂuﬁa?ﬁ'ﬂﬁﬁwﬁ'tyﬁ'mwam:ﬂwiagﬂ”iﬁim Lﬁ@%ﬂﬂﬂmﬁﬂﬂbﬁuﬂaﬁiE]ﬂﬁI%JHm’]‘-n:Lﬁ(ﬂ

NARAF DLUTUAG?E

ANIHN 4 HAMTIATNEHNNTNANBY (Regression) VaINAUAGAEMIINBINALNARARADATIRUM

Model Sum of Squares Df Mean Square F Sig.
Regression 29.938 1 29.938 67.871 0.000
Residual 89.542 203 0.441
Total 119.48 204

* p <0.05
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@397 5 HamTAlaTzRnInanasuuulng (Coefficients) Badnauaddanmslasaniunauafddaanaud

1 Qs a l{ Q
. Lo o < adnlszansnanaglsuanasgin
aunils Aadnlszansnanasy (B) t Sig.
(Beta)
A 1.558 7471 0.000
Attitudead 0.499 0.501 8.238 0.000*

* p <0.05 R = 0.501, R = 0.251, SE = 0.66415

N 3 WANTATIERNTNAN DL LFAI IR WINAILUIBaTefanaundnddanisianan nauafdansd
a U ﬂ/ Qq: g a U a { Qs Qs o Q A
fumaiudiaufonnuaslaluniBeduansausnis Neaunodan p = 0.000 (Fyup = 178.487) T9RINTID
A o o ) 2 { A ) A >
aunuANNEKLYIVaImkUIaN ldTasas 63.9 (R” = 0.639) Walinnziluiuazdoavadidinlsdass aenuine
wilsanadnidanslasoan ua nawafidannaud (Attitude toward the brand) LHuaarinviue anuaslaluns
& A v o o a .:4' A o ) ao o @ Ao
a0 NIzAURPAIATY p = 0.000 (13NN 6 Uz 7) TIFOAARAINLNINITLYDIRAAARBINUIIWIILVEY Cox and

Locander (1987), Xu (2007) wa Tsang et al. (2004) iinviauaddamslasanassnladsinadannuailade uas

' '
o ada

Drossos et al. (2007), Spears and Singh (2004) L8z Lutz et al. (1986) ﬁ’j’mﬂuﬂ@mﬁm’lﬁuﬁw:“ﬁ’sUﬂizﬁum’m
adlavasguilnalunsnauauasmadhiwdmaliduinsaulaiazdefudnianinme

@397 6 NAMTILATIZTRNNTNANDY (Regression) VBN ARAGGaMI A BN aunfidaasFuenuanuadlaley

MIToRWANIBLINT
Model Sum of Squares Df Mean Square F Sig.
Regression 67.557 2 33.778 178.487 0.000*
Residual 38.228 202 0.189
Total 105.785 204

* p <0.05

@397 7 HamTIleTzinmInanasuuulng (Coefficients) Badnauaddanslason vauaddaanfudiny A

& X A o A A
adlalunisdadumnIausns

> 1 Q = l{ 1 Qs a l{ Q
aunils AadNdIransnanas (B) AadNlszansnanagilsy t Sig.

10331 (Beta)

fnasfi 0.498 3.126 0.002
Attitudead 0.420 0.448 9.169 0.000
Attitudeb 0.446 0.474 9.712 0.000

*p <0.05 R =0.799, R = 0.639, SE = 0.43503
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6. andmsuazajluan1iive

nuwisbiwamnseuumaeanuaslalunafud e sEu Line official Account IIMNOPNOBHNT
mzﬁwﬁlﬁmqwa (Theory of Reason Action) LLazvl,@Twmnﬂﬁlﬁ'uﬁm"ﬁagam’nmi AU NMITLNIRETINA
ey nngegnsldlszlosiuazainuiisnala (Use and Gratifications Theory) I@ﬂﬁ;ﬂ‘iﬁ'ﬂﬁﬁuﬂaﬁ'ﬂﬁm
anudatadesaannawisuluedafiruandadatiandnsfinuitassduanurindatadaanusunus

nunauadnddanslusandeudigs asiuarandaldiguilaaesfiansdefudwisuimuimdyfodnaiu

U

N9N13849 bail (Line official Account) @a48Ta38NNTIUITBNEV1IENT AL MTTUMUETIANNAY

Y} 3

2

LRZANUNL TN

Lﬁaﬁmimwa“uaamﬁfﬁ'ﬂLLamsLﬁLﬂud’wju’ﬂﬂmzLﬁﬂmwm‘i’ﬂa%aﬁ@iaLﬁaLﬁ@ﬂ”ﬂuﬂaﬁﬁ@ia@m?mﬁ’u,l,azmi
A o Ada a ' A I ' AA v a E X o a o o @ a
luson Geadpnfidninadanslasanfenislddayainaindunguilne netidadasdTadoduanaduii
d' Yy A v A a a 1 = o @ 2 o =3 > dl
walwiuslnaldifannumdamanlumsdmlason swlufaddbdunmisiianusunmuwhmgfiduladod
fayfadas i lduslnaianimslasanaiianuiunmiwhey wegarsfedasdnsaivanuingaie
Inuguilnaialwiuslnaifenaua@ng uazvhldifauuwliunesnazdefudmniauinigle simnmslasan

= @ <& Q s ' =3 o v &) 2 a 1 1 A v 2 = [
insaszwindsfadpainanfzididulslontludugfitednawnnanfedisznaumslannuiatamislu
mydszmduWuinIIaaarin Line official Account lidszauanudnsa lduilaaiiaanuaslalunisde

(3

fudmiauinsnnmilasanlueiatnedien nuduwnmInaunslasanfseandasiunninsuvesyld
TyBednadlumenisvaslat (Line official account) lumssisujaunuslddeuslnaliifadssdnduadneas
msfnwifassninadannuaslaluniidesudniaouinsninmslasvandiiwigdeiraduniensveslan
(Line official account) maa;ju%Iﬂﬂ WUIAN R-Square NLISUaNKBLRIANMURUWKEUES Attitude toward advertising
galiganninaauduwnzfaioiiandnsdslddsinedadinunininuissfazdnmdaluiazdasfnm
Tagpiiniduiiasadug nauvauaddemslawm nnsdsdfassdunnoinungueinslsds:lomiuazauie
walafowdashds lilahundnsasmusadnsidudnldnaanaiddvessfduaadliidnindaduainang
LA A A v o &4 a o A, = v & N A o o ¢
wgatefianudunuidariauaddanslasonluzdundausasgs Sauaaalwiduwirdadondeutradanuduwius
289721 I9RIAU TR asnwInITadatiasnisidanudaunuaiudsarwauitetialasNansamly
a ' o o oA A ~ & ) o =2 o o A A A =
Neazidsaintassmuanuidaiiaaisaziasdlsznaulaing niamunsadnsaiudsduanusingaiadedin

Tuauiap L%aqmmw"lé]”

UITMIBNIN
a Aa o 6 ' o o a v o A “ A v

n3d3mn enAving.  (2553). wanznuvesjluuuunkueslunmn dan1ITuianaud anwuiinsanuiud
AN QLAZIIWIBARNLULUWLUES. (ANLAWUSININEFATUAITUAR). agwwaamzﬁw%ﬁmné’m, AT
wdzuaaasuazmMIyd, swivinaluladmsauwnanisgina.

naen NATITYD. (2552). AAAFINITLIIMTTE. NTINNY  PWRINTDIMINENAL.

muyawnnsat ndail. (2556). UszAnfaumsvhwsnmigessmianariuwenniiadulaizasga a s wn sy

M30%. AN ANUTINAFIFATUR L AT R). qwmamtﬁwﬁwmﬁ'ﬂ, AnzNe-maas, RUinamaas.
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AU Uszyna. (2556). ﬂaﬁ'ﬁﬁmmﬁuj"uaa@u‘ﬂﬂﬂ‘ﬁ'daNa@iaﬂ”ﬂuﬂﬁeiamwﬁuﬁwﬁﬁmﬂmumﬂmma
Line Application. (M3AN®NE&TE INNAIATUAITUNR). URIINLIRUTITUAIRAS. AW ATEeNaATUATNNT
uyty“'ﬁ. NILIRIINMIAAG.

andail nadadiiadsd. (2556). "LaﬁgﬂLLuumiﬁamiuumma%aaﬁﬁmaaamﬁ“nIWu: Taduaztasinavadual
WRLATW. 773817UNUTHIT. 33(4), 42-54.

aigian IneAnand. ThibfigsualdiAndsziniualunislasaniu Facebook. (Mfuadaszing-amaasum
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